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Because of its five extra features, Micrometric is easy to sell. Once 17 YEARS OF 


a ' - CONSUMER 
it is sold, you can count on the profits which come from a steady fale pide 

. ” ACCEPTANCE 
repeat business. Customers must come back to you for more, be- 


cause there is only one Micrometric! 


FIVE EXTRA FEATURES 
Neater typing 


° - 
~- Uniform margins 


*-* 
~~ 


Faster typing 





No smudged Camere Even without the Micrometric fea- 

. ei ture, MultiKopy Carbon Paper is 
more profitable to sell. Years of 
advertising and the maintenance 
of high quality have brought com 
plete consumer acceptance. 


~» Saves money 








“OFFICE APPLIANCES its 
a news and technical trade 
journal, serving the entire in- 
dustry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, 
office furniture, office supplies 
and the entire range of com- 
mercial stationery. Its com- 
prehensive news reports of 
the industry and its valuable 
special articles upon subjects 
germane to its field have 
given it unusual prestige. It 
serves a clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial furniture, commercial 
stationery dealers and many 
of the largest corporations in 
the United States. It also 
reaches some dealers in fifty- 
four other countries who dea! 
in American office equip- 
ment. 


“No person, firm or corpora- 
tion, either directly or in- 
directly connected with the 
industry the journal repre- 
sents, has any share in its 
ownership or voice in shaping 
its policy, which has in view 
at all times the best interests 
of the field it serves. It aims 
to discuss all subjects fairly, 
and to furnish its readers re- 
liable information concerning 
the progress and develop- 
ment of the office appliance 
industry. It will answer any 


questions germane to its field 
to the best of its ability, and 
it asks its readers in all parts 
of the world to aid it with in- 
quiries and suggestions, to 
which it will give prompt and 
earnest consideration. 
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{ SUBSCRIPTION RATES 
emabhe in advance, in the 
United States and its pos- 
sessions and Mexico — one 
year, $2.00; two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of $3.00 
American gold for one year 
and $5.00 for two years. Re- 
mittances may be made by 
personal checks, drafts on 
New York or Chicago, Post- 
office or Express Money 
Orders, or in American Post- 
age Stamps: or currency, if 
sent by registered mail. 
Single copies, twenty-five 
cents. 


CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In ordering 
such changes it is necessary 
that both old and new ad- 
dresses be given. 


{ CONTRIBUTIONS are 
invited upon any to _— of i 7 
terest to this tra 

accepted manuscripts will : 
paid for at space rates. Un- 
accepted manuscripts will not 
be returned unless postage is 
enclosed by the sender. Cor- 
respondents should give their 
names and addresses, which 
will be withheld from pub- 
lication if requested. 


* ADVERTISING RATES 
upon application — only ar- 
ticles of office equipment or 
directly valated products 
eligible. 


“{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ ‘‘Office Appliances’’ is 
registered in the United 
States Patent Office, Wash- 
ington, D. C. 


* COPYRIGHT. Contents 
covered by Copyright, 1936, 
by the Office Appliance 
Company. 
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OFFICE 


THE ADVERTISEMENTS 





These advertisements present the products of the leading manu- 

facturers in each division of the industry. Because of the ground 

for honest differences of opinion, the publishers obviously can- 

not undertake to guarantee transactions between ad vertisers and 

customers. They do, however, offer their service in resolving 

any disagreements which result from relations established 
through the journal 


L 
Joseph, Ine 


Acco Products, In¢ 95 Landgraf, 134 
Ace Fastener Corp 125 Loose Leaf Metals Co.....142 
Acme Staple Co 149 Lynn Paper Products Co. .138 
Adams, Henry T., Mfe. (o.148 Lyon Metal Products, Inc.137 
Aigner. G. J., Co 130 

Allen & Co 143 Majestic Lounge Co.... 122 
Allen-Wales Add. Mch. (p.149 Manifold Supplies Co..... 66 
Ail-Steel-Equip Co 118 Marber Company ..... 146 
Alma Desk Cx ee 115 Markilo Co oe ae 145 
American Can Co. ‘ 119 Markwell Mfg. See 21 
Amer. Number. Mach. Co.1 7 Meilicke Systems, Inc. 46 

{ 


1 
i pad 
6 Meilink Steel Safe Co.....1 
1 
l 


Amer. Writing Mach. Co 3 
Ames Supply Co , 8 Metal Office Furniture Co.104 
Artility Met. Products, Inc 8 Meyer & Wenthe...... 15 
Art Metal Construction Co.144 Mimeogranwh, The ........ 65 
Art Steel Co., Inc 142 Mitchell Binder Co.......126 
Autmt. Mastergph Dpl. Co.144 Mittage & Volger. Inc 87 
Autopoint Con pany 129 Moore Push-Pin Co . ° 146 
B Munson Supply Co.. 126 

Bankers Box Co 68 Murphy eee hs . 121 
eeruies eaten +4 Nat'l Brief Case Mfg. Co. .133 
each P ~~ c - Nat'l Business Show Co 106 

Beach Publishing ‘ 17 Nat’l Ener: ee . 
Bentson Mfe. (: 14 Nat engraving Co : 145 
Rickett. L. M. C oe Neva-Clog Products, In« 114 
Be eyes, an New Indiana Chair Co 117 


Blaisdell 


7 

] 

1 

‘ 1: . ae 

Bridges, F. W., Ltd 148 Duplicator Co.92 

137 

l 

l 

] 


Niagara 
Bright Chair Co 


Stanlev R Oxford Filing Supply Co. .149 


Bristow, 


Browne-Morse C: , ; 
12 Pacific Cb. & Rib. Mfg. Co 


Parker Pen Co.... 
Speed Fastener ( p 


Buckeye Ribb. & Carb. C 


1 
l 
Parrot 1 
Cameron, Cal. . 130 Peerless Key Co., Ine 1 
Carter’s Ink Co 89 Peerless Steel Equip. Co 1 
Cel-U-Dex Corp. .. 146 Phillips Process Co. ; 146 
Clarotype Co., The 147 Pronto File Corp 130 
Codo Mfg. Corp 147 Pruitt, Ine 140 
Collier-Keyworth Co 114 
Columbia Rib. & Carb. Co. 73 Quality Park Envy. Co 100 
Columbia Steel Eq. Co 127 R 
Corona Typewriter . 67 Regal Typewriter Co 145 
Corry-Jamestown Mfg. Cp..110 Reliable Tw. & A. M. Corp.148 
Crown Ribbon & Carb. Co.129 Replogle Globes, Inc... 122 
D Rishel, J. K., Furniture Co.133 
Darnell Corp 125 Rivet-O Mfg. Co -130 
Dawn Mfg Corp 14] Roberts, Weldon, R., Co 82 
Dick Po B., ¢ j &5 pom werss martes Co is 
rieta Sales Corp 132 toosen »., Co 8 
Dictaphone’ Sal & Go" 142 Royal Typewriter Co 150 
Dorson Time Instrum. (C: 72 . . Ss “a 
Downey, C. L.. C 129 Sanford Mfg Co.. 135 
Dunham-Watson Co 147 = mo —~' as Ki 134 
hi ‘ ‘orp 9 Senkeouscn se -( os 
Duprint Cory 121 fuketa. Co 4 
E Shaw-Walker Company 147 
Eaton Paper Corp 134 Sheaffer, W. A., Pen Co 77 
Elliott-Fisher..69, Back Cover Sheppard, C. E., Co.. 138 
Esterbrook Steel Pen Co. .102 Sherman-Manson Mfg. Co. 8&0 
r Shipman-Ward Mfg. Co. 91 
Smith, Bradner, & Co.....141] 
Faber, A. W., In 75 Smith, L. C.,& Cor. Tw. Inc. 67 
Faultless Caster Corp 116 Speedex Co., The...... 0117 
F. B. Mfg. Co 145 Speed Key Mfg. Co ~ 149 
Fibroin Stencil Corp 147 Speed-O-Print Corp. .. .128 
Fulton Specialty Co 139 Spencerian Pen Co........ 137 
ret Stark — peare, ne 145 
. . Stein Brothers Mfg. Co 79 
Gaylo Mfg. Co 141 : Ole ~c + 
General Fireproof C “0. 71 S ns ep <o- — ; tH 
Globe-Wernicke Co 97 Storms, H. M., Co........11 
Graff, Geo. B.. ( 149 Sturgis Posture Chair (¢ o 139 
“pd , ; . ° Sundstrand...69, Back Cover 
Graphic Duplicator Co 142 rT 
. e Svetem . & Co 07 
Guns aynem & Susp : Technygraph, The ... 146 
Hu Toledo Metal Furn. Co 108 
H. A. Ink Eradicator Co. .146 Triner Scale & Mfg. Co 126 
Hall-Welter Co 141 Trussell Mfg. Co...... 123 
Hanson Scale Co 149 U 
Harriman-Welts Prod. Co.146 Underwood-Elliott-Fishe 


Back Co 


t 

Harter Corp., The 96 Co . 69, ver 
Heyer Corporatior 151 U. S. Tw. Rib. Mfg. Co 145 
Higgins, Chas. M., & C 111 United Tw. & Add. M. Cp.144 
Hillsberge Co .149 Universal Repro-Graph Co.113 

Hotchkiss Sales C 118 
Vail Manufacturing Co...136 
r FS Victor Safe & Eq. Co... 144 

Imperial Desk Co : 120 w 

Imperial Methods Co 99 Wabash Cabinet Co......124 
Indiana Desk Co. ’ 11% Wagemaker Co. ......... 125 
Invincible Met. Furn. Co. .101 ME 138 
z Warshaw eye eweoews 141 
ieeden Geen Waterman, L. E., Co...... 98 
jo aed F — Go 113 Weber Costello Co....... 138 
Jasper Office Furniture Co.134 Webster, F. S., Co...... x. 
Jasper Seating Co 118 Weeks, Fri ank A., Mfg Co.122 
Josephson Mfg. Corp 121 Weis Mfg. Co..... 83, 4, 5, € 
. Wholesale Typewriter Co.109 
x Wiggins, John B., Co. 126 

Kahn, David, Inc 143 
Kilian Mfg. Corp 118 Yawman & Erbe Mfg. Co 81 


For the benefit of the subscribers the lines advertised are here 

classified. Many of the requirements of the modern business 

office are represented. Should subscribers be interested in any 

article of office equipment not listed here, they are cordially in- 

vited to communicate with the service bureau, through which 

the information will be promptly and cheerfully furnished by 
letter, without obligation. 


Adding Machine Parts 


Ames Supply Co..........-sesee5: 78 
Adding Machine Rolis and Paper 

Lynn Paper Products stg Co.....138 

Rockwell-Barnes Co, ............103 

Smith, Bradner, & . “apes coe chek 


Adding Machines 
Allen-Wales Add 
Sundstrand ... 69, 

Aduing Machines (Situs) 
Reliable Typew Corp. .148 

Adding Machines. " Rebutit a Used 
Pruitt, Inc. ... .-140 
Reliable Typewr. & A “M _Lor ..148 
United Typewr. & A. M cocecdee 


Mach. Corp....149 
Back Cover 


Wholesale Typewriter Co... . 109 
Adding Typewriters 

Underwood, E. F. .69, Back Cover 
Adhesives 


(See Inks, Adhesives, etc.) 
Arch and Clipboards 
Globe-Wernicke Co ‘ , 97 


Rockwell- Barnes Co 103 

Shaw-Walker Co. . oe saoetee 
Banker's Note Cases 

Art Steel Co 142 

General Fireproofing Co.... .70, uh 

Globe-Wernicke Co. . ° 7 

Victor Safe & Equip. C 144 
Billing Machines 

Underwood, E 69, Back Cover 
Binders, Catalog at Periodical 

Acco Products, Inc... ‘ 95 

Aigner, G. J., Co... 130 

Mitchell Binder Co ‘ 126 
Binders, Permanent Storage 

Bankers Box Co.. svee 68 
Binders, String 

Bankers Box Co cosese @ 
Blackboards, Framed 

Weber Costello Co 138 
Blank Books 

Rockwell-Barnes Cx 103 
Blotting Paper 

Smith, Bradner, & 141 


Blue Print and Plan File Cabinets 
All-Steel-Equip. C 


Art Metal Construction Co 144 
Art Steel Co 142 
Browne-Morse Co .148 
Columbia Steel Equip. (« 127 
Corry-Jamestown Mfg. Corr 1 
General Firevroofing Co 70, 7 
Globe-Wernicke Co. .. , 97 
Shaw-Walker Co., The 147 
Yawman and Erbe Mfg. (o 81 
Bond Boxes 
Art Steel Co 142 
General Firenroofing Co 70, 71 
Glohe-Wernicke Co. ...... 7 
Book Cases 


All-Steel-Fanip. Co 1' 
Alma Deck Co 11 
Art Metal Construction Co 14 
Rrowne-Morse Co. 14 

l 


Corrv-Jamestown Mfc. Cort ° 

General Fireproofing Co. . 70, 7 

Glohe-Werntcke Co. .... 97 

Shew-Walker (Co. ...... 147 

Wehach Cabinet Co. 124 

Wels Mfa. Co 83, 4, 5, 6 

Yawmean and Erbe Mfc. Co 81 
Book Rings 

Adams, flenry T.. Mfc. Co 148 
Borkkeenina Machines 

nde B. F.....69, Back Cover 

Box Letter Files 

Art Steel Co 142 

Giohe-Werntcke Co , nT 

Roeckwell-Rernes Co 198 

Wels Mfr. Co... 83 4, 5, 6 
Brief ard Zi-ner Cares 

Dopnrelt, Charles, & Co -+.142 

Natione! Rrief Cace Mfe. Co.....182 

Stein Rros Mfe. Co -. 79 
Br"etin Roards 

Weher Coetello Co. . - 138 
Business Shows 

Net’l Rusinese Show € 106 


Calculsting Devices 
Metlicke Systems, Inc wn 146 
Relinhle Tw. & A. M. Corp......148 
Calentatinn Machines 
Allen- a Add. & Mech Corp..149 


Sundetrand ........ Back Cover 
Calculating Machines, Used 

Prmtet, IMG, woccccsscc.seces coccsee 

Reliable Tw. & A. M. Corp.......148 


United Typewr. @& A. M. C.......144 
Wholesale Typewriter Co.... ~ 2-109 
Carbon Papers 
(See Ribbons and Carbons) 
Card Index Boxes and wage 
All-St pe — Co l 


18 

Art Met Construct ion Co 144 
Art Steal Ci — 142 
Bentson Mfg. Co.......... - 114 
‘ ameron, Cal edegccesooces 130 
olumbia Steel Equip Co 27 
Corry-Jamestown Mfg. Cori . 119 
Globe-Wernicke Co. . secccoe 
= de System & Supply Gi vscees 107 
nperial Methods Co swocees. OO 
Invincible Metal Furn. Co....... 101 
Metal Office Furn. Co : 104 
Shaw-Walker Co., The.... — | 
Warshaw Mfz. Co - 14! 
Weis Mfg. Co —_ se a 
Yawman and Erbe Mfg. Co... 81 

Cash Boxes 

Art Steal Co _ 142 
General Fireproofing Co........70, 71 


Casters, Caster Bearings, Slides 
Bassick Company ~oee 90 
Darnell Corp -oe1ZS 
Faultless Caster Corp.. ...116 
Kilian Mfg. Corp.... : -» 118 

Celluloid Envelopes 
Markilo Co. ..... 145 

Chair trons 
Bassick Co. .. neccocsecuee 90 

Collier- Keyworth ‘ce -«-lld 

Chair Mats 
Bickett, L. M., Co - 122 

Chairs 
Artility Metal Products, Inc as 
Cameron, Cal. . : 130 
Gaylo Mfg. Co ~~ 141 
General Fireproo fing Co 70, 71 
Jasper Chair Co sens 74 
Jasper Seating Co 18 


1 
Lyon Metal Products, Ine 1 
Majestic Lounge Co 12% 
Murphy Chair Co . ] 
New Indiana Chair Co 1 
Sture's Posture Chair Co ) 
Toledo Metal Furn. Co . 108 
Chairs, Folding 
Gaylo Mfg. Co vovcken 
Lyon Metal Products, Inc sconces 
Chairs (Posture) 


Artility Metal Products, Inc gs 
Gaylo Mfe. Co 14! 
General Fireproofing Co 70, 71 
Harter Corp ee 96 
Jasper Chair Co oo Ve 
Jasper Seating Co ..118 
Sturgis Posture Chair Co 139 
Toledo Metal Furniture Co... 108 
Check Protectors and Writers 
Hall-Welter Co 141 


Check Protectors and Writers, Used 


Pee. BM caccoce 149 

Reliable Tw. & A. M. Cor; 148 
Checks, Stamped. Metal 

Meyer and Wenthe 145 
Coin Bags, Trays and Wrappers 

Art Steel Co 142 

Downey, C. L., Co 12! 
Copyholders 

Acco Products, Inc . 95 

Dawn Mfg. Corp 141 
Crayon 

Markwell Mfz. Co oe 12] 

Weber Costello Co jaws 138 
Curhions and Pads, Chair 

Bickett, L. M., Co 122 
Cuspidor Mats 

Bickett, L. M., ¢ 122 
Cuspidors 

Art Steel Co 142 


Dating Stamps 
Amer. Number. Mach. ¢ 1 
Fulton Specialty 139 
Meyer & Wenthe a 
Rivet-O Mfg. Co 1 
Desk Calendar Pads 


Stark Calendars, In« 145 

Weeks, Frank A Mie ¢ 122 
Derk Pads 

Aigner, G. J., & 130 

Bickett. L. M.. 122 


Desk Pendina- Letters Holders 
Acco Products, Inc an 
Desk Trays 


Aigner, G. J.. (« 130 
Art Metal Construction ¢ 144 
Art Steel Co., Ine 142 
Corry-Jamestown Mfg. Cort 11" 
General Firevroofing Co 70, 71 
Globe-Wernicke Co 97 
Imperiel Methods Co 99 
Shaw-Walker Co 147 
Weis Mfg. Co 83. 4. 5, 6 
Yawman and Erhe Mfc. (« 8! 
Desk Work Distributors 
Art Steel Co 142 
Bristow. Stanley R 14° 
Globe-Wernicke Co a 97 
Lron Metal Products, tn« 137 
Victor Safe & Equip. C 144 
Weis Mfg. Co.. 83, 4, 5, 6 
Desks 
Alma Desk Co 115 
Art Metal Construction 144 
Browne-Morse Co * 148 
Cameron, Cal : 130 
Columbia Steel Equip. (« 127 
Corry-Jamestown Mfg. Cort Lin 
General Fireproofing 70, 71 
Globe-Wernicke Co 97 
Imperial Desk Co -120 
Indiana Desk Co 117 
Invincible Metal Furn. ¢ ny 
Jasper Desk Co 113 
Jasper Office Furniture ¢ 134 
Metal Office Furniture Co 14 
Rishel, J. K., Furniture Cr 13 
Shaw-Walker Co., The 147 
Wagemaker Co senue 125 
Weis Mfg. Co. 83, 4, 5, 6 
Yawman and Erbe Mfg. ( 81 
Dictation Machines 
Dictaphone Sales Cor; — 


Duplicating Machines 
Autmtc. Mastergraph Dupl. Co....144 


Ph 2 sa6seenensépeve 5 
Graphic-Duplicator Co ~ +142 
Heyer Corporation, The.. . . 151 
Mimeograph, The ‘0 . 6 
Niagara Duplicator (« 92, 93 
Rivet-O Mfg. Co - - 136 
— yman-Ward Mts Co . 91 

uth, L. C.. & Corona Tws . 67 
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Speed-O-Print Corporatio: 12S 
Cnuiversal Repro Graph ¢ 113 
UVupilcating Machines, Used 
Pruitt, Inc, 140 
Duy. icating Machine Supplies 
Columbia Ribb. & Cary. 73 
Dick, A. B. Uo... 60 
Dunham-Watson Co la? 
bivrvoin Stencil Corp. 147 
Graphic Duplicator Co 142 
Heyer Corporation, The 151 
Manifold Supplies Co. 66 
Mimeograph, The ..... 65 
Mittag & Volger, Inc. 87 
Niagara Duplicator Co 92, U3 
Rooren, H. D., Co..... 148 
Shipman-Ward Mfg. Co v1 
Smith, L. C., & Corona Tws 67 
Speed-O-Print Corporation 128 
Technygraph, The .... lau 
Victor Safe & Equip. Co 144 
Engraving, Copper Plate 
Wiggins, The John B., C 126 
Envelopes 
Globe-Wernicke Cu . 
Jcsephson Mfg. Cor) 121 
Quality Park Envelope Co........ 100 
Envelopes, Ce.luloid 
BEOEEEOO GO. ccccescccccescescceee 145 
Erauicavors, ink 
Carter’s Ink Co., The 8Y 
H. A. Ink Eradicator Co 146 
Heyer Corporation, The. 151 
Erasers, Blackboard 
Weber Costello Co oo 138 
Erasers, Rubber 
Blaisdell aaa Co 137 
Paver, A. , imc.. se . 75 
Roberts, Weldon Kub. Co. 52 
Exhipvitions 
Nat'l Business Show (¢ 106 
Expense books 
BOR BG Gi wecccscoccscsess 147 
Eyelets & Eyelet Fastening Machines 
Markwell Mtg. Co. 21 
H.vet-O Mig. Co. 150 
File Boxes, Collapsible Corrug. 
OMNES BOE GBiccccccccececsesece 68 
Barkley, C. L., & Co. -140 
Giove-Wernicke CO. ......ccecses 97 
Guide System & Supply Co....... 1u7 
Oxtord biling Suppiy Co..........149 
Pronto File Corp ~~ | 
Weis Mfg. Co 83, 4, 5, 6 
File boxes, Metal 
Art Metal Construction Co 144 
Art Steel Co... ; - +142 
Corry - Jamestown Mfg Corp oon 
Rockwell-arnes Co. . - 103 
Victor Safe & Equip. Co 144 


Filing Cab. Ball and Rolier Bearings 
-118 


Kilian Mfg. 
Filing Cabinets, 
Al.-Steel- quip 
Art 
Art Steel Co. 
Bentson Mig. Co 
Browne-Morse Co, 
Cameron, Cal. 


Corp 
Metal 
Co 


Metal Construction Co. 


Columbia Steel Equip. Co. 


Corry-Jamestown Mfg. Co 


General Fireproofing Co. 
Giobe-Wernicke Co 
invincible Metal 
Metal Office Furniture Cx 
Peerless Steel Equipment 
Shaw-Walker Co., The.. 
Victor Safe & Equip. C« 
Yawman and Erbe Mfg. ¢ 
Filing Cabinets, Wood 
Globe-Wernicke Co eae 
imperial Methods Co. .. 
Wagemaker Co ° 
Weis Mfg. Co 
Yawman and Erbe Mfg. ¢ 
Filing Supplies 
Acco Products, Inc 
Aigner, G. J., Co 
Art Metal Construction 
Barkley, C. L., & Co 
Browne-Morse Co 
Cameron, Cal. cones 
Corry-Jamestown Mfg. Cr 
General Fireproofing Co 
Globe-Wernicke Co 
Guide System & Supply 
Imperial Methods Co 
Josephson Mfg. Corp. . 
Metal Office Furniture Co 
Oxford Filing Supply Co 
Quality 
Rockwell-Barnes Co 
Shaw-Walker Co., The 
Victor Safe & Equip. Co 
Wabash Cabinet Co.. 
Wagemaker Co 
Warshaw Mfg 
Weis Mfg. Co 
Yawman and Erbe Mfg 
Folders (See Filing Supplie 
Fountain Pens 
Autopoint Company 
Carter's Ink Co., The 
Esterbrook Steel Pen Co 
Kahn, David, Ine 
Parker Pen Co 
Sheaffer, W. A., Pen Co 
Waterman, L. E., Co 
Globes, Geovwaphical 
Replogle Globes, In« 
Weber Costello Co 
Gummed Cloth Rings 
Graff, Geo. B., Co 
Warshaw Mfg. Co 
index Card Signals 
Graff, Geo. B., Co 
Victor Safe & Equip. Co 
index Tabs 
Aigner, G. J., 
Barkley. C. L., 
Cel-U-Dex Corp 
Globe-Wernicke Co 


Guide System & Supply 


Se reeeees 
Shaw-Walker Co., The 


Furn. Co 


cr 


0 


rl 


Park Envelope C« 


Co 


s) 


Victor Safe & Equip. Co... 


inks, Adhesives, Etc. 


Carter's aug Co., The . 8Y 
Harriman-Welts Vrod. Co -146 
Higgins, Chas. M., & Cu lil 
Parker Pen Co abasevmenves 105 
Mavet-O Mig. CO... .c.c.cccccecces 130 
Sanford Mig. Co cosscccckee 
Sheaffer, W. A., Pen mtg. Co o We 
Waverman, L. bk., Co ses 9s 
inks.ands 
Senguusch Self-Clos. Inkstand Co. 4 
Weeks, Frank A., Mfg. Co 22 
Leaus tor Mechanical rencils 
Autopoint Company 129 
haber, A. W., inc...... 75 
Sheaffer, W. A., Pen Co 77 
Leather Goods 
Doyppelt, Charles, & Co. ......... 142 
Nauoual Brief Case Mig. Co 133 
Sten Bros. Mfg. Co re 
Leather Upholstered Furniture 
Bright Chair Co..... ° -137 
Jasper Chair Co 7 
Majestic Lounge Co...... 122 
Letter Trays (See Desk Trays) 
Letterheads 
National Engraving Co os ..145 
Wiggins, The John B., Co. 126 
Library tquipment 
All-Steel-Equip. Co. .-118 
Art Metal Construction Co 144 
GOTT 142 
Corry- Jamestown Mfe. Oe ccocas llv 
General Fireproofing Co. . 70, 71 
(ilobe-Wernicke Co. ........«se6. 97 
Shaw-Walker Co., The 147 
Lockers and Storage Cabinets” 
All-Steel-Eaquip. Co. ...cccccsces 118 
Art Metal Construction Co 144 
BES BOO Gi ccccccowscevescsoses 142 
Browne-Morse Co. ..ccccscscccccs 148 
Corry-Jamestown Mfg. Corp 110 
General Fireproofing Co.. 70, 71 
Globe-Wernicke Co. ..........0.4. 97 
Invincible Metal Furn. Co .101 
Lyon Metal Products, Inc 137 
Metal Office Furniture Co......... 104 
Shaw-Walker Co., The. 147 
Yawman and Erbe Mfg. Co...... 81 
Loose Leaf Books and Systems 
Adams, Henry T., Mfg. Co .148 
Aigner, G. J., Co.... 130 
F. B. Mfg. Co we 145 
Sheppard, The } E., Co 138 
Trussell Mfg — 
Loose Leaf Eaveteges, ‘Celluloid 
Markilo Co . 145 
Loose Leaf Metals 
Adams, Henry T., Mfg. Co 148 
Loose Leaf Metals Co.... 142 
Mail Distributors 
Bristow, Stanley R...... 149 
Globe-Wernicke Co. .... 
Victor Safe & Equip. Co att 
Maps 
Replogle Globes, Inc........ 122 
Weber Costello Co 138 
Map Tacks 
Graff, George B., Co 149 
Moore Push-Pin Co 146 
Matched Office Suites 
Art Metal Construction Co 144 
General Fireproofing Co 70, 71 
Globe-Wernicke Co 97 
Memorandum Books 
Rockwell-Barnes Co . 105 
Trussell Mfg. Co .133 
Memorandum Devices 
Bristow, Stanley R .149 
Mending Tape 
Warshaw Mfg. Co.. 141 
Moisteners 
Rivet-O Mfg. Co .-130 
Sengbusch Self-Clos. Inkstand Co. 94 
Numbering Machines 
American Numbering Mach. Co...147 
Office Partitions and waaage 
Globe-Wernicke Co 97 
Peds. Fieuring 
Rockwell-Barnes Co. 103 
Paper 
Eaton Paper Corporation 134 
Rockwell-Barnes Co 102 
Smith, Bradner, & Co 141 
Paper Clamps 
Acco Products, Inc 95 
Esterbrook Steel Pen Co 102 





Paper Clips 
aveco sroducts, Inc... v5 
busden Sypeclaity Co... Lay 
Giall, George B., LO... lav 
Josephson Mtg. Corp....... 121 
Vals Mauulacturing Co. 136 
Paper rasuing macnines 
Ace Fastener Corp 125 
Acme Staple Co.. 14 
Camwton,, Cal... cee cece ccc eee 13u 
idutchkiss Sales Co............... 118 
Mathweil Mig. Co..... lz 
Neva-Clog Products, Inc.... lid 
rarrot Speed rastener Corp -133 
Vicor Safe & hquip, Co.. lid 
Pas.e (bee inks, Adhesives, kte ) 
Peuc.l Sharpeners 
Gralt, George B., Co .149 
Marber Co. . vas 146 
Penols, Paper-Wound | 
Blaisdell Pencil Co... 137 


Wood Cased Lead 
aber, A. W., Inc seces an 
Pe Mechanical 


Autopoint Company . .129 
Carter’s Ink Co., The............ 89 
Esterbrook Stee] Pen Co...... .102 
a, Ge MS Cescdcaccecese 143 
Parker Pen Co......... ~- +105 
Sheaffer, W. A., Pen Mfg. Co.... 77 
Waterman, L, E., Co............. 98 
Pens 
Esterbrook Steel Pen Co... .»-102 
Sengbusch Self-Cl. Inkstand Co... 94 
Spencerian Pen Co........ - 137 
Photo-Copying Ceuipeeat 
Duprint Corp. ..... 121 
Picture Hooks 
Moore Push-Pin Co 146 
Pins and Pin Containers 
Vail Manufacturing Co.......... 136 
Piavens, Typewriter 
American Writing Mach. Co...... 76 
RUG TE Geiccceucetecvicnse 78 
Shipman-Ward Mfg. Co.......... 91 
Wholesale Typewriter Co 109 
Postal Scales 
Hanson Scale Co........cecsesess 149 
Triner Scale & Mfg. Co.......... 126 
Publishers 
Bridges, F. W., Lid 148 
Punches 
GOO 95 
Globe-Wernicke Co. .......cceese- 97 
Mitchell Binder Co.............. 126 
Rivet-O Mfg. Co........ 130 
Push Pins 
Moore Push-Pin Co. 146 
Ribbon Spools 
Landgraf, Joseph, Inc............ 134 
Ribbons and Carbons 
BE GS GA cucsncdvcces .143 
Ames Supply Co...... . 78 
Buckeye Ribbon & Carbon Co 112 
Carter’s Ink Co., The...... 89 
Codo Mfg. Corp...... . 147 
Columbia R. & C. Mfg “Co.. 73 
Crown Ribbon & Carb. Co.. 129 
Manifold Supplies Co....... 66 
Mittag & Volger, Inc....... ‘ae 7 
Pacific Carbon & Ribbon Co......131 
Phillips Process Co.......... .146 
Royal Typewr. Co., Inc.......... 150 
Smith, L, C., & Corona Tws. o< 
Storms, H. M., Co 1lt 
Underwood, E. F. 69, Back Cover 
8. Syeguenee, = Mfg. Co...145 
Wee, We Mas GOicsccescosescse 2 
Rubber Bands 
Faber, A. W., Inc 75 
ubber Stamps 
Meyer & Wenthe er .145 
Rubber Type Outfits 
Fulton Specialty Co coe ld 
Safes 
Art Metal Construction Co.. ..144 
General Fireproofing Co....... 70, 71 
Globe-Wernicke Co. ..........+- . OT 
Serene OR, scccosescoe .149 
Meilink Steel Safe Co.......... 123 
Schwab Safe Co., The cocenee 
Shaw-Walker Co., The 147 
Victor Safe & Equip. Co. . .144 
Yawman and Erbe Mfg. Co 127 
Scales 
Hanson Scale Co sine .149 
Triner Scale & Mfg. Co.......... 126 
























advertising 


) THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
copy, furnishes list of desirable agents and 
dealers in vnandil every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways 

forms useful service, all without charge. 
in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have evidence of its proved value. 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 
mailed frequently to leading manufacturers. 


In the execution 


It answers by per- 


Subscribers 


Subscribers’ 








Sealing Wax 
Higgins, Chas. M., & Oo......... lll 
Seas, Novary and Corporation 
SGP Ge WERMEB. ccc cccccccccncce 145 
Secrevary Desks 
Art Metai Construction Oo........ 14a 
General »ireyrooting Uo........ 70, 71 
Gioue-Wermicke Qu. ...... 66666. . 
Wabash Cabinet Uo.............. laa 
Shels boxes 
ail-pteui-Equip, Co. ........e008 
BER BASE Gira vecncceesceccvesses 
Geueral bireproufiig Co.. 
Globe-Wernicwe Go, ..... 
WES BERS, GBroccccecccces : 
Shelving 
Ali-pwel-Equip. Co. ............45 lls 
Art Metal Couuiructot GBrccocces ia 
Art Steel Co..... 66000650 cececese aa 
browue- stones Wh bd ovdsoreets ove 148 
Corry-Jamestown Mfg. Co. ..... -110 
General pireyrooflag Co........ 70, «A 
(shoe WePMICKe U0... 666 ccccee . 
Invincible Metal Furn. Co........ 101 
Lyon Mecal Products, Inc......... 137 
Shows, Trade 
Nat'l Business Show Co.......... 106 
Stamp Pads 
Carter’s Ink Co., The........+++. by 
brunon Specialty Oo...........66. low 
Meyer & Wenthe..........essee0. ado 
avai) BERR. GOs occccccccseseeses lsu 
Rockwell-parnes Co. ........66+: lug 
Vioor Safe & Equip. Co... iu 


Stands fer Office Machines 
Au-Sveel-aquip, Co. 
ASE Bteed Coiccccccccccccece 
Corry-Jamestown Mfg. Corp 
General riveproofing Co 












Globe-Wernicke Co, ....... coccee 97 
Harter Corp., The. .......cessees0. vt 
Sherman-Manson Mfg. Co......... 8u 
Sturgis Posture Chair Co......... l3y 
Toledo Metal Furniture Co....... 108 
Staple Extractors 
Ace Fastener Oorp...........s05+. 125 
Markwell Mfg. O0.........eses005 lzl 
Staples and Stapling Machines 
Ace Fastener Corp 
Acme Staple Co... ......eeeeeseees 
Camerom, Cal. ......... 
Hotchkiss Sales Co. 
Markweli Mfg. Co........ 
Neva-Clog Products, 
arrot Speed Fastener Corp........3é 
Vail Manufacturing Co........... 136 
Stationery, Engraved, Lithegraphed 
Wiggins, The ol is Gibedizecs 126 
Ss. maloosty, Wholesa 
Weeks, Frank A., Sts Co. izz 
Stencils, Brass 
Meyer & Wenthe. wrTTer T 145 
Stenographers’ Note Book 
Kocxwell-ssarnes Co. - 103 
Trussell Mig. Co....... . 133 
Stools 
Harter Corp., The. ........+.+se+. 96 
Sturgis Posture Chair Co oe 13s 
Toledo Metal Furniture Co 108 
Storage and Transfer Cases 
All-Steel-Equip, Co. .........4.- 118 
Art Metal Construction Co........ i44 
AEE SE Wivakanpeenses0ccenpans 142 
Bees. Be Gc ccc ce cccnscenscece 8 
Barkley, C. L., & Co 10 
Bentson Mfg. Co......... laa 
Browne-Morse ©0. «...6...seeeves 148 
Columbia Steel Equip. Co........ 127 
Corry-Jamestown Mfg. Corp....... 110 
General Fireproofing Co... 70, 71 
Globe-Wernicke Co. ........+.«+. 97 
Guide System & Supply Co... 107 
Imperial Methods Co...........+ » 9 
Invincible Metal Furn. Co..... 101 
Metal Office Furniture Co........ 14 
Oxford Filing Supply Co......... 149 
Peerless Steel Equipment Co.....109 
Pronto File Corp.........0.ese0+. 130 
Rockwell-Barnes Co. Ser 
Shaw-Walker Co., Rcisteetcris 147 
Wels Bile, GR cccecee cans 83, 4, 5, 6 
Yawman and Erbe Mfg. Co........ 81 
Store Fixtures and Equipment 
All-Steel-Equip. Co. ....0+.+ss0- 118 
General Fireproofing Co........ 70, 71 
Globe-Wernicke Co. ........+++ «- 
Stress © om, _ Protected 
RB, GOO. Jiccccccccccccscccovces 138 
Swinsing Tesewten Stands 
Globe-Wernicke Co, .........+05. o7 
Weis Mfg, Co............ 83, 4, 5, 6 
Tables 
Art Metal Construction Co........ 144 
Ast Breed Ob... cccccsecssccccccece 142 
Browne-Morse Co. .........++se+. 148 
Corry -Jamestown Mite. Corp owegns 110 
General Fireproofing Co........ 70, 71 
Globe-Wernicke Co. .. 00... .ss005 97 
Lyon Metal Products, Inc........ 137 
Shaw-Walker Co., The........++. 147 
St. Johns Table Co............++. 129 
Telephone Accessories 
Meilicke 4 BRB. sc ccccevsed 146 
Speedex Co., The........... a 
Victor Safe & Equip. | eer 144 
Telephone Stands 
Art Metal Construction Co....... 144 
ASE GRO Diicwcassceccssesesvess 142 
General Fireproofing Co.......70, 71 
Globe-Wernicke Co. ........ .. 
Shaw-Walker Co. ......-..++.+s0+ 147 
Yawman and Erbe Mfg. Co..... . $1 
Thumb Tacks 
Graff, George B., Co..........+++ 149 
Moore Push-Pin Co........6.-600 146 
Vail Manufacturing Co.. .136 
Time Clocks and Recorders 
Dorson Time Instruments Co..... . 72 
Type, Typewriter 
prem yes Machine Co.... 76 
Ames GRE? OP. occccccccescoscce 73 
Shipman-Ward ‘Vite. Tbsccnceccce tl 


CLASSIFICATIONS—Cont'd page 6 





CLASSI F ICATIONS—cont'd trom Typewriter Cushion Knobs and Bases 


American Writing Machine ( se 
page 5 Ames Supply Co.... ° 7s 


Typewriter Cleaning Material 
American Writing Machine ‘ 


Peerless Key Co.. 
Typewriter Parts and Tools 


Clarotype Co 147 American Writing Machine ¢ ‘ 
Mittag & Volger, It 87 Ames Supply Co...... 7s 
Kivet-O Mfg. Cr . 4 Shipman-Ward Mfg. Co 1 
Sanford Mfg. ¢ 135 Wholesale Typewriter C: " 
Webster, F. 5., ( 5 Typewriters, Mfrs. of 

Typewriter Cushion Keys Corona Typewriter 
Munson Supply ( i2t Royal Typewriter Co 
Peerless Key Cx 125 Smith, L. C., & Corona Tws 67 
Speed Kev Mfe«. 149 Underwood, E. F 69, Back Cover 





Bickett, L. M., Co 122 





OFFICE APPLIANCES 


Typewriters, Rebuilt and Used Wardrobes 
American Writing Machine Co it All-Steel-Equip. Co lis 
Pruitt, Inc 140 Art Steel Co : 142 
Regal Typewrit er CC 145 Corry-Jamestown Mfg. Cor llv 
Reliable Tw. & A M Cor L4s (eneral Fireproofing ( 70, 71 
Shipman-Ward Mfg. Co | Globe-Wernicke ( 97 
United Typewr. & A. M. ¢ 144 Shaw-Walker Co. . 147 
Wholesale Typewriter ( 1049 Waste Baskets 

Visible a Equipment American Can ( 119 
Aigner, G ‘ 13 Art Steel Co 142 
Art Metal Construction ¢ i44 Cameron, Cal ° 130 
Globe-Wernicke (¢ 97 Corry-Jamestown Mfg. Cor 110 
shaw-Walker Co 147 General Fireproofing Co.. 70, 71 
Sheppard, C. E., © 138 Globe-Wernicke Co. ... 97 
Victor Safe & Equip. Co 144 Metal Office Furniture ( 104 
Yawman and Erbe Mfg. ¢ 81 Shaw-Walker Co., The 147 


WANTS AND TOR SALE 


The vate for classified advertisements is eight cents a word, minimum charge, $1.00 


SITUATIONS WANTED 


SALESMAN WITH REMARKABLE RECORD of results seeks a specialty 
line for the Detroit area Interested either in line which will occupy 
full time, or some article of merit which can be sold in connection with 
others. Has live contact with Detroit business men. Has served as sales 
nan, branch manager and sales manager. Can give excellent service to 
nanufacturer seeking the right sort of representation for Detroit and 
vicinity Will be glad to consider any office line which offers suitable 
possibilities Address H-126, care Office Appliances, Chicago 


CARBON PAPER MAN Twenty-five years’ experience. Complete knowl 
edge making carbon paper, raw material to finished sheet. Address H-127 
care Office Appliances, 100 East 42nd Street, New York 


SALESMEN WANTED 


WANTED SALES ORGANIZATION OR EXECUTIVE TYPE SALESMEN 
Must be familiar with gelatine duplicating machines and capable of di 
recting a sales force. We manufacture a complete line of rotaries and 
want men who are looking for a proposition above the average and who 
ire willing to work harder than the average Man for Ohio, also one 
for Detroit and one for part of Illinois including Cook County State 
your previous experience in confidence Address W-232, care Office Ap 
pliances, Chicago 


SALESMAN WANTED FOR CHICAGO and surrounding territory by well 
known stationery manufacturer Must have initiative, a clean record 
ind pleasing personality Experience in stationery lines preferred but 
not essential Will start as junior Applicant should be thirty to thirty 
five years, with high school education or better Send particulars to 
W-234, care Office Appliances, Chicago 


WANTED: Man experienced in selling and servicing Stencil Duplicat 
ing Machines and Supplies. Splendid opportunity for the right man to 
make himself a real success Drawing account based upon sales com 
missions and our cooperation 100 per cent Address W-228, care Office 
Appliances, Chicago 


ESTABLISHED, WELL KNOWN, SUCCESSFUL, selling organization or 
Salesman, calling on Wholesale Paper, Toy, Notion, Stationery and 
Chain trade, can secure large volume, staple paper line of old established 
reputable manufacturer Full details first letter please. Address W-231, 
care Office Appliances, Chicago 


HELP WANTED 


CHICAGO STATIONER has office opening for young man or young weman 
Position will include filing and other forms of cierical work and some 
order taking over telephone Prefer a person who has had some sta 
tionery experience. Address W-235, care Office Appliances, Chicago 


REPRESE NTATIVES AVAILABLE 


SALESMAN WITH ATIRACTIVE VOLUME of business throughout the 
eastern states desires one more line. Selling wood desks at present. In 
terested in chairs, tables, files, lamps, wastebaskets, or any other line 
which can be sold to commercial stationers or office furniture dealers 
Territory extends from Washington, D. C., to Maine; includes Pennsyl 
vania and upstate New York. Former sales manager for well known man- 
ufacturer In a position to produce good volume on additional line 
Address H-131, care Office Appliances, Chicago 





SALESMAN WHO TRAVELS Central West calling upon commercial sta 
tioners is in position to add one major line. Gives principal attention 
to stationers’ leather goods. Well experienced in pencils and other of 
flee articles. Can furnish first-class references. A vigorous sales pro 
ducer who can develop new business. Address H-128, care Office Ap 
pliances, Chicago 


SALESMAN TRAVELING from Illinois and Wisconsin west to Kansas, 
Nebraska and the Dakotas is available for an additional line. At present 
represents manufacturer of loose leaf goods. Experience Includes writ 
ing materials, adhesives, duplicating equipment and other articles. Prom 
Inent in association activities In a position to accomplish good re 
sults on any line of stationery or office supplies sold through the trade 
First-class references Please address H-129, care Office Appliances, 
Chicago 


ESTABLISHED MANUFACTURER employs a salaried salesman covering 
thoroughly New England and New York state selling stationers, depart 
ment stores, artists’ material houses. This ambitious, thorough and de 
pendable man has made remarkable progress. Part of his time can now 
be spared for another well established non-competing line. If you are 
nterested, address H-125, care Office Appliances, 100 E. 42nd St., New 
York 


SALES ORGANIZATION IN MONTREAL specializing principal y in office 
furniture, files and supplies, desires to add other office specialties. Has 
2 good organization working the provinces of Quebec thoroughly. In 
terested to hear from any American manufacturer of office equipment 
seeking Canadian connection Address H-130, care Office Appliances. 
Chicago 


REPRESENTATIVES WANTED 


IF YOU SELL DIRECT to offices, you can sell our high grade Typewriter 
Specialty profitably Liberal profit on each sale. Protection given 
Quickly becomes a major line. Write for details giving territory you 
cover Address W-229, care Office / Appliances, Chicago. 





RES SPONSIBL E Cc CHIC AGO MANU FACTU RE R of zipper under-arm cases, 
ring books and a new type of toilet kit, has open territory from Ohio 
west, except Coast States, Texas and Okla., either as straight or side 
line. Commission basis. Must be acquainted with stationery trade. Ad 
dress W-226, care Office Appliance es, Chicago. 





A DESK ‘MANU FACTU RER located in the middle- west wants a repre 
sentative to call on dealers in Texas and other states in the southwest 
and also one who lives in ya or St. Paul to contact dealers 
in the near northwest Address w-2 care Office Appliances, Chicago 
IF YOU SELL DIRECT to “offic es. New and fastest selling utility. Every 
one a prospect. No competition. Address W-227, care Office Appliances, 
Chicago 

BANK SUPPLY DEALERS AND SALESMEN. Sell our complete line ot 
stock, bound and loose leaf bank records. Fred Proct ter, Cincinnati, Ohio 





BUSINESS OPPORTUNITIES 


OFFICE SUPPLY AND EQU JIPMENT BUSINESS in going town in Michi 
gan for sale with or without building. Worth investigating. Typewriters, 
Adding Machines, bookkee »ping supplies, ete. Other business reason for 
selling Reply Ww- care Office Appliances, Chicago. 








WOULD BUY a well established commercial stationery and office furni 
ture retail business in town of 100,000 or over, located east of the Mis- 
sissippi and north of the Ohio river. Interested only in town of popu 
lation mentioned. Not essential that the business be a leader in its ter 
ritory, but it must be of good repute. Address reply to W-236, care Office 
Appliances, Chicago 








ADDING MACHINE PARTS 
ADDING MACHINE PARTS—REMANUFACTURED YEAR TYPE—KEY 
rOPS. Write for latest price lists. I. A. Dehn, Jr., 1450 102nd Ave., 
Oakland, Calif. J 


SALES LETTERS 
LETTERS WILL BUILD SALES: For years I have built letters that pull 
sales. You need them more than ever now. Send me your data for new 
letters, or unsuccessful letters for reshaping. Particulars on request 
Address H. M. Goldthwait, 123 Washington Ave., Santa Fe, N. Mex. 


ry FOUNTAIN PEN REPAIRING 


\LL MAKES FOUNTAIN PENS REPAIRED for the trade since 1904 
Standard prices—regular trade discount. All work guaranteed. Prompt 
service. Send all makes to one place—saves postage and time. Send a 
trial package today. Welty Pen & Repair Co., 38 8. State St., Chicago 


PATENTS ; 


THE INVENTOR OF A TYPEWRITER COP YHOLDER offers the patent 
for sale, or license on a royalty basis. Address W-225, care Office Ap 
pliances, Chicago. _ 











FOR SALE AND WANTED TO BUY 

ELLIOTT FISHER MACHINES—Burroughs- Moon | Hopkins—-Adding Ma- 
chines—Addressographs—bought and sold. Chicago Office Appliance Co., 
133 S. Dearborn, Chicago 








ELLIOTT- FISHER Machines, , Adding Machines, Comptometers, Burroughs 
and Monroe Calculators, Typewriters, Checkwriters, and all office ma- 
chines —* and sold. Teeter-Warsh Co., 309 W. Kilbourn Ave., Mil- 
waukee, Wis. 











ELLIOTT-FISHER machines, typewriters, adding machines—all office 
equipment, bought and sold. W. J. Crowley Company, 434 Caswell Bldg., 
Milwaukee, Wisconsin 





DALTON ADDING AND BOOKKEEPING Machines sold, exchanged, re- 
paired, overhauled, rebuilt. Will buy Underwood Fanfolds, Comptometers 
juote prices, serial numbers, models. Peter Paul Mechanical Service, 436 
South Dearborn, Chicago 











WANTE :D BU "RROU GHS Bank Bookkee ping Mac hines Class 2300 and 1300 
Chattanooga Typewriter Co., Chattanooga, Tenn 





AUGUST, 1936 


FOR SALE AND WANTED TO BUY continued from page 6 


BU RROU GHS MOTORS” C omplete with transmission, Universal and AC 
for all style machines Adding Machine Sales & Service Co., 1004 Su 
verior Ave., Cleveland, O. 

ADDRESSOGRAPHS, Duplicators, Dictaphones, Multigraphs, Sealers, Fold- 
ers, Typewriters, Adding Machines. Write for FREE Money Making Cir- 
cular. Pruitt, 527 Pruitt Bidg., Chicago 

FOR SALE: 500,000 B Index Tab Addressograph Frames $5.00 per M 
1000 B trays 30c. 10-35 drawer Indexograph Cabinets $50. Universal 
Office Equipment, 434 Broadway, N. Y. C. 

DICTAPHONES, EDIPHONES—We are largest dealers rebuilt dictating 
nachines in world—specialists for twelve years—rock bottom prices 
tremendous stock all models! Also manufacturers ‘‘Stentor’’ Processed 
Record. Agents’ territories open. Write us for available protected ter 
ritories. Dictating Machine & Record Corp., 156 East 42nd Street, New 
York City. 

DICTAPHONES, EDIPHONES 
ers. Increase your sales and profits—write us 
chine Co., 1141 Broadway, New York City Sie. 9 
DICTAPHONES, EDIPHONES, SUPPLIES — headquarters — machines 
bought, sold— Wholesale, Retail— Write us. Chicago Dictating Machine 
Co., 19 S. Wells St., Chie rago 
MULTIGRAPH RIBBONS re-manufactured. 
writer ribbons. Established over ten years 




















rough or rebuilt—special prices to deal 
American Dictating Ma 














Duplicator inks and type- 
Write us, save money. Lewis 


- 
/ 


FOR SALE—100 McMillan Automatic Shift Visible Binders No. 2150A— 
$7.50 each; 1000 Duplex IVI panels for 4%” and 5” card, 500-8” panels 
$1.00 each in lots of 25. Visible equipment, all makes, dictating, ad- 
dressing and duplicating machines bought and sold. Hanover Office 
Equipment Co., 80 Greenwich St., New York City. 











VISIBLE EQUIPMENT bought and sold—Kardex, Acme, Postindex, etce.— 
1000 *‘6x20"" Acme panels for flexoline or tubes, 1000 ‘5x20’’ Kardex 
duplex panels, 1000 ‘‘8x24’’ I. V. I. panels with channels, all at $1.00 each. 
Special attention to dealers and detailed information furnished. Com- 
mercial Card System Co., 401 Broadway, New York. 


‘ASH for New or Used Office Equipment and Furniture—such as ‘Kardex, 
y me, Visible Cabinets and Equipment, Portable Typewriters, Adding 
Machines, Calculators, Comptometers. Send particulars. Elmans, 308-OA 


West Madison, Chicago. 
WE PAY CASH for ‘destandardized items in desks, chairs, files, safes, 
ind other office appliances and devices. Mail list of your offerings. Horne 


Desk and Fixture Co., Atlanta, Ga. 








TRADE WITH CONFIDENCE: We buy and sell used office equipment of 
all kinds. Specialist in Visible Files including Kardex, Acme, Globe 
Wernicke and Post Index. Universal Office Equipment, 434 Broadway, 
New York City. 

WANTED TO BU Y “second hand filing cabinets, full height with 3x5 card 
drawers. G. F. Commercial Sales, Glens Falls, N 


























Co., 953 N. 4th St., Milwaukee, Wis 
Export Statistics by United States Department of Commerce 
United States Exports of Typewriters—May, 1936 7775 
7775 7770 7772 Type- 
7770 7772 7774 Type- Standard type- Portable type- Used mt rebuilt writer 
Standard type- Portable type- Used and rebuilt writer writers, new. writers, new. typewriters. parts 
writers, new. writers, new. typewriters. parts. Countries No. Value. No. Value. No. Value Value 
ountries No Value i) Ts ‘ No J 2. Value 
— = = vee vane s OE. scocksdssacnh 10 679 5 149 20 654 aide 
Austria. - ise $ 6,440 207 $ 4,824 50 $ 1,160 $ 633 SEE esescencedas 20 1,252 125 3,190 - 360 96 
Azores and Madeira Other Asia ........ 5 634 eeee eene - oece oene 
Islands ..... ‘an 2 16 548 ota pene ones Australia ......+0. 639 29,114 226 5,346 oes ecee 1,903 
Belgium ..... 342 69 2,358 129 5,157 1,641 French Oceania..... 7 321 oese eens 2 90 cane 
Bulgaria ... 2 naee ann sees s 24 New Zealand ...... 34 2,240 94 2,807 a4 966 231 
Czechoslovakia 289 348 11,374 100 2,435 93 Belgian Congo..... 8 578 35 982 2 3 seme 
Denmark .. l 43 ves oees 1 35 173 British East Africa. 18 1,193 24 725 ocee euve 16 
Estonia 8 609 eit eans ‘cid ° ees U — = South 
Finland i2 ,015 42 1,229 2 108 90 _AEFIOR cecccscces 418 16,406 227 8,653 92 3,662 659 
France ... 629 33,083 872 25,082 487 17,433 7,338 other British South 
Germany 17 1,310 15 701 ane cose sess a - ee0esesesn 1 72 aaes cone on0n cece ease 
Greece cece 3 215 17 612 eees cess 291 Gold WD \ccccuss 4 289 5 158 cove eece eres 
Hungary ..... 2 141 soe ooee ose2 cose eene — Secccccoccce 1 69 4 105 6 282 esee 
Irish Free State 29 2,088 5 180 3 90 MED secccccacscee 75 5,129 72 2,352 30 1,017 332 
DE heeueonds 37 2,819 51 1,046 1 30 Other French Africa 50 3,759 35 1,259 osee be 
BORTED. scccdec 3 225 cme - Italiam Africa ..... 10 662 ccos eees 
Lithuania ..... 1 60 12 292 DEER Gécoscesens 1 83 2 60 
Malta, Gozo, and Morocco . ° . 5 375 8 243 
Ge asearcocne 30 1,100 . Mozambique onedseve 19 1,231 7 274 
Netherlands ....... 161 10,895 289 9,375 366 9, 453 10 Other lortuguese 
TT scnassceees 58 3,890 244 6,333 81 2,447 178 aa 17 1,062 15 480 
Poland and Danzig. 42 3,075 197 5,327 12 283 461 Canary Islands..... 13 816 29 1,100 
Portugal ..... ; o6 7,048 192 6,180 43 a 86 Other Spanish 
Rumania .. 43 3,943 whi sate ones : és BRB wscsece o- 1 75 eens asee 1 40 
U. 8. 8. B. (Russia) 81 6,400 ° oe - — — —_—_———— a a 
Pn <mpidacneree ae 7,649 486 14,036 339 9,755 1,188 Total ... 16,736 $1,128,302 12,775 $372,631 3,922 $119,812 $83, 899 
i shkaneasewe 159 10,061 283 10,030 61 2,545 432 Shipments to: 
Switzerland vi 190 13,531 241 8,376 33 1,133 410 PE s100<eenes 112 $ 8,680 78 $ 3,215 21 $ 7160 6©$)= «6685 
Albania ... ee 1 68 5 210 Das am Puerto Rico ..... 97 5,827 22 786 18 498 115 
United Kingdom. .. 8,106 571,324 5,220 140.077 621 14,517 18,118 Virgin Islands.... .... noes 1 40 2 96 
Yugoslavia ......... 81 5,556 52 1,418 50 1,546 28 
Canada ......... . 26 3,002 48 1,152 363 10,143 39,626 
9 29 7 7 
+ ay 8 —~seaeeeeeiinae “ee =— = j United States Exports of Adding, Calculating and Billing Machines 
Guatemala saeeuce 15 1,087 6 158 o sos 86 and Cash Registers, May, (936 
Honduras . soe 10 810 4 126 1 50 9 as 
Nicaragua . baxaw “i Aare hii 3 120 aii 7753 
POMED ccccsses os 20 1,386 9 309 15 493 210 7752 Ty ter- 7756 = 
Salvador ..... ee 13 813 21 754 — ‘ 34 Listing-adding bookkeeping- Listing- 7757 
Mexico ....... oo. 1,065 67,173 1,157 35,478 93 2,829 641 bookkeeping billing adding Calculating 
Miquelon and St. machines. machines. machines. machines. 
Pterre Islards ; , a cae 1 51 Countries No. Value. No. Value. No. Value. No. Value. 
Newfoundland and 
Labrador . 450 5 135 = ever bes 2 $ 1,260 54 «$ 4,045 6 $ 50 
Bermuda ...... ” 150 2 72 1 39 Belgium .... 1 12 9,260 39 3,679 56 5.948 
Barbados 7 524 3 108 7 Czechoslovakia. 1 i eeee 93 6,448 61 7,995 
Jamaica . 15 194 7 207 Estonia ....... ‘ oon rr 1 110 eves — 
Trinidad and Finland ....... oe 1 599 36 2,607 seae inne 
go ; 06 27 DUES kvecsses 4 , 13 9,931 155 15,195 82 11,288 
Other British West Germany ...... ews vase 2400 eeee 40 2,100 ee ones 
Indies .... 2 162 . 1 43 oaiis Gibraltar ...... , sece eces sone 2 138 
senses : 226 15,351 140 3,735 11 285 631 Greece ........ ses 4 285 
Dominican Republic 17 1,282 ; : seas sen 57 Hungary ...... 1 279 8 1,434 
Netherland West Iceland wes ces eases oan 2 110 sees 
Indies ... a 14 362 4 131 Irish Free State i 1,095 8 9,860 12 2,667 or 
French Wes: Indies 1 261 0 211 ? 11 i xecesis ; edee sels apap 37 4,009 139 29,673 
Haiti, Republic of 1 4f EGGED cccccecee Don ooee ee sees 2 204 eee 
Argentina . 568 8.805 145 4,776 79 76 Lithuania ..... ... : cons eses 10 990 tees ess 
Bolivia ..... 40 2.997 240 126 Netherlands .. 5 2,859 20 =610,705 120 7,712 4 253 
Brazil 664 47,501 270 »,421 97 1,085 eer 6° 8 5,838 224 810,560 5 558 
Chile ..... 115 8,352 2) 526 in 492 Poland and 
Colombia 305 22.848 1 4.475 39% Danzig 8 8,531 114 5,927 17 3,125 
Ecuador TF 5.670 8 1.350 f 239 Portugal .. , 08 - -oes 7 1,677 eoee 
British Guiana 5 150 1 47 : Spain ........-. 1 1,314 3 2,448 40 3.513 sess or 
Surinam 4 403 4 128 re _ 30 Sweden . 5 4.440 2 896 320 0=—s-:19, 110 29 3,117 
French Guiana I 7h 3 Switzerland . x 5,884 4 2,205 55 4,221 1 181 
san Tee 194 12.856 69 2,275 121 4,611 126 Albania _ .. aeee ease pean 1 42 + as 
Uruguay 41 2 7F0 4 193 United Kingdom 51 446,496 225 95,842 319 389 40,627 263 «49,663 
Venezuela . 155 11,272 123 4.071 51 1,963 235 Yugoslavia ..... anni saan oeah 22 1,618 + ees 
SE akin 1 73 2 68 1 7 i  axces sau 1 429 14 3,572 59 3,519 52 13,991 
Saudi Arabia 1 66 1 32 es British 
Rriticsh India 649 MB RAK 437 14,281 253 6,720 2,445 Honduras .. _ oss 1 98 
Rritich Malava 35 2.722 #0 1,859 4 80 429 Costa Rica... e¢ Q 459 cove ees 
Ceovtem cee i 3A0 37 OAR asic Nicaragua is aa eae ows 4 R69 
China ... ae TRE 32 1,015 e 243 277 «390s Panama ses bas 6 532 2 | 574 
Netherland India 75 4,371 6 308 Mexico ... 1 411 8 38,999 187 10,839 30 7,729 
French Indo-China 1 97 : Micuelon and St. 
Hongkong .. 1] 810 21 639 48 Pierre Islands . 1 42 
an ts6ede 6 503 8 228 124 Newfoundland 
Japan : ; a9 6,421 30 856 113 3,545 181 and Labrador . ihn 1 153 
Kwantung . 2 gn - Potteées 1 109 ste 
Palestine : 1¢ 1,144 20 680 ea a le 3 375 
Iran . oases 21 1,479 20 TRO ie Trinided and 
Philippine Islands. . 151 9.644 a8 1,580 48 1,760 717 WERGD ccccce = osee coeg . 9 7™ b ong 
Siam 4 158 ‘ swe 80 Cuba ..... : . oeen 3 1,269 41 4.400 ‘ 827 
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PATENTS 





Copies of patents shown here can be obtained 
from the Commissioner of Patents, Washington, 
. C., for ten cents each in cash, postoffice 
money orders or certified check. Stamps and 
personal checks not accepted. 


2,044,792. Fountain pen. Joseph L. Hoyle, Hart- 
ford, Conn. Application May 31, #934. Serial No. 
728,445. Granted June 23, 1936. 

2'044,808. Mechanical calendar. ingild Povelsen, 
Washington, » Application March 8, 1934 
Serial No. 714,653. Granted June 23, 1936. 

2,044,842. Accounting machine. Maximilian M. 


Goldberg, Dayton, Ohio (assignor to The National Cash 
Register Company, Dayton, Ohio, a corporation of 
Maryland). Application June 22, 1931. Serial No. 
546,032. Granted June 23, 1936. 

2 044,972. Pencil plunger. Frank C. Deli, Chi- 
cago, tll. (assignor to Autopoint Company, Chicago, 
ill., a corporation of Illinois). Application Septem- 
ber 24, 1934. Serial No, 745,246. Granted June 23, 


936. 
2,044,975. Adding machine. Clyde P. Evans, St. 


Louis, Mo. Application August 17, 1931. Serial No. 
557.440. Granted June 23, 1936. 

2,044,977. Calculating machine. Cari M. F. Fri- 
den, Oakland, Calif. (assignor to Marchant Calcu- 
lating Machine Company, Emeryville, Calif., a cor- 
poration of California). Application January (4, 


1928. Serial No. 246,677. Granted June 23, 1936. 

2.044.978. Calculating machine. Harold T. Avery 
and Gustav Lerch, Oakland, Calif. (assignors to Mar- 
chant Calculating Machine Company, a corperesen - 
California). Application August 18, 1931. Serial N 
557,800. Granted June 23, 1936. 

2,044,983. Duplicating machine. John W. Hern- 
jund, La Grange, and Hubert Jagger, Chicago, tll. 
(assignors to Ditto, Incorporated, Chicago, Ill., a cor- 
poration of West Virginia). Application October 19, 
1933. Serial No. 694.326. Granted June 23, 1936. 

2,045,020. Duplicating machine. Alfred Marchev, 
La Grange, Ill. (assignor to Ditto. Incorporated, Chi- 
cago, Iil.. a corporation of West Virainia). Applica- 
tion March 9, 1935. Serial No. 10,162. Granted 
June 23, 1936. 

2,045,021. Calculating machine. Robert L. Muller, 
Detroit, Mich. (assignor to Burroughs Adding Ma- 
chine Company. Detroit, Mich., a corporation of Mich- 
igan). Application July 7, 1934. Serial No. 734,079. 
Granted June 23, 1936. 

2,045,040. Loose leaf binder. 
Harbor Springs. Mich. Application March 
Serial No. 13,725. Granted June 23, 1936. 

2.045.431. Pencil attached eraser holder. John J. 
Woessner, Maspeth, N. Y. (assignor to Eberhard Faber 
Pencil Company, a corporation of New York). Appli- 
cation November 20, 1935. Serial No. 50,620. Granted 


June 23. 1936. 

2,045,618. Attachment for writing machines. John 
Q. Sherman and Albert W. Metzner, Dayton. Ohio: 
sald Metzner assignor to said Sherman. Application 
July 29, 1932. Serial No. 625,934. Granted June 30, 
1936 


2,045,756. 


Peter A. Marihugh, 
29, 1935. 


Mechanism for keeping records. Philip 
H. Cone, Cincinnati, Ohio (assignor to The Cincin- 
nati Milling Machine Company. Cincinnati, Ohio, a 
corporation of Ohio). Application November 4, 1933 
Serial No. 696,692. Granted June 30, 1936. 


2,045,774. Fountain pen. Herman C. Hirschy, Long 
Beach. Calif. Application November 19, 1934. Serial 
No. 753.572. Granted June 30, 1936. 

2.045.944. Mailable blotter. George C. Domke. Chi- 
cago, Il. Application September 13, 1935. Serial 
No. 40.367. Granted June 30, 1936. 

2,046,007. Loose leaf binder. Paul 0. Unger, Glen 
Ellyn, ttl. (assignor to Wilson-Jones Company, Chi- 
cago, I1l.. a corporation of Massachusetts). Applica- 


tion September 11, 1933. Serial No. 688,890. Granted 
June 30, 1936. 

2,046,022. Ink eradicator attachment for fountain 
vens. Louis Thomas Hughes, Bronx. N. Y. Appli- 
cation March 14, 1934. Serlal No. 715,457. Granted 
June 30, 1936. 

2,046,329. Calculating machine. August Kottmann, 
Sommerda, Germany (assignor to Rheinische Metali- 
waaren und Maschinenfabrik. Dusseldorf, Germany, a 
corporation of Germany). Origiral application June 
1, 1934. Serial No. 728,603. Divided and this ap- 
plication March 5. 1935. Serial No. 9,510. In Ger- 
many June 6, 1933. Granted July 7, 1936. 

2,046,524. Mechanism for typewriter calculating 
machines. Gustav Mez, Dahiem. near Berlin, Ger- 
many (assignor to Mercedes Buromaschinen-Werke 
Aktiengeselischaft, Benshausen, Germany. Application 
November 11, 1929. Serial No. 406.475. In Germany 
November 12, 1928. Granted July 7. 1936. 

2,046,582. Mechanical pencil. Harry S_ Richer. 
Chicago, Ill. (assignor to Melrose Products Co., Inc. 
a corporation of Iilinois). Application May 26, 1934. 
Serial No. 727,664. Granted July 7, 1936 

2,046,620. Fountain pen. Alfred A. Gaimari and 
Angelo Gaimari, Chicago, I! Application August 23. 
1935. Serial No. 37,416. Granted July 7, 1936. 

2 046.655 Filina apoaratus. FEthe' Scholfield and 
Cecil H. Scholfield. Yonkers, N. Y. (assignors te 
Scholfield Service, Inc., New York, N. Y., a corpora- 
tion of New York). Application March 22, #932. 
Serial No. 600,514. Granted july 7, 1936. 

2.046.743. Eraser device. Russell S. Henderson 
Morristown, N. J. (assignor to Weldon Roberts Rubber 
Company. Newark, N. j.. a coroora‘ion of Mew Jersev) 


Application March 30. 1935. Serial No. 13.802. 
Granted July 7, 1936. 
2 046.820. Calculating machine Stuart Hilder, 


Glencarlyn, Va. (assignor to Monree Calculating Ma- 
chine Company. Orange, N. J., a corporation of Deta- 
were). Application Auoust 27. 1935. Serial No. 38,- 
043. Granted July 7, 1936. 


2.046.836. Mechanical pencil. Edward J. Neary. > 
John's, Newfoundland. Appli cation June 20. 19 
Serial No. 731,449. Granted July 7, 1936. 

2.047.129. Paper clip or the like. Howard D. Ran 
dall, Cincinnati. Ohio. Application November 1, 1934 
Serial No. 696,237. Granted July 7, 1936. 


2.047.232. Typewriter attachment. John Q. Sher- 
man, Dayton, Ohio. Application February 27, 1932 
Serial No. 595.567. Granted july 14, 1936. 

2.047.428. Typewriter attachment. William C. 
Pfeiffer, Dayton, Ohio (assignor to The Egry Register 
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— 2,047,505 2,047,551 
2,047,428 2,047,678 A" 

100,218 

ad j 
100,380 

00,237 mented 
100,245 

Company, Dayton, Ohio, a corporation of Ohio). Ap- Paul, Minn., a corporati f Minnesota). : 
plication May 12, 1934. Serial No. 725,384. Granted tion January 24, 1936. Serial No enves: Fermi 


July 14, 1936. 
047,505. 
Hausheer, Villemomble 


mmomble, F typewriter. Max 
ra 
1931. Serial No. 529,220 


Emile 
nee. Application April 10. 
In France April 14, 1930. 

Orne July 14, 1936. 


gh 5 Typewriting machine. William A. Dob- 
son, Hartford, Conn. (assignor te Underwood Elliott 
Fisher Company, New York, N. Y., a corporation of 
Delaware). Original application May 23, 1930. Serial 
No. 454,871, now Patent No. 1,988,940, dated Janu- 
1935. Mer pra, this aT May it. 

1933. ‘Serial No. 670,396, Granted uly 14, 1936. 
2.047.678. Duplicating machine. John E. Euth, Chi- 
cago, Ill. (assignor te United Autographic Register 
Company, a corporation of Illinois). Application De- 
cember 18, 1933. Serial No. 703,014. Granted july 





14, 1936. 
DESIGN PATENTS 
100,218. Design for a drawer pull. Raymond H. 
Martin, —.. Conn. (assigner te The Bassick 
Company Conn., a corporation of Con- 
necticut). Rogie Aprii 24, 1936. Serial Ne. 
62,279. Term of patent three and a half years. 


Granted June 30, 1936. 
100,237. Design for a brief case. John P. W 
St. Paul, Minn. (assignor to Brown & Bigelow, 


patent three and a half years. Granted June 30, ‘ 
100,245. Design a a gee ~ A ee miyrtie 
R. Keller, Syracuse, N ssignor *. c. = 


& Corona Typewriters, Inc. Lo ‘ye 
Ap ‘cation }? is, * 1996. 
erm of patent fourteen years. 


Design for a desk = similar oem. James 
R. Jones, Jamestown, Y. (assignor to Art Metal 
Construction Com ~. y Oe N. Y.). Appiica- 
tion May 15, 19 rial No. 3" Term of pat- 
ent Sey years. Granted July 7, 1936. 
— ° wy - for a fountain pen. Chozo Wada. 
pplication February 12, 1936. Serial 
Tere of patent three and a half years. 
Granted Sut 7, 1936. 


3. esign for a arti. 
cle. John Hill, Hittside, oh J. (assignor te Celluloid 
Corporation, a ‘corporation ot New Jersey). Applica- 
tion pay |, 1936. Serial No. 62,399. Term of patent 
on 00.330. Granted July 14, 1936. 

Design for a neil. John P. L an, Chi- 
elrose Products -, Ine. 
a corporation of Illinois). Appli- 
cation May 31, 1936. Serial No. 62,75 Term of 
patent seven years. Granted July 14, 1936. 


‘ountain pen or similar 








The Heart of Chicago, the 
Great Central Market, to 
Be the Center of the Sta- 


tionery Industry, Septem- 
ber 21, 22, 23, 24, 1936 


(See page 18) 





OFFICE 


1] 


APPLIANCES 


THE NEWS AND TECHNICAL 
TRADE JOURNAL OF 


OFFICE EQUIPMENT 


Sales, Overhead and Rental Areas 


7 AVING been making a 
survey of our stationery 
and office equipment industry, 
I would like to ask a few perti- 
nent questions through your 
columns regarding the status 
of our industry at the present 
time. I am wondering how 
many are having the same ex- 
perience that we are having. 

“Fifteen years ago approxi- 
mately ninety per cent of our 
volume came to our store and 
we solicited ten per cent. To- 
day that ratio is reversed. 
Therefore, we are maintaining 
a store and the necessary at- 
tendants for ten per cent of the 
volume of our business. I am 
wondering how many are find- 
ing that with the present meth- 
od of doing business they are 
carrying a heavier overhead 
than they should, with a fine 
representative store and the 
necessary clerical force to give 
proper service, located in the 
“Class A” high rental area. I 
am wondering if our high per- 
centage of overhead is not due 
to the maintenance of stores so 
staffed in high rental areas. 
Would we be better off in lower 
rental areas with comparative- 
ly less overhead? 

“Probably not in very large 
cities. But in my judgment 
the increasing ‘outside’ selling 
in the larger cities will have 
the same effect that it has in 
cities the size of Topeka. 

“Isn’t it a fact that the sta- 
tionery and office equipment in- 
dustry should be in a so-called 
‘Class B’ rental area? Isn’t it a 
fact that the large chain stores, 


@ Charles L. Mitchell, 

Secretary, Crane & 

Company. Topeka, 

Kans., in a Letter to the 

Editor, Puts Some Ques- 

tions to Other Commer- 
cial Stationers 


the ten cent stores, the depart- 
ment stores and the drug stores 
with their increasing patron- 
age and the decreasing ‘drop 
in’ trade of stores like ours 
creates a problem to which sta- 
tioners should be giving serious 
consideration? We are being 
condemned on account of our 
‘high overhead.’ I know that 
the government objected to the 
application of the Harvard Re- 
search Bureau reporting the 
necessary overhead of 36.4. 
“In my judgment it is up to 
us to cut that overhead per- 
centage down if we expect to 
remain in business. I believe 
that only those who are operat- 
ing from lower rental areas and 
putting out commission sales- 
men are going to be able to 
compete with these chain or- 
ganizations who are fast cut- 
ting in on the very essentials 





C. L. Mitchell 


of our industry. The chain or- 
ganizations already are selling 
steel and wood furniture. In 
fact, they are selling every- 
thing needed for the office. 

“This is just a suggestion to 
which I would appreciate hav- 
ing the reaction of the members 
of our industry. And your own 
opinion.” 

” 

Our own notion is that the 
shift in volume from sales 
within the store to sales with- 
out indicates the expansion of 
the commercial stationery 
business and the increase in 
prestige it is enjoying. Today 
the trade retails a large volume 
of machines, devices, systems, 
and furniture which were not 
handled in the past. These in 
a very real sense are “sold” 
rather than “bought.” Demon- 
strations and contracts result 
from the approaches of alert 
representatives more often 
than from consumer initiative. 
The consumer is generally busy 
with his own affairs; he tends 
to make expenditures only 
when circumstances compel 
them. Thus he is prone to carry 
on with the equipment and fur- 
niture to which he has grown 
accustomed. He is not readily 
aware of its increasing ob- 
solescence, its mounting cost 
to him, save as these facts are 
brought home to him by some 
sales representative who is 
alive to the improved merchan- 
dise available. The services of 
sales representatives have re- 
sulted in the consumers’ accept- 
ance of their function as natur- 
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al and desirable. They have 
earned themselves and _ the 
trade a standing. 

Six or eight years ago, a 
prominent Southern stationer 
commented at a regional meet- 
ing of the National Stationers 
Association upon the shift of 
sales volume from over-the- 
counter to outside, a shift that 
was becoming increasingly ap- 
parent at that time and was oc- 
casionally the subject of con- 
versation at gatherings of deal- 
ers. The stationer remarked 
that dealers had educated cus- 
tomers and prospects to expect 
service. He pointed out that 
when a business man was inter- 
ested in buying a new dining 
room suite, he went to a house- 
hold furniture store to make 
his purchase. If he wanted a 
new piece of equipment for his 
office, however, he phoned for 
a salesman to call. 

And therein lies one expres- 
sion of the genius of the office 
equipment industry. Salesmen 
sell service, not commodities. 
And the measure of their suc- 
cess is in direct proportion to 
the service rendered by them 
and their merchandise. The 
first step in this sales technique 
is initiating contact and offer- 
ing personal service in the form 
of intelligent advice regarding 
appropriate equipment for a 
specific purpose. Next is the 
service of the equipment itself 
—usage. Third is maintenance 
of contact by the salesman so 
that he may assist in keeping 
the equipment in efficient use. 
Such a sales-service procedure 
involves primarily outside-of- 
the-store activity and is of a 
character that does not depend 
upon location of headquarters. 

The high cost of overhead 
mentioned by Mr. Mitchell is a 
subject worthy of intensive 
study. Two important ele- 
ments involved are rent and 
salaries. Is it possible to cut 
the cost of both by removal to 
a Class B rental area? It would 
seem so. Consider these fig- 


ures: In the case of Crane & 


Company, Mr. Mitchell says 
that ninety percent of the busi- 
ness obtained comes through 
outside solicitation and store 
sales represent only ten per- 
cent. These figures differ some- 
what from the average, which 
are closer to eighty percent 
outside and twenty percent in- 
side. An interesting aspect of 
the situation is that the eighty 





The subject “Sales, Over- 
head and Rental Areas” as it 
pertains to commercial sta- 
tioners is open for discussion. 
Comments and opinions derived 
from experience and study are 
invited. 





percent outside volume is se- 
cured by considerably less than 
half of the salesmen employed. 
Obviously, the inside man, who 
is paid for performing work in 
addition to the specific function 
of selling, is more costly to the 
management in proportion to 
his sales than is the outside 
representative. Thus it is ap- 
parent that removal to a lower 
rental area would result in a 
cut in rental expense and a re- 
duction in salary cost in rela- 
tion to sales volume. It can be 
done—but would it be wise? 
Are there other factors that 
merit consideration and that 
would swing the decision in fa- 
vor of maintaining the status 
quo? 

Many items carried by com- 
mercial stationers are sold with 
a very small margin of profit. 
The expense of handling is 
often greater than the differ- 
ence between the cost and the 
selling price. Are these items 
therefore dropped by station- 
ers? Notatall. They are car- 
ried because they are logical 
items for stationers to stock. 
Unprofitable in themselves, 
perhaps, but worthy of place 
because they round out the sta- 
tioner’s scope of service to his 
customers. 

Is the maintenance of a store 
in a Class A rental area a 
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parallel case? Are there val- 
ues inherent in high rental 
space whose loss would be seri- 
ously detrimental? Perhaps a 
compromise in the form of a 
small-space branch store in the 
Class A area is an adequate an- 
swer to the problem. 

Specific business organiza- 
tions must meet their specific 
situations. Mr. Mitchell seems 
to be thinking straight when he 
suggests a move out of an ex- 
pensive area from which he de- 
rives but ten percent of his 
business, into new quarters 
where rents are lower. Prob- 
ably he will find not only lower 
rents, but actually more com- 
modious quarters as well. 

Personal pride would doubt- 
less prevent many a man from 
taking such a step. To outsid- 
ers it may look like a defeat. 
But to carry on under unneces- 
sary handicaps is to court dis- 
aster. 

Until the relatively recent 
past, typewriter manufacturers 
maintained large  establish- 
ments in high rental areas in 
most of the metropolitan cen- 
ters of the country. Today 
they have well appointed offices 
and show rooms in sections 
where the rent is lower. Over- 
heads were cut without detri- 
ment to sales volumes. Like 
commercial stationery, most 
office machines are sold on the 
outside. Should stationers fol- 
low the lower rental example 
of the typewriter manufactur- 
ers? 

Removal from an expensive 
rental area to another offering 
advantages which in the aggre- 
gate equal those of the more 
pretentious site will liberate 
funds that formerly had to be 
spent for “front.”’ A new front 
can be set up and maintained 
with less money; the new op- 
portunity, coupled with the 
knowledge gained from previ- 
ous experience, probably can 
be used to significant advan- 
tage. The new front can be 
made better than the old. 
Should it be tried? 





Safe and Sane Credit Ends at 


REDIT control begins with 
the codperation of one re- 
tailer with the other, and un- 
less that codperation exists 
there will be little or no control. 
Necessarily, e ver y merchant 
has his own method of opening 
credit accounts. Each account 
requires certain important an- 
tecedent information, and each 
retailer has his own terms of 
credit. Any attempt to regulate 
those things by outside associa- 
tions or organizations is an un- 
warranted attack upon his indi- 
vidual rights, and the retailer 
may justifiably resent such dic- 
tation. 

But, after all is said and 
done, the credit rules and reg- 
ulations established by the in- 
dividual merchant for his own 
guidance and protection are 
relatively minor considerations 
in comparison with the eco- 
nomic necessity of a sound 
credit structure for the com- 
munity at large. What applies 
to the community is equally ap- 
plicable to the nation as a 
whole. And, it seems to me, 
that this is a point which many 
retailers are overlooking dur- 
ing the present scramble for 
business. 

Pay Promptly campaigns 
have, I believe, been uniformly 
successful where the proper co- 
operation was given by all par- 
ticipating retailers. In one 
city, however, in which such a 
campaign was tried, its effect 
was completely nullified by the 
action of a few of the parti- 
cipants in publicly changing 
their credit rules at the very 
height of the campaign. In- 
stead of adhering to the former 
thirty-day credit basis, some of 
the firms began to advertise a 
sixty-day basis. The result was 
that the campaign came to 
nothing. The public, instead of 


Thirty Days 


Retailer Piles Up Trou- 
ble for Himself When 
He Joins the Ninety 
Days Procession—By a 
Retail Credit Manager 


becoming aware of the impor- 
tance of paying bills promptly, 
was given to understand that 
almost any day of payment 
would be satisfactory. 

In their overweening desire 
for Christmas trade, there are 
stores that advertise: ‘Buy in 
October and pay in January.” 
On the face of it, this appears 
to be an excellent means of 
stimulating sales. And, as a 
matter of fact, sales are stimu- 
lated. But, at the same time, 
the idea is implanted in the 
mind of the public that the 
former thirty-day credit basis 
has been abandoned. The credit 
structure is thereby endangered 
for, quite logically, the public 
might be expected to reason, 
“If ninety days is satisfactory 
now, why should it not always 
be satisfactory?” 

The granting of credit terms 
like that is a two-edged sword. 
Admitting that sales are stim- 
ulated, at the same time collec- 
tions are hindered. Those cus- 
tomers whose credit is A-1 are 
little influenced by such ex- 
treme credit extensions, and 
they are not stimulated to pur- 
chase. Those customers who 
are so stimulated are the very 
customers to whom such dan- 
gerous terms should never be 
granted. Recklessly they buy 
because the day of reckoning is 
far distant. And, in innumer- 
able cases, when that day does 
arrive, the customer is unable 
to meet his obligations. Thus, 
what was at first conceived by 
the merchant to be a sales stim- 
ulant with payment in ninety 


days, is stretched out to four, 
five and even six months. Many 
prompt paying customers are 
converted into slow paying 
ones, and many slow paying 
customers become never paying 
ones. 

Not only does this increase 
the cost of doing business be- 
cause of interest charges, but it 
is unfair to the customer. The 
merchant himself is contribut- 
ing to the customer’s possible 
delinquency. 

The only answer is thorough 
going codperation on the part 
of every merchant in a com- 
munity. Not merely codpera- 
tion in checking the history of 
credit applicants through mer- 
chants’ or red book associa- 
tions, not merely the exchange 
of data concerning slow paying 
customers, but codperation in 
establishing and maintaining a 
standard day of payment, cus- 
tomarily the thirty day basis. 
Each merchant, of course, 
should feel at liberty to make 
individual exceptions when cir- 
cumstances warrant, but each 
should codperate in avoiding 
wholesale derangement of 
credit terms—else all control 
will be lost. 

I do not refer here to install- 
ment selling. If anything is 
true, it is that the depression 
has proved the basic soundness 
of this type of merchandising. 
Installment sales are priced and 
financed to permit of deferred 
payments. But if open ac- 
counts are allowed to lapse into 
the status of installment ac- 
counts without at the same 
time having thrown around 
them the credit safeguard that 
makes installment selling pos- 
sible, then we may well exclaim 
with the lookout at the mast- 
head of the ship, “Breakers 
ahead!” 








EDITORIAL 


The Sew Robinson-Patman Act 


@ Whatever one may think of the merits or de- 
merits of the Robinson-Patman bill, it is now a law 
of the land. It prohibits price discrimination be- 
tween different purchasers of commodities of like 
grade and quality. And an important difference 
between it and the bill which it amends, it does not 
take quantity into account. 

The major purpose of the law seems to be 
the preservation of competition between large and 
small merchandising organizations. The increas- 
ing buying power of the large organizations seems 
in the minds of some to have brought in addition 
to legitimate discounts a power to demand other 
considerations which the small buyer could not 
get. Under the new law, no organization will be 
allowed to grant any special favors to any cus- 
tomer; in brief, the terms allowed any large buyer 
must be available in just proportions to the small 
buyer. Various face-saving and tongue-in-cheek 
concessions are out. Allowances for transporta- 
tion and selling expenses must be for actual ex- 
penses incurred. In the event of illegal transac- 
tions—transactions destructive of competition, or 
of competitors or creative of monopolistic power 

-the transactors will be found equally guilty. 

Differentials in price which derive from true 
differences in costs, selling and delivering differ- 
ent quantities of goods will not be affected by the 
new law. But manufacturers will be required to 
justify the terms on which they do business. 

The bill originally introduced was generally con- 
sidered as an “anti-chain store” law. The bill as it 
stands is an anti-discrimination law. It will have 
tremendous influence upon selling practice. 

Note the point affecting wholesalers. As long 
as their transactions are wholesale they are not in 
competition with retailers. But if wholesalers also 
sell at retail, they are in competition with re- 
tailers. 

It would appear therefore, that goods bought 
from manufacturers at special discount for whole- 
saling, cannot be sold in the retail departments 
without both manufacturers and the wholesaler 
being charged with discrimination under the act. 

Certain permitted differentials are made clear. 
And discriminations as well. All manufacturers 
and every buyer of goods for resale is affected by 
the bill, which takes into account practically all 
factors which influence selling prices. The bill 
should be carefully studied. It carries penalties 
for violation. Investigation of charges made by 
injured competitors will be made by the Federal 
Trade Commission. 


National Stationers Association headquarters 
has issued for its members an outline study and 
comprehensive review of the bill prepared by 


Charles P. Garvin, general manager of the asso- 
ciation. Some copies of the report may be avail- 
able. 


- oe + 


Convention Enthusiasm Runs High 


“Perhaps one of the healthiest signs pointing 
to the ultimate success of the coming National 
Stationers Association convention in Chicago next 
month, is the enthusiastic attitude of dealers and 
manufacturers. Wherever inquiry is made, the 
response is an expression of approval and a state- 
ment of intention to be present if possible when 
the rap of the gavel calls the first session to order 
on September 21. 

Exact data as to the business program and fea- 
tures of entertainment will be released sometime 
this month. Suffice it to say that the business ses- 
sions will be profitable and the play time will be 
pleasant. 

The Chicago committee, headed by H. T. Gris- 
wold, of the Sanford Manufacturing Company, in 
coéperation with General Manager Charles P. 
Garvin and President B. J. Bristoll, has been 
working with energy and skill in the preparation 
of plans for making the convention an outstand- 
ing event, worthy of the enthusiasm that has been 
generated. 

Warning! 
44]It seems unnecessary to present this warning. 
Yet, ever and anon, there bobs up some tale of a 
“special” proposition offering “unusually” fine 
merchandise that turns out to be unsatisfactory. 

In the not very distant past we have made refer- 
ence to dealers who have listened acquiescently to 
salesmen who presented what appeared to be a 
legitimate opportunity to earn a substantial profit. 
Usually the products offered are familiar items in 
general use, such as fountain pens, mechanical 
pencils, writing inks, typewriter ribbons and car- 
bon papers. 

The strange salesman, whose merchandise and 
proposition would not stand investigation, works 
on the assumption that the prospect will buy on 
faith. He introduces himself sketchily, perhaps 
referring familiarly to other dealers who have 
purchased his wares. Then he plunges quickly 
into his sales talk about “handsome profits” and 
“selling qualities” of his line. He so regulates his 
attack that the merchant will buy blindly on faith, 
if at all. 

Recently a correspondent called attention to a 
situation in Colorado involving several dealers 
who invested in stocks of an ink which was “rec- 
ommended” for fountain pens and desk use for 
writing checks and important records of a perma- 
nent nature. The features of safety and perma- 
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nence are conceded; the complaint is in the lack 
of facility in use. Our correspondent says in part: 

“It was supposed to be an ink for general desk 
use on checks, ledger records and the like, but the 
only way it can be used is with a fresh pen at 
every writing and from a bottle kept tightly 
closed, except for a few moments at a time be- 
cause it dries rapidly and gums up pens and stands 
in a hurry.” 

It is well to remember, when a salesman comes 
in with a tale of “revolutionary discoveries,” 
“brand new systems of manufacture” or “recent 
inventions” as the bases for extravagant claims, 
that it is only fair to assume that well known, old 
line manufacturers are alert to developments and 
include them in their lines if and when they have 
been proved satisfactory. 

A good, and ultimately profitable procedure is 
to acquire the habit of checking up all the propo- 
sitions and merchandise offered by strange sales- 
men representing unknown manufacturers. Quot- 
ing a previous editorial on a similar subject: 
“Faith in strangers is a fine thing but nearly 
everyone, at one time or another, has felt the re- 
percussion of ‘con’ in confidence.” 


Ihe Movie—Muror of Custom 


Land of makebelieve—Hollywood. The magic 
of lens and film creates worlds as impermanent as 
the flashes of light that paint them on the silver 
screen. 

And yet not all of Hollywood's art and industry 
is ephemeral. A glance back over the celluloid 
trail shows definite evidences of progress leading 
to scenarios well worth preservation for their own 
sakes, as well as for other incidental reasons. The 
recent pictures Anthony Adverse and Bullets and 
Ballots, for instance, provide the theme for an ar- 
ticle on page 22 of this issue. 


When the movie goer peers into the cabin of a 
seventeenth century sloop, or a twentieth century 
office, he sees what he has a reasonable right to 
expect: tables and chairs, desks and file cabinets 
that were or are used as represented. And to a 
very real extent the movies can tell the public, and 
do, what the well-dressed man or woman is wear- 
ing, what they are eating, how they are equipped 
for play, and how they are organized for work. 
Nor may the voice of Hollywood be lightly ig- 
nored.—C 


Berndt Printing Company 
Participates in Fond du Lac 
Centennial 


Marking the achievements of a cen- 
tury of struggle and growth from a 
pioneer settlement to one of the most 
important commercial and _ industrial 
centers of the state, Fond du Lac, Wis., 
celebrated its centennial with a home- 
coming fete June 28 to July 5. 

The occasion offered an opportunity 
which the Berndt Printing Company, 
dealer in office supplies and stationery 
of that city, recognized and developed: 
the preparation and printing of a his- 
toric souvenir, in which the official pro- 
gram was presented. The souvenir 
took the form of a sixty-four page, let- 
ter size book in a heavy paper cover, 
interesting in makeup and content. 
Appropriately decorated with symbols 
of pioneer days, it contained a good 
deal of material of more than local sig- 
nificance. “Fond du Lac in Pioneer 
Days,” by William A. Titus, curator 
of the State Historical Society, is a 
story of the middle west that will ap- 
peal to many, and bring home to not a 
few what the early settlers had to meet. 

The souvenir reveals also what pres- 
ent Fond du Lac has achieved in edu- 
cation, civic development, and indus- 
trial growth. The story of the latter is 
told by advertisements of local business 


Here and There 


organizations, among which is a full 
page devoted to the Berndt Printing 
Company itself, showing the plant and 
views of interiors where art work, sales, 
printing, and binding are carried on. 

The Berndt Printing Company is to 
be congratulated on the souvenir, which 
demonstrates, in addition to its imme- 
diate purpose, how closely the business 
life of a community is integrated with 
its social and cultural development. 








In the July Issue of Office Appli- 
ances We Mentioned the Fact 
That H.R.H. the Crown Prince of 
Norway Was An Ardent Booster 


of Royal Typewriters. — This 
month we are pleased to present 
the picture of His Royal Highness 


Darnell Builds Casters for 
“Rolling” Bandstand 


The Darnell Corporation, Ltd., of 
Long Beach, Calif., manufacturers of 
Darnell casters and wheels, recently 
completed a new and unique job in 
building rolling equipment for a band- 
stand. 

Although the company has made 
casters for practically every use under 
the sun, including hospital beds and op- 
erating tables to movie sound stage 
silent equipment, its toughest job came 
when the Alexander Young hotel in 
Honolulu asked that wheels be made 
for its roof garden bandstand. The or- 
der was filled and now the heavy stand 


can move around like a frisky colt. 





Nelson Advocates Avocados 


Called on unexpectedly at the annual 
luncheon of the Pacific Art Association, 
to address the group on behalf of the 
manufacturers, George Nelson, Pacific 
coast representative of the Weldon 
Roberts Rubber Company, gave a boost 
to avocado pears as well as to art. 

The avocado had appeared in the 
salad served, and had been consumed 
with enthusiasm—especially by certain 
of Mr. Nelson’s manufacturing ac- 
quaintances. Suspecting that the latter 
were guilty of effecting his oratorical 
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obligation—of pushing him into the 
public eye, so to speak—he took the 
occasion to inform them that P A A 
stood for the Pacific Art Association, 
not, as they presumably and blissfully 
conceived, the Pacific Avocado Associa- 
tion. Mr. Nelson’s little jest reached 
the ear of the Avocado Growers As 
sociation of San Diego, with the result 
that he immediately received an expres 
sion of their appreciation for his refer 
ence to their product, which they ccn 
sidered favorable publicity 


Ed Little and His Dog Entertain 


It was five o'clock in the afternoon as 
the gates opened, revealing a cool and 





At Ed. Little’s 1936 
Ice Cream Party. 

Top: part of the crowd 
of happy (and hungry) 
youngsters crowded 
around the table. In 
insets (L to R) Mr. 


Gaze and Weep, You 
Inland Fishermen. 
This fine catch was 
made by Bob Jonas, of 
the Oxford Filing Sup- 
ply Company (second 
from right, seated) 
and his five compan- 
ions, all of Sea Cliff, 


inviting backyard to the eager gaze of 
one hundred and fifty-five boys and 
girls. Dressed in their best, faces shin- 
ing from recent ablutions, and eyes 
alight with anticipated joy, the children 
trooped in to be greeted by their hosts, 
Ed Little (at other times general sales 
manager of the filing supplies division 
of the Wabash Cabinet Company) and 
Ed’s dog Gyp. 

The party has become an annual 
event looked forward to by the children 
in the neighborhood of the Little home. 
Something over eight years ago, a few 
boys in that section of Wabash were 
expressing their high spirits and over- 
flowing energies in ways that earned 





CAUGHT 





OFFICE APPLIANCES 


them a reputation of being destructive 
and often annoying to home owners. 
Being positive, rather than negative, in 
his activities, Mr. Little took steps to 
become acquainted with the boys and 
found them in general to be friendly 
and of high caliber. 

He decided to have an ice cream 
party in his backyard one summer day 
The boys came and they had a good 
time. That settled it. The party has 
been held once every year ever since 
and all the children in the neighbor- 
hood, boys and girls alike, are among 
those present and each has as much ice 
cream as he or she wants. Cake and 
lollipops were also on the menu 


Little dishing up the 

ice cream and the flag 

raising ceremony. 

Lower: the children 

surrounding Mr. Little 

and his entertaining 
dog, Gyp. 


Capi. BEN ELDERD « PARTY — 





L. Ll. Mr. Jonas did 
not identify his fish by 
name but we'd take a 
long chance and say 
they were a fine batch 
of sixty-pound Alba- 
core or maybe baby 
Tuna. Right, Mr. 


Jonas? 
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Flood Water Nearly Covered 
the Store of the Johnstown Of. 
fice Supply Company, Johns- 
town, Penna.—The upper pic- 
ture was taken when the water 
had receded slightly from its 
high mark. The Johnstown 
Office Supply store is shown at 
the left. The lower picture is 
of the store and its Annex with 
all evidences of flood-ravage 
removed. The Annex was be- 
ing built at the time of the 
Hood. The plate glass had just 
been set when the flood came, 


At this year’s party, held the early 
part of July on a day that the tem- 
perature reached 103 degrees, twenty 
gallons of ice cream disappeared in less 
than an hour. One of the little guests 
on being asked how much of the cold 
confection he intended to eat replied, 
“As much as I can get.” Being pressed 
further as to just how many dishes that 
would be, the boy responded, “About 
five. Then I have to look after my 
little brother, too.” 

Miss Katherine Ramsey, conductor 
of a column for a local newspaper, was 
present and in her column the next day 
said, “As for garden party guests, that 
crowd is tops. You wouldn’t find a 
bunch of society folk more on their 
good behavior or more dressed up than 
those youngsters.” 

The only formal part of each party’s 
program is the flag raising. Usually a 
little girl assists Mr. Little in this cere- 
mony. The children vie for the honor 
of assisting and the job is now spoken 
for two years in advance. At the first 
party eight years ago, the American 
Legion became interested and was rep- 
resented by a Fife and Drum Corps 
and Firing Squad, officially dedicating 
the flag pole. 

With characteristic reticence, Mr. 
Little stages the parties quietly and 
states that it is his dog Gyp who enter- 
tains. 

There is a glow of satisfaction in 
making others happy, a truism which 
Mr. Little has proved in practice. 





Crane & Company Pictured 
At Landon Notification 


A newspaper photographer shooting 
pictures of the Landon notification 
parade in Topeka, Kans., last month 





included the Crane & Company store 
front in one of his shots. In prominent 
display was the sign “Crane & Com- 
pany, Stationers.” 


Distinguished User of 
Bates Stapler 





Papers concerning matters of state, 
be they battles, the passage of laws, in- 
terior revenue or any one of the hosts 
of important documents which daily 
pass through the hands of rulers and 
their aides, are subject to the same treat- 
ment as that accorded office papers the 
world over. 

And so it is that in the office and 
on the desk of His Excellency, the 
president of the Argentine Republic, 





His Excellency, the President 
of the Argentine Republic, 
Gen. Augustin P. Justo. 


Gen. Augustin P. Justo, there reposes 
a chromium-plated Bates stapler. It is a 
fine piece of mechanism, on a par with 
all other Bates products and similar in 
operation to any Bates stapler found 
anywhere. 
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breaking it as well as the glass 
in the windows of the main 
store. The water came within 
twelve inches of reaching the 
ceiling of the store. The An- 
nex, according to W. H. Patter- 
son, president of the company, 
is used for furniture, office ma- 
chines and office equipment 
only. The display rooms are 
attractively arranged into two 
completely furnished offices. A 
special display of filing equip- 
ment is maintained. 


But there the similarity ends. For 
this particular stapler, besides its coat 
of chromium is handsomely decorated 
and embellished with the coat of arms 
of the Republic of Argentine. The 
stapler was made as a special order for 
President Justo. 





A Little Sales History 


D. C. Baldwin waxed reminiscent re- 
cently on the ups and downs of the 
typewriter salesman’s life. 

“Thirty-six years ago this coming 
August,” he narrated, “I sold a com- 
pany in a small town in Mississippi a 
$150 outfit. I wanted $30 down and 
$10 per month; they cut me to $10 cash 
and $5 per. I didn’t get the $10 until 
after the first of September. (I knew 
that was when their ‘line-of-credit’ be- 
came operative.) 

“Meandering around the town later, 
with a big colored boy carrying my sam- 
ple—a Smith-Premier in a metal case- 
I ran into an old pop-corn stand man. 
He hailed me. 

“Say, ain’t that a typewriter you- 
all’s got?” 

“I modestly admitted it was. 

“ ‘Let’s see hit.’ 

“So I opened her and commenced 
demonstrating. 

“ ‘How much is hit?’ 

“A hundred cash; one hundred and 
five on installments. 

“*Come over to the bank.’ 

“He slid the windows together, en- 
closing my sample in his place of busi- 
ness. 

“ ‘Give this feller a check for a hun- 
dred dollars,’ he told the bank clerk. 

“I made fifty dollars for myself that 
day, and when I gave that colored boy 
a dollar nearly had to call a doctor.” 








Second Open Letter to Stationers 
and Manufacturers 


Some Reasons for Attending the Chicago Convention 
Next Month and Participating in the Activities 
of the Four Day Event 


It is said that Napoleon, waiting on the shore of the channel at Calais for a 
favorable wind to bear his army across for the invasion of England, was ap- 
proached by the inventor of the steam engine. Impatient with worry and delay, 
he brushed the man and his idea aside—brushed aside the very thing that would 
have made him independent of wind and waves. 

Too often we pin our faith entirely to old ideas and methods—shut our eyes to 
the new. Yet new ideas are the stepping stones of progress—the solution of diffi- 
culties—the gateways to achievement. It is new ideas that made the greater to- 
day out of yesterday and will make the still greater tomorrow out of today. 

The venders whe stood once in the open market place—stationary (from which 
comes the name of our trade)—had only their meager lines in boxes or baskets 
or piled on the ground. Today stationery stores stand in the market place. The 
ancient box or basket has become a building, frame or brick, the original imper- 
fect items or lines have become thousands of marvelous devices, accessories and 
supplies to serve a business world of which the first stationers never dreamed. All 
because somebody accepted new ideas. 

And the end is not yet! There is ever tomorrow and tomorrow! Old needs have 
to be supplied, of course, but new needs are constantly arising. Insistent is the 
demand that stationery stores rise to serve the increasing needs of our time. Those 
that do, will advance. Those that do not, must stagnate 
or wither away. The new, like youth, must have its day. 

What has all this to do with YOU—and the coming 
N. S. A. Convention at Chicago? 

Everything! More than ever before, this convention is 
to be opportunity—a unique drama of what has happened 
in the stationery trade through past years—what is hap- 
pening—and a signpost to point with clear arms to what 
new things the future holds. 

Stationery stores differ. Naturally. Some are more com- 
petent. Some have outstanding features, departments or 
methods, others excell in other features. Suppose in your 
own mind a store, fashioned like a composite photograph, 
embodying the superior features of all stores. That will 
be the convention. It will be a standard by which to 
measure your own progress. 

It is the serious purpose of the directional officers and 
committees of the coming convention to enable every dele- 
gate and visitor to see his store against the background 
of today’s best. And out of the study of the newest prod- 
ucts, the discussions of the most effective methods of dis- 
play, salesmanship, store management, and customers’ 
needs, to fashion the strategy of tomorrow. 

You and yours are cordially invited. The Thirty-first 
Annual Convention of the National Stationers Associa- 
tion is to be something it will be a loss to miss. 


Sincerely yours, 





CHICAGO CONVENTION GENERAL COMMITTEE, 








Boulevard Link Bridge, Looking North 


~ bier < an Architectural Beauty Spot in Chicago. 
H. T. Griswold, Chairman. eproduced from ge bee Publication “Pic 
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Thirty-first Annual Convention of the 
National Stationers Association 


Recent Data Anent the Great Gathering of Members 
of the Commercial Stationery Industry at 
Chicago, September 21, 22, 23 and 24 


The National Stationers Association reports that rapid progress is being made 
on the unique program for the Five Centuries of Progress Exposition. The com- 
plete allotment of space for exhibits has been disposed of and the association has 
been able to secure a few additional spaces for special exhibits and for the asso- 
ciation’s exhibits which will include some unusual and interesting showings of 
surprise exhibits. 

The program this year will devote itself to the continuing work of the associa- 
tion. Among the subjects which will be fully considered at the convention will be: 
The Effect of the Robinson-Patman Bill on Merchandising in the Commercial 
Stationery and Office Outfitting Business, The Effect of the Walsh-Healey Bill on 
the Manufacturers of These Products, The Merchandising Situation Existent in 
the Various Commodities, The New Work of the Association and The N. S. A. 
Handbook which will be in possession of the members before the Convention and 
its expansion and possibilities will be explained and determined by the conference. 

Executive meetings of dealers, manufacturers, wholesalers, and traveling men 
will be held and in the exhibition hall there will be numerous special features, such 
as sales rallies, sales meetings, window dressing demonstrations and the inaugura- 
tion of a number of sales features which will continue throughout the country 
after the closing of the exposition. 

The interest being shown in the exposition is unprece- 

ene dented. The headquarters office reports that, notwith- 

— standing the fact that the entire exhibition hall at the 

Palmer House has been sold out, that orders have been 

received which would have made possible the sale of one- 
third more space than was available. 

It is also indicated that there will be a tremendous 
attendance at the Chicago convention. This is proven by 
reservations already made and by the inquiries which are 
coming in from dealers everywhere indicating that this 
convention will be the largest aggregation of dealers in 
this business ever brought together in any place. 

The list of exhibitors will be released about thirty days 
before the convention and the program will be released 
| at the same time. 
Preparations are under way for a large exhibit of ad- 
vertising matter which will be shown in the exhibition 
hall along with the merchandise. 

The Five Centuries of Progress idea has certainly taken 
| hold in this business. 

Bulletin Number 3, sent out by the Chicago Convention 
General Committee, is concerned with Chicago spots of 
special interest. Conceiving that delegates to the conven- 
tion will consider the visit to Chicago as a vacation op- 
portunity, the committee has listed twenty-two “spots of 
interest” and has asked those planning to be present to 
indicate the place which they particularly want to see. 
Escorted tours will be arranged for those unfamiliar with 
Chicago. Quoting the bulletin, “Committees in charge are 
determined to make this convention, above all, friendly 
and satisfying.” 

Some of the places of interest mentioned are as fol- 


rad all \ Sa lows: Marshall Field Museum, Adler Planetarium, Shedd 
——- "Boulevard Link Bridge, Letking Seuth ae Aquarium, Art Institute, Union Steck Yards, Museum of 
; we Raed Science and Industry, Brookfield Zoo, Buckingham Foun- 

Another Glimpse of the North Michigan Avenue Section tain, Chicago Historical Society, Post Office and Merchan- 


of Chicago as Presented in Horder’s Booklet “Pictorial 


Chicago” dise Mart. 
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The 
Circus 
Modern- 
izes 
Its 
Business 


Methods 


& Written Expressly for 
Office Appliances By 
Waldon Fawcett 


CHANGE has come over the 

circus world and, from the 
standpoint of the business equip- 
ment trade, it’s distinctly a change 
for the better. The new depar- 
tures in circus ways and means do 
no violence to the tradition that 
the amusement enterprise under 
the Big Top is America’s one time- 
defying institution,—perennial and 
eternal. Even in the midst of the 
current unrest the average pro- 
gram of circus acts and at- 
tractions remains in well-worn 
grooves, with an orderly rotation 
of circus fashions. It is on the 
administrative side that the spirit 
of other-days-other-ways is cre- 
ating responsibilities for office 
time—and labor-savers. 

New habits in the rolling busi- 
ness offices of circusdom are due 
to the influence of a background 
of abrupt changes in the circus 
scene throughout the United 
States and also Canada. From a 
preponderance of big traveling 
shows we have swung into an era 
of small and intermediate size or- 
ganizations under canvas. The 
railroad shows are reduced to an 
old guard of three or four. Sup- 
planted by the motorized circuses. 

the so-called truck shows, that 
number scores. Meanwhile, the 
carnival, or 


exposition—midway 


type of show, has invaded the cir- 
cus field. Bringing with it a ne- 
cessity for accounting facilities 
adjustable to loose-knit groups of 
concessionaires. 

The volume of business handled 
at the “ticket wagon,” together 
with the tempo of the times, 
might, in part, explain a progres- 
sive modernization of the mechan- 
ics of circus administration. But 
one must look elsewhere for the 
trend to decentralization in the 
purchase of ammunition for the 
circus office on wheels. In the old 
days, such equipment as the circus 
executives boasted was usually 
procured at the beginning of the 
season. Now, with a season run- 
ning from April to November and 
covering, say, 15,000 miles, interim 
purchases are in order. And day- 
to-day replenishment of office 
supplies is made from local out- 
fitters. 


Shopping Usually Done Locally 

One secret of the scatterment 
of circus business is found in the 
fact that, on the average, the daily 
jumps of the shows are shorter 
than the midnight-to-dawn jour- 
neys of the hard-riding railroad 
shows. This allows more time for 
local shopping at each stand. Yet 
more persuasive is the circum- 
stance that, on the whole, the 
shows of today are playing longer 
engagements. To be sure, the 
largest railroad shows spend more 
than one day only in the largest 
cities. But there are many three- 
ring circuses and combination cir- 
cus-carnivals that remain on a 
given lot for a period of two to ten 
days. Such a pause allows time to 






The Upper Picture Provides Evidence That the Modern Circus Must Arrange for 
Parking Space to Accommodate the Automobiles of Its Patrons. 
The People in the Lower Picture Are Dressed Differently Than the Circus Goers of 
Years Gone by But the Carnival Spirit Is the Same as It Ever Was. 


contact local dealers. And is 
bringing ailing equipment to man- 
ufacturers’ authorized service sta- 
tions instead of leaving repair jobs 
to the tender mercies of circus me- 
chanics. 

To understand why the circus 
has gone much faster in some di- 
rections than in others in adopt- 
ing modern business aids and ac- 
cessories it is necessary to allow 
for the limitations laid upon the 
circus office staff. The circus al- 
ways has been and must of neces- 
sity, even now, be conducted 
largely upon a day-to-day cash 
basis. Close to fact is the saying 
that when a circus is on the road 
the only accounts paid by check 
are the printers’ bills. Daily re- 
ceipts are wholly in cash. Ditto, 
disbursements, since if checks 
were drawn the show would only 
have that much more cash to dis- 
patch by express, if that be cheap- 
er than buying exchange. It is be- 
cause the payment of cash for pur- 
chases starts as soon as the show 
strikes town, that the treasurers’ 
car—armored if in the latest mode 

-is among the first to be placed 
on the lot. 

Simplification of bookkeeping 
thanks to the use of cash, takes 
the average circus out of the mar- 
ket for certain office paraphernalia 
that would ordinarily be requisi- 
tioned by a business house doing 
an equivalent volume. On the 
other hand, the responsibilities of 
so much cash command plenty of 
equipment of a kind. The office 
wagon of a traveling show usually 
has several safes and the business 
machines that are indicated where 
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cash is to be settled at the close 
of each day and as quickly as pos- 
sible. With so much silver to be 
reckoned with twice daily, the cir- 
cus is a customer for most of the 
coin-handling devices, coin wrap- 
pers and other lines that are 
standard in banks. 

Of indexing and filing equip- 
ment the circus on the wing has 
relatively little need, even if space 
were available for batteries of ver- 
tical files and card cabinets. But, 
with disbursements in cash it is 
obvious that arrangements are 
necessary for preserving, easy of 
access, the receipts covering liqui- 
dated bills. What the show world 
needs is a standard set of records 
covering over the counter pay- 
ments and some effort has been 
made for simplified, uniform paper 
practice. 


Dealers’ Sales Increasing 


That purchases by the circus 
from local dealers in office equip- 
ment and supplies have increased 
measurably this past few years is 
due in part to the perfecting of 
what is known as the twenty-four- 
hour system of contracting. Just 
one day ahead of the show on the 
road travels a contracting agent 
or so-called “twenty-four-hour 
man” who might be termed the 
shock trooper of circus purchas- 
ing. He makes contracts for all 
manner of staple supplies and 
completes preliminary arrange- 
ments, even to finally engaging the 
lot on which the tents are to be 
erected. And he makes emergency 
purchases of office needs. 

The short-reach of this twenty- 
four-hour man is planned with 
malice aforethought. Operating 
just one lap ahead of the show he 
can cope with all contingencies. 
Thus if the contracting agent ar- 
rives at a given stand to find the 
lot under water, or any other up- 
set to calculations, he is in time to 
make an eleventh hour rearrange- 
ment. Similarly, the close contact 
of the agent with his principals 
allows that extreme mobility 
which is necessary when a show 
must be abruptly rerouted because 
of floods, fires, droughts, epidemics 
or what not. The circus consum- 
ers of office supplies have, in some 
instances, telephoned orders to the 
twenty-four-hour man when it was 
desirable to make sure of getting 
deliveries on specific items. 

It may surprise some readers to 
hear that the largest of the long- 
established circuses are no match, 
in point of business equipment, 
for some of the younger organiza- 
tions. Notably the leading carni- 


val shows which have some of the 
most commodious and best lighted 
office vans in the outdoor amuse- 
ment field. By the by, the travel- 
ing show has, in this self-same 
obligation for illumination, a re- 
sponsibility that enters less seri- 
ously into ordinary office planning. 
The office wagon of the show, 
which has a cash balance on hand 
every night, well up in the thou- 
sands of dollars, is not merely a 
business headquarters but a mo- 
bile bank or portable safe deposit 
cage. Burglar alarms and special 
watchmen are of dubious value in 
this environment. The experi- 
enced show management pins its 
faith to a flood of light calculated 
to reveal any attempt at banditry 
and insure identification. 


Private Electric Power Plant Sup- 
plies Light 

A fifty-car show, which recently 
invested $75,000 in a_ portable 
Diesel-electric power plant, put a 
considerable slice of the appro- 
priation into a three-phase gen- 
erator set designed particularly to 
service the office wagon, inciden- 
tally supplying power for the elec- 
trical office appliances. For the 
sake of dependability the three- 
phase set has the office wagon as 
its only lighting assignment. And, 
to make sure that the lights do not 
dim or die, the cable is laid di- 
rectly and uninterruptedly to the 
office wagon, affording twenty- 
four-hour service if needed. On 
the side it may be remarked that 
the latter-day policy of the shows 
in providing their own amply- 
powered plants will be an induce- 
ment to the more extensive use of 
all species of electrically-operated 
office machines. When the circus 
has to depend on the commercial 
power line within reach, the volt- 
age is not always adequate for of- 
fice needs. Frequently the 120-volt 
current drops to ninety-five or less 
just when the machines need all 
the energy they can get. 

As affording a flash on the de- 
velopments in circus accounting 
which have stepped up the de- 
mands for up-to-date office equip- 
ment, there may be cited the prog- 
ress in perfecting the form of the 
daily cash statement. In the case 
of one typical systematized show 
a running account of cash is kept 
with parallel columns for items of 
income and expenditure. As- 
suredly a prime setting for ma- 
chine bookkeeping. The daily 
statement shows the previous 
day’s bank balance; amount of 
checks or cash withdrawn during 
the day; and the bank balance at 
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the close of business. Matching 
that is a statement of previous 
cash balance; amount of receipts 
for the day; cash expenditures for 
the twenty-four hours and current 
day’s cash balance. 

What, more than anything else 
has converted the modern outdoor 
show management to business ma- 
chines and every aid in accounting 
is the interdepartmental account- 
ing that is necessary in a complex 
show enterprise. For an office staff 
continually on the move the in- 
ternal accounting involves enough 
record keeping when side shows 
and other subsidiaries report daily 
to the general management. The 
job is all the more complicated 
when an organization on tour com- 
prises a group of separate, semi- 
independent, attractions, asso- 
ciated for the season, or for the 
time being. With the necessity 
upon the staff of making state- 
ments and reports simultaneously 
to all the units. 

Uncle Sam, by wishing a uni- 
versal tax-collecting job on the 
show world, has done as much as 
anybody to make the captains of 
the circus industry take refuge in 
modern business equipment. Tax 
accounting, covering admission 
collections on passes as well as on 
full paid tickets, has been such a 
burden that many a show has, 
from the outset, provided an extra 
“red wagon” to handle the sur- 
charges. Latterly, Government of- 
ficials have been checking up on 
shows that were too sketchy or 
tardy in making tax returns. And 
the round-up has caused many of 
the forgetful and forgotten show 
executives to reach for faithful 
adding machines and other aids. 

Not so many years ago critics in 
the office equipment trade re- 
proached the circuses for their 
sparse use of typewriters. What- 
ever the situation of yore, circus 
heads are typewriter-conscious to- 
day. They have to be. Why, on 
some shows a typed statement is 
issued weekly to each employee. 
Fully itemized as to meal tickets, 
and the charges for all services 
and merchandise that the circus 
furnishes and charges for. Nor is 
the least of the routine the prep- 
aration of complete daily or weekly 
inventories covering the side lines 
of the circus.—candy, beverages. 
novelties, etec—with records of 
sales and sales expense. The im- 
proved portable typewriters have 
been a boon to circusdom, and so 
have the rust-proof machines. 
For, nothing with the circus can 
be, weather-coddled. 
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Offices In The Movies 


Note:—What is being done 
about designing, decorating and 
furnishing offices in motion pic- 
tures may well be stimulating to 
manufacturers and dealers in the 
practical fields of commerce. It 
is on this premise that the follow- 
ing article is presented. 

HEN “Anthony Adverse” is 

released for showing, theatre 
goers will have an opportunity of 
seeing what an office looked like 
one hundred and forty-two years 
ago,—shortly after our forefath- 
ers had won their independence 





A Correspondent in 

Hollywood Describes 

the Furniture and Gen- 

eral Motifs of Offices in 

Two Recent Cinema Re- 
leases. 


from the Mother Country. For in 
the picture is an exact replica of 
an office of that period, adapted 
after study of hundreds of designs 
as the “typical” office of the time 


A section of the office is shown 
here. This is the chief clerk’s 
bailiwick. At the left may be seen 
a door leading into the executive’s 
office. In front of the chief clerk’s 
desk is the main body of the of- 
fice, composed of two rows of tall 
desks where all day long the 
clerks sat at their books. 

They all faced the chief clerk, 
like schoolboys grown up. Their 
desks, however, lacked the or- 
nateness of the chief clerk’s, nor 
was the area around them treated 
with the fine care that befitted 
the high functionary who ruled 
the destinies of the twenty young 
men in front of him. Note, too, 
the elaborate grille work with 
swinging openings that separated 
the uppers from the lowers. Such 
class distinctions have vanished, 
largely, from the American scene. 
Usually the chief clerk works at a 
desk very similar to those of his 
fellow-workers, distinguished only 
by its location. 

The walls of this office are 
treated with coat on coat of paint 
which produces the distinguished 
design. In some offices this fresco 
decoration was as much as a half- 


Authentic and Exact in Detail is this Re- 
production of an Office as it was One-hun- 
dred and Forty-two Years Ago. It was used 
in Filming the Book Anthony Adverse. 
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Some Orrices iN THE Motion Picture 

“Buttets AND  Battors.”—Carl Jules 

Weyl, Interior Architect was Engaged to 
Design these Offices. 


Che Upper Picture Shows an Outer Office 

with Unusual Rail Treatment. The Cen- 

ter Picture reveals the Private Office of a 
“vang executive. 


The Lower Picture is of an Effectively 
patterned and Well-Furnished Woman’s 
Office. 


inch thick. For labor was cheap 
in those days, and painters were 
also artists. The marble floor in 
inlaid slabs is also noteworthy. 

Wall decorations are particu- 
larly fine. These would be highly 
suitable for use today, the framed 
maps and ship model being par- 
ticularly suitable for offices en- 
gaged in transportation or dis- 
tribution. Maps and ships always 
have a great amount of masculine 
appeal. 

The ship treatment on the lamp 
upon his desk, and the use of the 
large globe are other masculine 
touches that would be appreciated 
today,—in fact are seen in many 
offices. The hand-carved desk, 
however, is another story. A lit- 
tle expensive for today’s use; it is 
a real antique, as is the leather 
chair seen in the corner, with 
heavy brass studs and crest de- 
sign. 


Carl Jules Weyl Designs Offices 


The ultimate absolute in all 
types of office styling—if it may 
be so put—will be seen in “Bullets 
and Ballots,” a Warner Brothers- 
First National Picture which was 
released in July. There are three 
offices in this picture, all designed 
by Carl Jules Weyl, a nationally 
known interior architect and de- 
signer. 

A notable feature of Mr. Weyl’s 
work on the offices in this picture 
is the eminent practicality shown 
in design. Here are no over- 
styled, uninhabitable offices and 
furnishings. Instead, there is a 
down-to-earth treatment that 
sets a high style in office furnish- 
ings for various purposes. One 
office —incidentally that of a 
gangster—is an outstanding ex- 
ample of the modernistic trend. 

“We are seeking to embody 
some phases of the modern devel- 
opments in furnishings while still 
retaining a good taste that would 
appeal to the most practical busi- 
ness man as something he himself 
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would like to have in the way of 
an office,” Mr. Weyl explains. “I 
believe we also have something 
quite unique in the way of a 
woman’s office that could be used 
by dressmakers, cosmeticians, and 
other such women in business, as 
well as in the night club for which 
we constructed it.” 

Mr. Kruger’s office is perhaps 
the most interesting one from the 
Style angle. This is designed in 
fine contrasting tones of light and 
dark. Woodwork throughout is of 
fine pebblewood maple, above 
which rises a white plaster wall. 
A raised baseboard is in curley 
maple A solid-tone linoleum 
floor covering is used, over which 
a carpet in the same tone but a 
darker shade is placed. 

An easy-chair near the door is 
in modernistic lines, the material 
being bleached pigskin. Near this 
chair is placed, against the wall. 
a bar-cabinet in three tones of 
wood. A couch, also in pigskin, is 
placed in a recessed wall space, 
with a large industrial picture 
hung above it 


Desk Treatment Interesting 


The executive’s desk has 
rounded lines in the modern 
manner, to fit with the heavier 
pieces described above. This is 
placed in front of a large window, 
with Venetian blinds and drap- 
eries in herringbone twist a shade 
darker than the walls. Behind 
the desk is a built-in section in 
the same wood as the wall trim, 
and of the same height. This is 
also in modern lines, and has 
modernistic drawer pulls. 


TEMPERDESK AT THE TEXAS CENTENNIAL, 
Datias.—The accompanying illustration 
was received from Grover J. Daly, di- 
rector of design, Masonite House, at the 
big exposition. The Temperdesk group 
of office furniture, manufactured by the 
Imperial Desk Company, Evansville, Ind.., 
was originally patterned by Mr. Daly 
some months ago. The sign on the wall 
at the back in the picture carries the 
names of dealers in Texas, Oklahoma and 
Louisiana, who are maintaining displays 
of this furniture during the time that the 
Texas Centennial is in process. Those 
listed are as follows -Texas: Russell Sta- 
tionery Co. Amarillo: The Steck Co.. 
Austin; Askew Co.. Dallas: Stewart Office 
Supply Co., Dallas; L. A. Barnes Co., Fort 
Worth; Southern Office Furniture Co.. 
Houston; The Clegg Co. San Antonio; 
Hixon & Ellis, Inc., Tyler; Railey Printing 
Co., Wichita. Oklahoma: The Star Print. 
ery, Muskogee; Western Bank & Office 
Supply Co., Oklahoma City; Palace Office 
Supply Co., Tulsa. Louisiana: Latil Sta- 
tionery Co., Baton Rouge; Perry & Buck- 
ley Co.. New Orleans and N. L. Bath Co.. 
Shreveport. 


To the left center of the office 
is a grouping where visitors may 
rest and glance through maga- 
zines while waiting for the execu- 
tive to finish work he may have 
on his desk. Here a clever chair 
is used, being an adaptation from 
the Morris type to modern usage 
A modernistic table and practical 
lamp complete this group. Other 
chairs in darker leather and more 
conservative design are used 
throughout the office. 

There is a fine use of office 
lamps to be seen in this set. Also 
to be noticed is the clever way Mr. 
Weyl has dressed out the bar- 
cabinet. Here can be seen a more 
frivolous type of lamp and a sta- 
tuette, both of which fit in with 
the rest of furnishings but serve 
to set off the cabinet on which 
they are placed and thus relieve 
the severity of the room to some 
extent. 

The outer office of this suite is 
also interesting, especially the 
treatment of the rail which sep- 
arates the working from the wait- 
ing section. The lighting is un- 
usual, as is shown by the wall 
bracket above the information 
desk. The black strip in the mar- 
ble foyer is picked up by the black 
marble top of the cabinet which 
is built into the rail. A colorful 
picture of a mountain landscape 
completes the furnishings. 


A Woman’s Office in High Style 


Women like styling This is 
amply given in the woman’s office 
designed by Mr. Weyl for “Bullets 
and Ballots.” The desk was con- 
structed especially for the modern 


OFFICE APPLIANCES 


effect, getting away almost en- 
tirely from the old-fashioned 
type. It is in square lines, very 
smart, and wood used is maple 
and walnut. These are laid in 
alternating strips on the drawer 
section, and in “cater-cornered”’ 
panels over the rest of the desk. 

The wall paper gives a feminine 
touch, and prints in the modern 
manner hung around the walls 
carry forward the color appeal. 
Drapery is in a dark tone with 
light fringing. A glass curtain is 
draped back from the window, 
Venetian blinds also being used. 

White lamps in neo-classic de- 
sign are employed with white 
screens, also in Greek design. 
Desk gadgets are in silver and 
gold, the telephone is white, and 
flowerpots of metal are used 
throughout. Contrary to the ob- 
server’s impressions, Mr. Weyl 
states that with the exception of 
the desk the set is an inexpensive 
one. 

The bank’s office, also shown, i: 
very conservative, but is lightenea 
with individual touches designed 
to appeal to executives in tha' 
field. It features a massive des} 
of hand-carved wood in the Ital 
ian Renaissance style, heavy fig- 
ured draperies, heavy leather 
upholstering on chairs, and heavy 
wood paneling over all the wall 
surface. Knick-knacks through- 
out are collector’s items—a type 
of dressing that could be more 
largely used in executive’s offices, 
Mr. Weyl comments. In sum, in- 
dividuality makes each of these 
offices, gathered in one motion 
picture, interesting 


“TEMPERDESK GROUP” 
orrvee vet 
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Furniture And Fixtures? — Or an 


HIS is the story of a good sell- 

ing job that is creating more 
sales for the buyer. It is based on 
an idea; one that was developed 
with arduous, painstaking study. 
For the present, the principals will 
be anonymous. 

The stationers of this country 
are losing a certain amount of 
business in the furniture field that 
is logically theirs. It is being lost 
to interior decorators, department 
and furniture stores and architects 

primarily because the opportuni- 
ties resident in a situation are not 
recognized. This story deals with 
the cases where the buyer is ‘in the 
market’—the creation of business 
is a tale by itself. 

A well known manufacturer of 
greeting cards approached a 
prominent mid-western stationery 
firm, somewhat skeptical of what 
that dealer could do. He wanted a 
new sales room—was_ thinking 
about some new furniture. The 
manager of this dealer’s furniture 
department asked some questions, 
took measurements, observed the 
exposure, studied the merchandise 

and walked out. “I'll see you in 
a few days,” he said. Did he re- 
turn with a pile of manufacturers’ 
catalogs, price lists, discount 
sheets and pictures of various 
items? 


Not at all! He returned with a 


plan—a complete plan. It in- 
cluded not only the tables, chairs 





Idea? 


& An Experience Which 
Provides Evidence of 
Creative Selling 


and desks which were required 
but a complete and harmonious 
ensemble. It took into account 
specially designed show cases, with 
built in lighting; special hardware 
to match the desks; table designs 
to harmonize with the cases; 
lighting fixtures, window treat- 
ment, carpeting, table lamps, ac- 
cessories and wall decorations. 

More than this, there was an ac- 
curately scaled color plan — the 
key note. With west and south 
exposure a soft, cool green for the 
walls, a contrasting tone in the 
carpeting, a special finish for the 
walnut furniture and carefully 
selected leather for upholstered 
cushions. Nothing was omitted— 
it was a complete, thorough and 
workmanlike presentation, made 
possible by the hard study of many 
years to learn the technique of 
analyzing the personality of a 
business and expressing this in its 
home. 

There are two points here for 
the stationer. The first is that the 
amount of the sale was consider- 
ably more than the buyer had in 


mind—and that the stationer got 
the entire order. The second 
point is that this sale was made 
possible by presenting an idea, a 
plan, a vital conception of what 
this kind of salesroom could do for 
the manufacturer—and his sales 
volume. 

“More customers are coming 
into the showroom and they are 
coming in oftener,” says “Bill” 
Adams, Chicago manager of the 
Gibson Art Company (it’s his 
salesroom we are talking about). 
“The atmosphere of this rede- 
signed showroom is so pleasant, so 
inviting and so in keeping with the 
quality of our merchandise and 
the character of the firm, that we 
are congratulated by every visitor. 
We made this investment because 
we believe business is getting bet- 
ter—and from present indications 
this showroom will help us to 
make it better. Buyers like to 
come here.” To what extent this 
is true may be determined by look- 
ing at the accompanying illustra- 
tions of the Gibson showroom ‘be- 
fore and after.’ 

Credit for this fine piece of work 
goes to the furniture and interior 
decorating department of Hor- 
der’s Inc. They have studied form, 
line, balance and color and apply 
their knowledge to the problems of 
making business places more har- 
monious, more inspirational, more 
natural—more productive. Color 
is a vital part in this planning and 
many factors influence each selec- 
tion. Exposure to light is always 
important; proportions of the 
room must be considered; the ex- 
ecutive himself is the key factor 
(and the type of visitors he will 
have). “Business men spend more 
time in their offices than they do 
at home, but how many of them 
give the same care to the selection 
of their working surroundings,” 
asks the Horder expert; “or realize 
how much their efficiency may be 
reduced because they ‘fight’ the 
very atmosphere in which they 
work.” 

There is food for thought in this 
story for every stationer and we 
congratulate both Horder’s and 
Gibson on finding such a happy 
and profitable relationship. 


The Gibson Art Company Show Room in Chicago Before and After 


Modernizing. 
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Supply Company goes 

Ultra-Modern. Top: Some of their fine 

furniture on display. Center: Roomy 

display windows and modernistic front. 

Bottom: Stationery items in counters 
and on shelves. 


Stewart Office 


STEWARTS OF DALLAS REMODEL 
STORE 


Marking the twenty-second mile- 
stone of its successful career in Dal- 
las, Tex., the Stewart Office Supply 
Company, one of the leading sta- 
tionery and office equipment houses 
in the southwest, recently reopened 
its quarters after complete remodel- 
ing and redecorating. The many 
changes inside the store harmonize 
the interior with its new modernis- 
tic front indicative of the initiative 
and enterprise which has impelled 
the company’s progress through the 
years. 

In the rearranged quarters con- 
Siderable space is devoted to the 
products of the Yawman and Erbe 
Manufacturing Company for which 
the Stewart Company hes been lo- 
cal agents since founding its busi- 
ness twenty-two years ago. 

The display of office furniture in- 
cludes everything from the most 
commonplace to fine matched 
suites. 

The remodeling of the store per- 
mitted rearrangement of counters 
and departments to afford more 
complete and comprehensive service to personal shop- 
pers for office supplies, stationery, leather goods and 
greeting cards. 

W. Neill Stewart, president of the company, was gov- 
ernor of Regional District No. 9 of the National Sta- 
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tioners Association in 1924 and 1925. In 1926, at the 
twenty-first annual convention held at Washington, 
D. C., Mr. Stewart was elected president of the asso- 
ciation filling his term of office with high credit to 
himself and the organization. 
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ATLANTA, GEORGIA. 
KIMBALL Fovse, 
Serreuser 13.1885 

AgPpoant to Homes Orrice. 

New Yorx Ciry. N. Y. 

ATTENTION; Tee PRESIDENT. Tes AvdrToR 

Stas; 


I SAVE ESTABLISHED OUR COMPANY IW GEORGIA. COMPTROLLER 
GENERAL WRIGHT. GOVERNOR MCDAWIEL AWD MAYOR HILLYEAR PERE VERY 
CORDIAL. OPENED BANK ACCOURT wits W. M. awp R. J. Lowery, Ata- 
BAMA STREET BAWKERS. SBCURED BOARD at $40.00 PER mOWTH RERE at 
TEE KIMBALL HOUSE, A MAGNIFICENT ROTEL, TRE BIGGEST THING IW 
GEorcria (SEB CUT ATTACHED). TRERE ARE WO OFFICE BUILDINGS BBRE 
I rewtep 5S OFFICE ROOMS, SECOWD FLOOR ON WHITEHALL STREET, TEE 
BEST BUSIWESS STREET I6 ATLANTA. 


MY BIG PROBLEM IS GETTING THE OPFICBS FURNISHED, 4 WEBKS AKD 
NOTHING DELIVERED EXCEPT THIS BRBAUTIFUL NEW REMINGTON TYPEWRITER. 
VERY FEW WOMEN WORK IN OFFICES DOWN SouTE, BOWEVER T SAVE SECURED 
THE SERVICES OF A VERY ATTRACTIVE LADY. ACCURATE TYPIST. ALSO AK 
ARTIST AS YOU CAN SEE FROM THE PEN SKETCH SHE HAS MADE OF OUR TEM- 
PORARY OFFICE EBRE IN THE KIMBALL Hover. 


I ORDERED A LARGE TRow SAPE PROM HEtwz & BERKELE. FACTORY 
AGENTS + WHEN IT ARRIVES THIRTY DAYS HENCE IT IS GOING TO BE A JOB 
TO CET IT UP ON TRE SECOND FLOOR. 


TRERE IS NO STOCK OF FINE ROLL TOP DESKS IN ATLANTA, BUT 
CHAMBERLIN-JOHNSON, FURNITURE DBALERS RAVE ORDERED ME 6 FINE ROLL 
TOP DESKS, OAK, WITH 36 PIGEON HOLES AND MANY OTHER COMPARTMENTS 
ror $72.00 BACHE, WHICH WAS VERY LITTLE MORE THAN TRE PLANING MILL 
(Trayweaw & Ray) OFFERED TO MAKE THEM FOR. 


TRAYNEAW & RAY ARE MAKING ACCORDING TO MY DRAWING, THE DROP 
PRONT FILE BOXES, SHELVING, BANK FIXTURES, ALSO TABLES - THAT WILL 
cost $525.00 1nsTaLLEp - IT WILL REQUIRE 30 DAYS LONGER. 


THERE IS-A VERY UP-TO-DATE BOOKSTORE HERE. S. P. RICHARDS, 
at 37 WHITEBALL STREET, VERY CONVENIENT TO OUR OFFICES. TFEY BAVE 
ORDERED mE 2 IRON LETTER PRESSES AND A SUPPLY OF TISSUB COPYING 
BOOKS = THEY WILL FURNISH FROM STOCK, BLANK BOOKS, INK, PEN POINTS. 
MUCILAGE, BLOTTERS AND PINS, BTC. 

I BAVE ARRANGED FOR PRINTING OUR FORMS, REPORTS, BLANKS, 
ENVELOPES AT THE FRANKLIN PRintinc Co, (State Printers). I am 
ALSO RAVING SOME NICE LETTEREESADS PRINTED WITHOUT LINES FOR USE 
ON OUR NEW REKINGTON TYPEWRITER. 

IT WILL BE NO TROUBLE TO SBCURE MEN CLERKS WHO WRITE LEGIBLE 
HANDS, WHICH I CONSIDER THE FIRST REQUISITE. 


My NAME IS UP FOK MEMBERSHIP IN TRE ExcLusive CaPitaL City 
CLUB AT PBACHTREEB AND ELLIS STREETS AND ALREADY I HAVE MET SOCIALLY 
MANY CULTURED PBOPLE. 


QUR BEST POLICIES WILL BB GN THE BIG WHOLESALE GROCERY, DRY 
HARDWARE AND WHISKEY STORES AND THERE ARE PLENTY OF THEM. 
CARRYING BIG STOCKS AND MAKING MONBY. THIS PART OF THE SOUTH, 
ATLANTA PARTICULARLY IS GROWING WITH LEAPS AND BOUNDS. 


GOODS, 


MY PROBLEM FOR FOUR WEBKS HAS BEEN I” 
I cugss I SAVE sgBw to 50 pirr- 
ME WHEN New YORK AND 
TRE 


AS ABOVE STATED, 
COLLECTING MY OFFICE EQUIPMENT. 
ERENT FLACES. I BELIEVE THE TIME WILL C 


MAYBE ATLANTA WILL HAVE COMPLETE OFFICE FURNISHING STORES, 
SAWE AS HOUSE FURNISRING STORES. 





Reduced Reproduction of a “Recent” Letter Mailed by Ivan 
Allen-Marshall Company, Atlanta, Ga.—Unaccompanied by com- 
ment, the letter serves its purpose effectively. It depicts condi- 
tions extant in Atlanta (and elsewhere) over a half century ago. 
before the office equipment industry had gathered unto itself 
all the elements it now possesses. The prophecy made in the last 
paragraph of the letter expressing belief that “the time will come 
when New York and maybe Atlanta will have complete office 
furnishings stores” has become a fact revealed by the Ivan Allen- 
Marshall Company establishment in Atlanta and other commer- 
cial stationery businesses throughout the country. The pen 
sketch at the bottom of the letter is a familiar picture of the 
office of “Way back when.” 
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MALLESON GOES “AROUND THE WORLD” AGAIN 


T. T. Malleson, foreign sales director of the Royal 
Typewriter Company, Inc., has planned to sail from 
Japan about August 1 for New York by way of Honolulu, 
San Francisco and the Panama Canal. 

Mr. Malleson arrived at Tokyo from South Africa, 
with stops along the way in India, Java, Straits Settle- 
ments, Indo-China and the Philippines, finding busi- 





T. T. Malleson 


ness good in each country. In China, which he also 
visited, he reports business languishing with no imme- 
diate promise of improvement. 

Mr. Malleson is probably the most traveled member 
of the office equipment industry. He has resided abroad 
for many years, making frequent visits to “Royal” 
agents in the countries of Europe and the top of Africa 
with trips at certain intervals to South Africa and the 
countries of the Orient. Mr. Malleson’s experience 
makes him cosmopolitan. He is familiar with most of 
the chief cities of the world, and with the social and 
trading customs of many countries. 

——$_$__<——__—_ 

KREUGER TAKES WEBSTER CHICAGO OFFICE 

Left vacant by the recent death of Joseph A. White, 
the managership of the F. S. Webster Company’s Chi- 
cago office, has been given to J. S. Kreuger, for the past 
twelve years assistant to the late Mr. White. 

Mr. Kreuger is well known to the industry through 
his contacts with Webster dealers visiting Chicago. His 
thorough business knowledge and experience plus his 
pleasing personality have won him hundreds of friends 





J. S. Kreuger 


who are joined by Office Appliances in wishing him the 
best of luck in his new and responsible position. 

In the numerous details so important to an executive 
in the carbon and ribbon industry Mr. Kreuger has had 
excellent training which will aid him in maintaining 
the friendly relationship fostered by Mr. White with 
dealers in the large area under the Chicago office 
jurisdiction. 
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Chandler’s, Inc., 630 Davis Street, Evan- 

ston, Ill, Displays an F. S. Webster Win- 

dow Designed by Carl Otto, the Chandler 
Window Display Man. 
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UNIVERSAL BUSINESS EQUIPMENT COMPANY 
EXPANDS 

The Universal Business Equipment Company, Bridge- 
port, Conn., has moved into new quarters. 

Started six years ago with the modest capital of 
$360, plus the important intangible of determination 
and broad business experience, the organization has 
enjoyed steady growth, increasing its assets, establish- 
ing its credit, and developing an efficient organization. 

Formerly located on an upper floor at Broad and 
John streets, the company now is at 360-366 Fairfield 








An Exclusive Display of Sanitary Drinking Equip- 
ment Presented During a Flu Hazard in Milwaukee. 
Wis., by Siekert & Baum Stationery Company, 617 
North Water Street, was found to be very effective 
for two reasons: timeliness, and the force of the 
concentrated stress on one idea. 


avenue, where it is employing improved facilities for 
selling, receiving, and distributing merchandise. The 
new store has four large display windows, and the lat- 
est type open display fixtures, and its trucks are loaded 
indoors, thus protecting the goods against stormy 
weather. 

The first month’s business reported indicates a de- 
cided improvement over what the company did before, 
and the manager, Ben Factor, anticipates continued 
prosperous activity. He will be glad to receive cata- 
logues from manufacturers. 


hee =i UNIVERSAL BUSINES: EQUIPMENT CO, EF 


New Home of Universal Business Equip- 
ment Company, 360-366 Fairfield Avenue, 
Bridgeport, Conn. 
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New Unperwoop Ettiorr FisHer Company SALes Rooms Provirep ror New York District SALes Representatives at No. OnE 


Park AVENUE, 


Top, Left: T. A. Hughes of the publicity division assumes the 

role of a prospective customer, approaching F. A. Poulton, who 

has charge of the demonstration floor. Center: The retail store 

for the selling of ribbons and supplies. Right: Telephone op- 
erators handling calls for service. 


UEF SETTLED IN NEW BUILDING IN NEW YORK 

Recently the scene of a visit by members of the 
Underwood Elliott Fisher Company’s Star Salesmen’s 
Club, and of the formal dedication of the bronze scroll 
of honor in the lobby of the general offices, the new 
Underwood Elliott Fisher building may now be said to 
have gone well past the house-warming period, and to 
have entered its career of practical service to the 
Underwood Elliott Fisher organization. 

With equipment, setting, and personnel such as are 
revealed in the photographs reproduced above, Under- 
wood Elliott Fisher has a right to expect a fulfilment 
of the promises of the times as read by President P. D. 


New York. 
Middle, Left: Demonstrating an Elliott-Fisher for a prospective 
purchaser. Right: Customers trying out portable typewriters. 


Bottom, Left: Typewriter salesmen of the New York branch. 
Right: Accounting and adding machine salesmen of the New 


York Branch. 


Wagoner’s interpretations of improving business con- 
ditions, quoted in Office Appliances for May. 

The entire Underwood Elliott Fisher Company home 
offices and New York sales and service organization is 
now housed under one roof. In addition to the street 
level quarters pictured above, the company occupies the 
entire twelfth floor and part of the eleventh floor of 
the One Park Avenue building. The upper floors quar- 
ter the executive and general offices. The operators’ 
training school and the employment department are 
also located in the One Park Avenue building. For- 
merly the New York City branch was at 63 Vesey street 
and general headquarters at 342 Madison avenue. 








NEW MACHINES AND DEVICES | 





NEW SHER-MAN STOOLS 


Three new stools suitable for office or shop use are 
being offered to the market by Sherman-Manson Manu- 
facturing Company, 625 South Kolmar Avenue, Chi- 
cago. Made with seats of wood, their framework proper 
is of steel, channel section stock being used for legs 
They are said to be sturdy and rigid. The general util- 
ity stool has a seat an inch and a quarter thick, and 
thirteen inches in diameter, finished in mahogany cr 
walnut. The legs have rubber feet. Heights available 
are eighteen, twenty-five, twenty-seven, and twenty- 
nine inches, for the respective models No. 79, 80, 81, 
and 82. The frames come in baked enamel—green, 


Right: Sher-Man Model 84 
Below: Filing Stool Model 83 





brown, or black. The stools are shipped set up or 
knocked down. 

Filing stool model 83 is thirteen inches high. The 
seat has a diameter of twelve inches. Four large hard 
rubber swivel casters are provided. 

Model 84 is a twenty-nine inch stool with rests for 
back and feet. The seat diameter is thirteen inches 
It has rubber feet. 

— 
INEXPENSIVE AIR CONDITIONER OUT 


The Electroaire Corporation, 1473 W. Congress 
Street, Chicago, has produced an air-conditioning unit 
which may be installed on any electric fan mounted 
on a standard. It is called the Electroaire Fanozone, 
and is said to be effective for removing odors and im- 
purities from air, leaving it fresh and bracing. It func- 
tions as the fan operates. 

Three different types of Electroaire equipment are 
available. One is designed for odor elimination, to in- 
crease circulation of air in heating, ventilating, air- 


conditioning and air exhaust systems, another is for 
the prevention of mold, odors, shrinkages and spoilage 





Flectroaire Fanozene 


in cold storage rooms, and the third is the portable 
type for small halls or rooms. 

Information will be supplied by the corporation on 
request. 

a 
NEW PONTEN COPY-HOLDER 

The Ponten Manufacturing Company, 1435 Fifth 

Street, Berkeley, Calif., producers of the Ponten reading 














Ponten Copy-Holder for Typists 


stand, has just brought out a copy-holder for typists: 
the Ponten typist stand, to retail at $2.95. 

The new device will hold anything from a single sheet 
to a heavy book directly before the typist’s eyes. It is 
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high enough from the machine to make the insertion 
of typewriter paper easy. Weighing three pounds, it 
folds compactly, and is available, individually boxed, 
at a popular price. It is finished in black or dark green 
enamel. 

Information may be secured from the manufacturer, 
or from the Ames Supply Company, 564 West Randolph 
Street, Chicago, who are distributing it nationally. 

a 


NEW FLOOR GLOBE BY REPLOGLE HAS “EARLY 
AMERICAN” STANDARD 


Standing chair-high—the regulation height for 
globes mounted on such bases—a new globe made by 
Replogle Globes, Inc., 168 North Clinton Street, Chicago, 
is being sold under the name of the Colonial. 

“Milk stool” legs such as are used for furniture in 
the Early American collection of the New York Metro- 
politan Museum, support the new model, which is ten 





The Replogle “Colonial” 
Retails at Three Dollars 


inches in diameter. The stand is finished in maple. 
It is of wood—including the fork supporting the full 
metal meridian and the sphere, which move silently 
at a touch. 

The map on the globe is rich in detail. Over 5,000 
locations are shown. Many short-wave radio stations 
are indicated. Ocean currents are traced in white. 
Mountain ranges are marked by shading. Data is kept 
up-to-date by frequent editing. The model being of- 
fered shows Ethiopia as claimed by Italy. 

Colors used in manufacturing Replogle globe maps 
are sun-proof, and are protected by a washable scratch- 
proof and water-proof varnish. 

Over fifty styles of globes are now available in the 
complete line of standard and library globes offered 
by Replogle Globes, Inc., at prices ranging up to $50. 
The Colonial described here is priced at $3.00. Cata- 
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logue No. 6 will be mailed by the company on request. 
It is new and describes the line fully. 
—— ~<>—_ 
NEW NIAGARA DUPLICATORS 

Two new stencil duplicators have been produced by 
the Niagara Duplicator Company of San Francisco and 
New York. 

Made with eight speeds, they are reported to produce 
copies at rates varying from forty to two hundred and 
fifty per minute. Model K2 has an automatic feed 
device; K1 is hand-fed. 

The great speed attributed to the new models is said 
to represent no trick feat but to be the result of an in- 





K1 Niagara Duplicator Hand Feed 

tensive study of problems that have called for solution 
for a long time—involving the design and manufacture 
of a high speed duplicator capable of turning out large 
quantities of reproductions. 

With the designing of an automatic feed mechanism 
claimed to operate at twice or more the speed reached 
by other office printing equipment, the producer turned 
to other problems that had to be met. 

New principles and the finest of materials have thus 
been put into the new machines, according to the 
manufacturers, in order to develop equipment of de- 
pendable high speed operation. All rotating parts sub- 
ject to friction and stress at high speeds are said to be 
constructed of fine special alloy steel, heat treated, pol- 
ished to a glass finish, and matched to bronze, 





Automatic Feed 


K2 Niagara 


aluminum bronze, or high speed dust-proof ball bear- 
ings. The new models are described as very durable 
as well as very efficient. 

The Niagara Duplicator Company announces that 
both models are ready for shipment, and requests deal- 
ers to place orders promptly. 

—__—_————_ 
WATERMAN INK IN “WELL-TOP” BOTTLE 

L. E. Waterman Company, New York, is now offering 
the trade both permanent and washable ink in a new 
bottle, called the “Well-Top,” at fifteen cents. 

The well in the new bottle occupies the neck, which 
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is particularly wide and deep. When the bottle is in- 
verted, the well is filled: when the bottle is righted the 





Waterman “Well-Top” Ink Bottle 


ink remains in the well. It can be returned to the bot- 
tom of the bottle if that is desired. 

The “Well-Top” comes in a carton suitable for dis- 
play, twelve bottles per carton. It will be given full- 
page publicity in fountain pen advertisements in mag- 
azines and in newspapers this fall in a school-opening 
campaign. A separate campaign will be made in maga- 
zine advertising of the Waterman inks, to be offered 
in both the “Well-Top” bottle at fifteen cents and in 
the “Tip-Fill” at ten and twenty-five cents. 

agerendiieemees 
NEW ADDRESSOGRAPH RIBBON CLIP 

An attaching clip for Addressograph and other rib- 
bons ranging in width from seven-eighths of an inch 
to two inches has been designed by Joseph Landgraf, 
Inc., 255 East 95th street, Chicago. Patent is pending. 

The clip is easy to attach. It comes in various sizes 
to fit different widths of ribbon, obviating any neces- 
sity of trimming them. No sewing or rivet is called 
for. It operates without interference through the rib- 
bon guides. And it tends to prevent the formation of 
wrinkles and creases in the ribbon, since its appropriate 
dimensions govern the starting play of the ribbon 
accurately on the feed spools. 

The “FitsAll,” as the new clip is called, is of very 
simple construction—in that it is cut from one thick- 
ness of sheet steel. At the same time it represents 
rather an intriguing example of press work—cutting 
and shaping and leaving in the finished clip what the 





The “Fitsall” Addressograph Clip 


manufacturer calls the “shark-tooth grip.” This grip 
is effected by the shaping of the teeth. The clip may 
be compared to a rake with teeth that are like the 
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letter T inverted. They are set apart alternately, and 
the ends of the T’s are bent slightly inward. Reach- 
ing the customer open, the clip can be readily set on 
the end of the ribbon, which may be folded over a 
thin shim to make assembling simpler. In place, the 
clip is locked by pressure applied with a tool the manu- 
facturer supplies. To judge from the appearance of 
the clip it could probably be attached readily enough 
without any special tool, though no doubt what the 
manufacturer provides is a convenient aid. 


> 
TOLEDO LIGHT STEEL CHAIR 

Designed and perfected after a series of experiments 
and tests, a new chair, No. 9000-AR has been produced 
by the Toledo Metal Furniture Company, 1100-1200 
Hastings street, Toledo, O. 

It is described as unusually light, strong, rigid, and 
attractive in appearance, and it has incorporated in its 
lines the characteristics of the posture chair, which 
makes it comfortable in use. The price is low. 

Suitable for school, cafeteria or general use, the chair 
was not originally listed by the manufacturers as an 
article of office furniture. Dealers found it appealed to 





Toledo Steel Chair No. 9000-AR 


business people, and it thus entered industrial settings. 

Regularly equipped with heavy-duty dome-shaped 
tips for the legs, it can be ordered with “Pussyfoot” all- 
rubber feet or “Pussyfoot” steel-faced glides, rubber- 
insulated, and practically noiseless. 

> 
NEW DESK SET BY SENGBUSCH 

The Sengbusch Self-Closing Inkstand Company, 
Milwaukee, Wis., has introduced a new desk set which 
is described as practically indestructible. It is called 
the Handi-pen desk set, and it contains a supply of ink 
said to be enough for the average user for a year—six 
ounces. Moulded of one piece of hard rubber, it is 
described as permanently resistant to acids in ink. Pro- 
vision has been made against leakage, seepage, or over- 
flow caused by temperature changes. A dome-shaped 
well holds the ink, allowing a constant supply of the 
fluid to be present in the dip compartment at all times 
—enough to keep the pen point covered to the proper 
depth, ready always for instant use. A slotted hard 
rubber feed carries the proper amount of ink under the 
pen point. A wedge lock is used to keep the point in 
place; it is so designed, however, as to make removal of 
the pen point easy. A variety of points is supplied with 
the set. They are iridium tipped and gold plated. 

The company has started production on a scale large 
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enough to meet the demand which is anticipated with 
the reopening of school and the holidays to follow. In- 





New Sengbusch Desk Set 


quiries about the set will be given prompt attention by 


the manufacturers. 
a 


THEFT-PROOF BANKERS’ BAG 

Bankers Protection Company, Simsbury, Conn., has 
developed a messenger bag that affords unusual pro- 
tection for both valuables and human life. 

It is called the Tracelarm. A mechanism inside, 
controlled by the bearer, but not perceptible to others, 
automatically locks it and times the discharge—within 
a set short interval—of four blank cartridges and a 
cloud of dense yellow smoke. The smoke continues to 
flow for some minutes, and can be seen a long distance 
away. Thus a messenger can turn the bag over to a 
thief on demand, who will find escape on foot or in a 
car practically impossible so long as he retains it. 

It is said that insurance companies allow a twenty 
per cent reduction on messenger and paymaster policy 
premiums if these bags are used. They are approved 
and covered by Label Service of Underwriters’ Labora- 
tories. 

Made in two styles, the bag itself is described as of 





The Tracelarm Bank Messenger’s Bag 


high grade materials—non-corrosive—-throughout, to 
insure long service. It is lined with spring steel mesh 
to prevent cutting. The manufacturers are reported to 
have had years of experience in producing articles of 
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its type, the warning device being made by a company 


which has handled pyrotechnics for a century. 
—_—_—_———_ 


GLOBE TROTTER RADIO 
Supported on a chromium plated base which holds 
upright a metal meridian ring, a ten inch globe in art 














The Globe Trotter Radio 


colors is the tuning device for the new Globe Trotter 
radio, offered at a retail price of $24.95. 

The map is up to date, showing Ethiopia as claimed 
by Italy. 

Dealers interested in securing information about this 
new article may write the manufacturers, the Globe 
Trotter Radio Company, 549 W. Randolph street, 
Chicago. 


—_<j-— 
FAN DESTROYS OR DISSEMINATES ODORS 


An electric fan that circulates perfume—six kinds 
being available for ordering, including a “balsam” and 
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Fan Cabinet Looks Like Radio. Inside 
are perfume containers. 


an “ozone’—has recently been introduced to the 
market by Ira E. Baker Company, Cleveland, O. 
RAR” <ER 
AMES ANNOUNCES “LONGWEAR” PLATEN 

The Ames Supply Company, Chicago, who claim to 
have created the first non-hardening typewriter platen 
which they introduced in 1911, now announce the 
Longwear platen which they consider as much an ad- 
vance in the art as was the non-hardening platen 
twenty-five years ago. 

The “Longwear,” says the manufacturer, is the result 
of much study and many experiments to develop a 
platen which will be proof against cutting by the sharp 
type faces of the present day, and which will neither 
pit nor glaze but will retain a smooth, velvety surface. 

The “Longwear” has been given grilling tests on the 
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Ames break-down electric typewriter in which a platen 
is given more abuse than it receives in months of nor- 
mal wear. 

The “Longwear” is produced in all densities, each of 
which affords maximum ribbon wear and maximum 
type impression. The new platen, says the manufac- 
turer, is in the line of platen improvements represented 
by the “non-blooming,” the “non-glazing” and the 
“Quiet Aristocrat,” which the Ames Company intro- 
duced in succession through the years. 

—_—_.——— 
BUCKEYE’S NEW CARBON PAPER LINE 
DESIGNED TO AID SALESMEN 

Under the trade name National “The All Purpose 
Line,” The Buckeye Ribbon & Carbon Co., 1458-68 East 
Fifty-fifth street, Cleveland, Ohio, has developed and 





New “All Purpose” Carbon Paper 


is now offering to dealers a line of typewriter carbon 
paper comprising what is described as “a minimum 
number of grades to cover a maximum number of re- 
quirements.” 

The usual Buckeye standard of quality characterizes 
the new line. 

In creating the new line, the manufacturer points 
out that consideration was given to problems encoun- 
tered by dealers in their merchandising activities 
Technical factors involved in the selection of the most 
efficient weight or type of carbon sheet for a particular 
requirement often make it difficult for a dealer or his 
salesman to make a correct choice. The purpose of 
confining “The All Purpose Line” to a reduced number 
of weights and grades, selected from the full range in 
accordance with the dictates of the company’s long 
experience in the manufacture and distribution of car- 
bon paper, is to simplify the problem of accurate selec- 
tion of an appropriate carbon for a specific type of 


work. 
CALIFORNIA COMPANY MARKETS NEW 
TELEPHONE INDEX 


The Speedex Company, with offices in the Guaranty 
building, Hollywood, Los Angeles, has announced a new 
telephone index which has valuable features. It sells 
at a moderate price, but is declared to be a high qual- 
ity instrument in every particular. A full-size prac- 
tical device with an index strip over ten feet long, 
it is modern in shape, finish and use, and its chrome 
and baked enamel finish give it attractiveness and add 
to sales appeal. 

The Speedex has a patented feature which makes 
for smoothly running operation, yet keeps the paper 
taut, allowing it to run from one roller to the other 
without binding. Its rugged construction and well 
designed mechanical features are declared to give this 
new device lifetime durability. 


OFFICE APPLIANCES 


The index strip is easily removable, and refills may 
be had at a reasonable price. The spaces provided for 





Speedex Phone Index 


entries are of ample area, permitting convenient in- 
scription and easy legibility. The spaces allow for more 
than six hundred names. 

The Speedex is a useful article, and its appearance, 
together with attractive packaging, give it strong gift 
appeal. 

This device is under the sales direction of the Tara 
Sales Company, 843 South Los Angeles street, Los An- 
geles, Cal., and will be released for national distribu- 
tion on August 1. 

— 
NEW PLASTIC-BOUND CALENDARS BY DEFIANCE 

The Defiance Sales Corporation, 72 Spring street, 
New York, has produced two new calendars manufac- 
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Defiance “Up-and-Up” Wall Calendar 


tured with the flat-opening plastic binding of recent 
development. 

The two new items are the Up-and-Up wall calendar 
and the Another Day engagement calendar. The first 


Way 


July 











Defiance “Another Day” Desk Calendar 


presents the current, the preceding, and the coming 
month. It comes in two sizes, measuring when open 
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67, x 9144 and 10% x 14% inches respectively. The An- 


other Day calendar is bound in blue Marvelleather, 


stamped in silver and blue. Its pages are also blue, 
and the binder is white. Two weeks of engagement 
records are kept immediately visible in this calendar. 
Measuring 5 x 8 inches, and indexed, it comes in an 


individual carton ready for mailing. 
> —__—- 


NEW UNIVERSAL REPROGRAPH 

Crackle finished, with polished nickel trim, a stencil 
duplicator which is reported to combine high quality 
and performance with moderate cost is being offered 
to the market by the Universal Repro-Graph Company, 
1645 Hennepin ave., Minneapolis, Minn. 

Model C-15 is hand-fed. Model B-15 has automatic 
feed. It is said to be capable of turning out 5000 copies 
per hour. 

The Reprograph prints various sizes of layouts, rang- 
ing from post cards to full legal size. Ink is applied 
from inside the cylinder, which is easily removed for 





New Reprograph Duplicator 


cleaning. The impression can be varied from that suit- 
able for printing tissue paper to that proper for use on 
cardboard. It has a single-action throw-off on the 
impression roller. 

Details as to its various features and information on 
prices will be supplied dealers by the manufacturer. 

ain S 
DUPRINTER—PORTABLE PHOTO DEVICE 

A reproducer of documents on sensitized paper that 
works in ordinary offices, and can be operated by any 
intelligent office worker, is the Duprint device offered 





Duprinter—Document Photographer 


by Duprint Corporation, 36 West 44th street, New York. 
Portable, the Duprinter is seventeen inches long, 
fourteen inches wide, and eleven inches high, and it 
weighs eight pounds. 
Prints can be made from original documents in vari- 
ous ways, whether they are printed on one side only 
or both. The process requires approximately one min- 
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ute, according to the manufacturer. The Duprint Cor- 
poration sells the supplies necessary for operating the 
Duprinter as well as the device itself. 
——_————. 
STARK CALENDARS IMPROVED 
The Executive Type Calendars, No. 508 and No. 406, 
made by Stark Calendars, Inc., Bedford Building, 





Stark Desk Calendar 


Adams and Dearborn streets, Chicago, are now available 
with a convenient trough for pen or pencil at the front. 

Attractive in appearance, these stands and pads 
make a good first impression, and because of the qual- 
ity of the material from which they are made, carry 
the first impression forward to a permanent one. The 
most critical will respond favorably to them, for they 
are designed to serve the user’s convenience. 

The company has brought out a new catalogue of 
the complete Stark line. It is a 16-page booklet, self- 
cover, illustrated with cuts throughout. 

———_ 
NEW SECRETARY FILE BY IMPERIAL 

A movable file for the private secretary is offered by 
Imperial Methods Company, Forest Park, IIl., in oak, 
walnut, or mahogany finish. It is to be had in letter 





Secretary’s File—Imperial 


and legal size. The letter-file measures ten and one- 
fourth inches high, twelve inches wide, and nineteen 
and a half inches deep, inside dimensions. 
The file is designed for use with an eighteen-inch leg 
base, which is mounted on casters. 
(Turn to page 139, please) 
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Los Angeles, Cal, a New Departure in 
Modern Store Interiors. 


Rogers Stationery, 





The walls are in bone white with 
wall fixtures in slightly darker tone, 
a magenta stripe at the dividing 
line accentuating both tints and 
giving a neat finish to the room. 
The linoleum is in white with brown 
veins. 

An outstanding feature is the 
greeting and gift card section with 
a double gable-roof display, the 
lines in the linoleum definitely set- 
ting this off as a separate and im- 
portant department. 

The chairs are modern in design 
and of tubular chromium construc- 
tion. The display cases are de- 
signed for good illumination and 
superior open display. The store 
easily ranks as one of the neatest in 
this neighborhood of smart stores.— 
JET 


WILSHIRE STORE MODEL OF SIMPLICITY 


One of the finest office supply and stationery 
stores in southern California in point of modern 
simplicity, facilities for open display, cheerfulness 
of atmosphere and distribution of light has been 
opened in the fashionable Wilshire district of Los 
Angeles, 3974 Wilshire boulevard, by Roy Rogers. 
The store is known as Rogers Stationery and was 
designed and equipped by the Weber Showcase 
and Fixture Company, Inc., of Los Angeles. 








W. E. Stockett, Jr.. Vice-president and Treasurer, Stockett-Fiske Com- 
pany, Washington, D. C., shows what happens to the unsuspecting 
robber who walks off with the new “Tracelarm” bag. Blank cartridges 
are discharged when the bag is snatched, and a cloud of thick yellow 
smoke keeps pouring out for several minutes, leaving a trail of evi- 
dence the thief cannot hide. The Stockett-Fiske Company is meeting 
with fine success in the sale of the “Tracelarm” bag, which is illustrated 
and described in the New Machines and Devices section of this issue. 








DuPRE EXTENDS TRAVELS TO EUROPE 


Ben DuPre, president of the Fibroin Stencil Com- 
pany, 306 West Adams street, Jacksonville, Fla., who 
spends eleven months of the year traveling, will shortly 
extend his globe-trotting to Europe. 

Mr. DuPre’s travels will include England, Germany, 
Belgium and France and he has arranged his return 
in time to attend The National Stationers convention 
in Chicago in September. 

Last month Mr. DuPre completed a 9682-mile trip 
(Complete line of Standard Diary Company Shown in New through the country during which he talked to sta- 


Electrically Lighted Cabinet with Glass Shelves. Dis- : eter ‘ } 
played in New York Office of Boorum & Pease Company, tioners in over fifty principal cities in the West and 
349 Broadway. Middle West. 
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The Yawman and Erbe Manufacturing 
Company’s Remodeled Branch at Los An- 
geles._The upper picture is a view of the 
effective display window maintained on 
the main floor next to the entrance to the 
building at 731 South Spring street. Pa 
trons, attracted by the display, are in- 
formed by a sign on the door that the 
office and show rooms of the branch are 
located on the third floor of the building. 
The lower picture reveals a portion of the 
third floor quarters. 








“Y AND E” REMODELS L. A. BRANCH 


As a means of increasing its facilities for serving 
Southern California as well as creating one of the out- 
standing office furniture establishments in the South- 
west, the Yawman and Erbe Manufacturing Company 
has recently completed the remodeling of its Los An- 
geles branch at 731 South Spring street. 


Located in the heart of the downtown business dis- 
trict and only one block away from the renowned cor- 
ner of Seventh and Broadway, the store and office con- 
stitutes a modern and spacious showroom in which is 
exhibited complete lines of “Y and E” steel and wood 
desks, tables, files and visible equipment. While the 
greater part of the floor is devoted to exhibits of the 
Yawman and Erbe lines, a section is detailed to sales- 
men’s desks and the office of Manager R. H. Curtis. 

Included in the improvements is a forty-five foot 
stretch of fine window display room which faces the 
main entrance to the building. In the window is a 
clever display stressing the constant war of “Y and E” 
Officials and salesmen on waste, inefficiency, over- 
crowding, improper guiding and misfiling. Armed with 
the “Y and E” Direct Name System, the Yawman and 
Erbe forces are making a clean sweep of these enemies, 
as is shown in one of the accompanying illustrations. 

Under the able guidance of Manager Curtis, who is 
a veteran of more than twenty years standing, the 
Southern California branch is in a better position than 
ever to service the needs of the Los Angeles market. 


M. 8S. EYLAR OFF FOR LONG STAY ABROAD 


On Wednesday, July 29, M. S. Eylar, vice-president of 
the Underwood Elliott Fisher Company, boarded the 
S. S. Queen Mary, initiating a lengthy trip abroad. It 
is his intention to spend two or three months in Eng- 
land and on the Continent studying conditions, visiting 
UEF branches and agencies. From Europe his schedule 
will take him to the Far East. He will visit most of the 
Oriental countries and intervening districts, wherever 
the Underwood Elliott Fisher Company has interests. 
It is probable that he will be absent from the United 
States for a year or more. 

Mr. Eylar is a trained observer and a keen analyzer. 
His comment interpreting conditions and limning 
probable trends will be enlightening. It is our hope to 
present his views from time to time during his sojourn 


outside the United States. 
—_—_——>——__ 
ERNEST DALTON RESIGNS 


Effective July 26, Ernest Dalton resigned from the 
sales staff of the Union Ribbon & Carbon Company. 
Mr. Dalton is well known in the industry because of 
his long career as a ribbon and carbon man, both as a 
manufacturer’s representative and a producer of these 
utilities when he operated his own company in San 
Francisco about twenty years ago. 

Mr. Dalton has not determined the exact course of 
his future activities as yet, except that they will be 
concerned with ribbons and carbons. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


offices of this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, 


and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 


St. and Park Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 

United States manufacturers traveling to London are cor 

dially invited to call upon Vincent Jackson at 22 St. An- 

drew street, Holborn Circus, London EC4. Mr. Jackson’s 


association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 


to cultivate the British market. 


In subscription matters, 


O. Viborg-Larsen, Dalforet 16, Copenhagen, Denmark, is 
the authorized representative of Office Appliances in the 
British Isles. 


London, July 7, 1936. 


Official figures just published by the Government 
show that there is a record number of employed per- 
sons—in fact, the best for six years. This is encourag- 
ing news. It does not mean that there is a really big 
trade boom, but rather a steady increase. Many of our 
heavy industries have plants, erected and developed 
during the Great War, built to handle considerably 
more trade. With a more settled condition on the 
Continent, improvement in trade should be constant. 

Last month, being in the district, I paid a courtesy 
visit to Mr. Percy Jones of Twinlock Loose Leaf Ledger 
fame. Mr. Jones is one of my father’s oldest friends 
and a very much respected member of our Trade. Un- 
fortunately, Mr. Jones was away, but I spent a very 
pleasant hour with Mr. H. B. Stone, one of the Di- 
rectors. On the very moment I entered their front 
door I was conscious of the happy family spirit that 
pervades the organization. It no doubt attracted me 
particularly because of the family tradition of my own 
company, Kenrick & Jefferson, Ltd. First of all, I had 
to sign the visitors’ book, which was a handsome ex- 
ample of bookbinder’s craftsmanship. It was beauti- 
fully tooled and colored by one of Percy Jones own 
people, who had the privilege of making a miniature 
book for the Queen’s Doll’s House. 

The Twinlock offices and factories are light and airy, 
clean, and well-equipped. The offices I found making 
full use of such office appliances as the Dictaphone, 
Elliott Fisher, Burroughs, Remington Noiseless, Mul- 
tilith-Addressograph, Gestetner and Dictograph ma- 
chines. This imposing list will bear out my contention 


that Percy Jones (Twinlock) Ltd., not only make good 
goods, but have a very efficient organization. 

Their factory conditions were ideal, and I was in- 
terested to see that they make all their own press tools 
and “metals.” On the upper floors were some very 
efficient letterpress printing machines. It seemed al- 
most like visiting the K. & J. Home Office, to smell the 
printer’s ink, to hear the machines working, and to be 
greeted by cheery work people. 

One rather interesting point struck me, and that 
was that there were no regulations as to “no smoking” 
in the Factory, yet I cannot recollect seeing anybody 
smoking. Mr. Stone told me that previously smoking 
was forbidden and of course from time to time the old 
excuses were brought up to get away to a quiet corner 
for a smoke. When the regulation was withdrawn 
there was an outburst of smoking at first, but it is a 
fact that actually very little smoking is noticeable, 
and definitely there is less time lost through occasional 
absences from machines! 

Last month also, the Accounting & Tabulating Cor- 
poration of Great Britain extended an invitation to 
members of the Office Appliance Trades Association 
to visit their factory at Croydon. I was away on holi- 
day in Scotland, but Mrs. Elliott, the assistant secretary 
of the O. A. T. A., tells me that some twenty members 
had a most instructive tour of their factory. They 
were received by Mr. S. C. Downes and Mr. C. Hunter, 
who unfortunately, owing to a case of illness, were 
unable to personally conduct the party. 

They all, however, met for a strawberry tea and the 
visitors were presented with souvenir pencils. 

My friend, Mr. William Dixon, of the Dictaphone 


Company, Ltd., has handed me a very interesting re- 
port of a talk given by Lieut. Col. E. T. Crutchley, C. B., 
C. M. G., C. B. E., Public Relations Officer of the Gen- 
eral Post Office. This talk was recorded, through 
microphone on to the Dictaphone Telecord, on the 
occasion of a meeting of the British Direct Mail Ad- 
vertising Association under the chairmanship of Mr. 
Sydney Rothman. Col. Crutchley’s address is full of 
very interesting matter, and I only wish I could give 
it in full, but there are eight pages of type matter. I 
would like, however, to give you one little extract re- 
garding what is a comparatively new feature with us, 
viz., Greeting Telegrams. A specially cheerful decorated 
form is used and the telegram is delivered in a golden 
envelope. Col. Crutchley said: 

“In telegrams, I’m not going to say more than to just 
remind you of the existence of a certain cheerful new 
feature which we have introduced recently, the Greet- 
ings Telegram, which some of you have seen and many 
of you, I am sure, have not yet seen, but which we have 
evidence is becoming more and more a feature in the 
social life today. 

“Now, there’s a curious little story about that, ilius- 
trating what publicity can do. 

“For many weeks the sale of these telegrams, which 
cost to send 3d. extra over the ordinary rate, was 
18,000 a week, and then somebody had a bright idea—I 
can’t claim it myself—to revive the ancient Feast of 
St. Valentine. There again, you are all so young that I 
don’t suppose you ever remember the day when people 
sent valentines (laughter) but somebody thought that 
it would be a good thing to try and revive this, and a 
special form was designed by Mr. Rex Whistler, and was 
brought out for that one day only, and people were in- 
vited to send their valentines by telegram. 

“It was an enormous success, not only in point of 
view of number, but in point of view of the bulk—the 
actual number of words. It ran into hundreds some- 
times. A lot of them developed into verse. One set 
of verses which was brought to my notice, quite im- 
properly, I think, because these are all very secret 
(laughter) ended up: ‘And now I ask you to be mine, 
By Gosh! It’s cost me eight-and-nine.’ (Laughter). 

“That is a true story. I haven’t made it up for the 
occasion. But the point of it is that after that special 
effort, in honor of St. Valentine, the number of Greet- 
ings Telegrams sent weekly suddenly sprang up with- 
out any pause, from 18,000 to, I think, 25,000, and there 
it stuck for a long time and it’s gradually rising now. 
It just shows what that impetus meant.” 

Although Col. Crutchley’s talk contained a number 
of facts and figures, it was interposed with a number 
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of humorous stories of some of the difficulties the 
Postal Officials come up against. 


One letter, he said, 


Above: Members of the Block & Anderson Tour of 1936 arrive 

at the factory of Wanderer-Werke, Siegmar-Schénau bei Chem- 

nitz, Germany, as the band offers a musical greeting. Below: 
Pausing for a Picture in the Wanderer-Werke Plant. 


came addressed to a place spelled “ARIJABA,” which 
turned out to be “Harwich Harbour.” 

We are interested in the trade to hear that Mr. N. W. 
R. Mawle, until recently sales manager of Imperial 
Typewriter Company, has become managing director 
of British Typewriters, Ltd. Mr. Mawle is one of those 
very energetic folks who should prove a tremendous 
asset to this organization.—VEJ 

——_—_—~<>___- 
LEVANT FAIR SHOWS OFFICE EQUIPMENT 

At the Levant Fair recently held at Tel-Aviv, Pales- 
tine, the thriving new commercial center of the Near 
East, the Office Efficiency Institute presented an inter- 
esting exhibition of office machines and equipment. 

One of the striking features was the Office Efficiency 
Pavilion, created from steel shelving made by Art Metal 





Orrice Erriciency Institute, Tet-Aviv, PALESTINE 


Left: Exhibit of Powers-Samas Punched Card Equipment. Center: Entrance to the Office Efficiency Pavilion. 


Right: Display 


of Hermes Baby and Hermes 2000 Typewriters. 
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Construction Company of London. That organization 
displayed also an exhibit of their filing cabinets, steel 
cupboards, card index cabinets, Postindex visible sys- 
tems, and various other office accessories. 

Typewriters in all sizes, for writing Latin or Hebrew, 
were shown, from the Hermes Baby and Hermes 2000, 
manufactured by E. Paillard & Cie, Yverdon, to the 
Standard Ivriah typewriter made of Italian Olivetti 
parts assembled in Palestine. 

Addressograph machines in various models, and com- 
puting devices—the Addo full keyboard and the Addo 
ten-key machines, the Original-Odhner, and the Swiss 
Madas, made by H. W. Egli, Zurich, were shown. 

Of particular interest was a complete set of Powers- 
Samas punched card machines, which were making 
their first appearance in Palestine at the fair. Also on 
display were Todd checkwriters, Ediphone dictating 
machines, Ohmer cash registers, Multivalue franking 
machines, Mafil copy posting equipment, and Brause 
organization tabs and signals. 

The Levant fair was an interesting revelation of the 
standards which have already been established for 
office organization in Palestine, and an indication of 
the commercial development being achieved in the 
Near East. Among the visitors drawn to the scene were 
John H. Wilkins, assistant general manager of Art 
Metal Construction Company, and C. Shread, of Pow- 
ers-Samas Accounting Machines, Ltd., both of London, 
and Lars Rosberg, of Aktiebolaget Original-Odhner 
Gothenburg, Sweden. 


_ 
BRITISH STATIONERS CONVENE 

Over two hundred persons attended the thirty-first 
annual convention of the Stationers’ Association of 
Great Britain and Ireland, which was held during the 
third week of June at Scarborough, England. About 
sixty retailers, a similar number of manufacturers and 
wholesalers, and some hundred guests were present. 

Previous conventions had been held at centers where 
strong local organizations were qualified to deal ade- 
quately with the various problems incidental to such 
gatherings. This year, however, as in the last year, the 
meeting was held as a result of an invitation of the 
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town itself, and a single individual assumed the obliga- 
tions of host: E. H. Dennis, J.P. Mr. Dennis, manu- 
facturing stationer of high repute and nationwide in- 
terests, and one of the most active of Scarborough’s 
public men, contributed some of the most practical 
suggestions to the business meetings and provided also 
for the entertainment of the visitors. He was influen- 
tial in securing free of cost the use of tennis and golf 
facilities, the Marine Drive, scenic railways, and other 
recreative opportunities of Scarborough, and himself 
provided free tickets for the Spa and its concerts. It 
was he also who arranged a drive to Ravenscar, with 
refreshments at the hotel, a full day’s drive over the 
moors, an evening at the Floral Hall, and a mannequin 
parade and refreshments for the ladies at one of the 
leading Scarborough shops. 

In accordance with the custom of the association, the 
speakers offered their remarks in a light vein and ob- 
served their time limits scrupulously. 

The pervading spirit was one of codperation. 

Wallis Mansford, president, and one of the retailers 
among the founders of the institution, recalled tradi- 
tions of the Middle Ages during which the guilds dem- 
onstrated a concern for their members’ good and a 
capacity to protect trade interests that are now his- 
toric, and commented on the generosity with which 
today the members of the association contribute to the 
common cause. London youth, he declared, recognize 
their opportunities to fit themselves better for their 
calling, and are availing themselves of them in the sta- 
tionery field. ' 

Three major subjects of the convention’s debates 
were: The Reorganization of the Method of Working 
the Constitution, The Relations of the Stationery Trade 
with the Post Office, and The Advertising Scheme of 
the British Stationery Council. F. G. Delgado suggested 
that an association member should be appointed to 
serve on the Advisory Committee of the Post Office. 
Sir Walter Womersley welcomed the idea and promised 
to present it to the Post Master General. 

One of the proposals adopted at the convention estab- 
lished council meetings four times a year, and the an- 
nual election of an executive committee representing 


Delegates at the Convention of 
the Stationers’ Association of 
Great Britain and Ireland As- 
semble for a Photograph.—Fifth 
from the left in the second row 
is the retiring president, Mr. 
Wallis Mansford; seventh in the 
same row is Mr. J. Adams Keene. 
the new president. 
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all sections of the trade, to meet monthly. The execu- 
tive committee consists of three retailers, three whole- 
salers, and three manufacturers; a chairman and 
deputy chairman; the chairmen of three committees: 
finance and membership, branch organization, and 
trade relations; and the president, vice president, im- 
mediate past president, and treasurer of the associa- 
tion. 

Another proposal was the setting up of a research 
committee for the association, of two members from 
each district, together with a chairman, whose duty 
shall be the sifting of all suggestions and ideas pre- 
sented on trade matters, and to make recommendations 
to the council. 

Hamilton Jones, manufacturer, cited an instance in 
which he paid £150 for a market research opinion on 
fountain pens and propelling pencils. The opinion in- 
dicated that the market for the pencils had been de- 
veloped only about half as much as was the market for 
pens, and this information, Mr. Jones declared, was 
worth much more to his organization than it cost. In 
discussion that followed it was maintained that the 
expense of such a research committee could be kept at 
a very low level, and that the values it could make 
available to the association could be very high. 

The retiring president, Mr. Wallis Mansford, recom- 
mended Mr. J. Adams Keene, London, to succeed him. 
The nomination was seconded by Col. W. H. Barrell, 
deputy chairman, Portsmouth. Mr. Keene was thus 
elected. Hon. vice-presidents chosen were Leonard 
Harris, chairman, southwestern branch; E. T. Morgan, 
past chairman, northeast branch; and J. Norman Read, 
past chairman, Manchester branch. Five firms were 
elected to serve on the council for each of the three 
sections—the manufacturers’, the wholesalers’, and the 
retailers’. 

The convention as a whole, to judge from reports 
that have reached Office Appliances—notably the pre- 
sentation of the Stationery Trade Review, Ltd., 103 
Kingsway, London, W.C. 2, for June—revealed the tra- 
ditional British capacity for self-criticism and self- 
direction along the lines of common purposes, and 
that sense of proportion which mixes relaxation into 
the strenuous elements of life, and preserves a place 
at the council board for L’Allegro. 

nntendiitieasa 
SWISS 1936 SAMPLE FAIR 

Buro Bedarf Rundschau (Berlin) reported that the 
1936 Swiss Sample Fair was an important occasion, 
commemorating the twentieth fair since the establish- 
ment of this important trade event. 

ceitiitiaddnaai 

CORRECT GERMAN STENOGRAPHIC FIGURES 

An item on page 73 of the May issue of Office Appli- 
ances reported that nine hundred twenty-one mem- 
bers of the Deutsche Stenografenschaft had taken up 
typewriting in connection with their shorthand. The 
figures which were taken from the organization pub- 
lication applied only to students who had completed 
typewriting courses under the supervision of one of the 
special groups of Deutsche Stenografenschaft. The 
fact is that from July 1, 1934, until December 31, 1935, 
550,945 students have been trained in shorthand, trans- 
lation of foreign languages and typewriting. 

Before the Deutsche Stenografenschaft was formed, 
typewriting was not taught by German shorthand or- 
ganizations. The new association, considering the 
natural connection of typewriting with stenography, 
has made a great contribution to the advance of both. 
Once a year it holds a championship typewriting con- 
test, about four hundred participating in the contest 
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Royal Dealers 
in Belle Hori- 
zonte, Minas, 
Brazil: Pinto & 
Cia, Ltda., have 
just sold four- 
teen Royals to 
the Government. 








The Office Appliance Company of Shanghai, China—Royal 
dealer. 





Royal’s foreign sales director, T. T. Malleson, visits with Th. 
Craven, director of N.V.t.v.v. Firma H. P. J. Steelink, Royal 
dealers at Batavia-Centrum, Dutch East Indies. 


held this year. The Deutsche Stenografenschaft has 
its own headquarters, known as the House of German 
Shorthand. 
pes MD. 
A NEW ZEALAND SALES METHOD 

George Springhall, managing director of Armstrong 
& Springhall, New Zealand, distributor for the Mar- 
chant Calculating Machine Company, Oakland, Cal., 
recently visited their plant on the last leg of a trip he 
was making around the world. 

In New Zealand, Mr. Springhall sells calculators in 
collaboration with a co-worker, R. H. Stout, who is a 
Marchant specialist. The latter first familiarizes him- 
self thoroughly with the type of calculating problems 
confronted by the prospect. Then an interview is 
secured with the leading prospect executive who is di- 
rectly interested in what the calculator can do. With 
Mr. Springhall to elicit concrete problems from the 
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executive or some member of his staff, and Mr. Stout 
to work them—under a stopwatch worn by Mr. Spring- 
hall—so convincing a performance is offered as usually 
to close the sale. In some instances the demonstration 
is followed by an exposition, by Mr. Springhall, of the 
machine’s qualifications, and occasionally a model is 
left for a short trial. Mr. Springhall asserted that since 
his company has been serving as the distributor for the 
Marchant Calculating Machine Company not one sale 
has been lost to competitors. 
ORS 

G. A. GIESSING & COMPANY REORGANIZED 

The firm name of Jorgensen & Gijessing of Oslo, 
Norway, has been changed to G. A. Gjessing & Com- 
pany. Mr. Jorgensen is no longer associated with the 
business, which expanded recently to the point at 
which it had need for a new modern office addition. 

Mr. Gjessing reports an increase of business activity 
in American-made merchandise. His organization rep- 





New Main Office of G. A. Gjessing & Company, Oslo, Norway. 
Small x at left indicates Mr. Gjessing. 


resents The Carter’s Ink Company, Joseph Dixon 
Crucible Company, Wilson-Jones Company, David 
Kahn, Inc., Noesting Pin Ticket Company, and Wrenn 
Paper Company. 

Lately the organization has been awarded the agency 
also for the new Pointmaster pencil sharpener, which 
Mr. Gjessing indicates he expects to find a very popular 


item in his stock. 
——>—___ 


APPOINTMENT TO LEIPZIG FAIR 


From the International Export Review we learn that 
F. W. Harms, managing director of the Torpedo-Werke, 
A. G., Frankfurt a. Main, has been appointed chairman 
of the committee of the office equipment section of the 
Leipzig International Fair. 

The International Export Review feels sure that 
under the guidance of Mr. Harms the office equipment 
section will gain in prominence. 

—————_>——_—_ 
L. C. SMITH SCORES WINS 


The results of a typewriting contest held in Oslo, 
Norway, March 31, just recently published, were re- 
ported to Office Appliances by S. Garmann Clausen, 
L. C. Smith & Corona representative for Oslo. The 
contest was held under the auspices of the Aftenposten 
—an Oslo newspaper. Three classes of participants 
competed: 1, previous prize winners; 2, contestants who 
had never won prizes; and 3, contestants qualified in 
shorthand as well as in typing. 

The first prize in the first class was won by Miss 
Gudrun Jensen, using an L. C. Smith machine. She set 
a Norwegian speed record of 6496 strokes in fifteen 
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minutes. Her performance resulted in the fourth con- 
secutive victory for the L. C. Smith typewriter. Pre- 
vious L. C. Smith records—measured also in strokes per 
fifteen minutes—were: 1931, 5905; 1933, 6159; 1934, 
6463. No contests were held in 1932 and 1935. 

The second prize in the first class of the 1936 contest 
was also won on an L. C. Smith, by Miss Edel Heitmann, 
who scored 6030 strokes in the fifteen minute time limit. 

0 > 
WORLD INVENTORS’ CONGRESS 


A special attraction of the fair to be held at Leipzig, 
August 30 to September 3, will be hundreds of inven- 
tions from all conceivable fields occupied by inventive 
energy in some twenty different countries of the world. 
All are to have equal opportunity to display what they 
have produced, and for the interested observer there 
will be experts available to advise on developmental 
possibilities and patent protection problems. Facilities 
will be provided to make it easy for inventors and man- 
ufacturers to get together. As the Leipzig Fair will 
be attended by business men from some seventy-four 
different countries—and business men who have come 
expressly in the hope of discovering new developments 
—the fair offers an unusual opportunity for bringing 
together technical design and financial capacity, and 
thus putting new products on world markets. 

—_—_——_————. 
SMITH-CORONA AFRICA BRANCH SELLS TO NOTED 
CELEBRITIES 


Several prominent writers have recently been added 
to the ever-growing family of Smith-Corona typewriter 
users by W. H. Davis, Ltd., representatives at Johannes- 
burg, South Africa, of L. C. Smith & Corona Typewrit- 
ers, Inc. 

In a recent letter to the home offices Mr. Davis, 
whose firm bears his name, enclosed a page from The 
Outspan, a periodical, containing an article by Profes- 
sor J. Y. T. Greig, professor of English at the University 
of the Witwatersrand. The article included a photo- 
graph of an L. C. Smith machine in action. 

Other prominent authors mentioned by Mr. Davis as 
Smith and Corona typewriter users are Mrs. Gertrude 
Millin, W. S. Chadwick and Napier Devitt, ex-magis- 


trate 
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NISSEN-LIE TOURS GERMANY 
M. Nissen-Lie, of M. Nissen-Lie & Company, Oslo, 
Norway, with his manager, Olav Amundsen, and his 
works-manager, O. Dingtorp, recently toured Germany 
to gain new ideas applicable to his business. The 





M. Nissen-Lie 


party was very cordially received by the Royal Type- 
writer Company’s executives in offices and factory in 
Berlin, where Mr. Radtcke, Mr. Lorentz and others fur- 
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thered the purposes of the visitors by showing them the 
practices followed there. 

In Leipzig the party visited the Triumphatorwerk. 
Here the manager-director, Mr. Heer, and Mr. Smith 
extended hospitality, and enabled them to go over the 
works—an experience which proved most stimulating. 

The value of information on conditions abroad and 
of ideas acquired by such trips is regarded highly by 
Mr. Nissen-Lie, who makes visits frequently in the in- 
terest of his business, said to be second to none in Oslo. 

iannangsttaibinn 
I. S. GALINDO SELLS DITTO IN MEXICO 

I. S. Galindo, formerly associated with Norton Broth- 
ers, Inc., of El Paso, Tex., well known stationers of that 
city, is now in charge of the sale and service of Ditto 





re 





—————d 





I. S. Galindo 


duplicating machines for Mexico. His headquarters 
are in Mexico City. He is affiliated with Proveedor de 
Oficinas—the firm which recently celebrated comple- 
tion of a new building, as reported in Office Appliances 
for May (page 81). 

Well acquainted in the stationery trade in the south- 
west, Mr. Galindo brings to his new position eleven 
years of experience gained while serving the El Paso 
firm mentioned above. 

MR. HILL’S LONG REMINGTON SERVICE 

The International Export Review (London) reports 
that Mr. J. A. Hill has completed forty-one years in 
charge of the Sheffield, England, branch of the Rem- 
ington Typewriter Company. He completed forty-five 
years’ service with the company in June. He is retiring 
from the management of the Sheffield branch, but will 
undertake to carry certain duties with the organization. 

Mr. Hill’s successor in the Sheffield branch is Mr. V. 
Masters, late manager for the Remington Typewriter 
Company, Ltd., Maidstone, England. 

~asidiiiiaindan 
AUSTRALIA TO HAVE PENCIL AND CARBON PAPER 
PLANT 


Burghagen’s Zeitschrift fur Birobedarf (Hamburg) 
reports that a Grecian concern is arranging to estab- 
lish a plant for the manufacture of carbon paper and 
lead pencils in the near future in Australia. 

ME wes 
POLYGLOT DICTIONARY UF OFFICE EQUIPMENT 
TERMS 


A dictionary of the office machine and office supply 
fields has been published by Joh. Burgragen Verlag, 
Hamburg, 1, Germany, which is also the publisher of 
Burghagen’s Zeitschrift fiir Biirodarf. This is a book 
of 1,000 pages and enables the export manager to check 
his translations in six languages—German, French, 
English, Spanish, Italian and Portuguese. The price is 
25 Reichmark. With this book available the export 
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manager can assure himself that his translations in 
any of the six languages it covers are typical and ac- 
curate. 


———_<———— 
POUND AS WEIGHT TO END IN GERMANY 


Effective December 31, 1937, the pound as a unit of 
weight will disappear from German trade. This is in 
compliance with a new law calling for the use of metric 
units of weight. The date when the act is effective is 
sufficiently distant to enable business houses to watch 
their stocks of printed forms so that no loss will be 
suffered. 


— 
LATIN ALPHABET IN TURKEY HELPS TYPE- 
WRITERS 


Burghagen’s Zeitschrift fur Biirobedarf reports that 
the adoption of the Latin characters in Turkey has in- 
creased the number of typewriters in use in that coun- 
try. 


——— 
GOODALE OF SINGAPORE TOURING EUROPE 


A. V. Goodale, managing director of Roneo, Ltd., in 
Singapore, is taking a few months’ holiday in Europe. 
His London address is care Roneo Ltd., 17 Southampton 
Row, London, WC. He plans to return to the capital 
city of Straits Settlement in October. 

Mr. Goodale will probably devote the major portion 
of his vacation to the delightful tours of English high- 
ways and byways with which he is familiar. With some 
trips, we surmise, across the channel. Part of July was 
spent in touring Scotland. 


a 
SIXTEENTH BIRTHDAY OF BRITISH STATIONER 


The British Stationer celebrated its sixteenth birth- 
day with its issue of June, 1936. Its bound volumes of 
nearly 200 issues are an interesting “log” of the prog- 
ress of the stationery trade. Those issues have recorded 
notable changes in the stationery trade, and also the 
growth of the Stationers Association of Great Britain 
and Ireland. That association has a certain freedom 
of action in establishing and maintaining proper prices 
for the products of its members. 


— 
ERRORS IN REPORT OF R. C. MOORE’S TALK AT 
RECENT KANSAS CITY CONVENTION 


The official N.T.O.M.D.A. convention program iden- 
tifies R. C. Moore, for years secretary-treasurer of Mid- 
west Travelers Club, as connected with U. S. Columbia 
Ribbon and Carbon Company, Kansas City. Through 
oversight the error was carried from the program to 
the report printed in Office Appliances. The correct 
name, as the trade generally knows, is Columbia Rib- 
bon and Carbon Manufacturing Company, Inc. Mr. 
Moore is a very efficient division manager with head- 
quarters in Kansas City. 

A transcript of the stenotype record of Mr. Moore’s 
address appeared in the July number of this journal. 
In the record were a number of errors. 

Most of Mr. Moore’s talk, as the subject indicated, 
had to do with quality. The ribbon he discussed has 
a price of $21.35. The report showed several figures 
nearly the same but all incorrect. A more serious error 
is the expression “ten yard ribbons,” which should have 
read “ten dollar ribbons.” Ten yards is less than stand- 
ard. In referring to this particular grade the record 
should have read: “We sell more of the $10 ribbons in 
a commercial field of the Underwood black record, me- 
dium inked classification, than we do all the cheaper 
ribbons put together.” 

Office Appliances sincerely regrets the publication of 
these errors in the report of a talk which was filled with 
sound sales ideas for convention visitors. 
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Private Office in Court Square Press, 
Boston, Looking from the General Of- 
fice. At Home in this Setting is a 
Shaw-Walker “Skyscraper” Private Of- 
fice Desk in the Olive Green Finish, 
with Tan Top Used for all Desks 
Throughout the Office. 

















BOSTON PRINTER MODERNIZES PLANT 


Through the application of Shaw-Walker “Personal- 
ized” desks to the needs of individual workers, the offices 
of the Court Square Press, one of the most active print- 
ing establishments in the Boston metropolitan area 
have been equipped for the same high degree of effi- 
ciency which prevails in the company’s modernized 
plant. The Shaw-Walker Company was represented by 
W. C. Bidlack, who not only recommended the equip- 
ment to be furnished each worker, but planned its man- 
agement for an orderly flow of work through the offices. 

An interesting feature of these new offices is the 
treatment of the walls with broad bands of color sepa- 
rated by chromium stripes—dark grey at the base, shad- 
ing out to light grey at the ceiling. The decorations 
were designed by Price Huber of the Rustcraft Com- 
pany, who felt that the “Skyscraper” desks were typi- 
cally in keeping with the effect of modernity he desired. 
The green of the desks and the tan of the tops form an 
effective contrast to the grey tones of the walls, while 
the chromium hardware of the desks matches the 


chromium wall stripes. 
——> 


GEDDES GOES TO PHILADELPHIA 
Archibald Geddes, who for a number of years has 
been Chicago manager for Bircher Company, has re- 
signed to become associated with the Meyer-Both Com- 
pany, artists and originators of advertising services. He 


General Office of the Court Square 
Press, Boston, in Which Shaw-Walker 
“Skyscraper” Departmental and Typ- 
ists’ Desks are Arranged to Expedite 
the Flow of Work. The Space Saving 
Features of this Desk which Made it 
Possible to Accommodate so many of 
them in this room without crowding. 
was an important factor when this 
Customer was Selecting His Furniture. 


will represent the company in eastern territory. Mr. 
Geddes is a good salesman with many friends in the 
office appliance field. They will be sorry to learn that 
he has left the industry which has occupied his atten- 
tion for so many years, while extending their best 
wishes for his success in the new connection. 

The Chicago office of Bircher Company has been 
taken over by Harry H. Hill. He has serviced various 
office machines and is no stranger to the Lightning let- 
ter opener, which is the Bircher Company’s product. 
He also is representative of the International Postal 


Supply Company of Brooklyn. 
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R. L. LABRES SAILS TO EUROPE 

R. L. Labres of the Typewriter Sales & Service Com- 
pany, 16 North Wells Street, Chicago, sailed for Europe 
July 15 to spend a month abroad. His major objective 
was Spain—in particular, Palma de Mallorca, originally 
his home—but his intention was to visit France and 
England also. 

In commenting on his trip before his departure, Mr. 
Labres revealed an interesting incident which occurred 
some years ago. When he was elected vice-president 
of the Chicago Typewriter Dealers Association, the 
news was carried—he thinks by Office Appliances— 
overseas to his mother in the Balearic Islands, who thus 
learned from the press what the son might have failed 
to communicate to her. 
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THE WANDERING REPORTER MAKES 
OBSERVATIONS IN CALIFORNIA 
AND COLORADO 


On his return from the national convention of type- 
writer dealers and a local meeting of stationers, both 
held at the Muehlebach hotel in Kansas City, Office 
Appliances’ reporter made stop-overs at Los Angeles, 
San Francisco, Denver and several other important 
points. He called upon as many manufacturers, deal- 
ers and manufacturers’ branches as the time at his 
disposal would permit. All whom he visited expressed 
gratification over substantial increases in volume of 
business and the outlook for further gains. 


Heard in Los Angeles 

Among the manufacturers called upon in Los An- 
geles were the Milo Harding Company, National Postal 
Meter Company and C. R. Hadley Company. 

The National Postal Meter Company occupies an at- 
tractive structure in a manufacturing district. The 
report there was that the company was doing a consid- 
erable volume of business and that, although one of 
the newer office specialty manufacturers, it had already 
developed wide distribution. 

Mr. Harding said business was developing very nicely 
and that Tempograph was growing steadily in favor. 
He reported consistent progress in the sale of stencils 
made in his air conditioned plant in Los Angeles. 

The C. R. Hadley Company, which has been estab- 
lished many years, sells loose leaf direct to users. It 
occupies a large establishment which was humming 
with activity. 

A neighboring concern, S & D Loose Leaf Company, 
sells to the trade. Jim Davison, who is in charge, was 
in New England during the time our reporter was in 
Los Angeles. He has built up dealer connections from 
one end of the country to another. 

One of the first dealers visited was Pacific Desk Com- 
pany. Ted Peirce, the president of the concern, was 
in Dallas attending an Optimists convention and no 
doubt taking ample time to attend the Texas Centen- 
nial Exposition. Louis Hanson of the same concern 
was in the office of this publication in Chicago when 
our reporter called and asked for him. From those 
on the job, it was learned that there has been substan- 
tial improvement in office furniture sales. 

At Schwabacher-Frey Company, William F. John- 
ston, the general manager, was busy, but not too busy 
for a visit. He reported attractive gains over 1934. 
Besides a very complete assortment of stationery, he 
sells the Mimeograph, portable typewriters, cameras 
and supplies and other specialty lines. 

Grimes-Stassforth Company is another stationer 
that showed signs of sound and prosperous activity. 
Carl Grimes happened to be engaged elsewhere at the 
time of the call. 

Having learned that one of the San Francisco sta- 
tioners was in town, it was no surprise to learn that 
Harry Morgan was out. A telephone call to Arthur 
Moench at his rooni in the Biltmore confirmed the sur- 
mise that he and Mr. Morgan of Stationers Corpora- 
tion, former president of The National Stationers Asso- 
ciation, had visited and had lunch together, but that 
the visit had no significance other than one of friend- 
ship between two stationers. 

The California Typewriter Company was busy. The 
store has been enlarged since the writer called two 
years ago, but again is too small for the volume han- 
dled. This enterprising concern sells machines for de- 
livery in many parts of the United States and abroad. 
The head of the business is E. E. Thornton, vice-presi- 
dent of the National Typewriter and Office Machine 
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Dealers Association. He is ably assisted by H. L. Pettit. 
Numerous other calls were on the list but had to be 
passed up because no more time was available. 


Long Beach and Pasadena Notes 

At Long Beach, the visit to the plant of Darnell Cor- 
poration was a revelation. This company makes a 
wonderful line of casters. They are sold by stationers 
and dealers in some other industries. The current issue 
of Hopaco, the house organ of Honolulu Paper Com- 
pany, Ltd., shows an elaborate new band stand on the 
roof garden of the Alexander Young hotel, Honolulu, 
mounted on Darnell casters or wheels as they are some- 
times known in the larger sizes. Among the highest 
priced casters on the market, they sell readily to enter- 
prising dealers and are sold just as readily to the deal- 
ers’ customers. R. W. Longfield, in charge of sales, has 
developed a very interesting testing machine designed 
to show how casters stand hard usage. It furnishes a 
convincing demonstration. 

While in Long Beach a little time was spent with 
Aibin Anderson, who is in charge of the Anderson 
Typewriter Company store in that city. He is a brother 
of Elmer Anderson of Anderson Typewriter Company, 
Pasadena, former president of the National Typewriter 
& Office Machine Dealers Association, whose store was 
visited on the way to Long Beach. 

Although not in any sense a stationer, Elmer Ander- 
son has a display of Sheaffer pens inside the entrance 
and has a few other stationery lines useful to type- 
writer users. He is agent for the Royal Typewriter 
Company. Besides the two stores mentioned, he has a 
third in Glendale. 


Observations in San Francisco Bay Region 

At San Francisco, under the influence of cool but 
very comfortable weather, our reporter had opportunity 
for many interesting visits. One of the first was with 
the Pacific Carbon & Ribbon Manufacturing Company, 
the proprietor of which is J. Francis O’Connor, one of 
the pioneers in the ribbon and carbon business. Start- 
ing in Toronto and later moving to New York, he estab- 
lished himself in San Francisco years ago, from where 
he has developed a fine nation-wide distribution. 

Another manufacturer called upon was Niagara Du- 
plicator Company. L. John Himes, the head of the 
company, was returning to San Francisco by boat from 
New York while recuperating from an illness. It was 
expected that in a few days he would not only be back 
but would be right on the job as vigorously as before. 
A sensitive appendix caused a bit of excitement. L. T. 
Schreiber, manager of sales, was on the job and work- 
ing hard, judging from the volume of correspondence 
he had to sign. The company has made excellent 
progress in recent months in lining up substantial deal- 
ers in various parts of the country. 

Wilber & Son are doing a nice job, locally manufac- 
turing and selling chair cushions. They have begun 
to branch out and sell their wares in other parts of the 
country. 

Stationers visited in San Francisco include Neal, 
Stratford & Kerr, Schwabacher-Frey Company, H. S. 
Crocker Company and Wobber’s. All were doing very 
nicely. A fine spirit of codperation among the differ- 
ent stationers was evident. All were busy and doing 
better than in the corresponding period last year. Mr. 
Moench had returned to San Francisco from his little 
visit to the south. Ed Crandall was busy. He reported 
fine volume not only for the stationery store but for the 
company’s large manufacturing plant. Harry Strat- 
ford, a lover of the out-of-doors, found that beside his 
business, which was going along nicely, there was much 
to interest him in the California mountains. He likes 
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best the sections which have not been pierced by roads. 
Not seeing Office Appliances at his visitors’ table, the 
reporter remarked that he felt complimented. Some 
one in his organization must be making use of the 
current copy. So it proved. 

Ed Wobber happened to be absent at the time our 
call was made. 

The branch offices of the typewriter companies were 
active. J. C. (Cy) Young, manager at Underwood El- 
liott Fisher and also acting district manager until Fred 
Wright returns to take charge of the coast territory. 
was on the job and was optimistic over the sales trend. 
The Underwood Elliott Fisher offices have been sub- 
stantially enlarged and refitted. 

Across the street is the Wholesale Typewriter Com- 
pany, where W. G. Chamberlain, vice-president of the 
organization, has his headquarters. He is a typewriter 
man of many years’ experience and one of no mean 
ability. He has the habit of thinking fast and cor- 
rectly. 

C. H. Billington, the L. C. Smith manager, was on 
the job. Some years ago he made the jump from New 
York to San Francisco. E. E. Hunter, sales manager 
of the company, who was expected, was delayed in San 
Jose, his former home. 

Charlie Hyatt, the bashful benedict, was reached by 
telephone. The cheery “Hello” in a feminine voice 
which greeted the reporter’s call convinced him that 
Charlie was a lucky guy to pick out such a fine com- 
panion. 

F. E. Wilber Company, representative of Standard 
Mailing Machines Corporation and dealer in other 
mechanical equipment, has also become active in office 
furniture. This move has necessitated the addition of 
a large amount of space. This concern is carrying full 
stocks of desks, chairs and filing equipment. 

Another company which has added materially to its 
quarters due to increased volume is Ames Supply Com- 
pany. Earl White, who is in charge, was far away. 
But the young man interviewed was very enthusiastic 
and took time to show the reporter through the plant 
and warehouse. The increase in area was accompanied 
by an installation of new furniture and an attractive 
new rug. 

Others were on the list for San Francisco. Some 
were missed because they were out of the office and 
some because of time limitations. 

Across the bay are the Marchant Calculating Ma- 
chine Company and Friden Calculating Machine Com- 
pany. The former is located in Emeryville; the latter 
soon will be in San Leandro. 

The Marchant Company, under the leadership of 
E. B. Jessup, president, has made remarkable increase 
in volume during the past two years. Notwithstanding 
constant improvements in production schedule, the 
sales force stays ahead of the factory. 

The Friden Company, having outgrown its plant in 
Oakland, is building new quarters to make possible a 
larger output. John Lund, a typewriter and calculat- 
ing machine man of many years’ experience, directs 
Friden sales. 

Denver Notes 

The only manufacturer contacted at Denver was 
Frankel Carbon & Ribbon Manufacturing Company. 
Mr. Frankel was in Los Angeles for the summer, but 
M. I. Aaron was directing company affairs. The prin- 
cipal business of this organization, as the name indi- 
cates, is ribbons and carbons, but Mr. Aaron reported 
substantial gains in stencils, which are made in a sep- 
arate, air conditioned plant about five blocks from the 
ribbon plant and main offices. 
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The typewriter managers were unanimous in saying 
that business volume had increased substantially. 

In the absence of T. L. Sloat, Underwood Elliott 
Fisher manager, who was on vacation, Fred Sellers told 
of fine progress made by the Denver branch. 

A. L. Bennett at Remington Rand reported a per- 
centage of gain far ahead of a year ago. 

M. E. Palm, the Royal manager, is doing very nicely 
and has three men on the company’s roll of honor. 
Officially at the time of our call he was on vacation but 
actually he still was directing Royal sales. 

Results at L. C. Smith and Corona, as related by 
Walter C. Brower, manager, were along the same line. 
E. E. Hunter, who was missed by a day in San Fran- 
cisco, had been in Denver on his way west from the 
typewriter convention at Kansas City. 

The only two stationers visited in Denver were Ken- 
drick-Bellamy Company and W. H. Kistler Stationery 
Company. 

Mr. Kendrick gave some interesting information 
about government engineering activities in Denver and 
the number of federal employees there in proportion to 
other cities. H. E. Bellamy had just returned from a 
seven weeks’ trip through the east. Business was far 
above the first six months of last year. 

At Kistler’s, one of the outstanding stationery stores 
in the country, Earle Kistler was directing affairs of 
the company as he had been doing more or less for six 
or eight years prior to the passing of his father, who 
built the business originally. A long sales chart, show- 
ing results in all departments, proved that Kistler’s are 
participating substantially in the increase in station- 
ery and office equipment business. 

The reporter had only one day in Denver. With 
a few more hours at his disposal, he should have made 
several other calls on dealers and branch managers. 

sonsitiiandliicminion 

CLARK TELLS REASONS FOR BETTER BUSINESS 

Practically everyone in Arizona knows that business 
is much better in that state and is still improving. But 
it remains for H. M. Clark, of the H. M. Clark Office 
Supply Company, Phoenix, to tell the three major rea- 
sons for such pleasant business conditions. Here they 
are: 

Scientific weather control, better roads and cars. 

In an article which appeared in the July 13 issue of 
the Arizona Republic, a Phoenix newspaper, Mr. Clark 
explained, as proof of the increasing better times, that 
his firm’s sales for June of this year were thirty-five 
per cent greater than those of May and ten per cent 
over June, 1935. He said: 

“It used to be that Phoenix men sent their families 
away as soon as school was out in the Spring and joined 
them only for two weeks or a month. Now air condi- 
tioning and cooling equipment has done much to 
change this condition, as have the better roads and 
better automobiles which enable families to spend 
weekends in resorts sections of the state.” 

Mr. Clark pointed out that because of the three gov- 
erning factors mentioned above trade is continuing at 
a steady pace despite the hot weather period and money 
which formerly went out of the state on vacation trips 
is staying in Arizona to a much greater degree. 

Mr. Clark explained a significant change in his busi- 
ness which likewise points to steadily improving condi- 
tions. He said: 

“In the 1933-34 year seventy-five per cent of our busi- 
ness was derived from federal, state, county and mu- 
nicipal governments. This year eighty per cent of our 
business comes from private commerce and only twenty 
per cent is government business.” 
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THE GUEST BOOK 

M. L. Yin of the purchasing and importing depart- 
ment of the Commercial Press, Ltd., Shanghai, gave 
us the pleasure of a call on July 1. Having come from 
Janesville, Wisc., where for the preceding week he was 
the guest of George S. Parker, chairman of the board 
of The Parker Pen Company of which the Commercial 
Press is agent for China. The Commercial Press is the 
largest concern of its kind in China. It does a general 
printing business employing all processes, operates an 
extensive stationery and school supplies department, 
also prints the books used in the schools. Mr. Yin made 
the most of his three days in Chicago. He visited The 
Reuben H. Donnelley Corporation press and spent a 
portion of two days at Horder’s, Inc., retail and whole- 
sale departments. He was shown about the entire 
establishment and studied with interest the splendid 
systems employed. To gratify a desire to see the United 
States seat of government, Mr. Yin went to New York 
by way of Washington with the hope of glimpsing the 
chief government departments in the single day per- 
mitted him. He planned to spend the following day in 
Philadelphia for such hasty views as he could catch of 
certain historical spots. 

In New York Mr. Yin’s program provided for calls 
upon manufacturers represented in China by the Com- 
mercial Press, Ltd., one of them being International 
Printing Ink Corporation. And to look in at some of 
the outstanding printing houses there. From New York 
he sailed for London to call upon concerns with which 
his company has business connections and to visit some 
places of special interest. Thence to Germany with 
Similar objective. His route home was to be from 
Genoa across the Mediterranean and the Indian oceans 
and up the Atlantic to Shanghai. 

Mr. Yin is a young man of pleasing personality. An 
interested and appreciative observer. And a well de- 
veloped sense of humor. Qualities which make a 
traveler a good kind of a representative for his country. 
He made a hurried visit to this side four years ago. 


L. B. Downing, Pacific coast representative of the 
Imperial Desk Company, Majestic Lounge Company, 
Allen Chair Corporation, Wagner Furniture Company, 
and Sun Rubber Company, broke his routine of driving 
500 miles a day by making a week’s visit in Chicago 
early in July. On the second of the month, he en- 
scribed his name in the Guest Book and told us of the 
increase in business on the west coast which presages 
an advance all along the line later in the year. Mr. 
Downing covers his territory, which includes Califor- 
nia, Oregon, Washington, Idaho, Nevada, Utah and 
Arizona, at least twice each year by car. When out in 
the field he averages 500 miles a day, an average which 
he maintained when he drove east for the purpose of 
visiting the factories of the firms he represents. He 
made his first stop after reaching the middle-west at 
Evansville, Ind., where he conferred with executives of 
the Imperial Desk Company. He drove over to Bar- 
berton, Ohio, where the Sun Rubber Company is lo- 
cated, and then got behind the wheel of his car for 
a trek northward to Grand Rapids, Mich. While in 
Chicago he planned to visit the furniture markets in 
process during the first two weeks of July in the Ameri- 
can Furniture Mart and the Merchandise Mart. 


Robert Turner of the publication department of Rem- 
ington Rand Inc. at executive headquarters in Buffalo, 
looked in upon us on July 7. On holiday he came to 
Chicago for a few days to contact old friends. Thence 
to Detroit for a bit of visit with Ross Collar, formerly 
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of the Remington Rand publication department, but 
now with “Scripps” newspapers in Detroit. Through 
Mr. Turner’s eight or nine years with the Remington 
Rand Company, he has been connected with its adver- 
tising and sales promotion departments, of which the 
company publications are a part. His particular work 
at present being the Rem Rand News. Prior to joining 
the Remington Rand Company, Mr. Turner had con- 
siderable experience in both the newspaper and trade 
paper fields. His enthusiasm for his work stimulated 
our interest in our own job. 


W. W. Tara of Tara Sales Company, Los Angeles, af- 
fixed his signature in the Guest Book on July 13. In 
Chicago for a week attending the furniture shows and 
keeping some other business appointments. He left for 
New York to call on some of the manufacturers of 
which the Tara Sales Company is Pacific Coast repre- 
sentative. Among the lines his company handles are 
those of Smokador Manufacturing Company at Bloom- 
field; Bel-Met Products (Rollador ash receivers) Brook- 
lyn; and Stationers Specialty Corporation, New York 
City. 

Mr. Tara showed us a model of the Speedex telephone 
index, an ingenious device pictured and described in 
the New Machines and Devices Department in this 
number. 

Formerly of Chicago, Mr. Tara has lived in California 
for a number of years. Traveling the Pacific Coast 
states he has extensive acquaintance with the dealers 
of that section. And as much zeal for the western 
coast as a native son of any of the three states whose 
western borders are washed by the waves of the Pacific. 


A. R. Vance and Mrs. Vance of Atlanta, Ga., on a 
motoring holiday complimented us with a call on July 
21. In Chicago Mr. Vance combined some business with 
the pleasure of the trip. They left on the twenty- 
second for New York with comfortable temperatures in 
prospect for the journey. With his name on the sales 
department honor roll, Mr. Vance resigned recently 
after twenty-one years with the Underwood Typewriter 
Company and Underwood Elliott Fisher Company. For 
the past three and one-half years he was branch man- 
ager for the Underwood Elliott Fisher Company in At- 
lanta. At the time of his visit, Mr. Vance’s business 
plans were indefinite. His intention is to remain in the 
South which is his and Mrs. Vance’s homeland, and in 
which he has had practically all of his business ex- 
perience. 

————_——_- 
FROEHLICH LEAVES RELIABLE 

A. R. Froehlich, formerly president of the National 
Typewriter and Office Machine Dealers Association, has 
resigned from his position as general manager of the 
Reliable Typewriter and Adding Machine Corporation. 
J. Arthur Lyons, owner of the company, reports that 
at present no one is to be engaged to replace Mr. Froeh- 
lich, but that he will give more of his personal attention 
to Reliable than formerly. This will mean a little less 
time for another enterprise, the Manufacturers Type- 
writer Clearing House, but that business is so organized 
that it does not require so much of his attention as 
heretofore. 

The Reliable company is well known throughout the 
United States and abroad. A large share of its business 
is with dealers in other countries. It has grown from 
small beginnings to one of the leading concerns in its 
branch of the office appliance industry. 

Mr. Froehlich’s plans for the future are undecided, 
but he expects to make an announcement soon. 
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CURRENT CORPORATION STATEMENTS 


The Dictaphone Corporation has declared a dividend 
of $1.00, payable September 1 to stock of record August 
14. (Chicago Daily News, July 9, 1936). 


7 o a 
Sales of Horder’s Inc., registered an all time high for 
June in both dollar value and volume, according to 
E. Y. Horder, president. Sales for the month were 
twenty-one per cent over June, 1935, and marked the 
thirty-eighth consecutive month in which an increase 
was shown over the previous year. For the first five 
months of the company’s fiscal year ended June 30 sales 
were thirteen per cent higher than the corresponding 
period a year ago. (Chicago Daily News, July 10, 1936). 

> © . 


Lanston Monotype Machine Company declared a di- 
vidend of $1.00 quarterly, payable August 31 to stock 
of record July 20. (Chicago Tribune, July 11, 1936). 


> - > 
Edgar B. Jessup, president of Marchant Calculating 
Machine Company, announced that the board of di- 
rectors had declared the regular semi-annual preferred 
stock dividend, payable July 15 to preferred stock- 
holders of record June 30, 1936. (Oakland Tribune, 
Oakland, Calif., June 16, 1936). 


Directors of The Parker Pen Company today in- 
creased the regular dividend rate of the company’s 
stock to $1.60 a share per year by voting, in addition 
to the twenty-five cent quarterly dividend already de- 
clared payable September 1, 1936, an additional fifteen 
cents, to bring the regular September disbursement to 
forty cents per share. The dividend will be paid to 
stockholders of record August 20. (Chicago Daily News, 
July 17, 1936). 


Scott Paper Company reports net earnings for the 
twelve months ended June 30 of $471,739. (Chicago 
Tribune, July 22, 1936). 

> . > 

L. C. Smith and Corona Typewriters, Inc., New Jer- 
sey incorporation, recently increased its capital stock in 
Oklahoma from $23,689.67 to $38,784.98. George M. 
Green, First National Bank Building, is service agent in 
Oklahoma.—EVH 


a 
WEBSTER SALESMEN ON CRUISE 
As a reward for unusual sales performance, eight 


sales representatives of the F. S. Webster Company, 
Cambridge, Mass., sailed August 1 aboard the Cunard 


White Star liner Franconia at New York for a fourteen- 
day cruise. 

Headed by General Sales Manager Ted Caswell, the 
group consisted of Bill Thomas from Northern New 
England territory; Cy Lungren, Eastern Pennsylvania 
and Maryland; Ken Pierce, Michigan; A. L. Putnam, 
sales manager of the New York office, and three of his 
organization, M. A. Unold, Jim Quartz, Jr., and G. F. 
Johnson. 

Also included in the party were the wives of Messrs. 
Caswell, Putnam and Lungren, together with W. A. 
Wallace and .Mrs. Wallace. Working out of the New 
York office, Mr. Wallace was one of the winners last 
year. 

The cruise, which was inaugurated last year by the 
F. S. Webster Company, started from New York. The 
ship will touch at many St. Lawrence river ports, and 
will include the Saguenay River, Quebec. It will return 
through Providence waters to Bermuda arriving at New 
York on August 14. 

—_ ~--- 
DAVIS MADE GENERAL SALES MANAGER BY 
SECURITY STEEL 

The Security Steel Equipment Corporation, Avenel, 

N. J., appointed R. R. Davis general sales manager, 


effective June 15. 
Mr. Davis has been active in the sale of steel office 











R. R. Davis 


furniture for the past seventeen years, and his expe- 
rience has included both retail and wholesale selling. 
He has a wide acquaintance in the steel office furniture 
industry and has been active in the sale of many out- 
standing national accounts. 


AUGUST, 1 


YAWMAN AND ERBE PROMOTES THREE OFFICIALS 


The Yawman and Erbe Manufacturing Company, 
Rochester, N. Y., in a statement issued by President 
Francis J. Yawman last month announced the promo- 
tion of three officials of the company. 

The promotions were voted at the annual meeting 








J. R. Clark 


of the board of directors, held in the home offices on 
June 25. 

J. R. Clark, chief engineer of the company, was 
elected to the board, Director Hugh L. Smith was 
elected vice-president in charge of sales, and H. P. 











H. L. Harvey Rockwell 


Smith 


Rockwell was elected vice-president in charge of the 
wholesale division. 

Mr. Rockwell has been in charge of sales to agents, 
dealers, and export for a considerable time and is one 
of the best known men in the industry to the retail 
trade. All three men have been in the “Y and E” or- 
ganization for more than twenty years. 

pansies 


LOOSE LEAF INSTITUTE HOLDS MEETING 


The semi-annual meeting of the board of directors 
of the Loose Leaf and Blank Book Institute, Inc., 342 
Madison avenue, New York, was held on July 14 with 
all of the directors and members present. 

To date the activities of the Institute have been re- 
sponsible for more uniform policies and merchandising 
practices among its members. These, together with 
the development of uniform report forms meeting state 
requirements for unemployment insurance, have been 
developed to the benefit of the retail trade. 

The Institute has been particularly active in its ef- 
forts to secure freight classification corrections before 
the Consolidated Classification committee. Although 
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not all the relief hoped for was obtained, a lower rating 
on two items was received, namely, loose leaf covers, 
paper or pulpboard, and loose leaf fillers, printed. 
These corrections, accepted and published to take 
effect July 6, were: 
Present Class New Class 
Off South WestOff South West 
Loose leaf covers pa- 
per or pulpboard LCL 2 2 2 72 3 3 
CL 4 4 4 37 5 A 


Loose leaf fillers 
printed LCL 1 1 1 2 2 2 


CL 3 3 3 R26 4 4 


There were no corrections on blank books. 

On the first two items the corrections obtained will 
amount to an average savings in transportation costs 
of approximately fifteen per cent, a considerable an- 
nual saving to the industry. These corrections may 
be found in supplement No. 12 to consolidated freight 
classification No. 10. 

According to plans of Institute officials the organiza- 
tion will move its offices on August 1 from 1028-9 in 
the Canadian Pacific building, 342 Madison avenue, to 
829-30 in the same building. 


-- —_—- - 
ILLINOIS CARBON DEALERS OUTING 


Headed by President Fred Neely, of the Fred W. 
Neely Company, Chicago, officers and members of the 
Illinois Carbon Paper & Inked Ribbon Association gath- 
ered for their annual summer outing at the Medinah 
Country Club on June 26. 

Teeing off early in the day the association members 
and their friends put in several hours of golf and when 
the smoke of battle cleared away the five high scores, 
for which valuable prizes were awarded, were held by 
Howard Roderick, Old Town Carbon Company, Presi- 
dent Neely, Ed Roberts, E. D. Roberts & Company; 
Harry Williams, Queen Ribbon & Carbon Company, 
and Bruce Brown, Consolidated Ribbon & Carbon Com- 
pany. 

At 6 o’clock the weary but happy golfers gathered 
at the clubhouse for a dinner and a program of en- 
tertainment specially arranged for the occasion. 





—— 


EXCUSE Vi... eee 


AGNEW MISTITLED 


An item in the July number reporting a pleasant 
call from Dave Agnew of the systems division of Ditto 
Sales & Service in Pittsburgh inadvertently referred to 
Mr. Agnew as manager of the business there. Mr. 
Agnew is a very competent salesman but the Ditto 
manager in Pittsburgh is G. L. Cooper who has filled 
that position for many years with increasing success— 
the record for this year we happen to know being 
made outstanding by an increase of sixty-seven percent 
over last year with the sales personnel doubled in num- 
ber. For embarrassment probably caused Mr. Cooper 
and Mr. Agnew by the error in the item, our apologies. 








ek te ee 
RIGHT FIRM BUT WRONG ADDRESS 


In the July issue there appeared a brief item an- 
nouncing the recent removal of the Service Office Sup- 
ply Company from 314 East Jefferson avenue to 427 
“Woodlawn” avenue, Detroit. This was in error, the 
new address of the firm being Woodward and not 
“Woodlawn” avenue. We regret the mistake. 
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ALL STEEL EQUIPMENT TAKES OVER AURORA 
METAL CABINET COMPANY 


All-Steel-Equip Company, Inc., Aurora, Ill., has as- 
sumed the operation and management of The Aurora 
Metal Cabinet Company of that city, for many years 
manufacturer of steel filing equipment. The Aurora 
line will continue to appear on the market as a sepa- 
rate entity, backed by aggressive sales plans involving 
coéperation with office furniture dealers. Both busi- 
nesses will operate under the one name: All-Steel- 
Equip Company, Inc. Copies of a new sixteen-page 
price list are being distributed, and the company wishes 
the many dealer friends who have been won by Aurora 
quality to understand that they will receive excellent 
service, coOperation, and merchandise. Dealers now 
can draw on a wider range of products: all the modern 
Aurora line, and a broad field of cabinets, lockers, type- 
writer stands, special “Desk-hi” and “Counter-hi” 
units, card cabinets, and a large variety of steel shop 
equipment. 

_—— 
COLLEGE STORES ASSOCIATION CONVENTION 


The fourteenth annual convention of the National 
Association of College Stores was held at the Nether- 
land Plaza Hotel in Cincinnati during the week of July 
12. Due to the unusual heat wave at that time, the at- 
tendance was lower than was expected, although all of 
the meetings and business sessions were well attended. 

One of the highlights of the convention was the de- 
cision of officials and members to hold a combined buy- 
ing conference and convention at Chicago sometime 
in April, 1937. 

A number of manufacturers exhibited their mer- 
chandise in a spectacular display at the convention 
headquarters. Among those occupying booths at the 
exhibition were the following firms: 

A. S. Aloe Company, The American Book Company, 
The American Crayon Company, L. G. Balfour Com- 
pany, The Chemical Rubber Company, The Chicago 
Pennant Company, The Chilton Pen Company, Clay 
Adams Company, Inc., College Seal & Crest Company, 
Collegiate Manufacturing Company, Feldco Loose Leaf 
Corp., The Gregg Publishing Company, Markwell Man- 
ufacturing Company, National Blank Book Company, 
Parker-Wylie Carpet Company, The Frederick Post 
Company, Trussell Manufacturing Company, C. E. Ward 
Company, Wilson-Jones Company. 

The last business session of the convention was held 
on the morning of July 16 and was featured by the an- 
nual election of officers. Those named to head the or- 
ganization for the ensuing year were: 

President, James H. Lott, New York University; first 
vice-president, J. M. Moore, Duke University; second 
vice-president, James E. McRae, University of Wash- 
ington; immediate past president, Walter A. Baude; 
executive secretary (reelected) Donald G. Lyman. The 
three newly elected directors were Jared Johnson, 
Chandler’s, Inc., Northwestern University; Harold 
Smith, University of Minnesota; and Shepherd Young, 
Indiana State Teachers College. 

alte amipans 
ROBBINS TAKES N. Y. TERRITORY FOR 
F. S. WEBSTER 


Richard Robbins, formerly working out of the Boston 
office of the F. S. Webster Company, last month was 
appointed to take over distribution in the New York 
state territory. The position was left vacant by the 
recent transfer of W. A. Wentworth to the home office 
at. Cambridge, Mass. 

Mr. Robbins, who takes over his new territory officially 


OFFICE APPLIANCES 


on September 1, is a Bowdoin college alumnus and pos- 
sesses an enviable record as a crack athlete and student 
there. Incidentally his golf handicap in Massachusetts 
is eight. 

Mr. Wentworth, who has been appointed assistant to 
General Sales Manager F. H. Caswell, will have direct 
supervision of sales in the New England territory and 














Richard Robbins 


New York state. He received his training with the retail 
sales division of the Webster Company at Boston fol- 
lowed by two years of active wholesale work in New 
York state. 

The new assistant to Mr. Caswell is a graduate of 
Brown University where he starred in athletics. He 
previously attended the United States Naval Academy. 
With his wife and daughter, Mr. Wentworth will make 


his home in Watertown, Mass. 
-_ — 


DWYER JOINS ACCO STAFF 
John B. Dwyer, well-known to the trade throughout 
the East as the manager of the Pittsburgh branch of 
the F, S. Webster Company, has joined the sales staff 
of Acco Products, Inc., Long Island City, N. Y. He will 
cover the territory formerly handled by Stanley Wood- 
ruff, which consists of Pennsylvania, Maryland, Dela- 

ware, West Virginia and lower New Jersey. 
To his new job Mr. Dwyer takes an enviable reputa- 








John B. Dwyer 


tion as a salesman garnered during his considerable 
time in the industry. In addition to his job in Pitts- 
burgh he has covered New England and the territory 
which he takes for Acco and has won hundreds of 
friends by his fine personality and happy disposition. 

Office Appliances congratulates Mr. Dwyer on his new 
position, his personality and his ability as a business 
man all of which will win him additional popularity 
in his new territory. 
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Seen and Heard 
in Southern California 


By Hobart W. Martin 
230 Avenue D, Redondo Beach 


When the Los Angelean wants a summer vacation he 
closes up his house and hies him with his family to the 
seaside resort only a few miles away, where he rents 
a cottage, if he hasn’t one already, and settles down 
for some healthful outdoor life in surf and on shore. 
Being within reachable distance from his business he 
can leave his family at the beach resort and motor back 
and forth, if he wishes. 

There are others who prefer the mountain resorts 
farther away, where one may select any elevation he 
chooses and obtain the corresponding climate and 
whatever kind of fish he has a mind to angle for. The 
streams and lakes are cold and pure, coming as they 
do from the melting snows of the loftier ranges, the 
tops of which are perpetually snow-capped. 

So, with the sea on one side and the mountains on 
the other, both conveniently reachable, it is hardly 
remarkable that business and professional people do 
absent themselves for a few weeks during the mid-sum- 
mer hot spells. Business, however, keeps right on mov- 
ing, and in our field it is reported to be better this 
summer than last. 

One of Los Angeles’ best known manufacturers’ rep- 
resentatives in this field recently made a trip through 
the East and reports conditions as being more satisfac- 
tory there than here. He says the trade in the East 
is holding prices on a better level and that everyone in 
the trade appears to be making some money. Many 
West Coast dealers, on the other hand, seem, he said, 
to want the orders at all costs, whether profitable or 
not. The Fair Trade Act is reported to be tightening 
up the lines, however, and bringing about a degree of 
confidence. 

* * + 


Wallace Buys Stationery Store.—Ebenezer Wallace 
recently bought the store known as the Southern Cali- 
fornia Stationers, 818 South Los Angeles street, Los 
Angeles, California. Mr. Wallace is well known in the 
Los Angeles stationery trade, his experience covering 
a period of more than twenty-five years. In the an- 
nouncement of his purchase he said: “The character 
and integrity of this company, together with its per- 
sonnel, so long identified with the commercial station- 
ery industry, will be maintained and augmented by an 
efficient sales organization better to serve its cus- 
tomers and friends.” Additional particulars will be pre- 
sented in the September issue of this journal. 


* * * 


Verket Attends Parker Convention.—O. Verket, who 
resides in Beverly Hills and represents the Parker Pen 
Company in the Southern California section, recently 
returned from a Parker divisional convention held at 
the San Francisco office, 220 Post street. Eight sales- 
men from the Pacific Coast division. J. N. Black, as- 
sistant sales manager from Janesville, Wisconsin, con- 
ducted the meeting. (Please pronounce Mr. Verket’s 
name with the accent on the last syllable.) 

The San Francisco office has recently been enlarged 
and reconditioned. 

” * > 

Hollywood Trade Shows Better Volume.—L. E. (Ned) 

Thomas, who has managed the Hollywood Citizen Sta- 
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tionery Store since December 1, says the volume of 
business during the last six months exceeded that of 
the corresponding period of last year. Mr. Thomas is 
well known on the Coast, having been associated with 
Kilham, with Crocker’s, at Montgomery and Pine, San 
Francisco; and with one or two other establishments. 
He qualifies as a veteran in this trade. 


A Little Too Much Territory.—The item in this de- 
partment last month, concerning the Art Metal Con- 
struction Co. representation in Southern California, 
should have made mention of the Austin Safe & Desk 
Co., Ltd., San Diego. The story as printed gave the im- 
pression that the Industrial Printing and Stationery 
Co., Huntington Park, are the agents for all of South- 
ern California, and this should be corrected. 

The Austin Safe & Desk Co., Ltd., are Art Metal 
agents for San Diego and vicinity, and have been for 
many years. The company was founded thirty years 
ago, and was incorporated under the present name 
in 1931. Since that time Walter M. Brewer and C. E. 
Hamilton have been associated in the management of 
the business. They have been successful in maintain- 
ing a position among the leaders of the office equip- 
ment business in Southern California. The company 
has recently remodeled and enlarged its store; and due 
to the large territory covered and the necessity of mak- 
ing immediate deliveries, they carry an exceptionally 
heavy stock of Art Metal, as well as non-competing 


lines. 
= * - 


Golden State Travelers Meet.—A luncheon meeting 
of the newly organized Golden State Travelers Club 
was held at the Rosslyn hotel, Los Angeles, on July 6. 
It is the plan of the organization to meet at luncheon 
the first Monday in each month. At the last mentioned 
meeting the following officers were elected: President, 
Willis H. Palmer, Jr., Boorum & Pease Company, West 
Los Angeles; vice-president, Charles R. Barry, San 
Francisco, manufacturers’ representative; vice-presi- 
dent, Claude M. Moore, Hermosa Beach, Eagle Pencil 
Company; secretary and treasurer, Blake Lockard, sec- 
retary Southern California Retail Druggists Association, 
Bartlett building, Los Angeles. 

A meeting to discuss the proposed association, elect 
temporary officers and arrange details of organization, 
was held at the Biltmore hotel on May 25. Jack Autry, 
Cooke & Cobb Company, chairman; Willis H. Palmer; 
A. A. Ernst, Everett Pulp and Paper Company, Los An- 
geles, and E. R. Daniels, Wahl-Eversharp Company, 
were appointed a committee to draw up a program of 
organization and submit it at a meeting to be held 
soon thereafter. Blake Lockard offered to handle the 
clerical work of the proposed club. The offer was 
gratefully accepted. 

Present at the organization meeting were the follow- 
ing: F. W. Vorwick, Blaisdell Paper Pencil Company; 
Larry Wood, Scripto Manufacturing Company; E. R. 
Daniels, The Wahl Company; Willis Palmer, Jr., Boor- 
um & Pease Company; H. H. Hall, Milton Bradley 
Company; R. M. Jones, The W. A. Sheaffer Pen Com- 
pany; Kenneth T. Sprague, Bump Paper Fastener Com- 
pany; R. L. Smith, Hotchkiss Sales Company; Jack 
Norris, Binney & Smith Company; F. E. Rising, Cel-U- 
Dex Corporation; O. Verket, The Parker Pen Company; 
A. A. Ernst, Everett Pulp & Paper Company; J. A. 
Graham, The L. E. Waterman Company; Morris and 
David Piltzer, Piltzer Brothers; Carl G. Grimes, Grimes- 
Stassforth Stationery Company, president, Southern 

(Turn to page 119, please) * 








MEETINGS—CONVENTIONS—DINNERS 


DISTRICT NO. 1 N. S. A. CONVENTION 


The Regional Convention of District No. 1 of The 
National Stationers Association, which took place at 
Providence, R. I., June 25-26, was reported in part in 
Office Appliances for July, page 91. 

Some 400 delegates attended. The first speakers on 
Thursday, June 25, were W. R. Dolliver, regional gov- 
ernor, and J. Walter Wilson, president, Rhode Island 
and Southern Massachusetts Association. Arthur King, 
president, Boston Stationers Association, and Leo W. 
Burt, president, Connecticut Valley Stationers Associa- 
tion, responded. John Brooks, president, New England 
Travelers Club, discussed the relationship between his 
organization and dealers. Al Rebhan, past regional 
governor, discussed the financing of conventions. 
Charles Garvin, general manager, National Stationers 
Association, offered a resume of the business year. 

In the afternoon a dealers’ meeting was held under 
J. Walter Wilson, chairman. Credit problems were 


need of all dealers to keep alert at this time. He paid 
a tribute to Walter Dolliver for his fine work in hand- 
ling the regional meeting, and presented a resolution, 
which was unanimously adopted, expressing the appre- 
ciation of the group, extending thanks also to the 
committees in charge of arrangements. In particular 
he cited Miss Laurena Adams, who had charge of plans; 
John Brooks, for publicity; and Joe Benney and James 
Armington, golf tournament organizers. He thanked 
the New England Travelers Club, as a group, for their 
codéperation in making the meeting a success, and asked 
a special vote of thanks for the members of the Rhode 
Island Stationers Association who had acted as hosts. 

William Stockett, Jr., treasurer of The National Asso- 
ciation, was then presented. He expressed his gratitude 
for the privilege of being present. 

The nominating committee, through Walter Dolliver, 
chairman, offered Leo W. Burt, of Burt & Jeffers Com- 
pany, Hartford, Conn., as nominee for regional governor 





Attendance at the Banquet of the 


discussed by Howard Sanders; Mr. Garvin spoke on 
fair trade acts. Meanwhile a meeting for manufac- 
turers was being conducted by R. A. Maish, Dennison 
Manufacturing Company, and John Brooks presided 
over a gathering of travelers. 

A worth-while innovation was the “Friendly Hour” 
6:30 to 7:30, when friends and erstwhile competitors 
met each other socially in a pleasant atmosphere. 

At eight o’clock a dinner dance was held under the 
auspices of the Stationers Association of Rhode Island 
and Southern Massachusetts. 

Garvin Addresses Meeting 

Friday morning, June 26, Mr. Garvin addressed the 
meeting, complimenting the group on the splendid at- 
tendance and fine spirit shown, and expressing his 
pleasure at being present. The Association as a na- 
tional organization, he reported, had solved some of 
its problems, but he conceded that there were still 
more to be worked out, and suggested that groups get 
together for smaller meetings to discuss matters par- 
ticularly pertinent to themselves—emphasizing the 


N.S.A., Regional District No. 1 


for the coming year. He was unanimously accepted, 
and in expressing his appreciation for the courtesy and 
compliment to him in the selection, stated that he 
would be very glad indeed to serve, promising to codp- 
erate to the fullest possible measure of his ability. 


Advocates $5 Fee 

Al Rebhan of Boston, chairman of the committee on 
financing regional meetings, next made his report. He 
recommended that the meetings be made self-sustain- 
ing, advocating a five-dollar registration fee, and only 
one banquet and one luncheon to the program. He 
suggested that the banquet be held on the second night, 
since the proposed duration of the meetings was two 
days, and asked that the proposal be tried at the next 
regional meeting to see what the result would be. 

James Armington then announced that as chair- 
man of the golf committee he was a stickler for rules. 
He stated that every player must hole every putt, and 
play according to the rules of the game. The eighty- 
six entries for the tournament, he declared, made up 
the largest list he had ever handled, with the exception 
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SNapsHots aT First District N.S.A. ConveENTION at Provipence, R. I. 


1. L to R: Ben Josephson, Josephson Manufacturing Company; 
Alan C. Middleton, Cooke & Cobb Company; Charles Wans- 
ker, Wansker Paper Products Company. 

2. E. G. Stacey, Spencerian Pen Company. 

3. Mr. and Mrs. Harold Whittemore and their son. Mr. Whitte- 
more is secretary of the Wholesale Stationers Association. 


of one for a national tournament. 

Mr. Garvin gave a brief review of events political 
and commercial. He stated as his belief that the elec- 
tion would have no material effect on business in the 
next six months, and that business was coming through 
the summer with greater momentum than usual. The 
creative and replacement market, he declared, would 
progress and increase, and he again cautioned those in 
the field not to worry over the election but to consider 
whether they were getting their share of business. 

J. Walter Wilson, president, Rhode Island Stationers 
Association, then presented Donald G. Clark, comp- 
troller of Browne & Sharpe Manufacturing Company, 
who is a past national president of the National Asso- 
ciation of Purchasing Agents. At the 1936 national 
convention Mr. Clark was awarded the Shipman Gold 
Medal for making the greatest contribution to the cause 
of the purchasing agent. 

Stating that he had talked with many different types 
of salesmen, Mr. Clark divided them into different 
groups, and related many amusing anecdotes and in- 
cidents to illustrate reasons for his classifications. His 
descriptions covered the breezy salesman, the ignorant 
salesman, the parrot salesman, the tactful salesman, 
the automaton salesman, and the tourist salesman. He 
characterized the tourist as one of those chaps who 
just comes around, but, because he is afflicted with 
an inferiority complex, creates a tremendous loss of 
sales contact time. Mr. Clark stressed the need of 


District Governor W. 
R. Dolliver. In His 
New Ten-gallon Hat 
Presented to Him by 
James Armington as a 
Token of Apprecia- 


tion. 





4. R. P. Jonas, Oxford Filing Supply Company. 

5. Stanley McGar, John Molloy Company; Elmer Pape, Adkins 
Printing Company; E. E. DuLaney, Cooke & Cobb Company; 
John F. Kennedy, Trussell Manufacturing Company. 

6. Leon Banov, the Clarotype Company, and his family. 

7. Cal Cameron, Browne-Morse Company. 


studying selling and buying operations to reduce the 
great waste ordinarily incurred in these transactions. 
He pointed out that the element of personality was 
greatly overrated, and stated that in his judgment 
there were three great essentials to successful mer- 
chandising. First, the salesman should “know his 
stuff”—know the customer’s problems as well as his 
own, on the ground that he had no right to take the 
buyer’s time unless he knew of a real customer’s use 
for his product. Second, the salesman should have a 
proper sense of values and proportion. Third, the 
salesman must be definitely willing to keep out of a 
rut. Because of the use of actual incidents and the 
relation of amusing stories to illustrate his points, Mr. 
Clark’s talk was most enthusiastically received. 

The Friday night dinner dance was held under the 
auspices of the New England Travelers Club. John 
Brooks acted as toastmaster and presented a glowing 
tribute to the efforts of Governor Dolliver in promoting 
the success of the convention. Mr. Dolliver acknowl- 
edged his appreciation. Then the toastmaster ex- 
pressed the gratitude of the group for the efforts of 
Miss Laurena Adams, who was in charge of the social 
affairs and entertainment of the ladies, and presented 
her with a beautiful bouquet of roses. Acknowledging 
the gift, Miss Adams expressed her pleasure at being 
of service. 

The delegates turned out in fine form for the golf 
tournament held on Friday, June 26, at the Metacomet 


And Here Is Miss Lau- 
rena Adams, of the 
Providence Paper 
Company, Who Was 
Prevailed Uponto 
Pose in the Big Hat. 
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Golf Club in East Providence. 


The players, the first 


twenty of whom were awarded prizes on their net 


Scores, were: 


Ed Freeman 88—18=70 
. F. Woods 83—12=—=71 
H. S. Yaffa. 94-23=71 
Ray Weissenborn . 84——12—72 
O. F. Bracken 104—_ 3074 
Doc Traver . 85—10=75 
Cort Worth 91—16=75 
Tom Stonhouse 102-2676 
Bill Evans .. 94—-18=76 
Ted Hargen 111—35=—76 
Walter Dolliver 101—-25==76 
Al Ficks 97—20=77 
fomnee Neary 117—40=77 
ill Keppie 88 10-78 
Art Shearman 118—40=—78 
Steve Mason 96—-18=78 
Ted Caswell 97—18==79 
Jack Tamany 93—14=79 
0. W. Davison 90—11—79 
E. L. Pemberton. 99—20—79 
Garry Dell 97—18=79 
- Towhill .. 7—18=79 
red Blakeman 118—38—80 
Ralph Pilkington .104—24=—80 
Geo. Samuel 114—33=81 
Bill Stockett 103—22==81 
Percy Jacobs 107 —26=81 
Harold McCann 108—27=81 
Bill Taylor 116—35=<81 
Arthur Peterson 99-_18=81 
Harry Yeager 109--28=81 
Arthur Frey 122-4082 
L. Tavernier 95--13=82 
Guy Hart 112—-30 2 
Horton Frisbee 105—-22==83 
Bob Sainberg 98—15=83 
Julius Kahn 99 16=83 
Frank Palmer 106 22=-84 


Kickers Handicap—L. 


Mel Wheeler, Mort 


Joe Mc Laughlin. 


Nelson, 
Packard, 


Tavernier 82, 
Other Players—Messrs. Levin, Sam Narcus, Joe Bonney, 


Mrs. R. - apeenties” 95—-11=84 
Sid Cooke ---- 319—35=—84 
Harrie Copeland 08 23=—=85 
Bob Gooley 118—33=85 
Jim Feeley .....120—35=—85 
L. J. Ronan... ..100—15<—85 
Hobart Sweet . 110—24=—86 
Jerry McAvoy 121-—-35—86 
Paul Dell 104--18= 86 
Ed Dooley 127—40=87 
Geo. Pratt . 106—19=87 
Chas, Flaxington 112—-25=87 
Jack Dacey 117—-30=87 
Sh’m’n Parmenter 115—-27—88 
Harry Ferry 106—18=88 
Walter Nichols .128—40—88 
Jim Hobart 128 4088 
Henry Simpson .108—18=90 
Robert Crane 110—20=90 
gece Kennedy 125—-35=90 

alter Tanch 118—28=90 
Howard Sanders 116—25=91 
Ace Hall ..... .108—17=91 
Harold Stahmer .132—40=92 
E, F. Brown. .104—12=—92 
J. B. White..... 115—23=92 
Joseph Battelle .128—35=93 
Walter Wilson 124—-30= 94 
Wally Taylor 119—25=94 
Dick Towne 109—-14=95 
Chet Cummings 119-—-23—96 
Dick Bohacker .122—-25=97 


Harry Chandl:r .140—40=—100 


Rhys Llewellen .124—22=—102 
Ed Wilcox 142—40==102 
Ed Knapp 149—40=109 
Leo. Sanger 140—30=—110 
Lee Paddock 147—30—117 


Ben Josephson 174-50=124 


winner. 
Howard 


Chute, Gordon Walker, Reg. 


New York Team Wins 


The New York team was an easy victor over the New 
Englanders in a spirited game for the Wilson-Jones 


Company trophy. 
team, 


There were twelve men on each 
the New Yorkers winning by twenty-eight and 


one-half points to seven and one-half under the Nassau 


system: 


NEW YORK 
Copeland - 
Ficks 

Yaeger 

Parmenter 

Tamany 

Evans 

Kahn .. 

Tavernier 

Sainberg 
Weissenborn 

Kemp 

Davison 


Serer eew 
FNNNwewewnNww 


|: 


28%, 


NEW ENGLAND 
Stonhouse .. —-3 
Tanch . 3 
Pee . +1 
Bohacker —3 
Caswell .. .—3 
Peterson, A. 3 
Cre --3 
Dell, Garry + 
Towhill . +1 
Worth .. +h 
Keppie . -. +2 
Traver ++ $2% 


Donors who contributed the prizes awarded are: 


Stein Brothers Manufacturing 
Company 

Z. & W. M. Crane Company 

Acco Products, Inc. 

American Manufacturing Concern, 
Inc. 

American Pencil Company 

Art Steel Company, Inc 

Automatic Pencil Sherpener Com- 


pany 
Autopoint Company 
Bainbridge, Kimpton & Haupt, 


nc. 
Bankers Box Company 
Bates Manufacturing Company 
Blaisdell Pencil Company 
Boorum & Pease Company 
Cardinell Products 
Carter’s Ink Company 
Cooke & Cobb Company 
Defiance Sales Company 
Dennison Manufacturing Company 
—_ h Dixon Crucible Company 
unleavy Company 
Eagle Pencil Company 
Eaton Pa-er Company 
Erie Art Metal Company 
Eberhard Faber Pencil Company 
Fulton Specialty Company 
General Pencil Company 
C. R. Gibson & Company 
Hall & McChesney 
Charles H. Higgins & Company, 
Inc. 
Yawman and Erbe Manufacturing 
Company 


Esterbrook Steel Pen Manufactur 
i. Company 
a Marble Chair Company 
a & O., Inc. 
Cc. S. Hammond Company 
Peerless Key Company 
Pioneer Rubber Company 
C. A. Reed Company 
Reynolds Manufacturing Company 
Royal Lace Paper Works 
Cc. F. Rumpo Sons 
Schlesinger Brothers 
Harry J. Ferry 
Stationers Specialty Corporation 
Norcross 
Samuel Ward Manufacturing Com- 


pany 
The Bernard Paper Favor Com 


pany 

Gregg Publishing Company 

Alvah Bushnell Bemeany 

E. H. Hotchkiss Company 

C. Howard Hunt Pen Company 

I. D. L. Manufacturing & Sales 
Corporation 

Macmillan Book Company 

Mohican Pencil Company 

Moore Pen Company 

National Blank Book Company 

National Vulcanized Fibre Com 
pany 

Neva-Clo Products, Inc. 

Noesting Pin Ticket Company 

Oakville-American Pin Division 

Oxford Filing Supply Company 

Parker Pen Company 

Reliance Pencil Corporation 
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Gourers At THE First District Con- 
VENTION. 


On THE Opposite Pace 


(1) L to R: Sherman Parmenter, American Crayon Com- 
pany; Dick Bohacker, Oakville Company; H. E. Sweet, Edge- 
wood, R. I.; Harry Yager, David Kahn, Inc. 

(2) Charles Ramsey, Ever Ready Calendar Manufacturing 
Company. 

(3) Lto R: J. W. Tammany, Boorum & Pease Company; F. 
H. Caswell, F. S. Webster Company; A. F. Peterson, Plimpton’s: 
W. B. Evans, W. A. Sheaffer Pen Company. 

(4) Lto R: Jas. Battelle, Imperial Manufacturing Company: 
G. E. Sanger, Oxford Filing Supply Company. 

(5) J. P. Dacey, W. A. Sheaffer Pen Company. 

(6) Lte R: O. T. Bracken, Dennison Manufacturing Com- 
pany; H. W. McCann, Loring, Short & Harmon; A. W. Frey. 
Hampshire Paper Company; Wally Taylor, Carter’s Ink Com- 
pany. 

(7) Steve Mason, Mason-Preston Company. 

(8) L to R: O. H. Davison, Fulton Specialty Company; W. 
B. Keppie, Eaton Paper Company. 

(9) Lto R: R. E. Gooley, Acco Products, Inc.; Ted Hargan, 
Yawman and Erbe Manufacturing Company. 

(10) Jas. R. Armington, Mohican Pencil Company, right. 
about to indulge in a cooling drink as he labors to assure accu- 
rate net ratings by subtracting handicaps from gross scores. 
With Mr. Armington is Frank W. Peters, Dennison Manufac- 
turing Company. 

(11) Gerry Dell and Jerry McAvoy of Acco Products, Inc. 

(12) Lto R: W. B. Evans, W. A. Sheaffer Pen Company: 
Mort Chute, Bainbridge Kimpton & Haupt. 

(13) L to R: E. L. Freeman, E. L. Freeman Company; Ace 
Hall, Hall and McChesney & Company; Bob Crane, Byron 
Weston Company; . P. Towne, National Blank Book Company. 

(144) L to R: L. J. Ronan, Parker Pen Company; J. F. 
Feeley, Springfield Office Supply Company. 

(15) Lto R: Harrie Copeland, Wilson-Jones Company; Tom 
Stonhouse, W. A. Sheaffer Pen Company; Walter R. Tanch, L. B. 
Moody & Company; Al Ficks, _ Wilson. Jones Company. 

(16) Lte R: Paul Dell, F. S. Webster Company; Jim Hobart. 
Eberhard Faber Pencil Company; Lee Paddock, Wilson-Jones 
Company, and Wait Nichols, Weis Manufacturing Company. 

(17) L te R: Jos. I. Levin, Boston, Mass.; Mel Wheeler. 
American Pencil Company; Sam Narcus, Samuel Narcus Com- 
pany; Geo. Pratt, J. L. Fairbanks Company. 

(18) Lte R: J. B. White, Samuel Ward Manufacturing Com- 
pany; Jack Kennedy, Trussell Manufacturing Company; W. S. 
Stockett, Stockett-Fiske Company; C. F. Woods, Boston, Mass. 

(19) L te R: Ed. Knapp, Victor Safe & Equipment Com- 
pany; Harry Chandler, Adams, Cushing & Foster, Inc.; F. J. 
Blakeman, Spencerian Pen Company; “Bill” Taylor, L. FE. 
Waterman Company. 

(20) Lto R: H. W. Simpson, Providence Paper Company; 
J. W. Wilson, Preston & Rounds Company; W. R. Dolliver. 
Providence Paper Company: C. M. Cummings, Moore Pen 
Company. 

(21) Lto R: R. A. Weissenborn, General Pencil Company: 
Courtney Worth, Esterbrook Pen Company; James T. Towhill. 
James T. Towhill Company: R. B. Sainberg, Sainberg & Com- 


pany, Inc. 
(22) Lto R: Harry Ferry, National Blank Book Company: 
Julius Kahn, David Kahn, Inc.; Louis Tavernier, Fulton 


Specialty Company; Gerry Dell, Acco Products, Inc. 

(23) L to R: Leon Banov, Sainberg & Company; Mrs. R. B. 
Sainberg, Ben Josephson, Josephson Manufacturing Company. 

(24) J. B. Kemp, Ever Ready Calendar Manufacturing Com- 
pany; C. H. “Doc” Travor, Parker Pen Company. 

(25) Lto R: Perey Jacobs, John R. Rembert Company; Guy 
Hart, Jos. Dixon Crucible Company; Chas. Flaxington, Morris 
C. Smith Company. 


Roaring Spring Blank Book Com-_ §. S. Stafford, Inc. 

Queen Ribbon & Carbon Company 

Standard Crayon Company 

Union Pin Company 

J. K. Rishel Furniture Company 

Hollingsworth & Whitney 

W. B. Taylor 

Theodore Snow 

F. S. Webster Company 

White & Wyckoff Manufacturing 
Company 

Wilson-Jones Company 

American Writing Paper Company 


pany 
Sainberg & Company 
Sengbusch Self-closing 
yu 
haeffer Pen Company 
Southworth Company 
Spencerian Pen Company 
Standard Diary Company 
Victor Safe and Equipment Com- 
pany 
Wahl Company 
C. E. Sheppard Company 
Standard Check & Menu Company 


Inkstand 


Dolliver’s New Hat 


The chair was then turned over to James Armington, 
who amplified Mr. Brooks’ remarks concerning Gov- 
ernor Dolliver, and as a token of appreciation presented 
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the latter with a Texan ten-gallon hat on behalf of 
Gene DuLaney, of Cooke & Cobb, Inc. Mr. Dolliver 
again took a bow and expressed his pleasure in the gift. 

Mr. Armington then presented to Harrie Copeland, 
captain of the New York golf team, the Wilson-Jones 
trophy which had been won that afternoon. In ac- 
cepting the trophy Mr. Copeland invited the New Eng- 
land golfers to New York later in the summer to 
compete again for the trophy, and for them to come 
as the guests of the New York Stationers Golf Asso- 
ciation. The date was left open. Mr. Armington then 
announced the golf prize winners. Several talented 
vocal artists performed, to the delight of the diners 
and then—on with the dance. 

Organizations which contributed to the entertain- 
ment of the delegates included the National Blank 
Book Company, Spencerian Pen Company, and Wilson- 
Jones Company, which provided the luncheon at the 
La Farge cottage and the trip over the Mount Hope 
bridge: Hall & McChesney Company and the Station- 
ers Specialty Company, which arranged for tea at the 
Ladies’ Exclusive Plantations Club; The Macmillan 
Book Company, which obtained the “Animated Clams” 
for the dinner dance Thursday evening; The Bernhard 
Paper Favor Company, which gave the glass animal 
ornaments, and C. A. Reed Company, which supplied 
Indian headdresses for the guests at the Thursday 
evening dinner dance. 

As the convention closed, a feeling of real apprecia- 
tion was expressed by delegates for the codperation of 
the various groups involved and the services of various 
individuals. Mention should be made of Messrs. Wilson, 
Dolliver, and Brooks. The good work of the registra- 
tion committee, the banquet committee, and the golf 
committee won approving comment. Nor may the 
work of the ladies go without acknowledgment. Miss 
Adams, chairman; Mrs. Bob Riddel, assistant, Mrs. 
Sadie Agronick, and Miss Mae Sullivan proved their de- 
votion to the cause and earned the sincere gratitude of 
the beneficiaries of their unstinting service. 


le 


WIS-ILL FROLICS AT WESTWARD HO 


The second annual golf tournament of the Wis-Ill 
Club, a thoroughly enjoyable affair, was held July 10 
at the Westward Ho Golf Club, which is located near 
Elmhurst, Ill. A fine attendance included not only 
members of the club but also a number of the prin- 
cipal Chicago stationers. Among the guests were E. R. 
Lund, president of the Chico Club, composed of Chi- 
cago suburban stationers; G. O. Stevens, representative 
of the Chicago stationers; Karl King of South Bend, 
representative of Indiana stationers; and E. J. Mitchell, 
president of the Northwest Travelers Club. 

While the mercury reached high in the thermometer, 
a persistent breeze made golfing a pleasure. 

Besides the fellowship with men in the same and 
related lines, numerous prizes added to the interest 
of the occasion. All prizes were donated by members 
of the Wis-Ill Club or by the club itself. Members 
were requested to contribute merchandise not too ex- 
pensive made by their own companies. Among the 
prizes were fine leather brief cases, fountain pen desk 
sets, pen and pencil sets, leather caddy bag, duffle bag, 
stationery, personal files, scrap books, desk accessories, 
pencils both wood encased and mechanical, and other 
articles. 

The first award was for the longest drive in the fair- 
way from the first tee. It went to John Gilbert of 
Office Appliances. There were fifteen blind bogey 
prizes awarded in the following order: Harold Atwood, 


OFFICE APPLIANCES 


On THe Opposite Pace—Some Memsers or tHe Wis-Ius Crus 
anp THetr Guests at Westwarp Ho. 

1. Nels Malmquist, guest; Elmer Krumwiede, manufacturer- 
representative. 

2. George Cormack, Wilson-Jones Company; E. R. Lund, 
Englewood Blue Print Company. 

3. Seated left to right: Saul Hurtig, Wicker Park Stationers; 
Ollie Hamilton, F. S. Webster Company; Homer Weber; Herb 
Walsh, Southworth Company; H. Nelson, Just & Son. Standing: 
Charles Underwood, Fulton Specialty Company: Ray Eichen- 
laub, Service Steel Products Company; Charles Consodine, Wal- 
lace Pencil Company; Dick Gingland, Esterbrook Steel Pen 
Manufacturing Company; Fred Cook, Just & Son; E. J. Mitchell, 
manufacturers’ representative. 

4. Tony Peters, Horder’s, Inc.; R. E. Lauder, Englewood Blue 
Print Company. 

5. Clark Reland, Marshall-Jackson Company; Eric Behmer. 
Marshall-Jackson Company; Sherman Konecky, William Prym of 
America. 

6. Some who finished early watching the posting of scores of 
later players. The man nearest the camera is Eric Behmer, Mar- 
shall-Jackson Company. 

7. Kneeling: Jack Lenahan, Wilson-Jones Company; Leo 
Stein, Stein Brothers Manufacturing Compay; G. J. Aigner, G. J. 
Aigner Company. Standing: W. D. Comstock, G. J. Aigner 
Company; Tom Gillice, Rockwell-Barnes Company with the 
umbrella which shaded him in the first fairway while seeking 
the longest drive; F. H. Jones, Horder’s, Inc. 

8 Tom Gillice, Rockwell-Barnes Company; W. J. Dalton. 
Noesting Pin Ticket Company; Harry Calvin, Wilson-Jones 
Company; E. Ackerman, Crown Office Supply Company; Bill 
Schuster, National Blank Book Company. 

9. Peyton Barkley, C. L. Barkley Company; Gordon Kickels. 
The Globe-Wernicke Co.; Joe Neiman, Montgomery Ward & 
Company; Eldon Just, Just & Son. 

10. Phil Lloyd, Horder’s, Inc., Ralph Maneval, A. W. Faber. 
Inc.; Karl King, Office Engineers, South Bend, Ind.; Harry 
Balch, Quality Park Envelope Company. 

ll. Harold Atwood, Eberhard Faber Pencil Company; M. M. 
Ranstead, M. M. Ranstead Co.; Charles A. Stevens, Stevens. 
Maloney & Company; R. J. Vojta, Frank Mashek Company; P. J. 
Stack, Johnson-Stack Company. 

12. Russell Carpenter, Sanford Manufacturing Company; Wil- 
liam Boyd, Acco Products; Homer Schulenburg, Horder’s, Inc.; 
Ollie Stevens, Stevens, Maloney & Company. 

13. G. King, Rockwell-Barnes Company; Carl Lang, Binney 
& Smith Company; John Hanley, Binney & Smith Company: 
T. A. Thomson, T. A. Thomson Associates. 

14. W. S. Fitzgerald, Wallace Pencil Company; John Smythe. 
Geyer’s Stationer; Charles Consodine, Wallace Pencil Com- 
pany; Norman Pearce, Eberhard Faber Pencil Company. 

15. S. Grover, Graver-Dearborn Company; D. S. Bell, Graver- 
Dearborn Company: R. S. Knapp, Tri-Tix, Inc. 


———— 


Eberhard Faber Pencil Company; G. O. Stevens, 
Stevens, Maloney & Company; Harry Balch, Quality 
Park Envelope Company; Joe Neiman, Montgomery 
Ward & Company; Eric Behmer, Marshall Jackson 
Company; Peyton Barkley, C. L. Barkley Company; 
William Boyd, Acco Products, Inc.; W. S. Fitzgerald, 
Wallace Pencil Company; Richard Gingland, Ester- 
brook Steel Pen Manufacturing Company; Charles 
Consodine, Wallace Pencil Company; Phil Lloyd, Hor- 
der’s, Inc.; Elmer Krumwiede, manufactuers’ represen- 
tative; Homer Schulenburg, Horder’s, Inc.; John 
Smythe, Geyer’s Stationer; Car] Lang, Binney & Smith. 

The low gross winners, of which there were six, were 
given a good round of applause. They were R. S. 
Knapp, Tri-Tix, Inc.; E. R. Lund, Englewood Blueprint 
Company; Clark Roland, Marshall Jackson Company; 
Russell Carpenter, Sanford Manufacturing Company; 
Karl King, The Office Engineers, South Bend, Ind., and 
Nels Malmquist. 

There were four low net prizes, the handicap used 
by the committee being the one chosen by the player 
for blind bogey. First of these went to M. M. Ranstead 
of M. M. Ranstead Company. The others in order were 
John Gilbert of Office Appliances; Dave Bell, Graver- 
Dearborn Corporation; Leo Stein, Stein Brothers Man- 
ufacturing Company. 

A special prize was provided for the golfer having 
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the highest score. The honor and the prize went to 
W. D. Comstock of G. J. Aigner Company. Three prizes 
were given at the banquet for non-golfers. They went 
to Steve Grover of Graver-Dearborn Corporation; 
Harry Burbery, Commerical Stationery Company, and 
William Schuster of the National Blank Book Company. 

The president of the Wis-Ill Club is Ralph Maneval 
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of A. W. Faber, Inc. Norman Pearce of Eberhard Faber 
Pencil Company was chairman of the golf committee 
and made all the arrangements. He did his work re- 
markably well. Harry Balch of Quality Park Envelope 
Company furnished much of the incentive in his good 
work as chairman of the prize committee. 

The club is planning a picnic for the near future. 











CHICAGO TYPEWRITER FRATERNITY PICNIC 

Morton Grove was the scene of another trade picnic 
June 27 when the Chicago Typewriter Fraternity fore- 
gathered in an assembly of some fifteen hundred 
people. Arrangements had been made by a picnic 
committee composed of Frank Kline and Frank Marin, 
of Typewriter Sales & Service Company, and Arthur 
Froehlich, of Reliable Typewriter & Adding Machine 
Corporation. 

Tickets had been distributed by the Ames Supply 
Company and the Shipman-Ward Manufacturing Com- 
pany. Members in good standing received transfer- 
rable coupons, provided by the Typewriter Fraternity, 
good for refreshments. These were issued by Frank 
Marin. 

Activities were carried on for a good ten hours or 
more, starting at ten in the morning. There was music 

including a picturesque accordionist, wearing a sash, 
who played in the shade of the trees. A clown in a 
gay red and white costume wore the proud badge 
“Happy Hi Ho.” There were gifts, prizes, and enter- 
tainment. Souvenirs were given all—among them, 
ridiculous tiny hats with enormous feathers, parachute 
toys, and big buttons bearing flirtatious legends. Art 


(1) L te R: Frank Kline, Typewriter Sales & Service; and 
Mrs. and Mr. Hazen Ames, Ames Supply Company. 

(2) Art DeWick, manager, L. C. Smith & Corona Typewriters, 
Inc., Davenport, Iowa, and Lamont Wood, Midwest Typewriter 
Company, Kansas City, Mo. new president, N.T.O.M.D.A. 

(3) Art Froehlich and some of his family. Bob Froehlich, 
Miss Celeste Norris (Bob’s fiancee), Dolores (Pepsie) Froeh- 
lich, Jean (Honey Girl) Froehlich and A. B. Froehlich, under 
the ten-gallon hat. 


Some Cuicaco Typewriter FRATERNITY PICNIC SNAPSHOIS. 
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FIFTH ANNUAL PICNIC 
CHICAGO TYPEWRITER DEALERS FRATERNITY 
MORTON GROVE, ILLINGIS JUNE 27. 1296 


Fifth Annual Picnic Chicago Typewriter Dealers 


Froehlich wore one which told the world “I’m a Red 
Hot Papa.” 

The day went about as the picnickers pleased. Those 
who liked to linger in the shade with boon companions 
did so. Others preferred action—finding out for them- 
selves how much luck there really was, for example, in 
horseshoes. Some played at baseball. 

Three softball games were scheduled for the after- 
noon. The International Typewriter Exchange de- 
feated the Typewriter Sales & Service team 25 to 
13. Ames Supply put up a good game against Ship- 
man-Ward, but were bested, 16 to 9. The duel between 
the International boys and Young Office Equipment 
Company should have been postponed to July Fourth, 
for it developed more explosions than baseball, the 
players having gone into action without first establish- 
ing under just what rules they were playing. After 
three innings somebody had three runs, and the game 
evaporated. It was about this time that the official 
photographer signalled his readiness to take pictures, 
and those in accord with the idea drifted over to get 
into focus. 

Following the picture-taking, the crowd assembled 
for the drawing of prizes. Donors were the 





Smith & Corona Typewriters, Inc.. 
Mrs. Sallander; L. M. Albright, Holbrook & Gibson, Inc., presi- 
dent of the Chicago Typewriter Dealers Association. 

(5) A. B. Froehlich, and J. P. Ward, Jr., Shipman-Ward Manu- 
facturing Company. 

(6) Miss Emma Hanfler, Reliable Typewriter & Adding Ma- 


(4) A. B. Sallander, L. C. 


chine Corporation; A. H. Foxcroft, manager, L. C. Smith & 
Corona Typewriters, Inc., Chicago; Miss Rosalie Silverman, Re- 
liable Typewriter & Adding Machine Corporation. 











Fraternity, Morton Grove, IIl., June 27, 1936 


Shipman-Ward Manufacturing Company, Ames Sup- 
ply Company, Reliance Typewriter & Adding Machine 
Corporation, International Typewriter Exchange, 
Underwood Elliott Fisher Company, Royal Typewriter 
Company, L. C. Smith & Corona Typewriters Inc., Rem- 
ington Rand Inc., and Woodstock Typewriter Com- 
pany. The Typewriter Fraternity also contributed. 
Some of the lucky recipients were Joe Mills, Wholesale 
Typewriter Company; A. B. Sallander, L. C. Smith & 
Corona Typewriters Inc.; Jean Froehlich, and Lamont 
H. Wood, Midwest Typewriter Company, Kansas City. 
Mr. Wood, the new president of the National Type- 
writer & Office Machine Dealers Association, showed 
himself a real booster for the cause by making this 
trip. Incidentally, the prize he won was a handsome 
dressing gown which he proceeded to demonstrate for 
the appreciative crowd by wearing it about the picnic 
grounds. 

The distribution was conducted by Frank Marin, with 
the assistance of Art Froehlich. 

A softball game between an Underwood Elliott Fisher 
team and the Shipman-Ward aggregation followed, 
giving the Shipman-Ward players another victory in a 
25 to 15 score. 

Dancing continued in the pavilion until ten. 


—_—_—— 
BANQUET ENDS AUTOPOINT CONVENTION 


Climaxing a four-day convention at which officials 
of the company outlined many important factors of 
interest to dealers in the industry, the Autopoint Com- 
pany, Chicago, staged a huge banquet in the Michigan 
Room of the Edgewater Beach hotel on July 2. 

Among the various phases of business thoroughly 
discussed and explained at the meetings and 
afterward exemplified by a group of amateur 
actors garnered from the Autopoint staff, 
were selling principles in resale, organiza- 
tion use of Autopoint products, advertising, 
and premium distribution. 

The entire program of educational lectures 
and discussions was reénacted through a 
series of unique stage presentations at the 
hotel under the capable stage-managership 
of General Manager C. N. Cahill. 


“Billy B. Van” with His Manager Mr. Larkin at 
Kildeer Country Club with Gen. Mgr. C. N. Cahill 
and Sales Executives of Autopoint Company. Stand- 
ing: Messrs. Bledsoe, Strain, Larkin, Billy B. Van, 
Cahill, Tomford, Black. Seated: Messrs. Potter 
and Naud. 





The different phases of business outlined above were 
thoroughly expounded both in the right and the wrong 
way. The leading characters were Mr. Ira Lax Easily, 
(C. L. Leighton) the unthinking salesman; and Mr. 
Percy Verance Winns, (H. E. Dressel) the successful 
Autopoint salesman. Other thespians in the cast in- 
cluded District Sales Managers Bledsoe, Black, Naud, 
Strain; Sales Representative Barrett, Director of Man- 
ufacturing Deli, and Office Executives Potter, Kahn, 
Young and Miss McCutcheon. 

The clever program was concluded at the banquet 
which was attended by President Oscar F. Holmgren, 
Secretary-treasurer J. E. Horn, and executives: A. E. 
Booth, Interborough News Company; President Samuel 
Goltzman, Mutual Stationery Company; W. Scheurer 
and Jack Caviezel, Exact Weight Scale Company; Sales 
Representatives George Swinston, T. J. Van Deusen, 
K. P. Harrington, Roger Nutty Company; R. C. and 
B. Ettlinger, Carl Ackerman, Lou Fox, C. R. Keeran, 
Fred Keller, J. J. Streff, F. M. Coughlin, Harry Jassen. 
K. Muzzy, C. J. Tomford, William Torgler, R. D. Lay- 
mon, Ed Suffern, and L. Blocksom; District Sales Man- 
agers R. F. Frederickson, H. J. Huette, L. A. Enright. 
A. D. Henderson, C. E. Breg, F. D. Deli, H. H. Stevenson 
and C. L. Leighton. 

The guest of honor and principal speaker of the eve- 
ning was Billy B. Van, renowed stage comedian of 
earlier days, member of the New England Council, 
Mayor of Newport, N. H., and manufacturer of the fa- 
mous “Pine Tree” soap. Mr. Van’s speech was timely in 
its subject, “The Human Side of Sales Strategy,” tying 
up with Autopoint’s recently-published and unusual 
booklet of the same title. 
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L, C. SMITH & CORONA VETERANS HONOR HEAD 


“We, 565 employees of L. C. Smith & Corona Type- 
writers, Inc., with fifteen years or more of service to 
the Company, hereby extend to you this lasting token 
of our appreciation. 

“We have the unique distinction of working for a 
man and a family who show a friendly and genuine 
interest in their employees. Your democratic manner 
and absolute fairness have won our loyal and devoted 





Smith & Corona 


Top: President H. W. Smith of L. C. 


Typewriters, Inc., Receiving a Scroll from G. B. Dean. 
Oldest Employe of the Company.-Lower: Joseph Drais, 
75, and Mr. Dean, 86, the two veterans of the Smith & 


Corona organization. 


support and instilled in us a feeling of confidence and 
pride in our association with you. 

“It is a great source of pleasure and comfort to us 
to feel that you are not only our employer but our 
friend, and it is our sincere hope that you continue in 
the best of health for many years to come and that 
these amicable relations may remain unchanged.” 

These sentiments, inscribed on a hand-lettered and 
illuminated scroll, were extended on behalf of the group 
by George B. Dean, eighty-seven years old, and fifty- 
four years in the service of the Smith family, to Presi- 
dent Hurlbut W. Smith of L. C. Smith & Corona Type- 
writers, Inc., at the annual outing and field day held 
by the Syracuse, Groton, Cortland, and Geneva plants 
June 20 at Enna Jettick Park, Owasco Lake, New York. 
Mr. Dean’s association began in the gun factory of 
Smith and Baker. 

It was an occasion for the honoring of 712 veteran 
employees. Just prior to Mr. Dean’s presentation of the 
scroll, Mr. Smith had awarded gold service pins to each 
veteran present, those absent having been sent theirs 
by mail. In five-year brackets, forty-one had service 
records of thirty years or more; one hundred and one, 
twenty-five years or more; 182, twenty years or more: 
and 388, fifteen years or more 

L. C. Smith & Corona Typewriters, Inc., employs 4,175 
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persons. In addition to the plants named, another is 
maintained at Aurora, Ill., and branch offices operate 
in the principal cities of the United States, in Canada, 
at London, England, and in Germany. 

Some 6,000 persons attended the outing. A program 
of sports and other amusements was carried out, the 
Groton high school band furnishing music. 

ee 


INTERNATIONAL COMMERCIAL SCHOOLS 
CONTEST 


The results of the International Commercial Schools 
Contest held June 25 in Chicago, high lights of which 
were reported in Office Appliances for July, are now 
available. 

Shorthand, dictating machine transcription, ma- 
chine calculation, and bookkeeping were the fields in 
which school contestants participated. Three classes 
of competition were established: novice, amateur, and 
open. These were further limited as to whether con- 
tentants were high school, business college, or uni- 
versity students. Winners of first places in events 
were: Phyllis Abersold, John Hay High School, Cleve- 
land, O., novice, 70 word rate shorthand; Irene Potter, 
Gregg College, Chicago, novice, 100 word rate short- 
hand; Ginevra Wilcoxen, Canton High School, Canton, 
Ill., amateur, 100 word rate shorthand; Margaret Adair, 
John Hay High School, open, 120 word rate shorthand; 
Miriam Parker, L. D. S. Business College, Salt Lake City, 
open, 150 word rate shorthand; Stella Pajumas, John 
Hay High School, novice, typewriting; Mack Tanner, 
Henager Business College, Salt Lake City, novice, type- 
writing; Joe Andrews, Central Normal University, Dan- 
ville, Ind., novice, typewriting; Ruth Kazmer, John Hay 
High School, amateur, typewriting; Margaret Metzger, 
Gregg College, Chicago, amateur, typewriting; Olive 
MacDonald, University of Washington, Seattle, ama- 
teur, typewriting; Marjorie Eisenegger, John Hay High 
School, open, typewriting; Gioconda Zumpano, Hena- 
ger Business College, typewriting; Raphael Kuv- 
shinoff, University of Washington, open, typewriting; 
Yvonne Aubry, Lincoln High School, Tacoma, Wash., 
novice, dictating machine transcription; Violet Bun- 
yan, Wilcox College of Commerce, Cleveland, O., novice, 
dictating machine transcription; Elizabeth Becker, De 
Paul University, Chicago, novice, dictating machine 
transcription; Yvonne Aubry, Lincoln High School, 
Tacoma, Wash., open, dictating machine transcription; 
Lenore Fenton, Success Business College, Seattle, 
Wash., open, dictating machine transcription; Olive 
MacDonald, University of Washington, open, dictating 
machine transcription; Christine Colucio, Austin High 
School, Chicago, novice, machine calculation; Verda 
Fenton, Success Business College, novice, machine cal- 
culation; Donald Nelson, Lew Wallace High School, 
Gary, Ind., novice, bookkeeping; Glenn Craytor, Wilcox 
College of Commerce, novice, bookkeeping; Dorothy 
Mitchell, Central Normal College, Danville, Ind., novice, 
bookkeeping; Joe De Luca, John Hay High School, ama- 
teur, bookkeeping; Edward Pokano, Wilcox College of 
Commerce, amateur, bookkeeping. 

The business personnel stenographic contest was won 
by Mary Martin of Doyle, Sampson & Griffin, Spring- 
field, Illinois; dictating machine transcription by 
Gladys Carlson, American School, Chicago. 

The John Hay High School, Cleveland, Ohio, was 
awarded the first grand prize school trophy; the second 
grand prize school trophy went to the University of 
Washington, Seattle. 

Two new international school records were set: type- 
writing, 107 words per minute, by Gioconda Zumpano, 


L\UGUST, 1936 


Henager Business College, Salt Lake City, and machine 
transcription, 77 words per minute, by Olive Mac- 
Donald, University of Washington, lattle. 

Royal Typewriters won three first places, five second 
places, and five third places. Woodstocks won three 
first places, two seconds, and two thirds. Underwoods 
took three firsts, two seconds, and one third. 

—_—_>—_—_ 


UEF HONOR WRIGHT ON DEPARTURE FOR COAST 


The executive wheels of the Underwood Elliott Fisher 
Company stood still for a brief period on Friday, June 
19 when President P. D. Wagoner and his aides gathered 
at the Vanderbilt hotel in New York to honor F. F. 
Wright upon his departure for the Pacific coast. 

Mr. Wright, who was formerly general sales manager, 
has been forced by ill health to abandon that post and, 
following a short period of recuperation, is to take over 
the duties of Pacific Coast manager, a post he held with 
high honor before he was called East to assume the 
general salesmanagership. 

With Mr. Wagoner when he appeared in the Far 
East room of the Vanderbilt hotel for the luncheon were 
Vice-president M. S. Eylar, who was host to the party, 
and the following executives: C. S. Duncan, E. R. 
Baines, W. Zaehner, C. R. Strohm, J. L. Seitz, L. E. 
Lentz, W. F. Arnold, E. I. Campbell, F. A. Greis, R. E. 
Stewart, J. D. Donovan, Alfred Jensen, F. L. Lloyd, F. 
D. Lehn, George Button, M. A. Seely, E. W. Curtis, Jr., 
W. H. Blaney, C. H. W. Ruprecht, R. B. Gentes, George 
Crouch and Mr. Wright 

Mr. Eylar, acting as toastmaster, introduced Presi- 
dent Wagoner who told the assembled executives inti- 
mate details surrounding Mr. Wright’s trip East in 1933 
to take over the general sales manager job. Mr. Wag- 
oner, with a reminiscent smile, referred to the move 
as a “double-crossing” of Mr. Wright. He said: 

“IT had told Fred that I wouldn’t ask him to leave 
California. That was in 1923. But ten years later we 
felt that he was the one man in the organization who 
could do the really important job of welding into one 
harmonious whole the component parts of the Under- 
wood Elliott Fisher Company. I asked him to come to 
New York for a conference and at that time I told him 
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I was not going to ask him to leave California—but that 
I was going to ask Mr. Eylar to ask him!” 

Mr. Wagoner concluded his story to the delighted 
audience by saying that Mr. Wright gave up his home 
in the West to move to New York where he ac- 
complished more than the president hoped he would 
accomplish—and more. 

Following Mr. Wagoner, Toastmaster Eylar called 
upon Messrs. Crouch and Arnold who, speaking for the 
field and home office organizations respectively, ex- 
pressed regrets at Mr. Wright’s leave-taking and voiced 
the hope of his return to good health. 

Mr. Eylar concluded the luncheon by presenting to 
Mr. Wright a beautiful gold watch, chain and pencil. 
The recipient of the gift, although visibly moved, char- 
acteristically kept gay the spirit of the party by ending 
his speech of acceptance with a funny story. 

After a hearty handclasp for everyone present Mr. 
Wright left for the train which carried him West. 

—_———=—__- 
SHEPPARD EMPLOYES HOLD OUTING 


Two hundred employes and guests attended the 
thirty-sixth annual anniversary outing of The C. E. 
Sheppard Company, Long Island City, N. Y., at the 
Venetian Shores Country Club, Lyndenhurst, on July 11. 

As usual Mr. and Mrs. Sheppard were on hand before 
the various athletic events began at 10:30 a.m. They 
both took a keen interest in the races and were among 
those present when a recess was called at noon for the 
happy holiday crowd to enjoy a fine steak luncheon. 

In the afternoon the traditional baseball between the 
bindery and metal department took place with the lat- 
ter winning by a score of six to four. From three to 
five-thirty o’clock the picnickers turned their atten- 
tion to swimming, boating and other forms of recrea- 
tion while they anticipated the scheduled dinner. 

Following the evening meal prizes were awarded win- 
ners of the various events by C. H. Everly, of the New 
York office of Office Appliances, who spoke briefly and 
congratulated everyone concerned on the success of 
the outing and the fine codperative spirit displayed by 
those responsible for staging the yearly event. 

Short addresses were made by Mr. Sheppard, Vice- 





M. S. Eylar Presenting a Gold Watch, Chain and Pencil to F. F. Wright at an Underwood Elliott Fisher Company 


Luncheon in the Vanderbilt Hotel Upon the Latter’s Departure for the West Coast. 


In front of table from left to 


right; in semicircle around Mr. Eylar: W. F. Arnold, W. Zaehner, Mr. Wright, P. D. Wagoner, George Crouch, F. A. 


Greis, E. R. Baines, W. H. Blaney, E. W. Curtis, Jr.. and E. I. Campbell. 


Behind the table, left to right: F. D. 


Lehn. R. E. Stewart, F. L. Lloyd, J. D. Donovan, C. R. Strohm, C. S. Duncan, J. L. Seitz, M. A. Seely, Alfred Jen- 
sen, C. H. W. Ruprecht, R. B. Gentes, George Button and L. E. Lentz. 
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Are They Happy? 

They'll tell the 
world they are. 
This group of men 
and women are em- 
ployes of the C. E. 
Sheppard Company 
of Long Island City, 
N. Y., and they are 
enjoying the an- 
nual outing and 


president A. A. Goldstein and P. O. Ritter, attorney for 
the company. 

Winners of prizes and the events in which they were 
victors were as follows: Anna Smith, ladies’ fifty-yard 
dash; E. Gorski, men’s 100-yard dash; Viola Parzyk, 
ladies’ potato race; Marie Gagricich, ladies’ baseball 
throwing; Gustave Rasmuson and Walter Adach, men’s 
horseshoe throwing. 

Following nearly two hours of dancing in the eve- 
ning the happy throng again boarded busses for the 
journey back to Long Island City. 

Aisi 
NARCUS BROS. ENTERTAINS ORPHANS 

More than 300 orphans from nearby institutions were 
treated to a happy day on July 8 when Frank F. Nar- 
cus, president, and Louis W. Narcus, treasurer of Nar- 
cus Brothers, Inc., stationers and office outfitters of 
Worcester, Mass., were hosts at a picnic and outing. 

The outing, preceded by a thirty mile bus ride, was 
held at White City park. With the company’s store 
closed, the entire staff, aided by four physicians and 
graduate nurses banded their efforts to assure a good 
time for the happy youngsters. 

Children, between the ages of seven and fourteen 
years, attended the outing from St. Anne’s orphanage, 
St. Agnes’ home, St. Gabriel’s home, Nazareth orphan- 
age, the Jewish Home for Aged and Orphans and the 
Temporary Home and Day Nursery. All of these organi- 
zations are in Worcester except the Nazareth orphan- 
age, which is located in Leicester. 

Besides lunch boxes, ice cream, milk and tonic, each 
child was given a carnival hat, noisemakers and an 
American flag. A band was in attendance and the 
youngsters were given free rides on the many conces- 
sions with which the resort abounds. 

The big party was the fourth to be given for the 
orphans by the generous officers of the company. 

—_—~.>- - 
SIXTY-FOUR WIN UEF TRIP 

Sixty-four salesmen of the Underwood Elliott Fisher 
Company last month participated in a four-day “UEF 
Excursion Land” trip, an event provided by the com- 
pany for some of its leading salesmen of 1935. 

The jaunt started on Monday, July 13, in Hartford, 
Conn., where the visitors spent that and the following 
day in visits to the company’s factories at Hartford and 
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pienic given every 
year by the firm. 
Note: Because of 
the extreme width 
of the panoramic 
picture of the group 
it was found neces- 
sary to cut and re- 
arrange it in the 
manner shown. 


In the evening they journeyed to New 


Bridgeport. 
York where they occupied rooms in the Vanderbilt hotel 
for a night’s rest before continuing their wanderings. 
Refreshed and eager for further journeying, the 
salesmen left New York on Wednesday morning for the 


UEF factory at Burlington, N. J. Upon their arrival 
the visitors were met by factory officials who conducted 
them on a tour of the huge plant and initiated them 
into further mysteries of typewriter supplies manu- 
facture. 

Returning to the Vanderbilt in the evening the sixty- 
four star salesmen were guests at a dinner given in 
their honor by M. S. Eylar, vice-president of the com- 
pany. 

Thursday the visitors gathered at the UEF new gen- 
eral offices at 1 Park avenue where they participated in 
the unveiling of a bronze scroll of honor bearing the 
names of hundreds of salesmen, district and branch 
managers who exceeded 100 per cent of sales quota dur- 
ing May of this year which the company designated as 
“Dedication Month” to commemorate the occupancy 
of its new quarters. New York City was represented on 
the honor roll by twelve salesmen. 

The band of visiting salesmen represented company 
offices in forty-four cities throughout the country, the 
most distant points represented being Tacoma, Wash.., 
and El Paso, Texas. 

ST. LOUIS STATIONERS’ PICNIC DATE SET 


With its meetings ordered suspended during July 
and August, the Stationers Association of Greater St. 
Louis is busy completing plans for its annual picnic 
and outing to be held August 8 at Pevely Farm in St. 
Louis County. 

According to present plans features of the day will be 
a series of races and sport events for which a number 
of prizes have been provided. All of the entertainment 
features of the day are being arranged under the gen- 
eral chairmanship of I. Voda, Wallace Pencil Company, 
assisted by the following committees: 

Transportation. C. A. Kennedy, William J. Kennedy 
Stationery Company, chairman; Al Gross, George D. 
Barnard Stationery Company; William Fisse, Black- 
well-Wielandy Company; H. Duffy, S. G. Adams Com- 
pany; George Kassen, Skinner & Kennedy Company; 
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George Beiter, Comfort Printing & Stationery Com- 
pany; Harry Hangle, Buxton & Skinner Company. 

Grounds. L. C. Goodhand, Oxford Filing Supply 
Company, chairman; H. Kranzberg, The Scram Com- 
pany; Ed Uhrig, C. M. Monroe Company. Attendance. 
I. Voda, chairman; G. E. Dyson, Mittag & Volger Com- 
pany; J. Haggerty, W. K. Woods Stationery Company; 
William Fisse. Prizes and Program. A. J. Bartens, 
Shallcross Printing & Stationery Company, chairman; 
William Foshage, Decker-Foshage Company; T. J. 
Barthel, Boorum & Pease Company; R. H. Lewis, Den- 
nison Manufacturing Company. 

Games and Contests. E. J. Mitchell, manufacturers 
agent; chairman, E. L. Kettenbrink, Modern Press & 
Stationery Company; F. W. Palmer, Jr., Levison & 
Blythe Manufacturing Company; H. Buschart, Bus- 
chart Bros. Printing Company; Ed. Miller, Comfort 
Printing & Stationery Company. 

Music and Dancing. C. T. Spalding, Spalding Sta- 
tionery Company, chairman; E. Werremeyer, A. S. 
Werremeyer Company; Tom Haggerty, W. K. Woods 
Stationery Company. Finance, L. W. Ruedy, S. G. 
Adams Company. 


—EE 
SMITH-CORONA EMPLOYS HONOR PRESIDENT 
SMITH 


A pleasant and unexpected surprise awaited Presi- 
dent H. W. Smith, L. C. Smith & Corona Typewriters, 
Inc., on the occasion of his birthday last June 24. 

Mr. Smith was quietly celebrating his seventy-first 
birthday anniversary when members of the Smith- 
Corona men’s and women’s bowling leagues presented 





“Many Happy Returns!” and L. C. 

Smith & Corona Typewriter, Inc., Em- 

ployes Surprise President H. W. Smith 
With This Fine Cake. 


him with a huge birthday cake and a scroll containing 
the signatures of every member of the leagues. 

The presentation took place in the Syracuse plant 
with a short address by Nelson Teeps, president of the 
men’s league. 

wietenialillitaeatnsiini 
BALTIMORE STATIONERS ELECT OFFICERS 

At the annual meeting of the Baltimore Stationers 
Association held June 1, the following officers were 
elected for the ensuing year: 

President, George Weber, Meyer & Thalheimer; 
vice-president, Russell Schmidt, Modern Stationery 
Company; treasurer, Lewis R. Curlett, J. H. Saunenig 
Company; secretary, Jess Kaufman, Lucas Brothers. 

The association has decided to suspend nearly all 
activities during the summer months. 
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FLORIDA STATIONERS MEET 


The Florida Stationers Association met June 27 at 
Orlando, Fla. Plans are under way for the next con- 
vention, which will be held the last week of October— 
again at Orlando. The president, Carl A. Kern, of 
Lakeland, has issued invitations to a number of leading 
authorities in the field, for it is the intention of the 
association to make the next meeting a rich opportu- 
nity for the consideration of problems in the trade. 
P. K. Smith, of Pinellas Printing & Stationery Com- 
pany, St. Petersburg, stressed the importance of this 
purpose. It is felt that dealers and consumers need 
more exact knowledge of prices, qualities, and design 
of merchandise—including its applicability to individ- 
ual users. Charles Marshall, of Ivan Allen-Marshali 
Company, Atlanta, and Morris Hansell, district gov- 
ernor at New Orleans, will probably speak. 

It was stated at the meeting that more uniform sales 
practices among the makers of wood furniture are de- 
sirable. Rates of discount vary, according to report, 
almost in terms of the number of manufacturers in 
the business, which, it is thought, could be as well reg- 
ulated as is the manufacture of steel furniture. Manu- 
facturers of wood furniture are being invited to the 
next meeting. 

C. M. Long of the Bryant Office Supply Company, 
Miami, reported that the Miami association is now 
known as the Miami Office Equipment Dealers Asso- 
ciation. The present officers are H. H. Bryant, presi- 
dent, and George Gresham of Gresham Stationery 
Company, secretary. No vice-president has been 
chosen. Mr. Long stated that now it has practically all 
of the dealers enrolled. It has two divisions, one fcr 
supplies, one for furniture. 

Reports on conditions in various sections were made 
by J. L. Waugh, of Halsey & Griffin, West Palm Beach. 
and Carl A. Kern, on Jacksonville, where he had re- 
cently visited. Conditions are generally encouraging, 
although a Jacksonville department store has been 
cutting prices on certain stationery items below rates 
at which dealers can buy them. Officers of the asso- 
ciation are studying the situation with a view toward 
improving it. Wholesalers are active in retail sales in 
paper stock in Orlando; under a new law exacting a 
tax from retailers there is some doubt as to the rights 
of jobbers to do small lot business. The association 
is taking action. Business was reported as satisfactory 
in Tampa, St. Petersburg, and Lakeland. 

It was announced that an old difficulty between deal- 
ers and the Automatic Pencil Sharpener Company has 
been resolved. The president of the association is 
sending this information to dealers by mail. 

It is expected that the east coast of the state will 
follow Miami and West Palm Beach in furthering co- 
operative activity for the good of the trade—HWL 

—_—_>——_ 
NATIONAL FOREIGN TRADE MEETING AT CHICAGO 
NOVEMBER i8-20 

James A. Farrell, chairman of the National Foreign 
Trade Council, has announced the holding of the next 
National Foreign Trade Convention at Chicago, Novem- 
ber 18-20. A large attendance is anticipated by those 
in charge of arrangements there. 

More than seventeen organizations, many of them 
national in scope, are furthering the project, among 
them the National Foreign Trade Association, Chicago 
Chamber of Commerce, Export Managers Clubs of New 
York and Chicago, National Federation of Foreign 
Trade Associations, National Council of American Im- 
porters and Traders, American Exporters and Import- 
ers Association and the Inter-American Advisory Com- 
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mittee. Chambers of Commerce in all principal cities 
are also supporting it. 

At the last convention held in Chicago, in 1919, 2000 
delegates from all over the country attended, setting a 
new record as the largest gathering of foreign trade 
people ever held there. With an increasing interna- 
tional commerce affecting business in general, the com- 
ing convention is an event to which to look forward 
and to attend. 

oe 
I. S. M. A. CONVENTION 

On June 15, 16 and 17 was held the twenty-fourth 
annual convention of the International Stamp Manu- 
facturers Association at the Hotel Statler, Detroit. 
Delegates from every section of the country filled De- 
troit hotels and formed one of the most representative 
and record-breaking attendances in the history of the 
organization. 

The convention opened on Monday, June 15, the first 
session being called to order at 10 o’clock. Following a 
brief address by President John E. Schweizer, the dele- 
gates listened to a reading of reports of the executive 
secretary, treasurer and budget committee, auditing 
committee, credentials committee, nominating com- 
mittee and the resolutions committee. In the afternoon 
was held a round table session under the auspices of 
the rubber stamp and sundries divisions. 

On Tuesday morning the highlight of the session was 
the election of officers. Those elected to office were: 
President, John E. Schweizer, Charles K. Schweizer 
Company, St. Louis; vice-president, Henry J. Hanson, 
C. H. Hanson Company, Chicago, and treasurer, Frank 
H. Eyman, Art Novelty Manufacturing Company, Chi- 
cago. 

The directors are: Charles O. Lee, Superior Seal & 
Stamp Company, Detroit; Herman A. Bloom, Hiss 
Stamp Company, Columbus, Ohio; Philip V. Sheridan, 
Sheridan & Nichols, Inc., New York, and Sherman W. 
Reese, S. W. Reese & Company, New York. 

District governors elected are: 

District No. 2—Philip Becker, Becker Bros. Engrav- 
ing Company, New York. 

District No. 5—Henry A. Evers, Henry A. Evers Com- 
pany, Providence, R. I. 

District No. 7—Fred Bronner, 
Company, Portland, Ore. 

District No. 8—Al C. Davidson, Los Angeles Rubber 
Stamp Company, Los Angeles, Calif. 

District No. 9—Richard Lamb, Lamb Seal & Stencil 
Company, Inc., Washington, D. C. 

District No. 10—E. Y. Cottingham, Houston Stamp & 
Stencil Company, Houston, Texas. 

District No. 11—J. C. Soderblom, H. & W. B. Drew 
Company, Jacksonville, Fla. 

One of the most important events of the three-day 
conclave was the unanimous decision to rename the 
organization. Put to a vote the delegates and officers 
decided to rename the International Stamp Manufac- 
turers Association the Marking Devices Association. 
This action was taken in part to facilitate and simplify 
a new merchandising plan which was discussed at the 
convention and won the unanimous approval of every- 
one present. 

Briefly this plan provides for the creation of business 
for members of the organization through a system of 
proper planning and cooperation and the combining of 
knowledge and experience under advice of outside 
counselors. 

On Tuesday afternoon a great number of the dele- 
gates shelved business to participate in the golf tourna- 
ment at the Gowani Country Club where Bill Neville, 


The Irwin-Hodson 
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of Detroit, won the Hanson cup, and Herman Bloom, 
of Columbus, was awarded one dozen golf balls for low 
gross. 

At the same time two sessions were held at the hotel 
by the steel stamp division and the rubber printing 
plate and brass die division. 

In the evening the visitors gathered for the annual 
banquet and dance. The gaiety of the big event was 
considerably heightened by a fine program of enter- 
tainment which was arranged and staged by the Detroit 
Stamp Manufacturers Club. 

On Wednesday morning the session was devoted to 
unfinished business, the program of work for the en- 
suing year and adoption of the budget. The stencil 
and seals division held a round table discussion while 
the board of directors held its organization meeting. 

At 4 o’clock came the closing session which included 
unfinished business, reports of round table chairman, 
selection cf 1937 convention city and tribute to de- 
parted members. The selection of the 1937 convention 
city was not concluded. 

Members of the national division committees are as 
follows: 

Rubber stamps: Charles L. Safford, Safford Stamp 
Works, Chicago; Louis M. Krausse, Houston Stamp & 
Stencil Company, Houston, Texas; Samuel S. Rosen- 
dorf, Southern Stamp & Stationery Company, Rich- 
mond, Va.; W. Herbert Joseph, W. H. Joseph & Son, 
New York; Herman A. Bloom, Hiss Stamp Company, 
Columbus, O. 

Rubber printing plates: Harry Schweizer, chairman, 
Charles K. Schweizer Company, St. Louis; R. L. Dun- 
can, Republic Engraving & Designing Company, Chi- 
cago; A. W. Schmidt, Consolidated Stamp Manufac- 
turing Company, New York; H. L. Roessler, H. L. Roess- 
ler & Company, Chicago; Wilbur J. Taylor, Taylor Bros. 
Company, Cleveland, Ohio. 

Metal plates: S.S. Adams, S. G. Adams Company, St. 
Louis; Walter Mayer, George J. Mayer Company, In- 
dianapolis; Charles H. Hanson, C. H. Hanson Company, 
Chicago; Fred Bronner, Irwin-Hodson Company, Port- 
land, Ore.; Charles H. Curtis, H. C. Liepsner & Com- 
pany, St. Louis. 

Checks and badges: William J. Pannier, chairman, 
Pannier Bros. Stamp Company, Pittsburgh; Charles H. 
Hanson, C. H. Hanson Company, Chicago; John Meyer, 
Meyer & Wenthe, Chicago; C. G. Jauch, Dayton Stencil 
Works Company, Dayton; C. C. Zabriskie, Superior Seal 
& Stamp Company, Detroit, Mich. 

— 
PENN-MA-VA OUTING A SUCCESS 


Members of the Penn-Ma-Va Club turned out in 
force for an all-day outing held on July 30 at the Sandy 
Run Country Club, Philadelphia. Starting with a golf 
game, the event included a number of other outdoor 
sports and, for those not inclined toward energetic 
games, cards were provided. 

A feature of the affair was the attendance of mem- 
bers of the club only, following the decision of the com- 
mittee on arrangements to bring no customers to the 
outing. 

In the evening a dinner was held and a fine program 
of entertainment given. 

-- > 
HUB CLUB HOLDS GOLF TOURNAMENT 


A record attendance registered for the golf tourna- 
ment of the Hub Club of St. Louis, which was held on 
Wednesday, June 17, at the Meadowbrook Club. After 
a day of playing, the members assembled at the club- 
house for a combined meeting and dinner at 7 o’clock. 
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THE GAUNTLET IS THROWN 


a, Pictures and diagrams are doing great work in the 





a | world today. And they are becoming increasingly 
;- important in the promotion of business and edu- 
cation. Often they speak louder than words, for they 
1- / may tell at a glance what could not possibly be con- 
“1 | veved without their aid. Pictures and diagrams are 
| needed now as never before. Their use in stencil duplica- 


n, 


H. | tion is solely a dey elopment of ours. And it isan unmatched 
r 


” process. It has given the Mimeograph a greatly enlarged 
a 


range of action. It has made possible the easy, inex pensive 


and rapid duplication of charts. maps, graphs, outline draw- 
in 
dy 


lf ‘ _ : ‘ 
we t || ing. But best of all, it has opened new ways of doing forward 


bic 


ings, etc., together with hand-lettering, writing and typewrit- 


work. For latest information write A. B. Dick Company, Chicago, 
n- H |i a ° ° 

i } || or see your classified telephone directory for the local address, 
he | 


Mm 


a- 
on 
ter 
ib- 
ck. 
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IT’S PANAMA 








PIGMENT 


THAT COUNTS 


A DROP OF INK 
MAKES NOBODY 

THINK 
-.- until it’s 
utilized 





PANAMA ink is 


| 


| Irwin 


Lamont H. Wood, President 
Midwest Typewriter Company 
Kansas City. Mo. 


Mrs. Jessie 1. Taylor, Treasurer 
Globe Typewriter Company 
New York, N. Y. 


Ernest E. Thornton, Vice-president 
California Typewriter Fxchange 


Los Angeles, Calif. 


J. Paul McWilliams, Secretary 
800 Grand Avenue 
Kansas City, Mo. 





Board of Directors 


Vincent, Western Type- 
writer Company. Topeka, Kan.; 
James P. Ward, Sr., Shipman- 
Ward Manufacturing Company. 
Chicago, Ill.: Theodore Schafer. 
United Typewriter Company. 
New York, N. Y.: Harry Russell, 
Office Equipment Company, Des 
Moines, Iowa: W. T. Corney. 
Thomas & Corney, Ltd., Toronto. 
Ont., Canada; Clarence Bills, 
Typewriter Sales & Service 
Company, Washington, D. C.; 


G. S. Cambias, G. S. Cambias 
Typewriter Exchange, New Or- 
leans, La.; Hugh J. Williams. 
Iowa Supply Company. lowa 
City, Iowa: Elmer L. Young, 
Young Office Equipment Com- 
pany. Chicago, IIL; W. F. Claus- 
ing. International Typewriter 
Exchange, Chicago, Il.; F. C. 
Waltz, Waltz Typewriter & Add- 
ing Machine Company, Cincin- 
nati, Ohio, and R. H. Preston, 
Preston Typewriter Company. 
Knoxville, Tenn. 


All utility, whether 
it's on carbon tissue 
& you buy it as 
PANAMA 
CARBON 


The National Typewriter & Office Machine Dealers 
Association was taken over by its new officers, June 17, 
at the Kansas City convention. Your Association 
officers have set a quota of 200 new members and by 
| the next convention we must make that quota. 


* * .*® 


Your officers are arranging to obtain ideas from the 
most outstanding dealers in the country and are go- 
ing to mail this helpful information to all members 
as often as possible; at least once and possibly twice 
a month. This information will go into every phase of 
selling, a few of which are advertising, window dis- 
es ; plays, store salesmen, pricing and demonstrating or 
—or in ribbon fabric merchandise, obtaining prospects, closing of orders, etc. 
& you buy it as eo 


If your name is not on our mailing list, write National 
PA NAMA Typewriter & Office Machine Dealers Association, 800 
RIBBONS 


Grand avenue, Kansas City, Mo. 
for more originals 


and full rich “paper 


La 
coverage 


For 

more copies, 
non -fading, 
easy reading. 














* * . 


A Go Getter—Theodore Schafer, retiring president 
of your Association. The Kansas City convention chair- 
man asked Teddy to obtain $15,000 worth of orders 
from the New York dealers for the Association order 
box to be presented to the advertisers who supported 


or in a can, our convention program. Did Teddy and New Yorkers 


labeled come through? We say they did with that quota plus 
plenty! It looked as though every one who attended 
PA i] A M A the convention in Kansas City were Go Getters. Los 
n Angeles to New York, Toronto to Mexico, there were a 
Du plicator fine lot of dealers. 
+. * > 


Ink 


Trouble -proof 
forform letters 
that don’t look 
that way. 


Lamont Wood had a guest from Topeka, Kansas, at- 
tend the convention for one day only. He told Lamont 
while at lunch he had a pocket full of orders from all 
of his Kansas dealers for the order box. 

This dealer returned to his home with his orders in 
his pocket. What’s wrong with Lamont? Evidently 
Senator Reed’s talk affected him. We hope R. G. 
Nichols attends the next convention. R. G. won’t get 
away so easily. 


MANIFOLD SUPPLIES COMPANY nes 


Manufacturers of Our slogan, “Others.” Help your fellowman. Sign 


PANAMA and BEAVER him up as a NTOMDA member. Dues reduced to only 
188 THIRD AVENUE BROOKLYN, N. Y. | $10.00 per year. 
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“,..the ratcheting dog hes 


a long camming edge” 


Sure . . . these are the dog days in the portable business. 
Welcome, though, after months of rush. . . and 
just the time for Corona designers and engineers to 


put the finishing touches on their latest improvements. 


“,..the stepping dog is 
designed with a beveled 


y] 


face ee my 





Type-bar repulser, improved key rings and cards, 
full drop escapement, improved release action, new 
keylever and type rest cushions, redesigned paper 
bail latch—for Corona Silent, Corona Sterling, and 
Corona Standard models. 

Just details? Of course— just the kind of details 
that increase speed, comfort, ofiiciaiiep sable details 
that made Corona the world’s finest portable, and 


keep it so! 


And remember: CORONA 
is the only portable with the 
effortless “Floating Shift”! 


» \ PORTABLE 
O R O N TYPEWRITERS 


L C SMITH & CORONA 


TYPEWRITERS 


INC 191 ALMOND STREET SYRACUSE N Y 

















68 





OFFICE APPLIANCES 


PACIFIC NORTHWEST NOTES 
S T F A p ' L y Seattle converted to a convention city this July 
brought all manner of special Stationery service to 
the fore. Focal points were fountain pen counters for 
G Kk 0 W j pen service and stationery departments for writing 
materials for folks back home. The national Shrin- 


ers’ convention alone brought more than 50,000 visitors 


| and vacationers to Seattle and stores were crowded. 

PROF |- M h 4 7 RS Moreover, vacation accessories were highlighted by 
some of the leading stationery stores, such as at Low- 

man & Hanford Company, offering a wide diversity 


Backed b y 18 Years’ Stud Y | of such vacation trip helps as travel guides, road maps, 


ili trip books, leatherware, fountain pens, golf books, 
0 f § t ofa 4 e Fi | in g N ce d s binoculars, and a host of other special merchandise. 


7 * * 


5 T ©) R A G E Welcomed to Spokane and Seattle and presented at 


some of the leading stationery stores of the region was 


















FILING BOXES Count Henrik Carl Arthur von Schoenfeldt, A. R. P. S., 

; : | and noted European photographer, now residing in 

Made in 22 standard sizes and other = America. He was a featured speaker and guest lec- 
cial sizes to fit all business rocesds. met turer in Seattle as well as in Spokane, where he staged 
just a box but a systematic storage filing a One Man Exhibit at the John W. Graham & Company 


method as well. Used by banks. business Store at 707 Sprague avenue. The Sprague avenue win- 


firms, public and institutional offices every- ded oaks GE es tne ack. 
where. Made of highest quality materials 


: on ] +. ” 
and with patented pages ong oaneet The Stationers, Inc., of 926 Pacific avenue, Tacoma, 
endorsed by cog oe -_, launched this summer through its typewriter depart- 
Boxes are to r oe = <=> ment special courses of typewriter instruction for boys 
ee nen oe 4 ll and girls between the ages of ten and fourteen. Pro- 
ea 6 









| fessor T. W. L. Osborne was in charge of the touch 
typewriting system imparted to the youthful students 
during their summer vacation. He has arranged his 
instruction especially for the very young student of 
the major business machine, and has been successful 
in teaching the touch method in ten easy lessons of 
a half-hour each, or five hours to master a speedy sys- 
tem. R. A. Raymond, manager of the typewriter de- 











Permanent Storage 
BINDERS 


Recommended for binding loose leaf rec- 












ds in book form. A new type of storage partment, has found the system adequate in giving 
vee he rapidly becoming standard equip- the youngsters an excellent start on the coed 
ment in leading banks and firms. Covers of die 
steel-strength presswood. Binding posts lock | 

tomatically. As simple to use as pushing With new businesses being established and new of- 
ye your thumb. Capacity of posts less fices opened in Seattle. office ve mapa armas a 


than one inch and up to ten a 
inches. Covers any size want- SB 
ed with punchings to suit. & ; 


- String Tie 
Ci) BINDERS 


recently been increased in that city, and there are more 

| “contacts” to be made by the outside salesmen of of- 
fice stationery houses of the city. A four per cent in- 
crease in office occupancy was registered with the close 
of May, according to the Building Owners’ and Man- 
agers’ Association of that city. Office occupancy then 
stood at seventy-three per cent, or close to three-quar- 
ters of the 3,000,000 square feet of office space available 

: ips. deposit slips. | in the city. A number of new security houses and in- 

toll ay bill oo oa similar records. vestment dealers have been established with the recent 
Better than rubber bands. straps or wires. rise of new and resumed financing, and other users of 


2 i button. : 4 
Made with card. cord = sy aap cot stationery are expected to take space as business ac- 
No tying or untying. tivity reaches higher levels. 


kage and draw un- — on 
ee Widely used. Ls * * ® 
Growing in popularity. ' The Kilham Stationery & Printing Company of Fifth 
avenue, Portland, has recently issued a new guide book 
to Oregon, with maps of each county and the towns 


























Effective sales helps available. A limited in each, showing their transportation and shipping 
number of dealerships still open. Inter- facilities and containing other commercial data.—_CML 
ested stationers and office supply houses 
are invited to write for full information. a 
We have a worthwhile proposition to SMITH-CORONA BIRMINGHAM BRANCH 
make you. EXPANDING 
See you at the NSA Annual Convention next month | The Birmingham branch of the L. C. Smith and Co- 
| rona Typewriters, Inc. is rapidly expanding and now 
BAN KERS BOX COMPANY has eleven employes with the addition of Herman 
Established 1918 Cobb to the mechanical department. When the branch 


536-538 S. CLARK STREET - CHICAGO WS established last fall only four employes were on 


the payroll—RHB 
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; 1 Exclusive Underwood Champion Keyboard 
2 Touch Tuning .. Individual Key Adjustment 

x 

- 3 Long Line Space Lever 

S 

. 4 More Readable Line Finder and Paper Scales 

h 

. 5 Paper Centering Scales 

r 6 Large Cylinder Knobs 

7 New Type Rubber Vacuum Feet 


‘ 8 Writing Line Indicator 
g 9 Variable Line Spacer 
10 Famous Underwood Touch and Action 









a 1 1 Overnight-type Carrying Case 

” 12 Underwood's High Standards of Precision 
Underwood produces 

Manufacture and sells more type- 

se writers than any other 

. 13 Greatest Portable value... made meaufacteter in the 
world. It’s good busi- 

n j ’ 3 ness to sell the machine 

> in the World’s Largest Type | Skewathishentan 

le writer Factory... by the Type- 

- writer Leader of the world. 

nt 

of 

C- 

Portable Typewriter Division = ss rr II 
th UNDERWOOD ELLIOTT FISHER COMPANY 
ok Typewriters... . Accounting Machines... . . Adding Machines 
Carbon Paper, Ribbons and other Supplies 

ns One Park Avenue, New York, N. Y. 

ng Sales and Service Everywhere 

{L Underwood Elliott Fisher Speeds the World’s Business 

a The New Qe 

IW 

an 

on 

| c PORTABLE 
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MODERNIZATION PLANS— 
FULFILLED WHEN CARRIED OUT 


— 















Soon or late, modernization of equipment 
becomes an objective in every business 
office. Inquiry for a single item often leads 
to refurnishing an entire office. The mod- 
ernizing of a single office often inspires 
the remodeling of an entire suite. 

The completeness of the GF line gives 
the GF dealer a tremendous advantage in 
building up the smallest inquiry into a 
profitable order. 


The accompanying pictures show a recent refurnishing installation made by Whatever replacement the prospect has 
our Chicago office for the Fireman's Fund Insurance Company of Chicago. A 


move to a new location inspired this customer to modernize their new offices. 


in mind, he can show him that item in 


New GF equipment was specified throughout. the GF line. Then, one by one he can group 
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LARGE OR SMALL—ARE BEST 
WITH THE COMPLETE GF LINE 


— ie we at 
TE cat pre  aeF 





together other GF items until he is show- 
ing the customer his own office completely 


transformed with GF equipment. 


By emphasizing the completeness of the 
GF line, GF uniformity and harmony, 
the economy of standardizing on one line, 
and the simplification of office system 
through uniform GF equipment, a rec- 
ord sale frequently results. 

The GF line contains every piece of 
office furniture your prospect can ask for The GF equipment purchased by the Fireman's Fund Insurance Company 
included Flat Top Desks, Typewriter Desks, Transcribing Desks, Aluminum 


Chairs, Goodform Posture Chairs, five-drawer Super-Filers, Roller Shelf Counter 
perform. Write for our dealer proposition. Units, Card Files, Map Cases, Waste-baskets and Letter Trays. 


.. +. made specifically for the job it is to 


ALUMINUM CHAIRS « METAL DESKS ¢ TABLES ¢ SUPER-FILERS 
° FILING CABINETS ° SAFES ° SHELVING ° 


THE GENERAL FIREPROOFING COMPANY, YOUNGSTOWN, OHIO 
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Exclusive Features 


make DORSON 2 
the fastest selling 


TIME STAMP 


% DORSON Jr.'s exclusive features make it the fastest 
selling time stamp because every one is purposeful and 
serviceable—features your customers long have wanted: 
the 40 hour lever clock movement, the patented stand 
that keeps type off ink pad when not in use so that 
printing dial does not gum nor rot as commonly occurs 
in other time stamps. The hand dater that sets month, 
year, A. M. or P. M., with a simple turn of a wheel, and 
all the other DORSON Jr. improvements. Each is calcu- 
lated for the ultimate in service, rugged endurance 
and indisputable accuracy under most trying condi- 
tions. That is why DORSON Jr. is unconditionally 
guaranteed—Order DORSON Jr. today. 


Distributors: 


Consolidated Stamp Mig. Co The Louis Melind Co. 
47 Church St., 362 W. Chicago Ave., 
New York, N. Y. Chicago, Ill. 
The Superior Type Co. 593 Market St., 
3940 Ravenswood Ave., San Francisco, Cal. 
Chicago, Ill. 
The Eagle Stamp Works 
368 Market St., 162 N. Franklin St., 
San Francisco, Cal. Chicago, Ill. 
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NORTHWEST TRAVELERS NOTES 





By A. J. Nordstrom, Correspondent 





Jack Goldman of Thomas & Grayston Company re- 
turned from a vacation trip to Duluth, Grand Marais 
and other points in the Arrowhead country, winding up 
at Detroit Lakes, Minnesota for a week’s fishing. 

> * - 

August Hunn of Milwaukee was a visitor in Minne- 
apolis driving down from Balsam Lake, Wisconsin. In- 
cindentally Jack Davis and Oscar Bertelson were the re- 
cipients of a memento or two in the way of some fine 
bass, which August claims could not resist the attrac- 
tive bait or maybe it was his technique as a fisherman. 

> > * 

John Ford of Peterson Lithographing Company at 

Omaha was a visitor at Holyoke, Massachusetts during 


| his trip to the Back Bay Country recently and reports 


an enjoyable trip, as does Elmer Dollidorf, Sterley Jerue, 
and our smiling Governor Elect Ed Hansen who has be- 
ccme quite an aviation enthusiast. 

- * * 

August 28th will be a red letter day for the Travelers 
and Stationers of the Northwest, which is the day of 
the annual Golf Tournament. This meet is a looked 
forward to event by those who have been privileged to 


| attend the past affairs. Arrangements for this party 


are in the hands of our very capable and efficient Sec- 
retary, Roy (Multi-Kopy) Clarke who has taken care of 
everything, in the way of entertainment, golf games, 
dinner and announces that this will be the best golf 
party ever held by the Northwest Group. This is a large 
order but Roy has assured us, that we are due for some 
novel stunts. Claude Fleet is going to compete again 
at the water hole where he took the prize for driving 
in the most balls last year, Stan Gribel says he will not 
give up that prize without a struggle, and has added a 
few more clubs to his already overloaded bag to make 
sure that he gives Claude a run for his money. Win Gon~ 
ser who is about tops among the Stationery Golfers is 


| going to make an effort to attend this party. Final 


warning to the stationers—you had better be good this 
year, if the boasting of the Travelers is any criterion 
you're going to lose the “cup,” as we have already signed 


| up some “ringers.” Don’t forget AUGUST TWENTY 
EIGHTH, 1936, at Charley Regan’s home club, South- 


view, South St. Paul, Minnesota. 
+ * * 

Edd Dawson of Koch Brothers has been making trips 
thru the Territory with Ossie Solem, Sim Stedman and 
Stanley Hall. Says he wants all the boys to get that 
free trip to the National Convention to be held in Chi- 
cago in September. Mr. Bristoll is taking all the boys 
who make their quotas during July and August to the 
convention, all expenses paid and believe me you those 
fellows are certainly getting the business. Looks as if 
B. J. will have a trainload and a badly bent purse when 
he gets thru, as all of the salesmen insist they are go- 
ing to Chicago. 

—_——_~@—- 2 
COOK HONORED BY TRINITY COLLEGE 


In recognition of his outstanding accomplishments 
in the field of industrial art, Charles B. Cook, vice- 
president of the Royal Typewriter Company, Hartford, 
Conn., was given an honorary degree during the com- 
mencement exercises held at Trinity College, Hartford, 
on Monday, June 15. 

Mr. Cook, who was awarded a Master of Arts degree, 
was one of several men prominent in industry, com- 
merce and letters to be thus honored by the college. 
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F ACTS Not Formulae 


TO BUILD YOUR RIBBON 
and CARBON BUSINESS 





Glen Cove, N. Y.. U.S.A. 


Some manufacturers have more to offer than 
others. COLUMBIA possesses unusual facili- 
ties which it would be well for you to investigate 
—particularly if you feel your present business 





London, England 
can be improved. 

Analysis of dealers’ requirements followed by 
Columbia cooperation has proved of great value 
to many. 

COLUMBIA JIS PRE-EMINENTLY 
QUALIFIEDTOANALYZEALLTYPES 
OF RIBBON AND CARBON PROBLEMS, 
BOTH IN SALES AND MANUFAC- 
TURE. How Columbia can assist YOU de- 


pends upon your own situation. 





Milan, Italy 





Correspondence invited. 








Sydney, Australia 


COLUMBIA RIBBON & CARBON MFG. CO., INC. 
Main Office and Factory: Glen Cove, L. I., N.Y. 





New York: 305-313 East 45th St. Kansas City, Mo.: Dwight Bldg. 
ENGLAND ITALY 
Columbia Ribbon & Carbon Mfg. Co., Ltd. Columbia Nastri E Carta Carbona, S.A. 
22 Bush Lane, London, E.C.4 Via Tito Livio No. 6, Milano 134 


COLUMBIA 


TYPEWRITER RIBBONS & CARBON PAPERS 











JASPER CHAIR COMPANY 
Leather Upholstered Furniture 


i* OWN personal office furniture is a matter of 
special interest to the Big Boss. Show him a few of these 
interesting numbers—suggest the attractive effect they 
would produce for him. You can do good business with 
the Jasper Chair Company line by reason of its variety 
of impressive, harmonious designs, real comfort and fine 
quality materials. This personal contact with the chief 
puts you in the lead when purchase of other office equip- 
ment is considered. 


Solid American walnut is used for many of these chairs, 
and there is an interesting group made of birch finished 
walnut or mahogany. Choice of Dixie Vealskin, New 
Eagle Grain, Moorish Grain and Full Top Grain leathers 
is offered, in a variety of colors. Catalog and full details 


sent on request. 


JASPER CHAIR COMPANY 
JASPER _—— INDIANA 
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“The Right Chair 
al the Right Price” 


Representatives: 


Geo. A. Litchfield, Sales Mer 


R. J. Freeman, (Eastern) 


505 Fifth Ave., New York, N. Y 


E. W. Thomas, (Southwest) 
Daytona Beach, Fla. 


James 8. Fowls, (Southern 
3414 Euclid Heights Blvd. 
Cleveland, Ohio 


S. H. MacDonald, (West) 
521 Lloyd Bidg., Seattle, Wash. 


W. H. Brown (Chicago-Midwest) 
6708 Glenwood Ave., Chicago 
Phone ROGers Park 3644) 
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TYPEWRITER SAVES DAY FOR CHECKWRITER 
FIRM 
When a combination of bad times and the ordering 
closed of all banks throughout the nation brought near- 
disaster to M. P. Spiess, of Cleveland, things looked 
pretty bad for his checkwriting machines business 
which he had nursed along for more than twenty years. 





After Many Ups and Downs.—This beautiful store blossomed 
from the seed of reasoning and planning of the owner, M. P. 
Spiess of Cleveland. 


But Mr. Spiess doesn’t believe in taking time out to | 


cry. He watched conditions in business sink to a new 
low level. He saw his eighteen or twenty salesmen 
leave one by one and he saw debts and bills accumulate 
rapidly. Still he didn’t cry about it. 

Instead he did a little reasoning. Checkwriting ma- 
chines, he thought, can’t be much profit when no one 
is writing checks. But business firms still write letters. 
And they even use adding machines if only to keep tab 
on losses. There was an idea. 

So it came about that two years ago Mr. Spiess 
opened the Consolidated Typewriter Company in a 
modest store at 2034 East Twenty-second street, in 
Cleveland. A few—a very few—typewriters and add- 
ing machines was his entire stock in trade and he was 
the entire sales staff. 

That his idea was a sound one and his theory that, 
depression or no depression, firms must write letters 
and must add figures, was good is borne out by the 
fact that the company recently moved into new and 
spacious quarters at 1718 Euclid avenue wherein is 
housed some of the finest office equipment and fixture 
houses in Cleveland. 

Mr. Spiess at present employs six men on the road 
who still handle checkwriters for which the market is 
again increasing. Three girls are employed in the 
office, four men in the service department and two ex- 
perienced salesladies in the store. 


muniiiinicdien 
ROBERTS ATTENDS SHRINE CONVENTION 

E. D. Roberts, head of E. D. Roberts & Company, Chi- 
cago carbon and ribbon dealers, last month attended 
the Shriners convention held in Seattle, Wash. Leav- 
ing Chicago on July 7 Mr. Roberts visited Boulder Dam, 
Los Angeles, San Francisco, Seattle, Victoria, B.C., Spo- 
kane and Glacier National Park, returning to Chicago 
on July 20. 

Prior to leaving for the convention Mr. Roberts com- 
pleted a business trip through Indiana, Kentucky and 
Tennessee, returning in time to participate in the Illi- 
nois Ribbon & Carbon Paper Dealers Association golf 
tournament at the Medinah Country Club. 
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The first thing that impresses 
you about COLUMBUS isthe 
fact that its lead is far and 
away better than any 5c pen- 
cil-that in fact, itis as good as 
any 10c pencil on the market. 


The reason is—lead by A. W. 
Faber —a name identified 
with stationery for 175 years. 
(Surely you know that A. W. 
Faber sponsors the world- 
famous “Castell” drawing 
pencil) 

Mr. Dealer] —there’s good will, 
good business and good profitin the 
sale of COLUMBUS pencils. Once 
your customers try COLUMBUS they 
will never be satisfied with an inferior 
product. Ask us about our protected 
dealerships. 


MADE IN 5 





Order now from 
A. W. FABER, INC., Newark, N. J. 
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‘‘HOT OFF THE GRIDDLE’’ 





View in AWMCO's platen factory showing 10 foot lengths 
fresh from one of the huge vulcanizers, ready for cutting 
and grinding. 


AND AT NEW LOW PRICES 
INAUGURATED BY 
AMERICAN WRITING MACHINE CO. 


world’s finest 
prices that 
All fresh 


experiments” 


Now the 
platens and recovers at 


you can get 


mean “extra gravy” for you. 


stock, no seconds, no ** 
the same matchless platens you have 


always had from AWMCO. 


take chances on inferior products to 


No need to 


make a real profit. 


These platens are “*hot off the griddle,” 
ready for you. Made under the same 


rigid laboratory control and super- 


vision, the same quality materials, 
and the same prompt, courteous serv- 


ice is yours now as always. 


Get in touch with the nearest AWMCO 


branch today. If by any chance you 


of the 


new price schedule, get it at once. 


have not received your copy 


Start now and get the extra profit. 


AMERICAN WRITING MACHINE CO. 
Executive offices, 374 BROADWAY, NEW YORK,N. Y. 
Est. 1880 


BRANCHES IN PRINCIPAL CITIES 
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MULTIGRAPH TRANSFERS LEBOWITZ TO 
ROCHESTER 

L. S. Lebowitz, who has nineteen years of sales ex- 
perience to his credit, has recently been transferred to 
Rochester by the Multigraph Company, Cleveland, 
Ohio. He will take over the job of sales agent, succeed- 
ing W. P. Asay, who has been ordered to Philadelphia. 
Due to his long experience with Multigraph methods, 
Mr. Lebowitz is well qualified to assist business execu- 
tives and help them save money and increase profits. 


| During his career he has handled several successful 


deals with executives of practically every kind and size 
of business and with government departments as well 
as non-commercial organizations. 


—~>— 
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STAPLING MACH 
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AND STAPLES 





Fasten Things Together 


QUICKLY > EASILY ~ SECURELY —— 





Neva-Clo 
STAPLING MACHIN 


DESK PLUER 
TYPE TYPE 








This Fine Advertising Medium Recently Issued by the 
Neva-Clog Products, Inc., Bridgeport, Conn., Was Fully 
Described in the July Issue of Office Appliances. 


> 


BARKLEY ISSUES NEW CATALOG 
On going to press we learn that the C. L. Barkley & 
Company, 517 South Jefferson street, Chicago, has just 
issued a new, illustrated catalog covering its complete 
line of filing necessities. Further details of the new 
catalog will be presented in the September issue of this 
journal. 
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HUMMER WINS DOUBLE TRAPSHOOT CROWN 
Lou Hummer, L. C. Smith & Corona Typewriter 


| dealer at Fort Smith, Ark., recently won the Arkansas 


state doubles championship at trapshooting when he 
peppered eighty-eight out of 100 targets. In winning 
Mr. Hummer took back to Fort Smith the title which 
has been held by a clubmate since the last champion- 
ship match. 
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Nobody buys soap—they buy cleanli- 
ness. Nobody buys medicine—they 
buy health. And nobody buys a pen 
—they buy writing service. 


That is the secret of the sales wallop 
in Sheaffer’s nationally advertised ‘‘7’’ 
idea. The ‘‘7’’ idea doesn’t pull in side 
arguments about styling. It doesn’t 
muddy the waters by reciting what 
somebody else says about the pen. It 
doesn’t talk about things that interest 
nobody but the manufacturer. 


Instead, it fells people what they want 
to hear—it gives seven crisp, clear, 
convincing reasons why Sheaffer’s will 


SHEAFFER 


PENS - PENCILS - DESK SETS + SKRIP 


SKRIP-GRIP 


Wh 
Argh AND POCKE 


Ty 


give the finest writing service. That’s 
one reason why Sheaffer outsells all 
higher-unit pens—why Sheaffer’s na- 
tional average sales unit is beyond six 
dollars. 


Sheaffer’s dealer-minded policies and 
Store-Tested Seliing Plans are shoving 
up sales and profits behind thousands 
of pen counters. Why not get these 
plans? Why not open each sales dem- 
onstration with the statement, ‘‘Here 
is the Sheaffer. Only Sheaffer Has All 
Seven of Today’s Wanted Pen Fea- 
tures.’’ Why not get in on the biggest 
profits in pens? W. A. Sheaffer Pen 
Company, Fort Madison, lowa, U. S. A. 


PARA-LASTIK 


OPEN EACH SALES DEMONSTRATION WITH SHEAFFER’S TESTED 
SELLING PHRASE AND WATCH SALES UNITS CLIMB! 








That’s Why Sheaffer’s “‘7”’ idea Packs a Sales Wallop 
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me AMESCO sintoco PLATTEN 


introduced less than a year ago, is a sensational success. Typewriter 
dealers tell us that it is putting new life into old typewriters be- 
cause it sharpens the type impressions and reduces 50°, of the noise. 
Both of these features are necessary today. As a result thousands 
of these platens have been installed by leading typewriter dealers 
who are now enjoying repeat business with a substantial and worth 
while profit. Many of these same dealers are now handling the 
new Amesco line of TRUE-MARK ribbons and carbon paper. 
MERCURY pure silk ribbons. If you are not getting your share 
of the ribbon and carbon paper business, you are overlooking a 
chance to give your customers ‘“‘The last word” in clean cut 


impressions and to make this extra money for yourself. 


Thirty-three years of specialized service to office machine dealers 
only. We have never sold typewriters either wholesale or retail, and 


therefore have never been your competitors. 


5 Branch Offices and 13 Conveniently Located Agencies 


AMES SUPPLY COMPANY 


OFFICE MACHINE PLATENS AND ROLLS OF EVERY DESCRIPTION 
MANUFACTURERS AND DISTRIBUTORS OF 
TYPEWRITER AND OFFICE MACHINE PARTS—TOOLS—RIBBONS—CARBON PAPER—SUPPLIES 


564 West Randolph Street, Chicago, Ill. 


37 Murray St. 583 Market Street 206 Lane Street 617 Commercial PI. 
New York San Francisco Dallas New Orleans 
Atlanta Cleveland London, Eng. Minneapolis Pittsburgh 
Boston Denver Los Angeles Philadelphia Seattle 


Cincinnati Mexico, D. F. Washington, D. C. 
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NEW ENGLAND TRAVELERS NOTES 
Stores of members of the Boston Stationers Asso- 


ciation put Saturday off the business schedule for the | 


months of July and August. Announcements were sent 
out to customers, with the request that they fill their 
requirements by Fridays. 
- ” * 
Eight-thirty p.m., August 6, the Boston Stationers As- 
sociation boards the S. S. Steel Pier for a sail from 


Long Wharf down the harbor into Massachusetts Bay. | 


A seven-piece dance orchestra will provide music for 
all three decks, and the usual games will be played by 
non-dancers. Refreshments will be available in the 
lunch room and bar. Tickets—a dollar for men and 
seventy-five cents for women—may be secured from 
association presidents, from the ticket committee, or 
from store managers. As four or five hundred people 
are expected, the Travelers Club recommends that 
tickets be secured early. 


* * * 


June 11 was the date of the annual golf game be- 
tween the Stationers and the Travelers, which took 
place at Pine Brook Valley club, with Sam Narcus as 
host. In addition to his excellent acquittal of that 
role, high lights were perfect weather, Walter Wilson’s 
eagle 2 on the long fourth hole, and the drive of Presi- 
dent Brooks, which nearly reached the first green, a 
distance of 350 yards. 

In the evening Mrs. Sam Narcus, Mrs. Harold Narcus, 
Mrs. Paul Cheney, and Mrs. Mel Wheeler joined the 
group. 

: = . 

Charles G. Rogers Company recently opened a 
modern and finely located store featuring stationery 
and office supplies on Main Street, Laconia, N. H. For- 
merly owner and general manager of the Laconia 
Printing Company, Mr. Rogers sold that enterprise and 
started the new one on a very up-to-date basis. Mr. 
Bissell is in charge of commercial supplies, and Mrs. 
Rogers is taking care of demands in social stationery 
and greeting cards. 

Don Grant and Paul Cheney, members of NET, went 
to a ball game in Cleveland recently and managed to 
pick a spectator’s spot directly in line with one of Lou 
Gehrig’s drives. The ball flew along the foul line 
to the first base, hit Don on the hip, bounded off and 
hit Paul on the head. Both are doing well, and Paul 
has the ball to prove the story. 


* * * 


William H. Graham, eighty-eight, is travelling every 
day, rain or shine, for the Columbia Ribbon & Carbon 
Company. It is reported that there is not a more pop- 
ular man in the stationery and office equipment trade. 
His record bears emulation. 


* * * 


Chauncey Seeley, for many years with J. L. Fairbanks 
Company, Boston, now represents the A. E. Martell 
Company, of Keene, N. H., his territory being New Eng- 
land. 

The R. S. Bauer store of Salem, which started busi- 
ness in 1896, closed July 15. The proprietors, Frank 
A. Neff, and Mrs. Neff are vacationing. After the sum- 
mer they will formulate new business plans. 


* a * 


The above items were gleaned from the N. E. T. Club 
News, official organ of the New England Travelers Club. 
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CRAFTSMENSHIP 
IN LEATHER 


Every Stebco product is produced with 
strict attention to quality. Quality 
. in material, design and work- 
manship. No effort is spared to keep 
Stebco products apace of the prefer- 
ences of the public. Modern styles of 
cases are therefore the keynote 
throughout the designing of Stebco 
portfolios and business cases. 


MODERN CASES Sell 


Selling Modern Cases is easy because 
the demand is for modern styling and 
the modern conveniences which 
STEBCO business cases provide. For 
greater profits from leather goods 
concentrate on this line. 


STEIN BROS. MFG. CO., 
Inc. 


564 West Adams Street, Chicago 
New York—Empire State Bidg. 
E. R. Manning in charge 
San Francisco—833 Market St. 
Herman Halper in charge 


STEBCO 











OUTMODED 








This ancient a 








tion, like the old 
fashioned brief case, 
has no place in mod- 
ern merchandising 
The public has de 
clared both out-of-date 











BUSINESS CASES 
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OFFICE and SHOP STOOLS 
Three popular styles 








Solid, comfortable design 





Built to last a Lifetime 
Priced to Sell 


*® General utility stool, 
built of special steel chan- 
nel-section members, prop- 
erly reinforced to form a 
rigid, comfortable stool. 
Wood seat—1% in. thick, 
13 in. diameter. Legs have 
heavy rubber feet. Four 
standard heights—18, 25, 
27, 29 inches. Finish; frame 
baked enamel, choice of 
Green, Brown, Black. Seat 
Mahogany or Walnut finish. Medel 83 
Shipped set-up or k. d. 








ELI 





Mode! 79—18 inches high Model 81—27 inches high 
Mode! 80—25 inches high Model 82—29 inches high 


FILING STOOL... Model 83, heigat 13 inches. 
Equipped with four large, hard-rubber swivel 
casters. Wood seat 12 in. diameter. 


STOOL with BACK REST... Model 84, height 29 
inches. Wood seat 13 in. diameter. Comfortable 
back rest and foot rest. 








Model 84 


SHERMAN-MANSON MFG. COMPANY 
625 SOUTH KOLMAR AVENUE, CHICAGO 
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UNUSUAL SCHWABACHER-FREY DISPLAY 

Typewriters are usually a rather difficult item to 
display in an attractive manner, but this problem has 
been solved by Robert Holetz, store manager for the 
Schwabacher-Frey Company in San Francisco. This 
display provides three shelves with a total capacity 
for displaying about twenty-two typewriters. 

The two top shelves are glass supported on chromium 





This Unusual Display Was on Exhibition at the Schwabacher- 
Frey Store in San Francisco. 


brackets which in turn are supported by eight one and 
three-quarters inch-diameter chromium uprights. The 
lower shelf is a wooden desk with typewriter chairs 
being provided so that prospective customers may use 
any one of several typewriters. Paper holders are pro- 
vided under the desk, which is arranged at a level 
suitable for typewriter practice. 

Four makes of machines are carried, Underwood, 
Royal, Remington and Corona, and each is given an 
adequate representation. The construction of the dis- 
play does not affect the view of the loose leaf books 
carried directly back. A floor glass display case sup- 


| plies space for nine additional typewriters. The entire 


department is arranged at the front of the store in 
the most prominent location as typewriters are fast 
becoming one of the best selling items carried by this 


| store.—CWG 


ee 

HOUSTON COMPANY DOUBLES FLOOR SPACE 

The Houston Printing and Stationery Company, lo- 
cated at 1208 Texas avenue, Houston, Texas, has just 
recently expanded and enlarged their business estab- 
lishment. This Houston stationery organization has 
more than doubled its present store space and now 
boasts of one of the largest stationery stores in down- 
town Houston. The concern now has two entrances to 
the store, the present location at 1208 Texas avenue 
and another at 605 San Jacinto street both entrances 
leading to the store and thereby making the store an 
L shape affair. 

The company was organized in March, 1931, with 
Irvin Waldman as general manager, as the Houston 


| Stationery Company and carried a line of inks, pastes, 


pencils, carbons and ribbons. In 1932 the firm entered 
the printing field and changed the trade name to the 
Houston Printing & Stationery Company, locating in 
a downtown office building. Month after month their 
floor space was increased until in 1933 they were forced 
to seek larger quarters and settled in their present loca- 
tion at 1208 Texas avenue. This location is on one of 
the city’s most prominent business streets, being ex- 
actly one and one-half blocks from the heart of the 
downtown business district. The Houston firm engages 
in printing, engraving, rubber stamp manufacturing, 
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PULL-TUCK —the simplest, most con- 
venient improvement ever made in file 
pockets and wallets. Completely does 
away with tape, ties or string. To OPEN 
Simply PULL... To CLOSE—Just TUCK. 
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SELLING 


KEEPS YOUR PROFITS ROLLING IN 


Making two orders grow where one grew before is a sure way to in- 
crease your business. A\nd it's easy to do when you have the “Y and E”’ 
Franchise. So complete is the line and so wide the price range, that one 
sale just naturally leads to another. For example, there is nothing so logical 
for “Yand E” Steel Files as the “ Yand E”’ Direct Name System, Folders, 
Cards. Everything your customer needs for record keeping are right on 
your shelves . . . . ready to increase your sales and your profits. 


We will gladly tell you how to obtain the ““ Y and E” Franchise. 








YAWMAN®? FRBE MFG.©. | 


FACTORIES AND EXECUTIVE OFFICES, 1099 JAY ST., ROCHESTER, N. Y. 
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When pencil errors seem to sink 
The artist, clerk or student -- 
What e'er the land, what e'er 

the tongue 

The rescue's made by MASTER PINK] 





You can make good money featuring Weldon 


Roberts Erasers. 


MASTER PINK—Weldon Roberts Erasers 
2020 and 2021—are handy to use for pencil 
marks and for cleaning. The soft pink rub- 
ber stays clean, wears down evenly, erases 


smoothly. 


Feature MASTER PINK for a week or two 
and watch it sell. Of course, if you haven't 
MASTER PINK in stock you ought to write 
us at once. We'll send samples, prices and 


full details of Weldon Roberts Erasers. 


WELDON ROBERTS RUBBER CO. 


{merica’s Eraser Specialists 


NEWARK, NEW JERSEY, U.S. A. 
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stationery merchandising and with the acquisition of 
larger quarters, will add lines of office furniture and 
equipment. The company now handles Corry-James- 
town line of steel filing equipment and the Sheaffer 
line of inks, pens and pencils are featured exclusively 
by this dealer. 

This firm employs four outside salesmen in addition 
to two sales clerks in the store. Two persons comprise 
the delivery system and a staff of six is employed in 
the printing, engraving and rubber stamp departments, 
making a total of fourteen persons besides Mr. Wald- 
man in the organization. 

The store has installed a new floor covering, modern- 
ized the front and windows, erected two new outdoor 
Neon signs facing each of the two entrances to the 
store and five Neon signs adorn the inside of this store. 
The Texas city stationery house has for a long while 
employed radio advertising over one of Houston’s radio 
stations and recently has launched a newspaper adver- 
tising campaign that is reaping large rewards. 

Nearly $3,000 worth of new stock has been added 
since the enlargement began and more stock will be 


| added each month. The firm’s business has grown by 


leaps and bounds and as each month goes by new sales 
are being made. 

This firm features also the Markwell and Ace line 
of stapling machines, Boorum & Pease and Wilson- 


| Jones blank book and loose leaf lines, American Pencil 


Company, and Joseph Dixon Crucible Company lines 
of pencils are featured as are the Globe-Wernicke, 
Shaw-Walker, Weis Manufacturing Company and 
Imperial Methods Company line of stationers goods 
and products. Gibson’s greeting cards, Hammermill 
line of boxed papers, and the Odee line of Texas, Louis- 
iana and Oklahoma legal blanks are also carried and 


featured. 
—<g—_—___- 


ST. LOUIS NEWS NOTES 

The red letter day for stationers, their salesmen and 
families of the Greater St. Louis area is August 8 when 
a gala picnic will be given at the Pevely Farm in St. 
Louis County. There will be games, contests, dancing 
and a basket supper. Prizes will be given to the win- 
ners of the racing and horseshoe contests. Soft ball 
games will be played during the day. There will be 
dancing from 4 p. m. to 9 o’clock at night. 

Non-members and manufacturers’ representatives 
doing business with stationers, their families and sweet- 
hearts were invited to the picnic, which is sponsored 
by the Stationers Association of Greater St. Louis. 

= « * 

Charles T. Spalding, president of the Stationers Asso- 
ciation of Greater St. Louis, his wife and 10-year-old 
son, Clayton, are spending part of July at a cottage in 
Plymouth, Mass. 

o © * 

E. J. Mitchell, widely known salesman, severed his 
connection with the Levison & Blythe Manufacturing 
Company, writing ink and paste manufacturers of St 
Louis, and is now in business for himself as a manufac- 
turers’ representative. 

* 7 id 

L. W. Ruedy, manager of the stationery department 
of the S. G. Adams Company, took time off in July to 
enjoy a vacation. 

* * * 

H. W. Clark has rejoined the firm of the Clark-Peeper 
Company of which he is a partner at 209 North Fourth 
street, after an absence of about a year. The Clark- 
Peeper Company is in the reconditioned office equip- 
ment business.—HB 
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Here’s a file that will put system and 
service within close range of the busy 
desk worker. Right there when wanted 

out of the way when not in use. Keeps 
special correspondence or other important 
papers properly indexed for quick and 
easy reference. Made in two sizes—letter 
and cap widths. The letter size is 30%" 
high, including the easy rolling casters, 
13’ wide and 17” front to back. The 
cap size is three inches wider. Solidly 
constructed of well seasoned wood and 
furnished in finishes to match other office 
equipment. Complete as shown with ex- 
ception of indexes—these must be selected 
to meet requirements. A 25 A to Z index 
made of the long wearing pressboard is 
the usual requirement, but States, Daily 
or Months indexes may be used when 
desired. 
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The 


Desksid 


File 








Sfius Monroe, Michigan Letter Size—No. 1822 


Cap Size—No. 1825 
































This improved Busfile will keep any busy 
man’s special correspondence or other im- 
portant papers close at hand for quick 
reference, but conveniently out of the 
way when not in use. Made of well 
seasoned wood, extra strong construction 
to prevent any chance of racking. Two 
sizes—letter and cap. The letter size 
Busfile measures 30" high, 14%’ wide and 
204," front to back. The cap size is three 
inches wider. Guides for indexing the 
filed material must be ordered separately. 
The regulation 25 A to Z indexes are the 
usual type used, but States, Daily or 
Months indexes may be had if user pre- 
fers a different method of indexing. We 
recommend the metal tabbed pressboard 
indexes—the long-lasting de Luxe kind. 
Furnished in finishes to match other office 
equipment. 


The 





Letter Size—No. 1821 
Cap Size—-No. 1824 
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Improved 


Monroe, Michigan Sfius 




































Standard Letter Trays with 
Outside Supporting Metal Posts 


The Weis Manufacturing Co. 


y | cin 


Monroe, Michigan 





New York 


54-56 Frankiin Street 


Chicago 


Associated Stationers Supply Company 


Boston 


Adams, Cushing & Foster, Inc. 


there is a difference 


in the way Weis Standard Desk Trays are constructed, 
compared with some others on the market which look 
good but early show many constructional weaknesses. 
Weis Standard trays will stand hard usage because 
the bottoms are three-ply veneered wood grooved and 
glued into the sides, a feature that prevents warping 
or splitting. Corners are corner-locked and glued and 
bottoms are covered with full size non-marring 
material—obviously better than where only a portion 
of bottom is covered. Then too the wood from which 
Weis Standard Desk Trays are made is carefully 
selected and well seasoned. These constructional 
features, coupled with the fact that the line has 
various sizes and four practical finishes, makes it one 
that a dealer can tie to and feel sure his customers 
will be satisfied. 





Standard Letter Trays with 


Inside Supporting Metal Posts 
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HEYER ISSUED TWO-COLOR CATALOGUE 
Printed in two colors and attractively arranged, a 
new catalogue has been published and issued by the 
Heyer Corporation, 901-11 West Jackson boulevard, 
Chicago. 
In compliance with the requests of scores of Heyer 





Heyer’s Two-Color Catalogue 


dealers throughout the country for a catalogue which 
may be folded and carried in the pocket or portfolio, 
officials of the company have made the new booklet 
in condensed form. 

The catalogue contains full information of the chang- 
ing and modernizing of the many Heyer lines and pre- 
sents the complete output of stencil and gelatin 
duplicators and duplicator supplies manufactured by 
the company. 

Dealers may obtain a copy of the catalogue by writ- 
ing to the corporation’s home offices 

MYERS COMPANY TO MOVE 

Harry A. Myers, of the Myers Manufacturing Com- 
pany, office supply firm, First avenue North, Nashville, 
Tenn., has purchased the four-story building at 228-230 
First avenue North. The new owner has announced 
his intention of continuing the operation of his busi- 
ness in the building. Mr. Myers is one of the pioneers 
in Nashville in the office supply and typewriter trade. 
He operated for many years on Union street, later on 
Second avenue North, and a few years ago moved to 
First avenue North, one of the oldest sections of the 
wholesale district. The store is about a block south 
of the Public Square.—CG 

> 
“THE TRAFFIC IN STOLEN STAMPS” 

A new portfolio entitled “The Traffic in Stolen 
Stamps” which is a confidential survey of this type 
of losses incurred by business firms, has recently been 
published by the Postage Meter Company of Stamford, 
Conn. The book contains twenty-nine pages, many 
of which are illustrated and tell the story of methods 
used by stamp stealers, as well as the extent of their 
operations. 

The story contained between the two attractive cov- 
ers of the booklet is an interesting and absorbing re- 
port of the postage stamp “fence” and how, mainly 
through his efforts, stamp stealing has become a rec- 
ognized nation-wide illicit business. Every method of 
this type of robbery, some of them ingenious, is ex- 
plained in the book in the following chapters: “The 
Market for Stolen Stamps,” “Beating Postage Protec- 


Used and Recommended 


By the Trade for 
Half a Century 


**SILK SPUN” 


Typewriter Car- 
bon thinnest 
texture highest 
quality to pro- 

duce the 
greatest 
number of 
elear, 
brilliant 
copies 


“SILK SPUN” 


Typewriter Rib- 
bons finest qual- 
ity genuine silk 
fabric, greatest 
durability, unex- 
celled = writing 
qualities. 


The Famous Yellow Round Box 


The entire ““M & V” organization is pre- 
pared to assist you to increased sales and 
profits by offering :— 
(4) Highest quality typewriter rib- 
bons and carbon paper 
(B) A wide range of fair prices 
(C) The most complete line obtain- 


able 


(D) Sensible advertising and Sales 
Helps 

(E) A Service Department for the 
selection of material to meet the 
individual needs of each con- 
sumer 


(F) Full Protection 


You will find it to your advantage to write 
for catalog, prices and complete information 


MITTAG & VOLGER, INC. 


Principal Office and Factories, PARK RIDGE, N. J. 


Agencies Throughout the World 
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There Are No 
Dog Days 


in the summer of an Artility dealer's 


life. Due to the great intrinsic value of 


these chairs, sales go steadily on 
throughout the so-called stagnant per- 


iod of the warm months. 


The model illustrated above is No. 370 
for secretarial and clerical use. Com- 
fortable, pleasing to look at, and with 


correct postural features. 


Write today for dealer's proposition. 





EXHIBIT AT THE 
STATIONERS ASSO- 
CHICAGO, 


VISIT OUR 

NATIONAL 

CIATION MEETING IN 
SEPT. 21 TO 24. 





Artility Metal Products, Inc. 
801 Monger Bldg... Elkhart. Ind. 








| 
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tion System,” “The Story Behind the Story,” and “The 
Method Giving Absolute Protection.” 

In a specially constructed pocket on the back page 
are enclosed several sheets of reading matter which 
describe in detail and in an interesting manner, the 
method perfected by the Postage Meter Company for 
preventing the annual wholesale losses in stolen post- 
age stamps 

According to W. R. Greenwood, general sales manager 
of the company, executives of business firms may ob 
tain a copy of the portfolio by requesting it on their 
company letterhead. 

=— 
ERASER DISPLAY CAPTURES ARTISTS’ INTEREST 

A banner in dark velvet bearing the letters P A A 
built of erasers was the contrivance of George Nelcon, 
Pacific coast representative of the Weldon Roberts 
Rubber Company during the convention of the Pacific 





This Clever Display of Weldon Roberts Wins 
Praise at Art Convention. 


Art Association held recently in San Diego, Cal. Some 
four hundred delegates attended, and they liked Mr. 
Nelson’s idea well enough to hang the result in the 
lobby of El Cortez Hotel as convention publicity. It 
was the only piece of advertising so treated. Mr. Nel- 
son was called on to address the convention on bzrhalf 
of the manufacturers. For a time his banner was also 
displayed over the entrance to the exhibition room, 
where commercial exhibits—including an effective dis- 
play by his company—were shown 
> 
THE MART TAKES FRIDEN LINE 

The Mart, 101 South Second Street, Memphis, Tenn.. 
with R. M. Bowers at the head and R. A. Currie recently 
added as sales manager, has taken on the Friden calcu- 
lator line, manufactured by the Friden Calculating Ma- 
chine Company, Oakland, Calif. The Mart also handles 
the Allen-Wales adding machines.—CG 
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Sales exceed all expectations. . 


for CARTER’S New “CUBE STAND” ! 


NLY a few months after its 
introduction, Carter’s new 
“Cube Stand” has hung up new 


sales records. Here are the reasons 
tor this sensational preformance 
here’s why you can count on it for 
continued sales success! 


FIRST: 


There’s an open market for 


( A the “Cube Stand.”” A knockout for 

i. looks, with every practical feature 

. cc possible it’s one of the few prod- 

( —_—— ucts that’s a popular favorite for 
. ' both home and office use. 





* Th Cube has a 
, 

mouth for easy aippin 

and filling ... and 


learproojy screw cap. 


CARTERS IN 








SECOND: The special 39c combi- 
nation offer provides the biggest 
bargain in Ink that Carter has ever 
made. 

THIRD: The Carter advertising 
campaign in the leading national 
magazines will continue to feature 
the ““Cube Stand” for the rest of the 
year. 

Get your share of the profits out of 
this amazing best seller. Keep the 
Carter “Cube Stand” prominently 
displayed. And at the same time, 
win new customers——repeat cus 
for Carter’s Finest Ink. 


tomers 





@ For a limited time, 
Carter makes a price 
on a Cube and “Cube 
Stand” combination 
so that you can offer 
it at a real bargain. 


FINEST FOR 
FOUNTAIN PENS 


The Carter's Ink Company, Boston, New York, Chicago, Montreal 
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Bassick 
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CASTERS AND FLOOR PROTECTION EQUIPMENT 





This practical, attractive 
display block is creating 
business for Bassick dealers 
Write for Catalog No. 113 
and information about how 
you can secure this sales help 








DIAMOND-ARROW BALL-BEARING CASTERS 
“THE ACCEPTED STANDARD OF QUALITY” 








NOMAR 
RUBBER DESK SHOES 








NOMAR ATLASITE CUPS 








RUBBER 
CUSHION SLIDES 














NOMAR FURNITURE RESTS 








THE BASSICK LINE is the outstand- 
ing line of office chair casters and floor 
protection equipment. In quality and in 


completeness, Bassick offers a real oppor- 


tunity to office equipment dealers for a 
profitable volume of business. Write 
for catalog No. 113 and ask for com- 


plete information on Bassick sales helps. 


THE BASSICK COMPANY « BRIDGEPORT, CONNECTICUT 


(Canadian Factory : STEWART-WARNER.ALEMITE CORPORATION OF CANADA, LTD., BELLEVILLE, ONTARIO 


—— _ ft a tek 6s 
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SPRING FURNITURE SHOW ATTRACTS 
HUNDREDS 

An elaborate and diversified display of new styles in 
office furniture comprised the Spring furniture exhi- 
bition held last month in the Merchandise Mart and 
the Furniture Mart in Chicago. 

While nearly every firm taking part in the exhibition 
centered its efforts on displaying household furniture, 


many of them gave fine representation of furniture for 


the office. Among these were the following: 

The Howell Company, St. Charles, Ill.—A fine show- 
ing of Chromsteel modernistic desks and chairs sup- 
plemented by an exhibition of several new series of 
up-to-date smoking stands, all of which were equipped 
with the latest features of attractiveness and utility. 
William McCredie, secretary and treasurer of the com- 
pany, was in charge. 


Imperial Desk Company, Evansville, Ind.—The exhi- | 


bition of this company featured a modern design port- 
able typewriter desk in figured walnut veneers. This 
was supplemented by a line of handsome and modern- 
istic desks for the office and the home as well as a fine 
line of bookcases in many sizes and styles. R. C. Ham- 
ilton was in charge. 

Jasper Seating Company, Jasper, Ind.—This exhibit 


consisted of household furniture, with an office furni- | 


ture department, at 529 South Wabash avenue. W. J. 
Gosman was in charge. 

Murphy Chair Company, Inc., Owensboro, Ky.- 
Two new series of handsome upholstered office chairs 
of the executive variety were the features of this ex- 
hibit under the direction of R. J. O'Malley. Richly fin- 
ished in walnut and fine leather, these lines included 
both armchairs and swivel chairs. 

Tell City Chair Company, Tell City, Ind.—An exclu- 
sive line of executive and stenographic posture chairs 
was on display, together with straight and arm chairs 
in walnut and mahogany. J. H. O’Toole in charge. 

St. Johns Table Company, Cadillac, Mich.—This ex- 


hibit consisted of household furniture and featured fine | 


dinette suites and living room tables. H. M. Petrie in 
charge. 


Exhibitors in the Merchandise Mart were: 
Wabash Cabinet Company, Wabash, Ind.—Under the 


direction of E. V. Hughes the showing here consisted | 


of fine lines of bookcases, desks, chairs, tables and 
lamps arranged in suites. 

High Point Bending & Chair Company, Siler City, 
N. C.—Attractive and clever showing of Colonial house- 
hold furniture under the supervision of K. G. Clapp. 
The exhibit included a varied selection of straight and 


arm chairs for the office, with a good showing of all | 


types of institutional chairs. 

Mutschler Bros., Nappanee, Ind.—An artistic show- 
ing of household furniture combined with a clever and 
modern lighting arrangement was shown by this firm. 
William Mueller was in charge. 

Majestic Lounge Company, Inc., New York, N. Y.— 
Several new modernistic pieces in general office usage 
featured this showing, together with a line of com- 
pletely-upholstered chairs shown for the first time this 
season. M. V. Follin in charge. 

Sikes Company, Inc., Buffalo, N. Y.—This firm again 
featured its three handsome colonial office suites, the 
Valley Forge, the Hamilton and the Jefferson en- 
sembles. 

- 
FRYMIRE APPOINTED UEF MANAGER AT MEMPHIS 


George L. Frymire, Dallas, Tex., has been appointed 


branch manager of Underwood Elliott Fisher Com- | 
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Every othce equipment dealer is welcome to a copy of Ship- 
man-Ward’s new catalogue ... the most complete issue ever 
offered to the trade. The pages are conveniently arranged 
in sections and lists all your wants from the smallest gad- 


get to 
copy ? 


the largest part. Why not write today for your 


It is yours for the asking—no obligation, of course. 





J 
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Whatever you may need in office equipment 
it is almost certain that you will find those 
needs listed in Shipman-Ward’s new cata- 
logue. This issue includes a Platen section, 
a Typewriter section, a Typewriter Parts sec- 
tion, listings on Tools, Typewriters, Sta- 
tionery, Office Equipment, and a complete 
section devoted exclusively to Stencil and 
Gelatin Duplicators and Supplies for all du- 
plicators—a new line with Shipman-Ward. 


f 


—y— 








Use this new catalogue frequently ... it will bring 
more business at a smaller cost because Shipman-Ward 
products create satisfied customers. 


SHIPMAN-WARD MFG. CO. 


4401 RAVENSWOOD AVE., CHICAGO 
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K1 Electric 
(Hand Feed) 








K2 Electric 
(Automatic Feed) 





NIAGARA DUPLICATOR CO. 


$815 THIRD STREET SAN FRANCISCO « U. S. A. © CABLE “NIADO"” 
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SENGBUSCH 


another triumph in 






COMPLETE SET 
COMPLETE SET 


No. HP1—Plein Black .. $2.50 


pen.. e- . 


THE 


No. HP2—Chrome trimmed well and 
; ; $3.00 
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announces 
scientific engineering 


wa 


COMPLETE SET 


No. HP3—Chrome trimmed well end 
pen with chromium base... ...$3.50 


Pe DESK SET 


Most desk sets are basically alike — this 


one is basically different. 


% INGENIOUSLY MOLDED IN ONE PIECE. There can 


be no leakage seepage, or overflow due to temperature changes 
because there are no joints or connections 

* NON-CORROSIVE—U NBREAKABLE. Made of hard rub 
ber, handi-pen desk sets are permanently resistant to acids in 
nk and are practically indestructible 

*% ONE FILLING A YEAR. Handi-pen desk sets hold SI\ 
OlNCES OF INK, enough for the writing needs of the average 


a whole 
Vacuum holds ink in the dome-shaped 


user for year—thus they require filling about once 
' yeu 
well, allowing just enough ink in‘ the dip com- 
partment to rest the pen in ink to proper depth 


at all times 
* THE PEN RESTS IN THE INK 
of the usual dry socket, this one feeds the ink to 


Instead 


the pen. When not in use the pen point rests in 
i bath of ink 


opening in the set against dirt and evaporation 


Also 


The penholder seals the only 


Pen is ready for instant use—ink is always fresh 


FREE! 


Colorful handi-pen 
selling folder No. 12 in 


is available with your 
imprint at no cost. 


a forceful 
counter and window 
card. Order a supply! 





See here— 


ind clean. No constant dipping, clogging or flooding. Superior 


to a fountain pen. 
*® THE POINT HOLDS THE INK 


amount of ink carried in a fountain pen barrel, it is seldom in 


Because of the varying 

perfect balance. Handi-pens have a slotted, hard rubber feed 

under their points and carry enough ink so that only an occasional 

dip is necessary 

*% INTERCHANGEABLE POINTS. — The 

gold-plated, pen points are held securely by a wedge lock which 
makes changing of points a quick and simple 


iridium-tipped 


operation. A variety of points is offered. 


Limited space permits covering only some of 
the high spots of this remarkable step forward 
writing efficiency. The 
handi-pen offers, plus its low price, will make 
it the No. 1 seller in your store Be “the 
first” to your 


many advantages 


to present this “new creation” 


trade. Get the cream of the market by stock- 


ing it now! 


SALES POINTS GALORE — TREMENDOUS PROFIT 
POSSIBILITIES — GET FULL DETAILS — WRITE TO 


SENGBUSCH SELF-CLOSING INKSTAND CO. 


915 SENGBUSCH BUILDING 


MILWAUKEE, WISCONSIN 


Canadian Distributor 
THE BROWN BROTHERS, LIMITED, TORONTO, CANADA 
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pany at 150 Monroe avenue, Memphis, Tenn., by L. Y. 
Hagen, southern district manager. Mr. Frymire joined 
the organization in 1922 and has since then been con- 
nected with the Dallas branch. F. A. Lyon, former 
manager of branch has been transferred to Atlanta, 


Ga. 


_> 

PARKIN COMPANY FORGES AHEAD 
The Parkin Printing and Stationery Company, Little 
Rock, Ark., reports that their business is now consider- 
ably ahead of what it has been in previous years. The 
two brothers, H. W. Parkin and William Parkin, who 
were announced by the July issue of Office Appliances 





H. W. Parkin 


W. L. Parkin 


as in charge since the death of their father, the late 
John H. Parkin, express the hope that the thirty-seven- 
year-old institution will make 1936 one of the most 
profitable years since 1929. 

H. W. Parkin, the new president, is in charge of print- 
ing and sales; William Parkin, vice-president, conducts 
the furniture and office equipment division. 


oy 
MacCREADY EXPANDS STORE 
The H. R. MacCready Sales Company, 316 East 
McDaniel street, Springfield, Mo., has recently doubled 
the size of its store through a plan of removing par- 
titions and rearranging interior fixtures and furniture. 


The organization, which is located in the heart of 
the business district, was founded eleven years ago by 
H. R. MacCready and since that time has grown stead- 
ily. At the present time the firm handles many nation- 
ally-known lines including merchandise of the Shaw- 
Walker Company, National Blank Book Company, 
Columbia Ribbon & Carbon Manufacturing Company, 
Southworth Paper Company, Sanford Manufacturing 
Company and the Joseph Dixon Crucible Company. 

oe —— 
AIGNER’S NEW CIRCULAR IS OUT 

Featuring the company’s line of Aico Grip tabular 
edge index tabbing, a new pocket-size circular has 
recently been issued by the G. J. Aigner Company, 
503 South Jefferson street, Chicago. 

Printed in colors and artistically set up, the circular 
contains illustrations and descriptive matter on the 
Aico Grip tabbing, explaining in detail its advantages 
and the many uses to which it can be applied. 

When folded the outer cover of the circular contains 
a time-saving order blank for dealers who need only 
write in the name and address and quantity and color 
of the tabbing required. 











THE 


SIGNIFICANCE 


OF 


ACCO 


* ACCO is the originator and 
developer of a complete line, 
embracing a diversified group of 
items for the binding and pro- 
tection of business records. 

* ACCO Products represent the 
highest in quality and work- 
manship in every stock number 
and “‘special.”’ 

* ACCO’s background is repre- 
sented by 33 years of pioneering 
and expanding the fastener mar- 
ket. 

* ACCO is the only manufac- 
turer with a sales organization 
adequate to handle that type of 
business which is_ particularly 
and exclusively Acco. 

* ACCO’s complete and_ thor- 
ough understanding of dealer 
problems is combined with a 
merchandising policy that em- 


phasizes dealer cooperation. 

















LEADERSHI 


In Posture! 









Get Our New 


and Complete 
Catalog! 


Harter Leads 
with 


The KEY y 
to HEALTH 


ard 
COMFORT 





Our “Trial Offer’ Method 
Gets Results for Dealers 


They know that the trial-offer method gets results—sells 


sell themselves, when given a real day by day test. 


posture chairs and makes profits. There are still some 
territories open. Let us tell you in detail what some office 


ARTER dealers know that Harter Posture Chairs | 


appliance dealers are doing with the Harter Posture line. | 


WRITE for the New Harter Catalog showing the 
complete line of posture chairs. Learn about the plus 
values—durability, beauty, comfort, correct anatomical 
design and the famous key adjustment—the quickest, 
simplest, most positive adjustment known. 


THE 


HARTER 


CORPORATION 
STURGIS - MICHIGAN 


Manufacturer of the World's Finest Steel Seating Equipment 
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CARTER PAYS VISIT TO FORT SMITH 

Henry J. Carter, senior salesman of the Underwood 
Elliott Fisher Company branch at St. Paul, Minn., was 
a visitor last month at Fort Smith, Ark. While in the 
Arkansas city Mr. Carter paid a welcome visit to his 
father, W. J. Carter, his brothers and sister. As part 
of his territory out of the St. Paul office Mr. Carter in- 
cludes the state capitol. 

> 

CIRCULAR COVERS MANY ACE COMPANY ITEMS 

Containing illustrations and descriptive matter on 
several of the principal fasteners and staples, a new 
and attractive circular has recently been published 
and issued by the Ace Fastener Corporation, 3415 North 
Ashland avenue, Chicago. 

The circular is printed in black and orange on a 


Recommended and Seid by 





New Ace Fastener Corpora- 
tion Circular 


high-grade white glossy paper and folds into a con- 
venient mailing-piece size. When folded the front sec- 
tion has a blank space in which may be printed or 
stamped the dealer’s name and address. 

The inside sections are devoted to the many prod- 
ucts of the corporation including the following items: 
Ace standard, Pilot, Cadet fasteners, Ace, Pilot and 
Cadet tackers, one-hand tackers and several special 
models. 

Copies of the circular may be obtained by communi- 
cating with the company’s home offices 


i. 
STORE IMPROVEMENTS SOUTH AND WEST 
Several commercial stationers in the south and 


southwest have reported that new buildings and re- 
modeling have been undertaken recently. At Baton 
Rouge, La., George E. Everett plans moving to a new 
store. The Latil Stationery Company of that city is 
also planning important improvements. At Little Rock, 
Ark., the Arkansas Printing & Lithographing Company 
has work under way on new buildings. There are pros- 
pects of several “grand openings” in connection with 
these projects. 
_ 
JUNGE VISITS UEF AT CHICAGO 

On Wednesday, July 15, H. L. Junge, assistant comp- 
troller of the Underwood Elliott Fisher Company, 
stopped for a visit to the Chicago office of his company 
He was on his way back to New York City after having 
spent his vacation in Clinton, Iowa, his home town. 
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TRI-GUARD FILES ARE 
NEW- BETTER- DIFFERENT 


The Tri-Guard principle is a revolutionary improvement in filing. 
It provides the safest, simplest, most economical and best method of 
filing and finding, and is the outstanding development in years. 


Your customers will like Globe-Wernicke Tri-Guard files for they 
help prevent fatigue, reduce wear and tear on quides, folders and 
contents, speed up filing and finding and reduce expenses. 


TRI-GUARD 
FILES 
PROVIDE 
Quick Filing V-CUT POCKET 


Fast Finding ) “SUPPORT | 
Better Visibility 







Greater Accuracy 


I Gatesa-t- 1-1-1601 
J Heatest-valony 


—and all with less 
hea ae bale ME-> 40) -oatat- 


SWAY CHECK 















AN EXCLUSIVE G/\W DEVELOPMENT 


Each guide slides on three rods and supports as well as indexes 
contents of drawer, which are always kept in an upright position. 
Ample working space is provided without compression or frequent 
adjustment of the follower, or the use of additional accessories. 


The distinctive and exclusive features of Tri - Guard files enable 
you to substantially increase sales and profits and make satis- 
fied, permanent customers. Investigate the opportunity to 
make money with this outstanding merchandise. Write for 
catalog, prices, dealer's discounts and additional facts. 


Globe-Wernicke 


Cincinnati, Ohio 











MAKERS OF OVER 4000 ITEMS NEEDED IN OFFICES 
Steel and Wood Office | mthastiatia. I an 4 I yuipme t B K ase Partit r 


and Wood Equipment for Libraries, Sct and " B Tere 


Service +l 








ioners’ Products; Storage and Visible Re 
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MIRACLE BOTTLE 


DOES THE IMPOSSIBLE! 


Ink—to the last drop—at the top! 


APPLIANCES 








New 15¢ Bottle Will Boom Ink Sales for Stationery Trade! 





No matter how little ink remains in the bottle, it 
always goes to the top—easy to get at! Unlike other 
containers of this character, the “‘well’’ occupies 
the entire inside of the extra wide, deep neck. 


“WELL-TOP” 


. . s 
re-sell on its convenience 


will sell on its cleverness—and 


Here's an opportunity to sell a 15¢ size of the 
famous Waterman’s Ink in a bottle with a unique 
feature unobtainable at lower prices. 

“WELL-TOP,” 


ing, and displayed in your windows and on your 


backed by Waterman’s advertis- 


ms Mma. 


This display, on your counter, picks up extra sales! 


WANtosiihvite 


PENCILS : 


counters (where people can see it and try it) will 
skyrocket ink sales! 

Children and adults alike are fascinated by this 
miracle bottle. Be the first in your city to feature it! 
L. E. WATERMAN CO., 191 Broadway, New York City 


Chicago + Boston + San Francisco 


EVERY DOZEN PACKED 
IN SELF-SERVICE 
] DISPLAY CONTAINER 








Blue Black and Jet 
Black (permanent) 
Blue (washable) 
Also— Red, Green, Violet 







INKS 
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SHIPMAN-WARD TO HANDLE 
BURGESS TYPEWRITER PADS 
The Shipman-Ward Manufacturing Company, of 4401 
Ravenswood avenue, Chicago, is introducing to the 
trade a new type of typewriter pad manufactured to 
retail at $1.50. 
The new item is known as the Burgess sound-absorb- 
ing typewriter pad. It is constructed of a special felt 





Burgess Typewriter Pad 
£ YI 


and covered with a sheet of perforated steel and, due 
to its acoustic efficiency, substantially reduces the 
sound of typewriter keys by allowing the sound waves 
to trickle through and be absorbed. 

According to officials of the company the new pad, 
which is licensed under C. F. Burgess, Inc., has been 
scientifically tested and approved as a sound-absorbing 
device. 

> 
ROYAL LAUNCHES SALES CONTEST 

Built around the theme of a national election and in- 
volving every branch office and standard dealer in the 
organization, a nation-wide sales contest has been 
launched by the Royal Typewriter Company for a 
ninety-day period. 

Indicative of the extent to which the Royal organ- 
ization has gone in an effort to thoroughly cover every 
detail in the event, a prize catalogue which offers an as- 
sortment of prizes calculated to appeal to salesmen has 
been published. In addition to the lists contained in 
the catalogue there will be a cash prize of $300 for the 
manager of the winning district in the winning group. 
This group will be known as the Royal Champions and 
will receive a gold championship cup. 

For the winning district in the losing group there 
will be a prize of a silver cup and the title of Group 
Champions with a cash award of $200 for the district 
manager. Each branch office or standard dealer selling 
and delivering the highest percentage of standard ma- 
chine quota in its district will receive the title of Dis- 
trict Champions and a bronze championship plaque. 

> 

LA DEUR NEW MULTIPOST REPRESENTATIVE 

IN CHICAGO 

On July 1, William La Deur was appointed Chicago 
representative by the Multipost Company, Rochester, 
N. Y. Mr. La Deur succeeds Mr. Ekvall who resigned 
to take up other work. The new representative main- 
tains officers at 305 S. La Salle street under the name 
Multipost Sales & Service Agency. 

Mr. La Deur is well equipped from the standpoint of 
experience and ability to discharge the duties of his 
new position. For fifteen years he was connected with 
W. L. McKay, manufacturer and distributor of mailing 
room equipment and supplies. For the past four years, 
he has conducted a business in mailing machines under 
his own name 


Og 











Private Secretary File 
It's NEW— 
DEST RABLE— 
LOW PRICED 





Letter and Legal Sizes 
Oak, Walnut and Mahogany Finishes 


Send for a sample today 


IMPERIAL METHODS CO. 
Forest Park, 


Illinois 


Western Representative 
C. J. Schubert, Jr. 
307 East Third St. 

Los Angeles 


Gerard D. White 
100 Worth St. 
New York City 
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WHO SAYS 
CHAMPION CLASP 
ENVELOPES AINT DE 
BEST DAT YOUSE 

CAN BUY? 


But, you don't have to take 
anyone’swordtorit ... 


- - - You can prove it to 
your own satisfaction 
by sending for samples! 


AG ~ y 
» 


A complete line of all sizes in both Jutex 
Manila and No. 1 Kraft carried in stock 
for immediate delivery. 


Better Speameng - oe 
Deeper Flaps...Well 
gummed seams that do 
not break open. 


QUALITY PARK 
ENVELOPE CO. 


11-116 Merchandise Mart 
CHICAGO 


Factory at St. Paul 
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“THE HUMAN SIDE OF SALES STRATEGY” 

Under the above title a new and unusual booklet 
has recently been published by the Autopoint Company 
of Chicago for distribution among its customers in the 
premium field. 

The booklet is primarily a piece of sales literature 
dealing with the possibilities of selling Autopoint prod- 
ucts to companies engaged in the premium business 
But, apart from that factor, the booklet is one of the 
most unique and amusing and yet instructive publica- 
tions printed in recent years 

The cover contains a composite picture of scenes con- 
cerned with Autopoint pencils. But in the center, and 
dominating the entire page, is a cutout photograph of 
the happy, smiling countenance of Billy B. Van, former 
stage comedian, and at the present time mayor of 
Newport, N. H., and manufacturer of Pine Tree Soap. 

Two pages are devoted to a number of valuable tips 
on salesmanship in connection with Autopoint products 
under a heading of “Setting the Stage for the Sales- 
man.” Other subjects dealt with include “Getting More 
Out of Sales Interviews,” “Keeping Sales at a High 
Peak,” “Pepping Up the Salesmen,”’ and “Putting 
Wholesaler or Distributor Salesmen to Work for You.” 

The booklet is replete with photographs most of 
which stress the value of the accompanying text. Two 
more, however, are of Mr. Van in which the former 
comedian utilizes his famous stage expressions to 
match the snappy and convincing captions beneath 
the pictures. 

- ; 

14-INCH CARRIAGE TYPEWRITERS POPULAR 

There are more 14-inch carriage, elite type, type- 
writers sold in the city of Tulsa and trade territory 
than in any similar area in the country, C. E. Baker, 
Jr., agent for Underwood Elliott Fisher Company, said 
recently. 

Peculiarly, this is due to the almost universal use 
among oil companies of the southwest of legal-size 
forms written upon the long way for many purposes. 
Financial statements among the companies all seem 
to be arranged in such a way as to require both the full 
length of the paper and the small type. Seventy to 
seventy-five per cent of the stock carried by the Tulsa 
agency is in typewriters having these two specifica- 
tions BART 

> 
CALIF. CARBON DEALERS TO HOLD ELECTION 


The Carbon & Ribbon Dealers Association of North- 
ern California will hold its annual election of officers 
in the Palace hotel in San Francisco on August 14 when 
a president, vice-president, treasurer and five directors 
will be chosen. Following the election the new associa- 
tion heads will be inducted into office at the annual 
dinner. 

W. G. Huston, Pacific Coast manager, Mittag & Vol- 
ger, Inc., is the retiring president. 

> 
E. L. ROSENBERRY RESIGNS FROM MOHICAN 
PENCIL COMPANY 

E. L. Rosenberry, until recently associated with the 
Mohican Pencil Company, Philadelphia, has accepted 
a position with the American Lead Pencil Company, of 
Hoboken. His former organization promises to main- 
tain the close relations he established in the territory 
formerly the scene of his activities, and bids him god- 
speed: 

“Gene is a fine chap and we wish him success in his 
new position and that his expectations will be fully 
realized.” 
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for selling 
features / 


Another example of INVINCIBLE “personal- 
ized service.” Certain specific requirements had to be 
met. Ordinary stock items would not serve the purpose. 
So, this large firm turned the problem over to INVINCIBLE. . . . 
From blueprints to delivery every step of design and construction was 
carried out in accordance with the policy of “personalized service” for 
which INVINCIBLE is kecoming so well known. 

Since the original installation, this company has ordered additional 
units—the best possible proof of satisfaction. 
Just as INVINCIBLE “personalized service” is helping other dealers 


to boost their sales volume so it will help you. 






Have You Seen Our Latest Catalog? 


Not “just another catalog” by any means. A sales manual that you 
will find yourself using more and more in your daily work. Send the 
coupon below for your copy. 


“GO AHEAD WITH INVINCIBLE” 


INVINCIBLE METAL FURNITURE CO. 


Factory and Executive Offices, Manitowoc, Wis. 
NEW YORK CHICAGO LOS ANGELES 





STEEL FURNITURE 





DESKS . . . FILE CABINETS ee ee) ey 
COUNTERS . . . CUPBOARDS ae "™Ation 4, ~ 
CONCEALED SAFES . . . LETTER e.g nee Davinci 
TRAYS .. . WASTE BASKETS . . . ETC. i Mega” thug = ’ 
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CANADIAN NATIONAL EXHIBITION 

With the various committees working day and night 
to assure the same success which featured the event of 
other years, plans for the holding of the Canadian Na- 
tional Exhibition at Toronto from August 28 to Sep- 
tember 12 are rapidly nearing completion. 

A. T. Hunt, chairman of an exhibition committee ap- 
pointed by the Canadian Business Equipment Manufac- 
turers Association, reported a keen interest exhibited 
by scores of business men who participated in former 
shows and declared that without exception each one 
of them will be represented when the 1936 show opens 
at Toronto. 

A special feature of the exhibition for which plans 
have already been completed will be a typewriting con- 
test for the world’s championship and the Canadian 
championship (professional), and for the amateur 
championship and the Canadian school championship. 

The contest will be held on September 2 and already 
scores of aspiring title holders have signed applications 
to enter. The five events are listed as follows: 

Class 1. World’s champion typewriting champion- 
ship (professional), open to any typist in the world. 
The prizes will be $1,000 and $500 in cash. 

Class 2. Canadian typewriting championship. Open 
to Canadian typists. Prizes, $500 and $250 cash. 

Class 3. Canadian amateur typewriting champion- 
ship. Open to Canadian amateur typists. Prizes, cham- 
pionship trophy, silver medal and bronze medal. 


Class 4. Canadian school novice typewriting cham- 





pionship. Open to bona fide students who have never | 


used a typewriter in any way prior to September 1, 
1935. Prizes, championship trophy, silver medal and 
bronze medal. 

Class 5. Canadian school “open” typewriting cham- 
pionship. Open to any individual who has been a bona 
fide student continuously in the school from which en- 
tered. Prizes, championship trophy, silver medal and 
bronze medal. 


a 





This Striking Display Was Recently Shown At the Marion, 

Ohio, Better Homes Exhibition by the Wiant Book Store, 

Enterprising Royal Typewriter Dealers Association of 

Marion.—-A great deal of work went into the display which 

won the acclaim of the thousands of persons who viewed it. 

a 
DO/MORE HOLDS SALESMEN’S SCHOOL 

With Fred L. Turner, educational director, in charge, 
the Do/More Chair Company held a three-day school 
for representatives’ saiesmen at the company’s general 
offices at Elkhart, Ind., beginning July 9. 

The daily sessions were devoted to explanations of 
policy, the newest slants in selling and other matters of 
interest to those in the selling field. 

On Friday, July 10, the Do/More Company officials 
were hosts to the entire group and entertained the visi- 
tors at a dinner in the Christiania Country Club. A 
scheduled program of golf was shelved because of the 


UILTATUH 


Typewriter Papers 


PAPER FOR 
PARTICULAR PEOPLE 


Your most exacting customers will be 
pleased with the quality of ‘‘Dictator’’ Type- 
writer Papers. Your most careful buyers 
must admit their value. 


The Dictator Line is a complete—but 
compact—group of correspondence and 
record papers. Each paper is selected for 
its adaptability to one type of use. 

It's an easy line to stock because it meets 
every office and factory need with the few- 
est possible kinds and weights. It's an easy 
line to sell because each paper is so ideally 
suited to its intended use. 

The Dictator Line is the kind of mer- 
chandise that attracts value buyers and 
creates quality traffic for your store. 


Sold Through 
Exclusive Dealers 


There are some good markets in which no 
dealer has been appointed. Check with us 
about your locality. 


IStl WEST 38'F STREET* CHICAGO 
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FAR GREATER DURABILITY. SERVICE 
AND BEAUTY-YET LOWER IN PRICE 


SICELCASE DESKS SELL 


Because They Deserve to Sell 


Quality at a price that isn’t “loaded,” 
will always command a buyer’s attention 
and reach a buyer's pocket nerve. That’s 
why STEELCASE Desks sell in steadily 
growing volume. The quality is high and 
the price is lower than most buyers ex- 
pect. 

We help our dealers sell too. We have 
just produced a series of attractive four- 
color easel-back display cards (of which the 
above is a sample) that are already making 
a big hit. If you want more steel desk and 
file business let us send you a set of these 
striking display pieces. They will pleasant- 


ly surprise you. Address 


‘STEELCASE 


_Susiness y= guipm ernr 


METAL OFFICE FURNITURE COMPANY 
GRAND RAPIDS MICHIGAN 
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unusually hot weather although a few of the visitors 
played one round. 

Those who attended the meeting were: Bob Simon, 
Mansfield Typewriter & Office Supply Company, Mans- 
field, Ohio; Claude Louth, Frederick Paper & Twine 
Company, Lima, Ohio; Arthur Brennan and Robert J. 
Hackett, The Brennan Company, Akron; J. E. Heiser, 
Business Equipment Company, Peoria, Ill.; Aubrey 
Head, Guthrie’s, Evansville, Ind.; O. E. David, McQuiddy 
Printing Company, Nashville, Tenn., and E. F. Diebold, 
representative at Rochester, N. Y. Mrs. Heiser, Mrs. 
Diebold and Mrs. Davis accompanied their husbands. 

-— 
HOTCHKISS HAS NEW COUNTER DISPLAY 

Following the recent introduction to the trade of its 
new Model H52 stapling plier, the Hotchkiss Sales Com- 
pany, Norwalk, Conn., last month issued a novel counter 





Hotchkiss Counter Display 


and window display card as an aid to dealers in selling 
the H52. 

The display is attractively printed in colors and holds 
an actual sample of the Hotchkiss stapling plier. It 
is in two parts and is easy to set up. Despite its ability 
to attract attention the display is of small size to take 
up the minimum of space. 

Dealers who have not received the display with their 
orders for the new item may obtain a copy by writing 
direct to the Hotchkiss Company’s home offices 

> 
PERSPECTIVE PROBLEMS IN BRIEF 


The Calibron Notebook for May, 1936, has just come 
to Office Appliances’ attention. The issue runs to forty- 
four pages, illustrated and indexed, in a heavy paper 
cover. The publishers are Calibron Products, Inc., West 
Orange, N. J. Its content, under the main head of per- 
spective, falls into three divisions: illusions of depth, 
perspective methods, and perspective problems. 

Readers interested in advertising layouts and display 
in general will find in the Calibron Notebook a collec- 
tion of stimulating material. Not all is of immediate 
practical usefulness for concrete situations in stores 
and offices—no one conversant with the field would ex- 
pect that. But the total content is such as will help to 
establish a better understanding of correct perspective 
in drawing. 

ae 
CROSSMAN & CLAYTON CHANGES NAME 

Crossman & Clayton, Inc., 65 Duane street, New York, 
N. Y., one of the leading office equipment houses in the 
East, last month changed its name to D. T. Crossman, 
Inc. Sam Clayton, former partner in the business, with- 
drew from the firm some time ago. 

In announcing the adoption of the new name for his 
company, President David T. Crossman issued a card 
to his hundreds of friends and customers which read 

“Mr. S. S. Clayton, not having been connected with 
Crossman & Clayton, Inc., for the past year, the name 




















AUGUST. |! 105 











SPECIAL OFFER TO 
STATIONERS? 


This Marvelous Master Display and 
_ $750 to 302° Extra Profit 


FREE? _ 


Here’s the most amazing and unique profit opportunity ever 
offered to stationers on commercial ink! 

First, because it brings you the only display ever built for 
ink in commercial quantities—a marvel of modern design, 
produced in full color, for use in your window or on your floor. 

Second, because it gives every stationer, from the largest to 
the smallest, an opportunity to make big extra profits as he 
builds a permanent, steady repeat business on Parker Com- 
mercial Quink—the new Anti-Fade, Waterproof Ink that 
Dries ON PAPER 31% Faster and Does Not Smear. 

We make this remarkable offer for the sole purpose of get- 
ting more stationers and office supply houses to introduce 
Parker Permanent Quink to their customers. For we know 
when your customers once try Permanent Quink for account- 
ing and general office use that they'll be sold on it for good. 
Once they use Quink they ll know—and repeat orders will tell 
you—that one ink is NOT the same as another. 

Unbiased tests for fading, washing out, quick drying, 
smearing, and freedom from deposit formation, prove that 
Parker Permanent Quink is superior to any standard ink on 
the market. While it is true that some inks have one or more 
of these features, Permanent Quink alone combines them all. 
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Initial Orders Easy—Repeat Business Sure 

Tremendous national advertising of Parker Quink has paved 
the way for easy introduction and because the exclusive fea- 
tures of Commercial Quink are quickly recognized, you'll make 
hosts of new friends—build a steady reorder business. 


Take Advantage of Free Offer Now 
Don't delay another day. Fill in the coupon below 
and have a Parker representative call. This offer good 
for any of the standard Quink colors and in the quan- 

tities you choose—Blue-Black, Black, Royal Blue, 


Red, Green, Violet, and Brown. Mail the coupon now. 


The Parker Pen Co., Janesville, Wis. 


THIS OFFER 


LIMITED 











ACT 
HERE’S PARKER’S OFFER AT ONCE 4 
‘‘Tailor Made’”’ for Every Dealer—Large or Small 


The first and only Master Display ever made for ink in commercial 
lers for Quink in any quantities listed below. 
< ) 


Tue Parker Pen Company, Dept. 732 
Janesville, Wis. 


Please see that T get complete information on 










sizes. Delivered Free with ore your Free Master Display and Free Commercial 


6 Quarts of Parker Quink FREE with an order for 3 dozen quarts. Quink offer. 


(Equals $7.50 extra profit) 


12 Quarts of Parker Quink FR EE with an order for 6 dozen quarts. te eS 
Equals $15.00 extra profit) 
>t Quarts of Parker Quink FREE with an order for 12 dozen quarts. 
Equals $30.00 extra profit) Abie .. 
Free Quink or regular order Quink will be delivered in either pint or 
quart bottles Cit, 


We Allow Freight on Above 
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NATIONAL 


* BUSINESS | 
SHOW 


AMERICA'S EFFIC/ENCY EXPOS/TION 


October IDth to 24th, 19 36 


| COMMERCE HALL 
Port Authority Building 
* Eighth Ave. and 15th St 


NEW YORK CITY 
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National Business Show Company, Inc. 


Frank E. Tupper, President 
50 Church Street New York 
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of the corporation has been lawfully changed to D. T. 
Crossman, Inc. 

“This change of name in no way affects the operat- 
ing or financial structure of the business and we hope 
that our past pleasant relationship may continue.” 

> 
TORONTO NEWS NOTES 

The General Fireproofing Company, Youngstown, 
Ohio, makers of all-steel filing equipment, safes, vaults, 
fittings and shelving, has appointed Stainton and Evis, 
Toronto, as their Ontario distributors. 


* * * 


The Acme Carbon & Ribbon Company, Toronto, has 
found it necessary to move to considerably larger 
quarters at 206 Richmond street, West. Business ex- 
pansion has made the removal necessary. 


* * + j 


The Dominion Railway Board, at a recent meeting 
here, recently entered into considerable discussion on | 
the point of deciding if rubber bands such as used in 
offices can be designated as stationery. The meeting 
was called by the Stationers Guild of Canada which is 
seeking a lower rate on bands which would be granted 
if rubber bands could be designated as stationery. The 
Canadian Freight Association still has the matter under 
consideration. 


* a * 


Steadily increasing business and profits were the | 
highlights recently of an optimistic report issued by 
the Viceroy Manufacturing Company, West Toronto. 
The report, issued by President H. C. Jeffries, declared 
that for the period ending February 29, sales totaled 
$808,540, an increase of eight per cent over the pre- 
ceding year and that the company had extended and 
strengthened its position in both the Canadian and 
English market.—SJL 

i. 
SHEAFFER LAUNCHES SCHOOL OPENING 
AND XMAS CAMPAIGN 

An intensive advertising campaign, national in scope 
and designed to dovetail with the present indications 
of the biggest Fall and Christmas business in many 
years, has been announced by the W. A. Sheaffer Pen 
Company, Fort Madison, Iowa. 

The new drive will be presented in twenty-three 
nationally-known magazines, color rotogravure news- | 
papers and 165 newspapers in key trading centers and | 
college towns. In addition there will be a four-month | 
radio campaign which will be an oral sales demonstra- 
tion geared directly to dealers over-the-counter selling 
of Sheaffer pens. 

In discussing the campaign and drive an official of 
the Sheaffer Company said: 

“When business is proven to be good it’s too late to 
start going after it. Since we believe wholeheartedly | 
that this Fall and Christmas will be very good for our | 
kind of business we’re slugging hard with powerful, 
colorful national advertising, and we’re advising dealers 
to stock up for the same reasons.” 


—<—— 
KOHLHAAS COMPANY AT CHICAGO WILL MOVE 


The Kohlhaas Company, located the past five years 
at 204 North Dearborn street, Chicago, will move about 
August 1 to 506 South Wells street, where the entire 
fifth floor will be occupied. This business has been | 
operating in the vicinity of Lake and Dearborn streets 
the past twenty-two years. Space in the former Tre- 
mont house was occupied seventeen years. The Kohl- 
haas sorting and index card devices have a wide field 
among professional men, such as medical practitioners 
and dentists. 
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PROFIT FOR EVERY DEALER 


When it comes to filing supplies you will 
find the true definition of Co-operation 
in GUSSCO service—not in the dic- 
tionary. This is the line specially adapted 
to the needs of dealers. Of good qual- 
ity, complete and priced competitively, 


GUSSCO filing supplies make good 


money for dealers. 


We will be glad to submit samples, prices 
and catalog. 








OD _ 


GUIDE SYSTEM & SUPPLY CO. 
‘ ee ‘Cae 


335 CANAL STREET 
NEW YORK, N. Y. 











ALL YEAR ROUND 
TRANSFILES 


make good money for dealers who keep 
pushing them. New occasions for use of 
collapsible corrugated files develop daily. 
New profits are there waiting for you. 


TRANSFILES, the original steel rein- 
forced filing cases, do a better job for a 
longer time. And there is one for every 
purse and purpose. 


Get sample and prices today. 
12 


POPULAR 






The Leader 
TRANSFILE 


Extra Heavy Drawer 


2-Way Interlock 
Follow Block Easy to Assemble 
Durable, Low Cost 


Steel Drawer Front 
Steel Reinforced 
Stee! Roller Bearing Drawer Suspension 
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Your trade demands the 

positive satisfaction and 

you deserve the profitable 
sales volume of 


UFIL 


**Postur-Chair’’ 





“Postur-Chair” was the first to give correct 


inatomu support to the seated worker. and Is 
still the leader in conserving his strength and 
increasing his concentration and production 
It promotes effective, rapid motion so impor- 


tant to the seated worker 


The sturdiness of cold rolled steel with 5- 
ply built-up wood seat and back provides 
practically indestructible equipment so great- 
lv desired in shop and factory The graceful 
design and attractive finish recommend it for 
use in the finest offices. Thus, a great sales 
opportunity is offered 

DEALERS—Always keep “Postur-Chair” 
in stock and on display, in the preferred fin- 
ishes. Together with “Little Dandy” Stands, 
UHL Stools and Tables, ete., it forms a most 
popular and profitable line. Write for details. 


The Toledo Metal 


Furniture Company 
1604 Hastings St., Toledo, Ohio 
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BOYD JOINS OFFICIAL STAFF OF WIS-ILL CLUB 


William Boyd of Acco Products, Inc., was elected by 
the trustees to fill the office of third vice-president of 
the Wis-Ill Club. It was vacated by the resignation of 
Lyle Turner of W. A. Sheaffer Pen Company who was 
transferred to Kansas City. Besides his ability as a 
salesman Mr. Boyd, or Bill as he is commonly Known, 
has built up a reputation as a very capable member of 
the Wis-Ill Club’s ball club which soon will complete 
its 1936 season. 


Ee 
STANDARD MAILING HOUSE ORGAN IS 
CHRISTENED 


Ending a nation-wide contest in which hundreds of 
persons participated over a period of weeks, the re- 
cently-created house organ of the Standard Mailing 
Machine Company, Everett, Mass., has been named 
“The High Standard.” 

Three issues of the attractive and interesting book- 
let were issued before the christening, each of which 
announced the contest the chief prize for which was 
$100, won by Miss Mary P. White, secretary to the su- 
perintendent of schools, Oneida, N. Y. Her title, “The 
High Standard,” was selected as the winner by a com- 
mittee of judges because of its simplicity, dignity and 
appropriate character. 

Miss White was presented with the check by Mayor 
John M. Mead of Oneida in the presence of A. L. Tice, 
Standard’s Syracuse agent, and Superintendent of 
Schools Albert H. Covell. 

The High Standard, which is issued monthly and 
goes to users of Standard duplicating and mailing 
equipment, contains short items of interest to those 
connected with the company and to its customers. The 
publication’s aims are exemplified by its slogan: “To 
assist users to most efficient operation and to suggest 
new ideas.” 

— 
ATLANTA NEWS NOTES 


The Carithers-Wallace Courtenay Company was low 
bidder and has been awarded the contract to equip the 
new Hall County Court House being constructed in 
Gainesville, Ga. This contract amounts to $10,928.52, 
and covers furniture, filing cases, and all equipment. 
The courthouse is being constructed at a cost of 
$150,000, to replace a structure destroyed this spring 
by a tornado. 


* > * 


The home of Ivan Allen, Jr., the Ivan Allen-Marshall 
Company, was struck by lightning on Thursday, July 
16, during a thunderstorm, and both the house and its 
furniture destroyed in the fire which followed. It was 
located at 3500 Northside Drive, Atlanta. 


+ * * 


At least two prominent Atlanta stationers have been 
struck by the “suburban fever” during the past month. 
A. D. Hubert, Jr., manager of the stationery store for 
the John H. Harland Company and secretary of the 
Georgia Stationers’ Association, purchased a home 
near Adamsville, Ga., and Eugene Burke, manager of 
the stationery department of the Bennett Printing 
Company, bought a home near Panthersville, Ga.—_JHR 


i 
DORSON APPOINTS EXPORT AGENTS 


The Dorson Time Instruments Company, Chicago, 
makers of the Dorson, Jr. line of time stamps, has 
announced the appointment of Ernest E. Baird & Asso- 
ciates, 308 W. Washington boulevard, Chicago, as exclu- 
sive export agents. The Dorson cable address is C.S.T. 
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What more could 








anyone ask ? 
“MASTER GRADE” 


UNDERWOODS 


satisfy users with sterling performance in 
NO OTHER REBUILT HAS the true Underwood tradition—satisfy dealers 
ALL THESE FEATURES with their popular selling appeal and 





. Chromi 5; ; es ka 
ese e-news mechanical perfection eliminating returns. 


l 
2. Eye Ease Keyboard. 
3. Crackle Finish -gl . 

a” We know and are fully satisfied there never 
. (ieee aay action Gn has been a finer rebuilt Underwood. You, 
5. con Stee feet and cylinder too, will be satisfied. 

noobs. 

6. Complete new cork and rub- 

ee THE WHOLESALE TyPEWRITER COMPAKY 
8. Sroststen teal 4 ; Factory and General Offices: 155 Sixth Ave., New York, U. S. A. 
9. Guarantee Bond sealed to Cable: Saletype. 





each machine. 


10. Only official rebuilt Under- 
wood. 














Gt temind you 


offer Dealers 


mast beatiful efficient 
‘“ Rees co mele Line of 


PEERLESS STEEL EQUIPMENT CO- 


CR cies tee pom F SSCereeoleok| Gun me ae 
PHILADELPHIA, PA, 
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Do You Sell The Special Contracts 
In Your Territory? 


COR RY-JAMESTOW N’Sexperience 

and facilities for fabricating spe- 
cial built equipment for Public Build- 
Institutions and Offices will 











ings, 


help you land those nice special 


contracts in your territory. Our 
engineering staff—field men and 


plant facilities are at your command 
without obligation. Consult Corry- 
Jamestown on projects of this na- 
ture. We are always glad to furnish 


and estimates. 


CORRY-JAMESTOWN MFG. CORP. 


Export Dept.: 5913 EUCLID AVE., CLEVELAND, OHIO 


information 





i portion of a recent installation in the State Capitol, Madison, 


CORRY, PENNA. 


CABLE ADDRESS: CORJAM 























THEY JUST KEEP ROLLIN ALONG 


exclusively by us. These are leaders 


in THE COMPLETE LINE. 


Every dealer knows how annoying a 
ad slow moving item can be, and every 
dealer who carries the STORMS line 
of ribbons and carbon paper appre- 
ciates the speed with which they “just 
keep rollin’ along”! 


Write today for full information. 











Regardless of your political afhliations 
you will heartily endorse the H. M. 


Storms Company 5 point platform. 


And another point—-WE PROTECT ; ait 
THE DEALER by our strictly whale. 1. H. M. Storms does not solicit 


No di 4 consumer business. 
Oo irect orders, no . , 
2. H. M. Storms offers you quality 


merchandise that can’t be beaten. 


sale policy. 
company branch offices to take the 
H. M. Storms offers you quality 
merchandise at a price which af- 


fords you the highest of profits. 
H. M. Storms offers you the bene- 


cream off your business! It’s all yours! 3. 


CLEANGRIP Carbon Paper . . . the 























‘*The Complete Line”’ 


Resistance and STORMTEX 
. the sharpest 


Curl 
Typewriter Ribbons . . 
writing ribbon obtainable which gives 
you a print-like write combined with 
a remarkable durability, were origi- 
nated and are manufactured and sold 


only carbon paper made with Built-In 4. 








fit of years of experience in 
meeting and solving Ribbon and 
Carbon problems. 

H. M. Storms are manufacturers 
to the trade offering you complete 
dealer protection through _ its 








Strictly Wholesale Policy. 











H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons 


561 GRAND AVE. 


BROOKLYN, N. Y. 











1936 


AUGUST, 


FILING AND LOOSE LEAF,SYSTEM SALES INCREASE 


Coincident with the improved methods of record 
keeping which are continually being installed by state 
and municipal authorities in every section of the coun- 
try, sales of filing and loose leaf equipment and sys- 
tems are steadily increasing everywhere. 

This was borne out recently by a study of newspaper 
reports from cities and towns in widely separated parts 
of the United States dealing with the installation of 
improved equipment and devices for housing and 
correctly tabulating vital statistics and other govern- 
mental records. 

In Cleveland, it was learned, local authorities have 
adopted a system of loose leaf records for the registra- 
tion of voters. Under this plan the registration books 
are locked before delivery to the election officials after 
voting. Cleveland maintains a permanent registration 
system which requires the signatures of voters before 
they are permitted to cast a ballot. 

In Chicago recently the board of election commis- 
sioners authorized contracts for the delivery of binders, 
master file cabinets, canceled card cabinets and bind- 
ing housings needed in the installation of permanent 
registration, according to the Chicago Daily News. The 
contract for precinct binders is to be let to the National 
Blank Book Company at a cost of $33,820; that for the 
master files to be let to Tallman-Robbins & Com- 
pany at a cost of $50,148 with $12,000 for master cards. 

The contract for the canceled card cabinets is to go 
to The Globe-Wernicke Co., at a cost of $745 while The 
General Fireproofing Company is to receive the con- 
tract for binding housings at a cost of $7,108. 

A proposed new plan for preparing the Los Angeles 
County assessment roll has been announced by County 
Assessor Hopkins of Los Angeles in which it is planned 
to install individual ledger cards for each parcel of 
property. This system will replace the plan now in 
operation whereby the assessor’s office is obliged to 
prepare yearly an assessment roll in 177 volumes of 300 
to 400 pages each with sheets twenty-one by twenty- 
four inches in size, according to the Los Angeles Times. 

—~<o—__—__ 


DICK COMPANY MEN DEMONSTRATE MIMEO- 
GRAPH AT OSWEGO SCHOOL 


George D. Doescher and E. S. Howard, Rochester and 
Oswego representatives respectively of the A. B. Dick 
Company, last month played prominent parts in the 
opening of a newspaper course at the old normal school 
at Oswego, N. Y. 

The course, which is known as the “Elementary 
Newspaper” is devoted primarily to the mimeographed 
newspaper, the form in which most elementary news- 
papers are published. 

Under the direction of William D. Taylor, Jr., in- 
structor of the class, Mr. Doescher and Mr. Howard 
demonstrated the use of the Mimeograph during the 
second week of the term. Although the demonstra- 
tion was originally scheduled for one day, Mr. Doescher 
was asked to remain for a second day for the benefit 


of many students who were especially interested in the 


use of color in school papers. 
menseanilieniltiit 
BRYAN AWARDED TWO CONTRACTS 

R. L. Bryan Company of Columbia, S. C., has been 
awarded two important contracts by the legislative 
joint committee on printing for the State of South 
Carolina. One was for 17,000 school registers for the 
department of education, for which the company bid 
$1,170. The other called for 9,000 ledger sheets, also for 
the department of education.—JW 
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HIGGINS WRITING INKS 
NOW COME IN CUBES 


We present an old and enlarged family of fine 
writing inks in new dress and offer them to 
the trade confident that they will handle easier, 
display better and sell faster. 

The new Higgins cube bottle — with its 
bullseye label for quick identification of the 
ink and its color—was designed by one of the 
country’s leading packaging experts. It comes 


in two sizes with wide necks and screw caps : 


NS 


oz. TO RETAIL FoR 10¢ 3 ov. TO RETAIL FoR 15¢ 


THE RANGE OF INKS AND COLORS 


ETERNAL BLACK: This is a carbon ink, just as is 
Higgins’ famous India ink. It is proof to age, air. 
sunshine, chemicals and fire. It is a rich, lasting black 
widely used for records, contracts and general writing. 
Perfect for steel and fountain pens if care is taken to 
avoid mixing with other inks. 


BLUE-BLACK: An unusually vivid blue that dries to a 
deep, permanent blue-black. Ideal for fountain nens. 


WASHABLE BLUE: An ink that will not injure fab- 
rics, clothing or rugs. Suitable for schools, household 
and hotel use. Excellent for steel or fountain pens. 


RED, GREEN, VIOLET and BROWN. For stee/ and 
fountain pens. 


Higgins Writing Inks are a complete family 
in color, in design of bottle and label. They 
offer you the right ink, in the right color, at 
the right price, for every customer. 


HIGGINS & CO., INC. 
BROOKLYN, N.Y. 


CHAS. M. 
271 NINTH STREET 
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SIMPLIFY 
Your Problem Selling 
CARBON PAPER 





The new National 
“THE ALL PURPOSE LINE” 


Typewriter Carbon Paper 


consisting of 


Minimum Number of Grades 





to cover a 


Maximum Number of Requirements 





It simplifies the technical prob- 
lems encountered by dealers or 
salesmen in selecting the correct 
grade of high quality carbon pa- 
per to cover every particular need. 


Now, while this message is before 
you, write us for full particulars 
on this latest development of 
carbon paper merchandising. 


THE BUCKEYE RIBBON & RIBBON CO. 
GENERAL OFFICES 
1458-1468 E. 55th St. 





Cleveland, Ohio 
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BRATTON REMODELING OFFICES 

The A. A. Bratton Company, 247 East Broad street, 
Columbus, Ohio, representatives of the Ediphone com- 
pany, is remodeling its offices and is planning to build 
an addition to their building to provide more floor space 
for shop and wareroom facilities. A new sign was re- 
cently erected on the company’s building. Business 
increases in the last six months have exceeded any like 
period since 1928, reported A. A. Bratton, president. 
“The present return of Ediphone business to pre-de- 
pression volume is partially due to the better business 
experienced generally throughout the country and to 
improved products,” Mr. Bratton explained. The local 
company has represented Thomas A. Edison, Inc., for 
twenty-nine years, starting in Franklin county in 1907 
and now covering seven surrounding states—AK 

Se ar eae 
GOWDY TAKES OVER OFFICE EQUIPMENT 
BUSINESS 

Prepared to operate as a separate unit but to con- 
tinue in the same establishment, Eastman P. Gowdy, 
former employe of Rice & Kelly, 285 North street, Pitts- 
field, Mass., purchased the office equipment and supply 
department of the firm last month. 

According to plans of the deal, Rice & Kelly will 
continue as a household furniture house, while Mr. 
Gowdy will operate his recently-purchased department 
under his own name. For a considerable time Mr. 
Gowdy was manager of the office equipment depart- 
ment of the Massachusetts firm and possesses consid- 
erable experience in the field. 

a 
FULTON SPECIALTY REPRESENTATIVE PREDICTS 
GOOD FALL 

Having spent two weeks in New York where he con- 
ferred with L. H. Tavernier, sales manager of the Ful- 
ton Specialty Company, formulating fall and winter 
selling plans for the Pacific coast territory, O. H. Davi- 
son recently returned to his home in San Francisco. 
While east he visited the Fulton factory in Elizabeth, 
N. J. 

Mr. Davison, who has represented Fulton in the west 
for two years, looks for an increased volume of sales 
this fall. Business has been unusually good for his 
company on the coast and elsewhere, according to re- 
port. 

CLAIMS RECORD FOR PARKER PEN 


Charles B. Stillman, principal of a Chicago school, 
recently claimed a novel “long distance” record for his 
Parker Vacumatic pen in a letter to the Parker Pen 
Company. The record not only involves wordage but 
actual distance traveled. 

According to Mr. Stillman’s claim, the pen accom- 
panied him on a trip around the world, traveling 35,000 
miles, visited twenty countries, wrote approximately 
100,000 words and was refilled only five times. 

Mr. Stillman estimates that the writing done with his 
Vacumatic pen while on the trip would fill a 300-page 
novel. 

—_—_—_—_—____ 
AIR COOLED OFFICES FOR SMITH-CORONA 
IN MEMPHIS 


Modern air cooled offices will be provided the L. C. 
Smith and Corona Typewriters, Inc., of Memphis, Tenn. 
The company has leased the ground floor of the build- 
ing at 151 Monroe Street for one year, according to C. 
M. Weems, manager. The new location is only one door 
from the present office—RHB 
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Experience 
that Counts 


SIXTY years of desk making has 
this definite implication — Jasper 
Desk Co. desks have given consist- 
ent satisfaction. That is because of 
expert construction, designs are 
kept up to date and only best qual- 
ity materials are used. And yet 
Jasper Desk Co. desks are reason- 
ably priced. 

























NO. 817 


A pepular number. 
Full quartered oak. 
Five ltengths—48 to 
72 inches; 32 and 34- 
inch widths; height 
304% inches; shipping 
weight 203 to 26! 
pounds. 













Chicago Representa- 
tive: W. H. Brown, Pee 






6708 Glenwood Ave. 
Telephone: ROGers 
Park 3644. 





Oar catalog presents a wide range of styles. We'll gladly send a copy. 


_ JASPER DESK COMPANY, JASPER, IND. 


HERE is the answer! 











A WONDERFUL 
PROFIT MAKING 
DEAL IN 

DUPLICATORS 









Compare This New “UNI- 
VERSAL” Legal Size, Auto- 
matic Feed uplicator with 
Other Machines Selling up to 
$75.00. 


You can secure these machines at a cost so low that you can 
compete with the lowest priced duplicators on the market 
and still make an attractive margin of profit. Available for 
sale under your own name plate, if desired. EXCLUSIVE 


FRANCHISE available. 
Wire or Write for Details and Prices 


UNIVERSAL REPRO-GRAPH COMPANY 


1645 Hennepin Avenue Minneapolis, Minn. 
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AUTOMOBILE 
COMFORT 


IN YOUR 


OFFICE CHAIR 


Unmatched comfort will be found in chairs equipped 
with this new rubber cushioned iron. These cushions 
are not merely substitutes for springs but are shock 
absorbers on which the weight of the occupant in any 
position is evenly distributed. The ball bearing 
swivel is a feature of this fixture and together they 
provide the utmost in comfort. 





866 
PATENTED 
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(CK) 


BALANCED ACTION 
CHAIR IRONS 





























A COMPLETE LINE OF 
OFFICE—TYPEWRITER 
AND STOOL IRONS. 
CATALOGUE ON REQUEST. 











NEARLY TWENTY YEARS EXPERIENCE IN BUILDING CHAIR IRONS 


Collier-Keyworth Co. 


Gardner, Mass., U. S. A. 





























NE VA- GLOLFR New Displays 
ite : r j . - Free On 
get = Request 
sip Order by 
Number 


Fasten Things Together | 


QUICKLY + EASILY + SECURELY > 





National Stationers’ Ass'n Convention 
Chicago, Sept. 21, 22, 23, 24 


NEVASLOG PRODUCTS. Inc. 


BRIDGEPORT, CONN. 











Build Business with Bentson 
700 


There’s extra quality in the rigid 
construction, easy drawer move- 
ment on our improved cradle-type 
progressive suspension slide, 
smooth furniture steel case and 
top, carefully fitted dustproof 
front, and high grade finish in 
Olive Green, grained Walnut or 


Bentson 700 


is representative of the 
value in the several pop- 
ular Bentson grades. 
A wide range of sizes 
and combinations is 
available. Mllustrated 
folder and prices on 
request. 


The 


Bentson Mes. Co. 


Aurora, Illinois 
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CHICAGO STATIONER DEVELOPS EFFECTIVE 
SERIES OF PERMANENT DISPLAYS 

During the past year Saul Hurtig of the Wicker Park 
Stationers, 1534 Milwaukee avenue, Chicago, has had 
the codperation of manufacturers in the development 
of an excellent group of displays which are positioned 
just above the shelving which lines the two sides in back 
of the store. Formerly this space was used for the stor- 
ing of surplus stock. It is Mr. Hurtig’s considered 
opinion that these displays have already begun to pay 
dividends. 

Each display is illuminated by concealed lighting. 
The lights are hidden by strip of green boarding which 
runs the entire length of both sides of the store and 
across the back. Mounted on this board are raised let- 
ters in white naming the various commercial stationery 
products offered to customers in the store. 

Each display is sixty inches wide, forty inches high 
and ten inches deep. Separating them are columns 
made of green corrugated paper. 

Each manufacturer called upon to codperate prepared 
a display in accordance with the space and light re- 
quirements outlined by Mr. Hurtig. The ensemble ef- 
fect is impressive. 

At the center of the back of the store is a space out- 
lined by Neon light tubing and carrying a sign including 
the name of Wicker Park Stationers and the list of the 
principal products the organization handles. 

The manufacturers who supplied the displays are as 
follows: 


Ace Fastener Corp. The Globe-Wernicke Co. 


Automatic Pencil Sharp- Gibson Art Company. 
ener Co. Frank Mashek & Co. 
Bankers & Merchants Oxford Filing Supply Co. 
Stamp Works Reyburn Mfg. Co. 
Boorum & Pease Co. Sanford Mfg. Co. 
The Carter’s Ink Co. Vail Mfg. Co. 
Esterbrook Steel Pen Mfg. Wahl Co. 
Co. L. E. Waterman Co. 
General Pencil Co. F. S. Webster Co. 
Wilson-Jones Co. 


It is the plan of Mr. Hurtig to rotate the displays every 
six or nine months. He believes that changing the po- 
sition of the various displays will have virtually the 
same effect as arranging new displays. 

> 
FENNER JOINS KELSEY COMPANY 

Lynne B. Fenner, who for thirteen years was con- 
nected with the Addressograph-Multigraph Corpora- 
tion in St. Louis, Mo., and Columbus, Ohio, last month 
was appointed sales manager of the Icy O. Kelsey Com- 
pany, an investment securities house of Rome, N. Y. 

During his career with the Addressograph-Multi- 
graph Corporation, Mr. Fenner specialized in banking, 
insurance and loan installations and won an enviable 
record in the field. He was with that firm from 1919 
to 1932 when he severed connections to join the Ad- 
dressing Machine & Equipment Company, New York. 
Later he became connected with Pruitt, Inc., of Chi- 
cago, being assigned the territory between Chicago and 
New York until in 1935 he left the field to enter the 
investment business. 

ii 
UEF TRANSFERS LA TORRES TO DENVER 

R. C. La Torres, for the past six years Underwood 
Elliott Fisher Company branch manager at Spokane, 
Wash., on July 1 was transferred to Denver, Colo., where 
he assumed charge of the UEF branch office in that 
city. Mr. La Torres, who leaves a host of friends and 
acquaintances in the Washington city will maintain 
headquarters at 1729 Welton street in Denver. 
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SMALL DESKS for HOME 
and STUDENT use... . 


No. 86-H 
Top 36x26 


No. 21-F 
Tep 36x20 


AN IDEAL GIFT ITEM 


Pee and several other Desks in the Alma Line 

are suggested for promotion as Fall items for the 
student. In keeping with Alma’s policy of “Good 
Desks for Little Money,” they represent dependable 
values in the lower price range. 


Full information and prices on request 


ALMA DESK COMPANY 
High Point, N. C. 
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Re-orders come easily after prospects once ride on free-swiveling 
DOUBLE BALL BEARING Faultless Casters. The effortless move- 
ment of two complete rows of steel balls rolling in hardened race- 
ways—the easy action of 2” Ruberex Wheels, and sturdy construc- 


tion at every point appeal to critical buyers who demand utmost 


comfort and efficiency with economy. 


Faultless Casters lead to the sale of complete floor protection equip- 
ment and additional profits for the office supply house and its sales 


force. Write today for free new catalog and business-getting facts. 






CUSHION CHAIR GLIDES 


DESK CUPS 
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FAULTLESS CASTER CORPORATI 


Dept. OA-8, EVANSVILLE, INDIANA 


Branches in Principal Cities. Canadian Factory: Stratford, Ontario 


FAULTLESS 
CASTERS 
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ANNOUNCE WINNERS OF WATERMAN CONTEST 

The following list of winners in the L. E. Waterman 
Company letter contest which closed May 31, was an- 
nounced last month by officials of the company. 

George E. Thomas, of Loring, Short & Harmon, Port- 
land, Me; Caroline Lyons, of William D. Paine, Brook- 
line, Mass; Barnet M. Kenyon, Liggett’s drug store, 
Freeport, L. I.; Henry B. Glick, of O. Mueller, New 
Rochelle, N. Y.; Ellis Nisselson, of A. Nisselson, Brook- 
lyn, N. Y.; Alfred G. Tim, Batlin & Horowitz, Bronx, 
N. Y.; Sarah Tomlinson, C. F. Decker, Inc., Philadelphia; 
William F. Dugan, Jr., Dwyer Bros., Trenton, N. J.; E.R. 
Ralston, Ralston Jewelry Store, Weston, W. Va.; William 
G. Parkes, Foster & Parkes Company, Nashville, Tenn.; 
Robert E. Cavanaugh, Schaldenbrand Pen Company, 
Detroit; Frieda Kohlmeyer, of The Fair, Chicago; Grace 
R. Walling, Kendrick-Bellamy Company, Denver, Colo.; 
Ethel L. Oakley, Kahn’s, Oakland, Calif. 

Three additional awards, known as national prizes, 


| went to George E. Thomas, Barnet M. Kenyon, and 


Grace R. Walling. 
— ; 
AMERICAN ROTAPRINT IN NEW HOME 

The American Rotaprint Corporation, formerly lo- 
cated at the Prospect-Fourth Building, Cleveland, O., 
is now at 1909 Euclid Avenue, Cleveland. The change 
has resulted in tripling the floor space heretofore avail- 
able to the organization. The new site is becoming a 
center of office equipment organizations. 

Fifteen feet of full height window display area on 
Euclid Avenue affords the corporation an improved op- 
portunity to display machines. The president, H. K. 
Baumgardner, reports that facilities for plate making, 
shipping, and demonstrating have also been increased. 

ccaisiitltiin 
J. A. WILSON LEAVES GUILD BOARD 

Recently appointed a director of The Viceroy Manu- 
facturing Co., Ltd., Toronto—for which his friends ex- 
tend him hearty congratulations—J. A. Wilson has 
found it necessary to retire from the board of the Sta- 
tioners’ Guild of Canada, although he will continue to 
serve in one role which has earned him the apprecia- 
tion of all members—that of publicity advisor. His 
work in advertising the convention will be remembered 
a long time. 

Walter Stewart of Venus Pencil Company will suc- 


ceed him on the board of the Guild. 
soothe 


ROYAL OPENS NEW BRANCH OFFICE 
With W. B. Faustmann in charge as manager, a new 
branch of the Royal Typewriter Company has recently 
been opened at 46-50 Flatbush avenue, Brooklyn, N. Y. 
Mr. Faustmann has represented Royal in Brooklyn 
for many years and has won an enviable record as a 
sales builder in that territory. He confidently expects 
to reach even greater sales heights as manager of the 


new branch. 
—__—=<@>— - 
UTILIZES TELEGRAPH FOR SALE ADS 


The Office Equipment & Supply Company, 236 Sum- 


| mit street, Toledo, recently notified its customers of a 


twelve-day sale by the novel method of distributing its 
advertising pieces through the Western Union telegraph 
service.—AK 
— 
MULLER JOINS MERCHANT ASSOCIATION 

C. C. Muller, in charge of the office equipment 
and stationery department of The State Company, 
Columbia, S. C., was recently selected as a member of 
the publicity committee of the Columbia Merchants’ 
Association.—JW 
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Leaders in this field for over thirty 
years, we have equipped some of 
the largest schools throughout the 
country to the entire satisfaction 
ot the respective school boards and 
architects. For any item not 
shown in our catalog or for special 


features, quotations, etc., write fy 
For a Complete us. Our arrangement with the See Our Catalog eas 


New Indiana Chair Company I N D I A N A D E S K 


Line of Teachers’ Desks, enables you to have desks and 


















School Desks. Tables and chairs shipped in pool car, reduc- Company 
. 7 7 ing freight cost and expediting A ° 
Special Furniture . . «delivery. JASPER INDIANA 

















MOST POPULAR AMONG OFFICE CHAIRS 








SPHEDEX 
THE MODERN TELEPHONE INDEX 


The Bank of 


This new FULL-SIZED index is undoubtedly the 
England 


most outstanding value in the stationery business 
today, both for dealer and consumer. Popularly 
priced at ONE DOLLAR its sturdy construction, 
beautiful finish and practical lifetime durability 
offer an immediate appeal. Over ten feet of 


index space. Attractively cartoned. Net wt. Office furniture dealers who do not have this 
fine chair on display and in stock are miss- 
ing an opportunity. Made of solid walnut, 
quartered oak or birch. And freight cost 
can be reduced by pooling the shipment with 


T H E S P E E D E + C O M p A N y your order of Indiana Desks. Write for de- 


tails. 
Sales Directors: TARA SALES COMPANY 
843 S. Los Angeles Street 
Los Angeles, Calif. 


one |b. 


Call your jobber or write at once Dept. C. 











NEW INDIANA CHAIR CO. 


JASPER, INDIANA 
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A-S-E ‘AURORA’ 


FILES/ 






A BROADENED 
LINE >>> FOR 
BIGGER SALES 


Big news in the field! Now. 
the well-known 
AURORA line of filing equip- 
A-S-E line 


have a big. broad selling force 


with 


ment added to the office equipment dealers 
built and priced to SELL. 
The fine quality of AURORA files will be continued 


All grades from “Standard” to **Junior Non- 


even 
improved. 
Suspension” are provided. 
Be 
Cabinets (57 models), Lockers, Transfer Cases, 
Typewriter Stands, ete. DON’T DELAY SEND- 
ING FOR NEW A-S-E “AURORA” Catalog 
JUST OFF THE PRESS! 


including 


ASE 


ALL-STEEL-EQUIP COMPANY 


INCORPORATED 
JOHN STREET 


the sales leader with the big A-S-E line, 


602 AURORA. ILL 





“KILIAN” 


Unground Ball Bearings for the 
Metal Office Furniture Industry 
(©. 6. Patent 1.768.699. Canadian Potent 894.059. Other patents pending) 

All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape. (No soft stampings used whatsoever.) 
For cradle slides our ball bearings and rivets are in one 
unit for quick assembly. 95% of filing cabinet drawer 
slides in United States and Canada operate on “Kilian” 
unground bearings. Samples made to your specifi- 











cations 
Kilian Manufacturing Corporation 
107 North Franklin Street Syracuse, New York 
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A COMPLETE LINE 
Correct in Design 
Honestly Built 
At the Right Price 





Glad to send catalog 





Jasper Seating Co. 


JASPER, INDIANA 


NEW YORK: 
Office Furniture Warehouse 
573 Broadway 


CHICAGO: L. H. Farber 
529 S. Wabash Ave. 
Telephone WEBster 3217 











MADE 
U.S.A, 


1N 





T’Sa winner! Ten big improvements! Bigger capacity 
holds 70 H 52 Chisel Pointed Staples. Longer range 
to 1! 2 
clogging front plate and other features. And it’s made right 
Send in your H 52 order NOW 


inches. Sturdier construction. New patented non 


here in our Norwalk factory. 


THE HOTCHKISS SALES COMPANY 
Norwalk 
National Stationers Convention Chicago, Sept. 21, 22, 23, 24 


HOTCHKISS 


Conn. 
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(Seen and Heard in So. Cal.— 
continued from page 51) 


California Stationers Association; Blake Lockard, secre- 
tary, Southern California Stationers Association. 

A committee of five traveling men was appointed to 
meet as soon as possible and draw up a program of 
organization to be submitted at a meeting to be held in 
the near future. The committee consisted of Jack 
Autry, Cooke & Cobb Company, chairman; Willis 
Palmer, Jr., A. A. Ernst, and E. R. Daniels. 

At the meeting of July 6 the organization was per- 
fected and a vigorous membership campaign was out- 
lined. 

The Golden State Travelers Club will consist of 
traveling men in the stationery and office equipment 
fields exclusively. 


Office Equipment Institute Men Play Golf.—Members 
of the Office Equipment Institute of Southern Cali- 
fornia held an outing in June at the Hollywood Country 
Club. Golf was the order of the day, followed by a 
wonderful dinner. There appears to be some reticence 
regarding the lowest score. 

Present at the outing were the following: George | 
Morgan, The Stationers Corporation; C. A. Wilger, The 
General Fireproofing Company; R. A. Thomas, Joe E. 
Ferguson, James Galletly and D. Hillis of the Grimes- 
Stassforth Stationery Company; “Ted” Hughes, Peer- 
less Steel Equipment Company; B. J. Tufeld, Western 
Office Furniture Company; J. L. Cohen, Security Furni- 
ture Exchange; “Art” Stables, Stables-Mason Company; 
Frank Jenkins and Jerry Hillis of the Jenkins Index 
Card Company; Blake Lockard, Stationers Association 
of Southern California; Barney Alderson, secretary, | 
Office Equipment Institute of Southern California; 
James Montgomery, The Los Angeles News Company; 
Harry Cooper, Standard Office Equipment Company; 
Floyd Fenn, California Desk Company, and Hod. Nern 
of the same company; and R. W. Schulze, The R. W. 
Schulze Company. 

The Institute embraces several Southern California | 
organizations in this field. It was organized six years 
ago last November. 


Dedicate New Quarters by Sales.—May, being dedica- | 
tion month for the new UEF Park Avenue general | 
headquarters in New York, all the salesmen came | 
through with extra good records. Last month the com- | 
pany unveiled a bronze plaque on which were engraved | 
the names of salesmen and branch managers who made 
100 per cent or better of their quotas in May. The} 
Pacific District scored heavily in this Scroll of Honor, | 
eleven out of fourteen branch managers in this district | 
having made the grade. They are: Pacific District 
Manager W. M. Coffman; G. G. Russell, Phoenix, Ari- 
zona; J. C. Young, San Francisco; T. L. Sloat, Denver, 
Colorado; A. J. Salisbury, Boise, Idaho; R. C. LaTorres, 
Spokane, Washington; E. W. LaTourette, El Paso, 
Texas; W. Crist, Butte, Montana; J. A. Johnson, Los 
Angeles; F. H. Hall, Salt Lake City, Utah; A. G. Walsh, 
Sacramento, California; and F. G. Fink, Seattle, Wash- 
ington. Forty-three salesmen in the Pacific District 
qualified for inclusion in the roll of honor. In the 
language of a former San Franciscan—“The Pacific 
District knows how.” 


Desk Man Returns from East._-L. E. Hanson, sales- 
man for the Pacific Desk Company, Los Angeles, re- 
turned home on June 28 after a motor trip through the 
East on which he covered 6,750 miles, including the 
cross-continent trips both ways. He was away thirty 
days. He visited factories at Hartford, New York, Chi- 
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CANCO BASKETS 
“TAKE THE FLOOR” 


Canco makes a complete line of baskets 
—quality leaders—styled for all needs 
in offices, homes and institutions. 
Handsome lithography in oak, mahog- 
any, walnut, green and white, gives 
them the “‘sales appeal” that interests 
all types of customers. Being metal, 
Canco Baskets are durable and sturdy. 


And of course they’re priced right. 


Why not take a look at the line? 
GALVANIZED WARE DEPARTMENT 


AMERICAN CAN COMPANY 


City Park and Hamilton Street 


TOLEDO, OHIO 
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cago, Rahway, N. J., and Burlington, Iowa. At Hart- 
ford, Conn., he attended the national convention of 
the Civitan Clubs. 


T. F. Peirce Visits Optimists Meet As Delegate.—Re- 
cently Theodore F. Peirce, president of the Pacific Desk 
Company, Los Angeles, spent a week at Fort Worth, 
' Texas, aS a delegate to the convention of Optimists 
International Clubs. He missed the breezes of the 
Pacific in the pressure of the Texas heat. 


* > * 

Coffman Heads a District Convention.— William Coff- 
man, Pacific district manager of the Underwood Elliott 
Fisher Company, presided month before last at a dis- 
trict managers convention at the Palace hotel, San 
Francisco. About twenty sales executives were present. 
Sessions were held in the English Room. The situation 








"a3 eae in the several districts was reported as good, the several 
stiiis new models helping to spur and sustain interest. 
=Soale * * © 
TE. °F Triner to Orient and Return.—James M. Triner, head 
Tee he of the Triner Scale Company, Chicago, was in Los 
Se s4: Angeles late last spring visiting Los Angeles, San Fran- 
4 1745 cisco and Honolulu, returning to Los Angeles and thence 
E3305 home. 
=o - *. * + ” 
g*itit Bert Morris Back from Trip.—Bert M. Morris, head 
tee : iZ¢ of the company bearing his name, returned recently to 
Fale kt Los Angeles after a successful trip as far north as 


Seattle. He says that dealers are beginning to realize 
that they must have sufficient stocks of merchandise. 

At Seattle Mr. Morris employed W. R. Westall to 
represent the Bert M. Morris Company in all its lines 
throughout the Northwest. He formerly represented 
the Wahl-Eversharp Company. 

Mr. Morris reported a fine business on the line of the 
Cleveland Container Company, a new account consist- 
ing of fibre waste baskets reasonably priced. 


+ > > 

Atlas Stationers Active-—-Max Polonsky, head of the 
Atlas Stationers in Eighth street, Los Angeles, reports 
their trade as being better than good. They have taken 
on the Wilman line of ledger sheets made at Long 
Beach. They feature general stationery lines, includ- 
ing Wahl pens, Parker pens, Quink and other specialties. 

The company has been in existence two and one-half 
years and already employs nine people. 


+. * * 

Crewdson Visits L. A.—Harry Crewdson, sales man- 
ager of the typewriter division of the Underwood Elliott 
Fisher Company, recently spent two or three days in 
Los Angeles looking over the situation. He predicts a 
prosperous future for the Southern California district. 


+ + > 
The James Schwabachers on Pacific Tour—James H. 
Schwabacher and family of San Francisco recently 
visited Los Angeles on their way to Hawaii on the S. S. 
Malolo. They spent several weeks in the islands. 


* * + 
Fish in Northwestern Section Beware! —J. H. Menden- 
hall of the Schwabacher-Frey Company, Los Angeles, 
left recently on a vacation trip to the Northwest. Ex- 
pects to go fishing and visit friends. He attended the 
Shrine convention. 


Design 


Covered by 
s 
Patents.) 


yroup. 
“s that 
your 


with rounded 


ind it’s new in material 
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TEMPERDESK Group 


Tempered 
and 
Write today for complete details. 


It’s new in design 


wide drawer pulls. 
chromium 


There’s a big, 


EVANSVILLE, INDIANA 


Masonite 


IMPERIAL DESK COMPANY 


proof 
with 
steel. 
Imperial 
territory. 





Sales- 
envelope 
sor ad- 
window 


displays are available with- 


To Gotham by Boat.—E. R. Daniels, who represents 
the Wahl-Eversharp Company in Los Angeles and 
vicinity, left a few weeks ago with his family on a trip 
to New York by boat. They will return by rail, visiting 
the home office in Chicago en route. Mr. Daniels won 
the trip by being the highest score salesman in 1935. 
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Temperdesks. 


SE MPENDESK 


. » » THE FIRST COMPLETELY MODERN OFFICE DESK ... 


You, too, will find it easy to sell the new Imperial TEMPERDESK ¢ 


A complete merchandising 
program is ready to help you 


sell 
mation will 


request. 


USE THESE SALES HELPSi 
out charge to Imperial deal- 
ers. Samples and full infor- 


men’s portfolios, 


enclosures, 


* * * 
Win Trips with All-Star Club.—George Longueville 
of San Francisco, UEF accounting machine salesman, 
made 358.1 of quota for May, thus topping the list and 


DEALERS EVERYWHERE ARE BUILDING NEW PROFITS WITH 


Because this revolutionary office furniture offers exclusive feature 


your customers have been waiting for. 
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After vacation 
then what? 





A vast army of business men will head back to 
their offices, ready for a season of hard work. It 
is generally known the business world is giving 
more consideration to office furnishings that are 
practical and comfortable. Are you prepared to 
furnish chairs that carry these recommendations 


and an absolute guarantee for service? 


The Murphy Line will help you solve your chair 


problems! 


MURPHY CHAIR COMPANY 


INCORPORATED 
OWENSBORO KENTUCKY 


Stipe Lox 


(Patented) 

















THE NEW PAPER FASTENER 
SMOOTH POINTS OF SUPERIORITY 


1. A finger pressure slides the lock-bar to one 


Q T ' c K 4 side, releasing both prongs simultaneously. 
SECURE © 3. 


4. SlideLok Fasteners open and close much 
more quickly, reducing usual filing time at 
least a half. 


Though the lock-bar releases easily, it binds 
both prongs securely—evoids accidental 
opening. 


Entire face of SlideLok Fastener closes so no 
parts are exposed to catch or tear other 
pepers. 


File clerks like the absence of loops or catches 


DEALERS:—W ith all these 5. 
that usually require thumb-nail urge to open. 


exclusive features you can 
sell SlideLoks readily — 
and we will protect you 
and your territory too. 
Get the details of our 
sales plan today. 


6 SlideLok prices enable you to supply these 
"advantages without added cost to the user. 


Samples and prices gladly sent. 
JOSEPHSON MFG. CORP. 
401-403 W. 14th St., New York, N.Y. 


THE NEW 


DUPRINTER 


PORTABLE * CONVENIENT 
MAKES EXACT PHOTO-COPIES 
AT AMAZINGLY LOW COST 


From any book, catalogue, X-ray, news- 
paper, film, document, letter, etc.,.—even 
when printed on both sides—The DU- 
PRINTER makes finished photo-copies quick- 
ly and confidentially. No skill or dark room 
required—anyone who can read simple in- 
structions can operate it. 

The extremely low cost of DUPRINT paper 
and supplies makes DUPRINTS cost but a 
few cents a copy. 







Financially responsible distributors can 
obtain franchises. 


DUPRINT CORPORATION 


36 W. 44th ST.. NEW YORK, WN. Y. 


Special Offer! 


The DUPRINTER and 
complete outfit for 


$85.00 








Markwell cannot give you 
social security, but we 
ean and will give you 


“STAPLE” SECURITY. 


* 


ye 


ey 


Markwell Mfg. Co., Ine. 


New York 


Inquiries from 
Select Dealers Invited 


200 Hudson Street 




















for 


Excluswely 


FAST, DEPENDABLE SERVICE 


enabling you to maintain a live stock at minimum 
expense. Low handling cost results from combining 
in an order to us, your requirements of 


Glassware 
Hardware 


STATIONERS 


Keep our 150-page 
catalok at hand for 
ready reference. Sent 
free on request 


Frank A. Weeks Mig. Co. 


Wholesale Stationers and Importers 
309 Broadway New York, N. Y. 


See our exhibit at the Station 
ers Convention, Palmer House, 
Chicago, September 21, 22, 
23, 24 











THE NEW 
REPLOGLE LINE 











Original 
Slyles 


Remarkable 


Prices 


BUY YOUR 
GLOBES FROM 
THIS ONE DE- 


PENDABLE SOURCE Tie. nails for $1.08 


Wrile now for our complete 
calalog No. 6 just off the press 


REPLOGLE GLOBES, Inc. 


168 WN. Clinton Street Chicago, Il. 


Vew York Representative and Display Rooms: 
Ilerman Aashins. 225 Fifth lee Vew York 
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AJESTIC typifies the English mode 
in this number. With a sofa to 
match, this suite is in favor everywhere. 
Always correct, long wearing and un- 
usually comfortable it is a fast seller— 


especially at Majestic popular prices. 


MAJESTIC 
Lounge Company, Inc. 


New York Showroom and 
Offices: 6 West 18th Sr., 
New York, N.Y. 


Chicago Showroom 
Merchandise Mart 















Factory at 
Bridgeport, Conn. 





Majestic No. 575 
Davenport to Match 














RESPIRATOR 
CUSHIONS are VENTILATED 


CHAIR 


\ir cups are open both top and bottom and are con- 
nected together by air passage tubes which extend 
from front to rear. 

Mohair, Felt, 


( ‘corduroy, Velour. 
Leatherette. 


( overed with 


Choice of 27 colors and cover materials; 6 sizes. 
Respirator Cushions provide SATisfaction. 
Manufactured By 


L. M. BICKETT COMPANY 








Watertewn, Wis... U. S. A. 
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winning a trip with the Underwood Elliott Fisher All- 
Star Club in July. 

Lee F. Messenger and H. B. Hillis, both of the Los 
Angeles office of the UEF, also were high men and went 
with the All-Star men on the big trip. 


> 7 * 

Dietrick Advanced.—William J. Dietrick, formerly 
office manager of the Los Angeles branch of the Under- 
wood Elliott Fisher organization, has been appointed 
special representative of the portable typewriter divi- 
sion of that company. He will cover Southern Cali- 
fornia and Arizona. 

Mr. Dietrick was for some time associated with the 
company’s Chicago branch in the accounting depart- 
ment. Moving to San Bernardino, he was made deputy 
county auditor—a position which he held for four years. 
At the end of his term of office, Mr. Dietrick rejoined 
the U E F as demonstrator at San Francisco, and later 
was made office manager at the Los Angeles branch. 


* >» * 

Guy Chase Well Again.—Guy Chase, one of the found- 
ers of the Nagel-Chase Manufacturing Company, Chi- 
cago (Ashaway ash receivers), is out again after a 
serious operation. He is said to be enjoying good health. 
Mr. Chase makes his home in the Los Angeles district. 


* * = 

Loose Leaf Man Due Home in August.—James H. 
Davison, president of the S. & D. Loose Leaf Company, 
427 North San Pedro street, Los Angeles, is expected 
home early this month after a business trip covering 
New England and the Central States in the interest 
of the S. & D. line. He reports success on his trip 
conditions seeming much better than those of a year 
ago. 

In the absence of Mr. Davison his necessary work 
is being carried on by Roy R. Ferguson, office manager. 

_> 





Royal Typewriter Company's Display at the Convention of Pur- 
chasing Agents Held Recently in New Orleans. 


Additional Obituaries 

Obituary notices additional to the regular classifica- 
tion in the present issue of Office Appliances are men- 
tioned briefly here. Further material is scheduled for 
the September issue of Office Appliances. 

C. A. Lockwood, of the Lockwood-Hazel Printing and 
Stationery Company, Atchison, Kans., succumbed to an 
attack of angina pectoris at his home, July 7. 

Otto Ihling, Sr., founder of Ihling Brothers & Ever- 
ard, Kalamazoo, Mich., succumbed to a brief illness, 
July 26 








MEILINK 
SAFE DRAWERS 


“FULL SPEED’’ 
RECORD PROTECTION 
for the Modern Office 





FURNACE 
TESTED 
All Meilink 


Safe Drawers 
bear the Meil- 
ink One Hour 
Labels. 







Showing a Ledger 
Sise Safe Drawer 
with Posting Tray 
Equipment. 


Every Office Needs These 
Handy Efficient Units 


Unmatched in possible interior features and sizes 
that will meet the needs of the modern office, giving 
fire protection for any combination of records all 
contained in a single unit. 

It is unnecessary to leave important records, cor- 
respondence, ete. without fire protection. The 
Meilink Safe Drawer brings the protection right 
to the worker’s desk. There’s no loss of time—no 
heavy loads to carry from place to place—just roll 
the Meilink Safe Drawer to the desk where the work 
is being done. 


Three Size Drawers 
Letter Size « Cap Size « Ledger Size 


If you do not have the full information on these 
units write or wire today for prices and discounts. 
The Meilink Safe Drawer opens up a new field in 
selling fire protection. 


The Lowest Cost Protection in 
Meilink's History 


Meilink-Built 
Fire-Resistive Products for Every Business 
Office and Home Use 
Provide “Better Protection’—35 Years of Protection Service 
Modern Systems of Cash Protection 


MEILINK STEEL SAFE CO. 


TOLEDO, OHIO 
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PROFITS 


IN FILING SUPPLIES 


are realized not only on 
the initial sale but con- 
tinuously thereafter on 


RE-ORDERS 


Do you feature a controlled 

line—one that guarantees to 

you exclusive representation 
in your territory? 


A Wabash Franchise 


is obtainable in some territor- 
ies—perhaps YOURS is one. 


May we not tell you about 
this greater opportunity for 


Profits? 


The Line Sold Through Dealers 
Exclusively! 


SUPREME QUALITY FILING SUPPLIES 

















The Wabash Cabinet Co., Wabash, Ind 
Please send us full information about your EXCLUSIVE Dealer 
arrangement, with PRICE LIST and DISCOUNTS 
Name 
Address 
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PASSED AWAY 


J. A. WHITE—A MEMORIAL 
The passing of Joseph A. White of the F. S. Webster 
Company on June 16 was recorded in the July issue of 
Office Appliances. To that record we add the following 
memorial written by G. F. Malcolm, vice-president and 
general manager of the Webster Company: 





“He wrote upon our hearts ‘Your Friend’ 
A creed with golden letters penned.” 


Personality seems to shine through the lives and 
deeds of certain men. Some have dispositions which 





One of the Last Pictures Taken of the Late J. A. 

White.—The scene was the ground-breaking for 

the new F.S. Webster factory in Boston. L to R: 

James Quartz, factory manager; Howard Pierce, 

retired salesman; G. F. Malcolm, vice-president 

and general manager; Mr. White, and Walter 
Funck, San Francisco manager. 


might truly be called ‘the milk of human kindness’: 
some, that driving power which recognizes no obstacles. 
Rarely, though, are all these qualities combined in one 
character, but Joseph A. White was the exception. We 
bow in silent tribute to his passing on June 16, 1936. 

Mr. White—Joe to his close associates—was one of 
that small band who pioneered in the carbon and rib- 
bon industry. A real cosmopolitan, too—born in 1853 
in Portland, Me., and educated in the schools of Massa- 
chusetts, and at home in many parts of this country 
and Europe, particularly in the early nineties. 

Those were difficult years for an infant organization 
and it is to his unfailing courage and ability then that 
we today owe an everlasting debt of gratitude. He first 
blazed a trail through the United States with Webster 
products, then extended their influence internationally 
in 1896 with the organization of our present London 
office. Upon his return after a year in England he 
opened and developed the New York and the Chicago 
offices, two important links in the Webster chain. The 
groundwork laid, Mr. White settled in Chicago, remain- 
ing as manager of that branch for thirty-seven years, 
until his death. 

To Elizabeth, his wife, to his son and two daughters, 
Joseph A. White leaves the memory of a devoted hus- 
band and gracious father. And we of the F. S. Webster 
Company in common with his legion of friends will re- 
member him in spirit as he was in life, an honorable, 
kindly gentleman of the old school.” 

i % 
GEN. J. DUFF STUART 

Brig.-Gen. J. Duff Stuart, president of The Clarke & 
Stuart Company, Ltd., of Vancouver, B. C., and famous 
soldier, was killed in an automobile crash on Sunday, 
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DARNELL 
Office Chair 


CASTERS 


e BUILD and HOLD 
BUSINESS 





Featuring the Darnell Patented 
Double Ball-Bearing Swivel 











Your customers will appreciate the smooth, ef- 
fortless, quiet operation of Darnell Casters. Fam- 
ous because they 


Always SWAW EE. and ROVE 


Darnell Casters have longer life and give the 
maximum of floor protection. Made of highest 
quality materials throughout. 

Office Furniture and Appliances Factory- 


equipped with Darnell Products indicate the 
manufacturer’s high regard for quality. 


DARNELL 
CORPORATION, LTD. 





Write fer 
FREE Sample 
Set of Darnell 

Noiselesa 











Long Beach, Californie Glidea 
24 E. 22nd St., New York City cud Special 
36 N. Clinton, Chicago, Illinois Proposition 
fer Darnell 

Dealers 
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| MORE SALES NOW! 








Guaranteed by 


New 
PEERLESS 
Sales Help! 


® Don't let your Peerless Rubber Typewriter Key 
Peerless has a new 





business fall off this summer. 
sales help that is selling keys faster and in greater 
volume than ever before. We guarantee that it will 
make sales for you! 
® Send for this new Peerless dealer help and let it 
prove that you can make more money by concentrating 
on Peerless Keys—for 20 years the leaders in quality 
and sales. 
PEERLESS KEY €0O., INC. 
Manufacturers of the only complete line 
of rubber keys sold through dealers. 
GENERAL OFFICE & FACTORY 
107 Mulberry St. Newark, N. J. 
New York: 321 Broadway Chicago: 19 So. Wells St. 
National Stationers Association Annual Convention 
and Business Show, September 21, 22, 23, 24 at 


the Palmer House in Chicago. 
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The New ACE Circu/ar. 


... packs a 
Champion's 
Selling 
Punch! 









Imprinted 

FREE of 

charge for 
customers | | 


ACE FASTENER CORP. 


3415 N.Ashland Ave. Chicago. 





THE WORLD'S BEST STAPLING MACHINES 











PATENT PENDING 


DROR-TYPE 


THE MOST OUTSTANDING IMPROVEMENT, 
IN OFFICE FURNITURE HISTORY 


Grand Repids SY MAZAIMEL Michigan 
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With thumb and finger— 
cut thru a half inch of paper 


Once TWIRLIT is used, a new standard « 


nized. 
through 125 sheets of bond paper, as easy ¢ 
winding your watch! Four hole sizes avai 
able, one, two or three drill heads. 


inches center to center. 
in olive green with nickel trim. 
to $10.75. Details on request. 


Mitchell Binder Co. 


HAGERSTO 


TWIRLIT 


PAPER DRILL 





convenience for all paper perforating is recog- 
TWIRLIT cuts a smooth round hole 


is 


The 300 
series here illustrated is adjustable up to nine 
Handsomely finished 
Priced $2.50 


WN 


MARYLAND 
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ELIMINATES POSTAGE WASTE 


improved 
Triner No. 9-T 
meets postal 
tolerance of 
ONLY FIVE 
GRAINS 


Ss 
—<s 
<sner 
cs 
> 








Increased 
Markets 





Capacity 
9 oz. x Vg oz. 


Never before were the post-office requirements so exact- 
ing. With a tolerance of only five grains now permitted 
many business concerns are wasting money in over-post- 
age because ordinary scales cannot indicate a five-grain 
variation and thousands of scales now in use are inade- 
—_ Your market for Triners is thereby greatly in- 
creased. 


Triner refinements make this close-weighing accuracy 
possible. Permanent balance, special alloyed steel pivots, 
perfect alignment and operation of moving parts, to- 
gether with sturdy, high-grade construction, insure de- 

ndable and lasting service. Capacities nine ounces to 
our pounds in various models, with computing charts 
on those of one pound and over. 


Send for detailed description and prices 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicago, HMlinois 

















MUST 
THE 


EXCE 


THE CONSUMER’S PROFIT 


ED 


MAKER’S 
PROFIT TO IN- 
SURE ALL CON- 
TINUED SALES 





HAS COME 
ABOUT BY 


QUALITY 
FOR THE PA 
30 YEARS 





INTERNATIONAL 


GO0G000000609 


Munson Suppry Co., 348 Hudson St., New York ¢ 


Please send information about the New Key 





New Package and Counter Display to 
Name 
Address 
Cily . Stale 


LEADERSHIP 


CONTINUOUS 


ST 


tity 
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“We'll standardize 


on these cards” 





HE reaction to business cards done on Wiggins 
Scored Card Stock and carried in a Wiggins Compact Binder, is one of 
quality regardless of what they cost. No matter if they be elaborately 
engraved or humbly printed, the feeling is that they could not possibly 
have been done better for the money. 

Quite naturally any executive who receives one of these cards thinks of 
their application to his own firm. Very likely he will tell his secretary 
to ask he stationer about them on her next visit. 

Through communication with any paper merchant listed here, or with 
us, you will receive samples and full details for filing of the cards that 
tear from tabs with perfect edges. 


The JOHN B. WIGGINS COMPANY, 1162 Fullerton Avenue, Chicago 
(Originators of Scored Cards) 


New York City: Richard C. Loesch Co. St. Lowls: Tobey Fine Papers, Inc. 
Pittsburgh: The Chatfield & Woods Co. Grand Rapids: Carpenter Paper Co. 
Detroit: Seaman-Patrick Paper Co Houston: L. S. Bosworth Co., Inc 


WIGGINS 


BOOK FORM CARDS 
COMPACT BINDERS 


OR Omi 7 a 
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June 7. near Abbotsford, B. C. He was seventy years 
of age. 

Gen. Stuart was born in Scotland on May 20, 1866, 
and, following his education at Dufftown public school 
and the Aberdeen University, made his way to Canada 
in 1888. In 1894 he founded the firm of which he was 
president at the time of his death. 

From the time of his arrival from Great Britain Gen. 
Stuart developed a vast interest in Canada and Cana- 
dian business. For one year he worked for the Canadian 
Pacific Railway at North Bay, Ont., and later joined the 
Thompson Stationery Company, staying with that firm 
until he founded Clarke & Stuart in '94. 

Gen. Stuart possessed a long and enviable career as a 
soldier which began in 1894 when he joined the B. C. 
Garrison Artillery as a gunner. He continued his mili- 
tary work with the Duke of Connaught’s Own Rifles 
and advanced until he was given command of the 
Twenty-third Infantry Brigade in 1913. 

When the World War came Gen. Stuart was made 
commander of a large concentration and training camp 
at Vernon and, in 1915, was promoted to district officer 
commanding at Esquimalt. He retired with the rank 
of brigadier general in 1919. 

His club memberships included Vancouver, Terminal 
City, University, Shaughnessy Golf, Vancouver Golf 
and Marine Drive Golf. He was a past master of A. F. 
& A. M., a Scottish Rite Mason and a member of the 
Shrine. 

Gen. Stuart is survived by his widow, Mrs. Mary Con- 
non Stuart, three sons, Frank R., Robert J., and Gilbert 
C. Stuart; and three daughters, Miss Kate Stuart, Mrs. 
H. L. Warner and Mrs. H. N. Hossie. A fourth son was 
killed overseas during the war. 

Funeral services were held from the St. Andrews- 
Wesley church with full military honors with interment 
at Mountain View cemetery.—SJL 

C. C. WALDEN, SR. 

Charles Carroll Walden, Sr., for more than fifty years 
publisher of business papers for the paper and print- 
ing trade, died on July 14 following a heart attack at 
his home, 108 North Maple avenue, Ridgewood, N. J. 
He was eighty years of age. 

The heart attack was unexpected, Mr. Walden having 
been at his desk at 41 Park Row, New York, the day 
prior to the seizure. At the time of his death he was 
president of Walden, Sons & Mott, Inc., publishers of 
“Paper & Paper Products,” “Printing,” “A B C Guide 
for the Paper Industry,” and “The Paper Catalog.” 

Born in Brooklyn on March 29, 1856, a member of 
a distinguished New England family, Mr. Walden began 
his career early by obtaining a position with Howard 
Lockwood, then publisher of the Paper Trade Journal. 
Later he became identified with the advertising staff. 
In 1884, together with his father, he brought out the 
first issue of the United States Paper Maker, which 
has since become Paper & Paper Products. Still later 
father and son started the New England Stationer at 
Springfield, Mass., and in 1886 published the first issue 
of Walden’s A B C Guide. 

In September, 1919, the Walden Publishing Company 
joined forces with the Walden-Mott Company, pub- 


Be 
4 





lishers of Printing and The Paper Catalog and the | 


firm became Walden, Sons & Mott, Inc. 


Funeral services were held from the Christ Episcopal | 


church, Ridgewood, on July 16 with interment in the 
family plot in Valleau cemetery. 

Mr. Walden is survived by four sons, Charles C. 
Walden, Jr., former mayor of Tenafly, N. J., and now 
of Stone Ridge, N. Y.; Lional A. Walden, Rockville 
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OLUMBIA 




















































































































IF 
YOU ARE 
LOOKING FOR 


e QUALITY e 
e VARIETY e 
eSERVICEe 


THE 
ANSWER 
IS 


OLUMBIA 


Made by 


Columbia Steel Equipment Co. 
PHILADELPHIA 








Office and Show Room 
LINCOLN-LIBERTY BUILDING 
Broad and Chestnut Streets 
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WHERE 
CAN YOU MATCH 


These VALUES at these PRICES? 


JUNIOR Speed-O-Print 


Rotary Stencil Duplicator 





.---CUTS OPERATING EXPENSE 
This NEW type Rotary Stencil Duplicator creates 
an entirely new field of profitable business for the 
It combines operating simplicity with 
Printing 


trade. 
sturdiness and accurate registration. 
surface 534x8% in., sheet size from post card to 
6x95 in. 


grocers, druggists, clubs, etc. 


An ideal duplicator for restaurants, 
Fully guaranteed. 


AUTOMATIC Speed -O- Print 


Rotary Stencil Duplicator 





A full sized duplicator handling any sheet from 


post card to legal size. Inside inking. It is simple 
and efficient in operation. Registration is ac- 
curate. The Speed-O-Print Automatic is one of 


the fastest selling duplicators on the market, 


Write fer 1936 Dealer's Catalog 


SPEED-O0-PRINT CORPORATION 


180 W. Washington St., Chicago, Ill. 




















OFFICI 


APPLIANCES 


Center, N. Y.; Van R. Walden, Glen Rock, N. J., and 
Tom Walden, Ridgewood, and two daughters, Mrs. 
Ethel P. Howard, Oak Park, Ill., and Mrs. Alvah E. 
Reed, Ridgewood. Twelve grandchildren and four 
great-grandchilden also survive. 


tr oe 
J. C. WAITE 


J.C. Waite, known to his friends as “Jack,” died June 
19 at his home in Glendale, California, while listening 
to the Louis-Schmeling fight. For more than half a 
century he had followed the development of the art of 
boxing with keen interest, and undoubtedly the excite- 
ment of following the radio report of the fight, together 
with his age—seventy-six years—were too much for his 
heart to withstand. 

Mr. Waite had recently celebrated his seventy-sixth 
birthday and the twenty-second anniversary of his em- 
ployment with the Pacific Desk Company, of whose sec- 
ond-hand office furniture department he was manager. 

He was born in Michigan in 1860 before the state was 
really settled. While still a young man he removed to 
Boston, where he engaged in the selling of furniture for 
several New England manufacturers. In this occupa- 
tion he spent thirty years, retiring as the dean of the 
furniture travelers. Moving to California he spent two 
years in the quiet life. He found idleness irksome, how- 
ever, and joined the Pacific Desk Company, little realiz- 
ing that he would spend with that house another aver- 
age business lifetime. 

Mr. Waite is survived by his widow, Carrie A. Waite, 
and a step-daughter, Mrs. T. F. Peirce. 

The funeral was in charge of the Glendale Lodge of 
Elks, of which he was an honored life member. So 
passes one whose entire life was a record of faithful 
loyalty. 


¥ ¥ 
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MRS. D. W. COLLINS 

Mrs. D. W. Collins, fifty-six years of age, died June 
22, at her home, 716 Northeast Fifteenth street, in Okla- 
homa City, Okla. Death was attributed to heart dis- 
ease following a long illness. 

Mrs. Collins, wife of D. W. Collins, president of the 
D. W. Collins Desk Company, 2154 West First street, 
went to Oklahoma City from Dallas, Texas, in 1909. 

She was a member of the First Christian-church, and 
was quite active in her social set. 

Funeral services were conducted from the Hahn 
Funeral home by Rev. Roy Rutherford, pastor of the 
First Christian Church, Thursday, June 24. 

Survivors are her husband, a daughter, Mrs. William 
O. Coe, and a son, Tom.—EVH 


* ¥ ¥ 
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W. A. CARTWRIGHT 

William A. Cartwright, for more than twenty years 
credit manager of the Automatic Pencil Sharpener 
Company, Chicago, died June 25. He was sixty-two 
years of age. 

Mr. Cartwright was born in Nottingham, England, 
in 1874, coming to America in 1907. He was well known 
in the industry and bore an enviable reputation as an 
expert in his chosen field. 

Funeral services were held on June 27, burial follow- 
ing at Memorial Park, Evanston. 


¥ 
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Cc. G. HEROLD 
Stricken with a heart attack a few hours after he 
had been involved in an automobile accident, Charles 
G. Herold, pioneer salesman of the Oxford Filing Sup- 
ply Company, 340 Morgan avenue, Brooklyn, N. Y., died 
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The Table Shown Is: 
St. Johns Office Table No. 24 


Northern Grey Elm. Golden Fin- 
ish. Top, %” thick. Legs, 2%” 
square, 6 sizes: 24x36, 27x42, 
27x48, 27x44, 27x60 and 30x72. 
Shipped K. D.; Packed two of 
one top-size in crate. 


EXTRA QUALITY 
.. and the Business-like 


Good looks that SELL! 


Since 1868 . . . St. Johns, world’s biggest table 
factory, has produced America’s favorite office tables. 
Naturally, we know how to build in the extra value 
that means quicker sales and better profit for you. 
Standard range of office colors; golden, mahogany 
or walnut; range of sizes from 24 x 36 to 24x72; 
dove-tailed drawers with 3-ply bottoms in all tables. 
Write today for catalog with prices. 


ST. JOHNS TABLE COMPANY 
CADILLAC, MICHIGAN 

































CROWN 


Typewriter Ribbons and Carbon Papers 





Whether a consumer, a dealer or a dis 
tributor, the Crown line should meet your 
every requirement. Its wide variety of 
weights and finishes of carbon and the ex- 
cellence of the fabric and inks, which readily 
adapt themselves to the various typewriter 
ribbon needs, enable you to provide and 
maintain satisfactory service. 


Write today for full details covering our 
profit-yielding proposition. 


The Crown Ribbon & Carbon Mfg. Co. 
782-790 St. Paul St. ROCHESTER, N. Y. 
Geed Impressions for More Than a Quarter Century 
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Accounts in your territory are your accounts. 
You control them—earn and get full com- 
missions. We have no salesmen to pirate your 
customers and cash in on your missionary work. 
No competitor gives you that protection and that 
is why Steel-Strong franchises are valuable . . . 
secure . . . with the guaranty of Members of The 
Nat'l Ass’n of Stationers. 

Steel-Strong Products include Coin hehe en 
Bill Straps, Coin Trays, Tray Pans, Coin as, 
Currency Cabinets, ete. ... and each product 
has been developed to the highest efficiency. 
Write for liberal discounts and sales helps. 


THE C. L. DOWNEY CO., Cincinnati, Ohio 


STEEL-STRONG “PRODUCTS 
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THE C.L.DOWNEY CO. 





N. Ss. A. (Never Say Ain’t) 
CONVENTION 


CHICAGO, ILL., SEPT. 21-22-23-24 























4...HOTEL RULES 


How elegant is each hotel... 

More beautiful than words can 
tell; 

The Drake or Palmer House or 
Stevens . 

Only seein’s is believin’s! 


The rates are nice, the food is 
dandy; 

Rooms are always spic-and- 
spandy. 

The management, with shouts 
and cheers, 

Will WELCOME ALL CONVEN- 
TION-EERS! 


Don’t bust the rules, especially 
these: 

DON’T SWIM IN LOBBY 
FOUNTAINS, PLEASE, 

Don’t snitch their towels, or 
slide down rails .. . 

SEE OUR CITY ... NOT OUR 
JAILS! 


AUTOPOINT COMPANY 


1801 Foster Avenue, Chicago 
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PRONTO 


The Outstanding Storage File Value 


Stoutly built for efficient and economical 
service — retailing from 85 cents to $2.10 
with dealer discounts that make concentration 
worth while. Steel front strength and beauty 
—corrugated board economy. DEALERS: 


Writ2 for sample and trade discount. 


Pronto File Corporation 
636 Broadway New York, N. Y. 
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S503 S. Jefferson St. 


EA.Co 


CHICAGO 














OFFICE APPLIANCES 


IF IT’S NOT IN YOUR STOCK 
DRAW ON OURS 
SAFES 










FILES 


FOLDERS 





GUIDES 


STAPLES 


STAPLING 
MACHINES 





WASTE 
BASKETS 


IN NEW YORK STOCK 


—~ 











CAL CAMERON 
155 LEONARD ST. 


NEW YORK, N. Y. 
XY 4 





SPEED-MO 


® STAMP PADS and INKS 
® TIME and DATE STAMPS 
© TYPE BRUSH and CLEANER 


are but a few of the items mak- 
ing up this complete line of 
office and factory specialties. 
SPEED-MO Products are dis- 
tinguished by efficiency, fine workmanship, and 
long life. They are standard equipment in lead- 
ing organizations throughout the world. De- 
scriptive folders will show you why they are so 


popular. Write today. 





Ask for profitable discounts and terms. 


RIVET-O MFG. CO. 
22 Forest St. Orange, Mass. 


SPEED-MO 
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July 9 at his home, 18-20 Sandol street, Glendale, Long 
Island. 

Mr. Herold had spent nineteen years in the service 
of his company and was widely known to officials of 
the many stationery establishments in Manhattan and 
Brooklyn. 

Funeral services were held at the family residence 
on Sunday, July 12. 

Mr. Herold is survived by his widow, Mrs. Emmy Mil- 
ler Herold; two sons, Warren and Donald, and a 
brother, John J. Herold. 

WALTER E. FREDERICK 

Walter E. Frederick, treasurer of Shaw & Borden 
Company, stationers, of Spokane, Wash., who had been 
with the firm since 1913, and was head of its printing 
department for many years, died at his home in that 
city recently. Born in Helena, Mont., he had resided 
in Spokane for the past 28 years. He stood high in 
Masonic circles, being a Knight Templar of that order, 
a Knight of the Round Table, and a member of the 
Central Christian Church. Knights Templar gathered 
to pay their final respects and perform burial rites at 
the funeral services of the Spokane stationery execu- 
tive. Besides his widow, a daughter, Catherine, and 
three sisters survive-—CML 

i oh 
W. W. SHEPHERD 

Wilmer W. Shepherd, secretary of the J. W. Burke 
Company, Macon, Ga., and a state director of the 
Georgia Stationers’ Association, died June 8 following 
a short illness. He was forty-nine years old. Mr. 
Shepherd, who had been connected with the J. W. 
Burke Company for the past thirty years, was taken ill 
with a heart attack June 3, and failedrapidly —JHR 
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JOHN MILLS 

John Mills, ninety years of age, for fifty years head of 
the Marietta Chair Company, Marietta, Ohio, which he 
founded, died July 14. He was the son of one of Mari- 
etta’s first settlers, a trustee of Marietta College, anda 
former president of the First National Bank.—AK 

ARCHIBALD SHIRRA 

Archibald Shirra, for many years traveling salesman 
for the Banker’s Ink Company which he founded, 
passed away recently at his home in Caledonia, Ont. 
Mr. Shirra was in his sixty-ninth year and is survived 
by his widow, two daughters and a son.—SJL 

MISS HAZEL L. KENNEDY 

Miss Hazel L. Kennedy, for nine years a bookkeeper 
for the Warren Office Supply Company, Warren, Ohio, 
died June 29 after a long illness. She is survived by her 
mother, a brother and a sister —AK 

—@—____ 
MORGANTOWN DEALER TAKES STORE 

The Taylor Typewriter Company, which has sold 
Royal typewriters at Morgantown, W. Va., the past 
eighteen years, has opened a new store at 114 High 
street. The former location was 222 Court street. The 
company occupies about 2,500 square feet of floor space. 
For some time past this business has been handling 
commercial stationery. When the school season opens 


Mr. Taylor expects to have a complete line of school | 


supplies. In addition to typewriters and commercial 
stationery, this business handles adding machines, 
office furniture and supplies, and conducts a printing 
business. 





The SURE WAY to 
Get Finest Carbon 


Copies! 





. together with the per- 
fected CEN-TR-KOTED BACK- 
ING SHEET... Wins and keeps cus- 


tomers .. . because of superior results! 


* 


Send for our helpful 
booklet “Carbon 
Paper Facts.” It will 
be sent to you free on 


request and will give 
you many informa- 
tive facts on Carbon 


Paper. 





An Exclusive Agency on Grand Prize 
Carbons and Ribbons in your city is a 
sure step toward greater profits. Write 
for our dealer proposition booklet. 


GRAND PRIZE 
CARBONS and RIBBONS 


PACIFIC CARBON & RIBBON MFG. CO. 


J. Francis O'Connor, Pres. 











Head Office and Factory: 1451 Harrison St.. San Francisco 
Chicago: 608 So. Dearbon St. 


Los Angeles Houston, Texas Portland, Ore. Denver 
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PLAY LESS HOB 
WITH THE JOB 
When “Beth” takes a holiday tion of this most modern of 


dictating machines. 
There's a big story behind 


with Dictaphone on the job, 
her boss doesn't have to limp 


around on mental crutches the Trend to Dictaphone. A 
until she returns. For Dicta- year-round story of executives 
phone brings complete in- with doubled ability to get 
dependence of other people's things done. Read the book- 


time and convenience. Letters, let, “What's An Office Anvy- 
instructions, notes of things way?" Get a working Dicta- 
to do, record of incoming in phone demonstration in your 
structions down they go on own office during these next 
wax, pronto. Any one of your few weeks, when the staff is 
secretarial staff can “read” any reduced, but the work must 
dictator S$ notes thanks to be done just the same. Send 


life-like 


The Trend To Dictaphone Sweeps On 


Nuphonic reproduc- the coupon below today. 





Albanus Phillips President 
Phillips Packing Company 
Cambridge. Maryland 


Thomas W Vinton. Vice Presiden! 
Union Planters Nat! Bank 4 Trust Co 






Memphis. Tennessee 












} H Caldwell, Vice President 
Ralston Punna Company 
S! Louis. Missouri 


A B Snyder. Gen Office Mar 





ass Company 
Ohio 


wens [linois G 


Toledo 












The word CACTAPHONE | is the Registered Trade-Mark of 
Dictaphone Corpe ctating Machine~ ang 
A series to whic . r ade <> Avplie: 


Among the Prominent Users of Dictaphone Are 


Venables, Graham & Howe, Seattle, Washington 
Houston Building & Loan Association, Houston, Texas 
Pan American Life Insurance Co., New Orleans, Louisiana 
Amalgamated Leather Co., Inc., Wilmington, Delaware 
Available in either the Desk or De Luxe Cabinet Models, Dicta- 


phone tits easily into any executive working layout. 











A few overseas territories are open for our valuable exclusive franchise 
For full particulars, write to our International Division, Bridgeport, Conn 
Dictaphone Sa Co ration, 420 Lexington Aven New York, N. Y OA 

In Canada| Wellington St., West, Toronto 
1 want ex Please send me my copy of 
representativ What's An Office Anyway 
Nam 
{ mpany 
Address 





OFFICE APPLIANCES 


MAY SETS RECORD FOR ROYAL 
The month of May, 1936, was the greatest May in the 
history of the Royal Typewriter Company, according 
to a statement issued by officials of the company last 
month. According to the announcement more type- 
writers were billed and sold during May than in any 
corresponding month since the founding of Royal. 


FASTER AND 
Mania haltl 1 





STEELCASE 


Business &quiprment 











a 


AT LOW COST 





SAVES SPACE 
SAVES TIME 
SAVES STEPS 


STEELCASE 


Business &quipm ert 








ROOF - F 


RE RESISTING 


OF FICE NEAT AND OR DERI Y~ tLiMi INATE SPOILAGE OF SUPPLIES 
Reduced Reproductions of a Pair of Advertising Cards 





Recently Introduced by the Terrill Division of the 
Metal Office Furniture Company, Grand Rapids, Mich. 
Ve al 
N. Y¥. STATIONERS GOLF ASSOCIATION 

The fifth tournament of the New York Stationers Golf 
Association was held at the Winged Foot Country Club 
on July 7. Thirty-nine members and six guests partici- 
pated in the tournament which was one of the best 
games of the season to date. 

The point winners at the conclusion of the event 
were: Class A: A. Ficks, 4; G. Morrisey, 4; R. Urmston, 
2. Class B: S. Kahn, 5; P. Elias, 3; H. Yager, 2. 

The standing in the two classes for the season’s cups 
was as follows: Class A: J. Kemp, L. Tavernier, A. 
Ficks, G. Morrisey, R. Urmston, W. Evans, L. McCready, 
R. Kennedy and J. Kahn. Class B: S. Kahn, P. Elias, 
H. Copeland, H. Madell, L. Messina, E. MacIntyre, J 
Bosworth, E. Geehring and H. Yager. 


NEW HOME FOR STURGIS BUSINESS 
The Sturgis Office Supply Company, conducted by 
T. S. Wait at Sturgis, Mich., has moved from the Wait 
block to 128 West Chicago Road. This business occupies 
a ground floor store and a basement. A new front has 


been built for the store, and the basement has been re- 
modeled and decorated. 
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SPEEDWAY 


IS THE SAFE WAY 
AND IT COSTS NO MORE 


The Speedway File Fastener is the only prong 
fastener which gives safety against catching 
and accident opening . . . ITS PRONGS ARE 
COMPLETELY COVERED. It operates in half 
the time required by other fasteners of its type 
. . . LOCKING PLATE EASILY OPENS WITH 
FINGER-TIP TOUCH. Covered prongs and 
speedy operation make Speedway the only 
real improvement in years. To sell them is 
to be selling the best—-AND THEY COST NO 
MORE. 


A SPEED b SEL PRODUCT 


SPEED PRODUCTS ARE ALWAYS DEALER DISTRIBUTED 


UATE 


PSEKOT ogBD rENER 


c 


Fi CORPORAL 


37-18 NORTHERN BLVD.—LONG ISLAND CITY—N. Y. 


Cresniih be The 
NATIONAL Winner 


No. 902 


NBC Design 902 is a 
typical National crea- 
tion. Of ultra-modern 
design, smart fabrics 
and genuine leather, 
here is the realization 
of a really stylish brief 
case. Eight pock- 

ets, sliding 
handles. 

















A style for 
every practical 
purpose——that 
is why National 
dealers can satisfy all 


needs. 


Uniform 
high qual- 
ity always! 


A great variety to choose from at attractive prices. 
Two and three-way zipper envelopes, ring book zip- 
pers, Tuck tite locks, button fasteners, one to ten 
pockets, all types of finishes. 


Be sure to write TODAY for your copy of the National 
Catalog! 


NATIONAL BRIEF CASE MFG, CO. 


512 So. Peoria St., Chicago, ILL. 











Suciicll 


HARACTER in a ring 
book is a good deal like 
777 Character ina man. 
It stamps its possessor as 


being above the ordinary. 





There’s a real reason for 
the distinctive trend on 
the part of many good 


dealers to 
STniisbelll 


It Will Pay You 
To Investigale 


TRUSSELL MANUFACTURING CO. 
Poughkeepsie, N. Y. 




















133 




















No. 434—66x36 inches 


ishel/— 


STRONGER THAN EVER 
(Complete Line — Good Stock, 


on hand at all times. 


SEND FOR INFORMATION 


Desirable territory still open for 
experienced salesmen. 


J. K. Rishel Furniture Co. 
WILLIAMSPORT, PA. 


S 











134 


TYPEWRITER 
RIBBON SPOOLS 


Spools and clips for Typewriters, Adding 
Machines, Addressograph Machines, Multi- 
graphs, Check Writers, Bookkeeping Ma- 
chines, etc. 





Our experience in the manufacturing field dates 
back as far as the year 1890 and during this time 
you can appreciate the priceless knowledge we 
have acquired. We are directly responsible for 
numerous practical improvements and inven- 
tions and have to our credit the manufacturing 
of many items in quantities of millions. Our 


policy of highest quality: honest prices and prompt, courte 
ous service has resultedin building us anenviable reputation 


A FEW SPECIAL FEATURES: 


The **Gapless"’ smooth connection. 
Free from **tin-can”™ look. 
Ends mounted square and true with center section. 
No ragged edges to tear or fray ribbons. 
Resists corrosion. 

255 E. 95th Street 
JOSEPH LA NDGRAF, INC. GicaGo. ILL 




















IMPOSSIBLE? 


—Then try 


CORRASABLE BOND! 


Erase a whole paragraph with an ordinary 
pe neil eraser, and le ave no unsightly evi- 
dence of corrections? If you think it 
can’t be done, prove it to your own satis- 
faction! Ask your Dealer for samples of 
this new, Eaton-developed CORRAS- 
ABLE BOND and make your own tests! 
CORRASABLE BOND is a paper you 
need! Investigate its time-and-money- 


saving qualities today! 


EATON PAPER CORPORATION 


Typewriter Paper Division 


PITTSFIELD, MASSACHUSETTS 


VEW YORA East 40th St CHICAGO: 25 East Jackson Blod, 
Stocked in SAN FRANCISCO at 770 Mission Street 





OFFICE APPLIANCES 





100% Record 
of Performance 
is your 
assurance of 
Satisfaction 





No Schwab Safe has ever failed to protect its 
contents in a fire! That is a record to be proud 
of, and a promise that may be depended upon. 
Because our Pyro-Lith and Pyro-Cell insulation 
have been effective in thousands of fires through 
years of service, the Schwab Representative offers 
a definite measure of value in his proposed equip- 
ment. 

The increasing demands for exact, authenticated 
information of business by the government make 
advisable adequate fire protection of all records. 
Full details of the dealer opportunity in the 
Schwab sales plan, will be sent on request. 


THE SCHWAB SAFE COMPANY 
LAFAYETTE, INDIANA 











Built Like A Stone Wall 
Designed to fit any Job! 














No. F1966—Finished Brown Walnut. 














Length 66”; Width 36”; Height 30”. 
Genuine Walnut Exterior. 











Any man in any office would be proud to claim 
this Executive desk. We offer a complete line of 


Jackson desks—distinguished in appearance—built 


like a stone wall,—and at prices that bring sales 
and profits to dealers. 


Write for Catalog 407 at once. 


JASPER OFFICE FURNITURE CO. 


Jasper, Indiana 
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SIXTH MIDWEST FILING CONFERENCE HELD > 
The sixth annual midwest filing conference was held 
July 31 and August 1 at the Auditorium Hotel, Chicago. 


The major purpose of the meeting was to discuss 
means of improving filing systems—including the high- 


ly important factor of personnel problems. New Waterproof 


Among the speakers scheduled on the close-packed DRAWING MK 


program for Friday were representatives of business | 
and educational institutions from all over the country. 
A special dinner was served, with the members of the | BOTTLE 
Chicago association as hostesses, Friday night at Le | 
Petit Gourmet, where Ruth de Young, Woman’s Editor 
of the Chicago Daily Tribune, discussed ‘““Modern Prob- 
lems in Which Modern Women Are Interested.” 

Saturday was employed by the delegates in visiting 
points of interest in the city. 

SEEK FOUR STOLEN TYPEWRITERS 

The Hanna Typewriter Exchange, 2059 East Four- 
teenth street, Cleveland, Ohio, has asked dealers every- 
where to be on the lookout for four typewriters stolen 
from its store on June 29. 

The machines are described as follows: 

Royal, No. 12”/1169815; L. C. Smith, No. 856169; Un- 
derwood portable No. F837500, and Royal portable No. 
P248859. 


we 
sn 


> 
HERRING-HALL-MARVIN GET BIG SAFE ORDER 


The Herring-Hall-Marvin Safe Company has re- 
ceived an order for heavy safe equipment amounting to 
$120,000 from the Bank of Japan, Tokio, being one of 
the largest orders for heavy safe equipment since the 
depression. The equipment will be installed in an addi- 
tion being built in Tokio —AK 








This is the 





FIRST 
WORTH-WHILE 
ee nn IMPROVEMENT 


Oakville Company, Division of Scovill Manufacturing Company, in fifty years 


Waterbury, Conn.-Complete details of this series were con- 








tained in the July issue of Office Appliances. 
in 
CHICAGO STATIONERS TO BOWL _ ee rolling steeple. 
The Chicago Stationers Bowling League will start its Sanford’s new flat, threaded cap stays put and is 
new season in September. Representatives of any | instantly removed or replaced. It is fitted with a 


| 

| 
teams wanting to enter the league are requested to | uniform quill of finest quality which cannot touch 
telephone Fred Cook of Just & Son or Ray O’Brien of | the bottom of the bottle and curl up as it used to do 
Marshall-Jackson Company. The interest already dis- | with the old style cork closure. Even the bottle is 
played indicates a lively season. new—of special practical shape and larger—holds 

——_~»>—__- 1¢ ounce more Ink. 
NEW YORK 0.A.M. GOLF MEETING 


The New York Office Appliance Manager’s Association | 
of New York City held its annual golf outing on June 
9, at the Rye Country Club, Rye, N. Y. Every membe1 
of the organization turned out for the occasion and | 
several valuable prizes were awarded for scores. 


And just try the Ink — it will meet every require- 
ment of your exacting profession. You will find it 
intense in color, free in flow and permanent as to 
jet black tone— it will never turn grayish. 
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Tremendous 


Market 


When you consider that every 
office, practically every store 
large or small—needs VAIL 
PAPER CLIPS, PINS, BRASS 
FASTENERS, STAPLES and 
THUMB TACKS, it is readily 
apparent that these products 
cater to a tremendous mar- 
ket. But it is a market that 
demands quality and care in 
manufacture. 











Cash in on the 
sales features 
back of VAIL Products 


Vail products are perfectly 
formed of highest quality ma- 
terials. Their brilliant finish 
and attractive packaging aid 
in making rapid sales. With 
the complete Vail quality line. 
you can reach out for greater 
profits in a great responsive 
market. 





Cash in on the Vail reputa- 
tion for quality products, 100 
per cent dealer service and 
protection. 


wD 


iN 
. 


Vail service is equal to Vail 


quality, so we repeat: —YG Zz 
“Mail it to VAIL” Yj 707 

470 

‘ . . . GY Y 

A Cordial Invitation (7 AV 
is extended to dealers to visit our booth at YY 


the Stationers’ Convention at the Palmer 
House, Chicago. September 21, 22, 23, 24. 
We will be there to meet you. 







Write for illustrated price list covering 
our complete line. 


VAIL 
MANUFACTURING CO. 
1752-58 E. 75th St., Chicago, II. 
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GF CONSTRUCTING BIG ADDITION 
The General Fireproofing Company, Youngstown, 

Ohio, is building an addition to the contract work de- 

partment, to cost about $50,000, with a similar amount 

to be spent on additional presses, an additional alu- 

minum chair assembly line, and the establishing of an 

“alumiliting” division to use a new process in finishing 

aluminum chairs. The new building will house an en- 

tirely new finishing department containing spraying, 
| dipping, washing, and enameling equipment of the most 

modern design. “The improvements, when completed, 
| will increase our capacity,” said George S. Brainard, 
president.—AK 
— 

DAVIS OPENS CEL-U-DEX OFFICE IN CHICAGO 

Gren Davis, genial mid-western representative of the 
Cel-U-Dex Corporation, 1 Main street, Brooklyn, N. Y., 
now maintains an office at 330 South Wells street, 
Chicago. 

The services of this well-staffed headquarters will 
augment Gren’s frequent calls on his many friends. 





WEDDINGS 


SMITH-DIEFENDORF 
The marriage of Hurlbut W. Smith, president of L. 
C. Smith & Corona Typewriters, Inc., and the former 
Mrs. Gladys K. Diefendorf took place at Brooklyn, N. Y., 
Tuesday, July 7. 





> 
HORR-HULCE 

The engagement of Cortland B. Horr, Chicago dis- 
trict manager of the Victor Safe & Equipment Com- 
pany, North Tonawanda, N. Y., to Miss Marian Hulce, 
then private secretary to Amos C. Miller, of Miller, Gor- 
ham, Wales & Adams, 1 North La Salle Street, Chicago, 
was announced in Office Appliances for April. 

The couple were married Independence Day—July 4, 
at La Grange, Ill. 

STARR-RIDGEWAY 


Wilber Ray Starr of the R. L. Bryan Company, office 
equipment dealers and stationers of Columbia, S. C., 
was recently married to Miss Charity Ann Ridgeway, 
a graduate nurse on the staff of the State Hospital in 
Columbia. They will make their home in Colum- 
bia.—_JW 
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VIRGINIA CARPENTER 


Russell Carpenter of Sanford Manufacturing Com- 
pany passed around cigars at the regular weekly meet- 
ing of the Wis-Ill Club July 17. A seven and a half 
pound daughter was born to Mrs. Carpenter July 11 at 
the West Suburban Hospital, Oak Park, Illinois. At the 
latest report mother and daughter are doing very well, 
while Russell continues to wear a broad smile of satis- 
faction. The Wis-Ill Club, of which Mr. Carpenter was 
first president, sent Mrs. Carpenter a bouquet of flowers. 

. ae 
BIRTHDAY PARTY IN TIFFANY FAMILY 

Boyd Tiffany, salesman at Monroe, Mich., for the 
Royal Typewriter Company, Inc., has announced the 
birth of a robust boy. In time he’ll do his school work 
on a typewriter. 
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BRIGHT 
IDEAS 


IN LEATHER 
FURNITURE 


Characteristic of all 
BRIGHT creations is 
that evidence of finesse 
only true craftsmen ob- 
tain. Here the buyer of 
leather office furniture 
finds an expression of 
originality so desired. 


No, 210C 


CHIPPENDALE 
SOLID WALNUT 


Every BRIGHT num- 
ber is a real value 

quality attractively 
priced. Every dealer 
can make more money 
selling them. You try it! 


BRIGHT CHAIR CO. Inc.., 
127-133 BLEECKER ST. 
NEW YORK, N. Y 


No. 210R 


Our profusely illustrated catalog 
will be sent to every inquiring 
office furniture dealer. Write for 
it now. Your first order will con- 
vince you. 
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EVERY 
OFFICE 


Wherever people sit down 
indoors to work all day 
this Lyon Cabinet offers 
safe, dust-free conceal- 
ment for coats, hats, um- 
brellas, ete. This Ward- 
robe Cabinet is surpris- 
ingly low in cost for its 
durable construction 
one of a full line of Lyon 
Steel Office Cabinets you 
can stock and sell the year 
*round. 


Notice the vault type han- 
dles, paneled base and re- 
inforced, quiet operating 
doors and locking device. 
These and many other de- 
tails are selling features 
you can use to secure good 
profitable volume. Write 
for details of the Lyon 
line. : 





2808 River St., Aurora, Ill. 








LYON METAL PRODUCTS, INCORPORATED | 


















i its sharp 
point easily 
Erases one 


Paper Pencil or more letters 
Samples without 
Furnished on smudging the 
Request. whole word. 


Pull Thread Back To First Hole 
And Unwind Paper Strip. 


Pat. No. 1,756,953 
SV B150C/] Pesoevesin 03.8. 











AGAIN SPENCERIAN LEADS 
IN WRITING EFFICIENCY! 


THE SPENCERIAN 


“BIG DIPPER” 
RESERVOIR PEN 


(including rustless Spencerian 
steel point, holder and reservoir) 


Writes up to 300 
Words At One Dip! Sells for 10c 


A steel pen that writes an average length letter at one dip! 





Magic? No. A special holder and reservoir pen storing 3 times 
more ink. It makes a miniature fountain pen out of the ordinary 
steel pen. Makes writing easier, faster. Nibs changed same as 


ordinary pens. Easily removed for cleaning. 


Your business office trade will snap them up at this moderate 
price. Use them as leaders to open new accounts. Everyone 
knows that matchless, Spencerian smooth-writing action can’t be 
beaten. 
Send for colorful, self-selling counter card displaying 18 pens. 
Write today. 
The streamlined Spencerian 
“Big Dipper” fits the new, 
widely advertised 39c Carter 
desk stand and others. Makes a 
swanky desk set at less than 50c 
complete. 


SPENCERIAN 
CF SINCE 1858 PEN COMPANY 
SYDoomcviutae’ Dept. . 
349 Broadway 
a BEST PEN NAME New York. N. Y. 





HOW YOU CAN 
INCREASE YOUR SALES 


Every possible requirement of your cus- 
tomers can be provided from our extensive 
range of Binders and Forms. The most 
modern systems such as Peg Boards and 
Analysis Forms for quick calculation, 
Visible Record Systems and other ap- 
proved methods provide Cesco distributors 
with unusual advantages. 


SEND FOR CATALOG 


An investigation of the Cesco Line will be 
well worth your while. We will be glad to 
send you our catalog and dealers’ exclusive 
agency plan. Just drop us a postal card. 
Do it now. 


THE C.E. SHEPPARD CO. 


4401-4429 TWENTY-FIRST STREET, 
LONG ISLAND CITY, N-Y. 
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New Weber Costello Globe Features 
Mean MORE PROFITS FOR YOU! 


The new Weber Costello globes have many new features 
which your customers will appreciate, and which will 
result in more sales and more profits for you. Maps are 
right up te the minute. showing: 


@ All radio stations 
with call letters 

@ Post-Rogers crash 

@ Route of the Hinden- 
burg 

@ Epoch-making air 
flights, ete. 


Weber Costello globe« 
are new, up-to-date, and 
are constantly being re- 
vised. Printed in at- 
tractive pastels, they | 
harmonize with any col- 
or scheme and are easily 
read. 








No. 1202 12°’ Globe 
Beautifully designed, at- 
tractively colored in pastel 
shades this is an ideal 
inexpensive globe a// your 
customers can afford. Re- 
tails at $3.50 


They literally sell themselves. 
Address Dept. 66848 for 
Weber 


Display Weber Costello globes. 
Send for our new globe catalog today. 
particulars about how to increase your profits with 
Costello globes. 





























The sAr/ffy customer 


Walz 


buys 


the 


NEW 





The thrifty 

\ dealer 

: SELLS 
it ! 














Keep a No. 1 Walz Security Chest | 
in stock—ALWAYS! 


laste EN Sf 


Walz 


Oak Park, Hl. 


Geo. J. 


112 Wesley Ave. 



































WEBER COSTELLO CO. 


CHICACO PEMGHIS, ThE. 


a 


CERTIFIED PAPER 


MANTLFACTIULEILS 2... « 














\ 


for | < 


CASH REGISTERS \ 





> MACHINES ?— 
ADDING MACHINE 2 
STENOTYPE \ pg te 
TELETYPE Pa ae 


“aan Pen, 
Precision PropuctTIon Aan 


. \ 
Insures Perfect Operation 
in Machines / 


id 
~~ air / 
LF) <—s - : 
uv ag — . - - al 
a rh a 5 ; 
< . — 


~ 


PAPER PRODUCTS 


MANUFACTURING CO 





> 


2000 Howard Street 


DETROIT, MICHIGAN 
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(New Machines and Devices—Continued from page 35) 


DOLLAR PEN BY DAVID KAHN, INC. 
A new dollar fountain pen is being distributed by 
David Kahn, Inc., North Bergen, N. J. It is fitted with 
a large i4-kt. gold point, iridium-tipped (patented). 





Kahn Pens in Attractive Display Carton 
Suitable for Counter or Window 


Furnished in assorted pearl colors, with 
to the box, which is designed to serve as a display. The 
order number for the new pen is 833P. 
a 
TURN-TOWL CABINET REDUCES WASTE 


Sold under the name Turn-Towl cabinet, a new paper 
towel and a new dispensing cabinet have been produced 
by the Bay West Paper Company, Green Bay, Wis. 

The towel itself is described as soft, heavy, and quick 
to absorb moisture. It is of sulphate kraft stock, and 
comes in a non-perforated roll. Inserted in the cabinet, 
it feeds out between two rollers, to one of which a crank 








New Cabinet and Towel Reduce Washroom Costs 


is attached. After a lever is pushed, the crank may 
be turned twice, drawing out ten and three-fourths 
inches of towel. Then an automatic check oper- 
ates. When the towel is torn off against a cutter, an 
automatic release is tripped, and the device is ready 
to produce another towel. 

The cabinet is of all-metal, with a mirror front, and 
a front panel through which the supply inside is con- 
stantly in view. New rolls are said to be easy of inser- 
tion. The cabinet is provided with a lock. 


attractive | 
three-band ornamentation, it is supplied twelve pens | 
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STURGIS 


POSTURE CHAIRS 








The Favorite 
Line for 
Quick Profits 






Adjustable 
Without Tools 


A Model for 
Every Need 





No. 595-DS 


This new Sturgis Posture 
Chair is upholstered in gen- 
uine EAGLE-OTTAWA leath- 
ers over rubberized curled 
hair cushions. (Seat cushion 
3%” thick; back cushion 
1%” thick.) It represents 
the last word in Posture 
Chairs. 


SOLD EXCLUSIVELY THROUGH DEALERS 


STURGIS POSTURE CHAIR CO. 
STURGIS, MICHIGAN 























SUMMER 

For CONVENIENCE 

FALL UTILITY 

: Display the 
FULTON 

INDELIBLE 

MARKING 


OUTFIT 
Right Up Front! 





FULTON 


indelible 


Launoay 











| Feature this Fulton “name maker” NOW for big volume sales. 


It is a marvelous item for inexpensively marking all types of 


| clothing, linens, and even tennis balls, garden tools and no end 
| of other things in private homes, schools and institutions. 


One dozen boxes, each 374x374, at 


tractively designed to appeal to 


Nothing can compare with it for in- 
expensively stamping fall furnishings 
women, packed in a striking display 
carton. Send for your Fulton Laun- 
dry Marking Outfits Now—Feature 
them right away for big sales! 


FULTON 
SPECIALTY €0. 
holder, spacer, brush and tweezers ELIZABETH, N. J. 


Sales Office: 200 Fifth Ave., New York City 


and children’s clothing for school, for 
immediate and permanent identifica- 


thon. 


Easy and fascinating to use. Nothing 
extra to buy. Set contains three 
alphabets and two figure sets of rub 
ber type, an uninked stamp pad, 
bottle of special indelible fadeproof 


runproof, color fast ink, one line type 
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FOLDERS 







COLORS: 7 a) 
—_—————— For oes 
RED OFFICE AND SCHOOL REPORTS, 
BLACK PROPOSALS, SALES CATALOGS, ETC. 
ORANGE An ideal and inexpensive method of binding catalogue 
PINK pages and school note books. With the Barkley Fas- 
CANARY tener, insertion and removal of sheets is an easy, simple, 
BLUE and fast operation. 
GRAY sellin dhdila Mies 
GREEN y . ED 5 
BLACK J, , PATENT “Qs 

a NO. 1917560 ~. } 


¢ 
THE BARKLEY FASTENER 


Send for Color Sample Catalo& 








C. L. BARKLEY & CO. 


LSTABLISHED 1921 


Manufacturers of Filing Supplies 
517 S. JEFFERSON STREET CHICAGO, ILL. 








$'750 
Office Machine Stand 
REDUCED 


TO 
ONLY 


Sa 


The All-Purpose Stand for Home or Office 





All Metal Stand Can be used for Typewriters. 
7. . ‘ . i y \ ac i = *SS0)- 
Sliding Book Shelf Adding Machine : Addre a 
: ‘ e graphs, Telephones, Ete. 
KasyRollingCasters At home for all standard and 
Olive Green Finish portable machines. Home- 
eva . ” re work, as service trays, etc. 
26” High, 18” Wide Packed ready for shipment. 
Deep. WGT. 12 Ibs 


Take Advantage of this Low Price NOW 


We also Buy and Sell Typewriters, Adding Machines, 
Addressographs, Dictating Machines, Duplicating 
Machines, Multigraphs and other oflice machines and 
supplies 


THE ORIGINATORS OF “NU-TYPE” STAND 
526 PRUITT BLDG. CHICAGO 
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Bartlesville, Okia.—H. L. Grundy has joined Fred Duston, Sr., represent 
ative for the Royal Typewriter Company, Inc., handling sales and service 

Bellingham, Wash.—Frank Templin has been assigned to the local ter 
ritory of Royal Type writer Company, Inc 

Brooklyn, N. Y.—The Royal Typewriter Company, Inc., has established 
a branch office at 46-50 Flatbush avenue, in charge of W. B. Faustmann 
He has a thorough coverage of the Brooklyn territory 

Centralia, Wash.—-Roy W. Short has been appointed to the local terri 
tory of the Royal Typewriter Company, Inc 

Chicago, t11.—R. L. Labres, of the Typewriter Sales & Service Company, 
spent a month abroad, including a visit with his mother at Palma de Mal 
loraca, Spain 

Denver, Colo.-R. C. LaTorres, formerly branch manager at Spokane, 
Wash., for the Underwood Elliott Fisher Company, has been appointed 
manager here 

Memphis, Tenn.—L. C. Smith & Corona Typewriters Inc., has leased 
space at 151 Monroe street. The premises are air cooled 

Morgantown, W. Va.—The Taylor Typewriter Company, formerly at 222 
Court street, has moved to 114 High street 

Evansville, Ind.—John K. McEwen has been appointed local manager 
for the Royal Typewriter Company, Inc 

Hickory, N. C.—-A. L. Deal, representative here for the Royal Type 
writer Company, Inc., the past fourteen years, visited the home office at 
New York, N. Y., several weeks ago 

Lawrence, Mass.--L. G. Williams, manager here for the Royal Type 
writer Company, Inc., has been made a member of the local Kiwanis club 

Mansfield, Ohio.—The J. F. Orr Typewriter Company, formerly at 26 
South Park street, has moved to 120-21 Bird building. Increased business 
has made it necessary for Mr. Orr to expand. The company handles Royal 
typewriters and also adding machines 

Minneapolis, Minn.—Archie Hamill has joined the local sales organiza- 
tion of the Royal Typewriter Company, Inc He had been with the Chi 
cago branch many years 

Fort Smith, Ark.—Henry J. Carter, who is senior salesman at St. Paul, 
Minn., for the Underwood Elliott Fisher Company, visited his father, sis 
ter and brothers here several weeks ago 

San Francisco, Calif._—_F. F. Wright, the recently appointed Pacific dis 
trict manager for the Underwood Elliott Fisher Company, is spending a 
couple of months at Lake Tahoe. Mr. J. C. Young of the San Francisco 
office meanwhile caring for whatever is necessary. Mr. Wright is resum 
ing the position he relinquished several years ago to become general sales 
manager. His reinstatement here is at his own request, and made in the 
hope of helping to improve his health 

San Francisco, Calif.—L. W. Pickler, assistant manager in San Fran 
cisco under J. C. Young, has been made manager of the Spokane branch 
of the Underwood Elliott Fisher Company G. J. Longueville, who has 
been with the San Francisco office for a number of years, has been 
advanced to assistant manager 

San Francisco, Calif.——-The enlarged quarters of the Ames Supply Com 
pany are now fully occupied. The interior decoration and arrangement 
are especially pleasing, and they have the advantage of frontal space on 
Market street, the main thoroughfare of the city. 

San Francisco, Calif.—Earl W. White, manager of the Ames Supply 
Company office in San Francisco, has just returned from a three weeks 
business trip to Oregon and Washington, and reports finding the business 
outlook there especially encouraging. While in Seattle he installed a 
complete stock of typewriter parts in order to render prompt service to 
their patrons in the Northwest. 

San Francisco, Calif.—Leo Alexander of Alexander Bros., Honolulu, 
recently visited the Underwood factory and offices in the East He 
stopped at Denver on his return, and persuaded Jeannette Foster to join 
him for the remainder of the trip. The newly married couple spent sev 
eral days in San Francisco before taking boat for Hawaii 


ADDING MACHINES 


Chicago, I11.—-Gordon Laurence, advertising manager for Allen Calcu 
lators, Inc., visited the local representative, R. J. Smith, several weeks 
ago 

San Francisco, Calif.—The Burroughs Adding Machine branch office 
has been moved from 22 Second street to 55 New Montgomery street 


OTHER MACHIN E §S 


Columbus, Ohio.—The A. A. Bratton Company. 247 East Broad street, 
has remodeled and expanded its premises. The company is representative 
of the ‘‘Ediphone.’’ 

Les Angeles, Calif.—J. L. Abbott, 816 West Fifth street, is now pro 
moting the new electrically operated portable stapling machine and the 
‘Heavy Duty’’ item of the Ace stapler throughout the Pacific coast and 
Rocky Mountain territory 

San Francisco, Calif.—Stanley Babson vice president of The Bates 
Manufacturing Company, New York, N. Y., is visiting the Pacific coast 
He is introducing some new items in the West before returning east. He 
announces that they are now operating under the California Fair Trade 
Act 

San Francisco, Calif.—Jack Linsky, executive of the Parrot Speed 
Fastener Corporation, Long Island City, N. Y., is visiting the coast trade 
He has signed up with the California Fair Trade Act 

San Francisco, Calif.—The R. L. Smith Company, 900 Battery street, 
has been formed, representing the George B. Graff Company of Cam- 
bridge, Mass., and the Hotchkiss Sales Company of Norwalk, Conn., in 
California, Nevada, and Arizona 

Philadelphia, Penna.—The Multigraph Sales Agency, 1600 Arch street, 
has been registered as a commercial title in the Common Pleas Court by 
W. P. Assay, 1600 Arch street 

Philadelphia, Penna.—-The Dictating Machine Service Company, 1211 
Arch street, has been registered as a commercial title in the Common Pleas 
Court by James S. Gladney, 5635 Angora Terrace 

Philadeiphia, Penna.—Articles of incorporation have been filed with the 
Pennsylvania Department of State for obtaining a certificate of incorpora- 
tion under the Business Corporation Law of the commonwealth of Penn- 
sylvania, known as C. S. Pay Roll Fund, Inc.;: the purpose or purposes 
for which it is to be organized is for the operating and functioning in the 
installation of business and office systems for better protection of commer- 
cial paper, for the prevention of alteration, forgery and holdup, and for 
the better protection of a pay by check system; Thomas 0. Haydock, 
solicitor, 1600 Walnut street, Philadelphia, Penna 





















































WAR SHAW 
PROTEX STICKONS 


When you sell loose leaf sheets why not 
make that extra profit on Protex Stickons— 
the better gummed linen reinforcements. 


Loose leaf users know their value. Fre- 
quently, just a suggestion makes the sale. 
Protex Stickons are absolutely uniform and 
satisfactory always—tfull automatic machin- 
ery makes them so. 

School opening is practically here. Check 
over your supply now. Stock up with Pro- 
tex Stickons. 


We will print your own imprint free in orders of 1,000 
carton lots 


WARSHAW MFG. CO., Inc. 
1 MAIN STREET BROOKLYN, N. Y. 


Manufacturers of — 











GUIDES PROTEX STICKONS FOLDERS 
INDEX TABS MENDING TAPE REINFORCED FOLDERS 
INDEX CARDS 









TURNAPAGE 
COPY HOLDE 


Turns Pages— 
Folds Away 










is 


This the 
holder the business 





copy- 







world has long 
awaited! 











Mr. Dealer we urge you to write for literature 
on this amazing new device. It folds into the 
desk, out of sight and out of the way 
easily is TURN-A-PAGE raised into position. 
The “*where to put it”’ problem is solved at 
last. And, it turns pages of copy in a most 
uncanny manner! TURN-A-PAGE sells itself 
It is a logical item for 





just as 








on demonstration. 
YOU to handle. Let us help you make real 


profit with it. 


THE DAWN MFG. CORP. 
181 St. Paul Street Rochester, N. Y. 


Note: The Dawn Mfg. Corp. is a subsidiary of the Hall-Welter 
Co., Inc., who manufacture the famous SPEEDRITE check- 
writer and the new inexpensive CHEXSIGNO signer. 
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Newly Improved — 


‘*GAYLO’’ 


METAL 
FOLDING CHAIR 


$425. 


$15.00 per dozen 
f.0.b. Chicago 


GAYLO 


Correct Posture 
Chairs are now 
RIVETED AT ALL 
JOINTS. Made 
of heav U- 
shaped COLD 
ROLLED STEEL. 
Chairs can be 
bolted together 
in rows, groups of 
two or more. 




















Now finished in BAKED 
SYNTHETIC ENAMEL 


GAYLO is comfortable and rigid in its construction. It opens 

and closes quietly and quickly. Folds flat—stacks easily. 

Seat and back heavily upholstered in Spanish Leatherette. 

Rubber tipped non-skid Front Legs. Furnished in attractive 

Mahogany, Black, Green, Tan and Bone-White colors. 
BRIDGE TABLES furnished to match. 


a SALESMEN—A few vacancies open | 


GAYLO MFG. CO. 
820 NO. MICHIGAN AVE. 








CHICAGO, ILL. 








i) 


+ 
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this month ... get ready for student sales 
make sure your DOPPCRAFT stock is complete 


August is the month to prepare yourself for school opening by 
putting in your stock of DoppCraft cases. 
Students and teachers will want these in many styles—zip under- 
arm cases, ring binders, brief cases. 
The wide center pocket student case with extra zip pocket, illus- 
trated bere, is only one of the many popular styles in the Dopp- 
Craft line 

Write TODAY for full details 


CHARLES DOPPELT & CO. 


412-420 Orleans St. Chicago, Ill. 

















HECTOGRAPH REFILLS 


There is a good profit opportunity 
for you in Graphic Hectograph Re- 
fills for the thousands of Hecto- 
graphs in need of refills to restore 
their usefulness. Furnished in 
smart, lithographed cans the refills 
are dissolved by heating, poured 
into the Hectograph tray and left 
to solidify. Made by Graphic is 
assurance of the best. Try this 
profit producing number. 


_—— GRAPHIC DUPLICATOR CO. 
148 Lafayette St. New York, N. Y. 


ba ACs B ST N ~LEVELAN 








inf if machines and pplies 






f 
PERFECTION METALS 


for ring books and post binders— 
a service for manufacturing stationers 


Your needs in various sizes of ring or post binder 
metals can be quickly and accurately supplied 
from our ample facilities. 

Many manufacturers and wholesalers can best 
keep their trade informed by means of loose leaf 
catalogs. By using PERFECTION metals, you 
can provide them with fast action binders, durable 
for lifetime service. The information is thus kept 
up to date, complete and at low cost. Sales and 
service manuals, too, are most efficient when in 
loose leaf form. 

Be sure to have our catalog on file. It will help 
you realize on many opportunities. 


LOOSE LEAF METALS CO., INC. 





6816-6824 Arsenal St. ST. LOUIS, MO. | 
Pacific Coast Representative 








S. & D. Loose Leaf Co., 427 San Pedro St., Los Angeles 














Aad 


Has Them All! 


In response to the de- 
mand for a lower priced 
card cabinet, we have 


developed not one, but Three Card Sizes! Three Card Capacities! 


three complete lines 
12", 15" and 18" deep 
—built to the exacting 
Asco standards. 








Single and Double Drawer! 
Write for details! 


ART STEEL CO., Inc., 300 E. 145th St., New York, N. Y. 
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RIBBONS AND CARBONS 





Roberts, head of the local ribbon and carbon house 


Chicago, Ill.—E. D 


bearing his name, was among the multitude of Shriners who attended the 
innual convention at Seattle last month 

San Francisco, Calif.—John H. Griffith, secretary, announces that the 
Carbon and Ribbon Dealers Association of Northern California at the 
meeting of Aug. 14 wili elect officers for the coming year Present 
officers are: W. G. Huston of Mittag & Volger, in« president; R. S 
Clark of Neal, Stratford & Kerr, vice president; L. H. Chapman of A 
Carlisle & ¢ Upham & Rutledge, treasurer; and John H. Griffith, sec 
retary 








STATION ES ? 





Bloomington, Ill rhe School Supply Company, 215 West Jefferson 
treet, has been chartered; capital stock, fifty shares par value com 
mon; incorporators —-Ned Dolan, Fred Dolan and R. M. O'Connell; em 


powered to deal in school supplies, office supplies and office equipment 


Chicago, Ill._-The stationery store at 819 West Fifty-ninth street was 
auctioned for the receiver by Zazove & Brown 
Chicago, Ill..-Nance Brothers, Inc., has been chartered to deal in office 


supplies of all kinds Nance and J. B 


Fruchtl ; capital stock, 
Chicago, Ill 


has been chartered ; capital stock 


incorporators—J. A. Nance, E. 8S 
100 shares par value common 
Inc., 1953 West 
shares non par value 


Greenwood's Book Store, 
fifty 


Madison street, 
incorporators 


Roy Greenwood, Marion Greenwood and Fred Greenwood. The charte 
empowers the company to conduct a stationery and book business 

Chicago, Ill Service Systems Specialty Company, Inc., 317 West 
Monroe street, has been chartered to deal in office supplies, books and 
stationery capital stock, 500 shares par value incorporators—-Francis 


Fleering and Leonard Ettleson 
Freeport, It1._-The Ibler Office Supply Company, 4 East Main street, has 
been chartered ; capital stock, 100 shares par value common ; incorporators 
Stanley A. Ibler, Clarence P. Young and Paul Wurtzel 


Kay, Herbert S 


an 


German Plan for Filing Used Duplicator Stencils 


The firm, Otto Rechenberger in Wismar, 1, 
tile for preserving used stencil duplicator 
lise \ modification of the familiar arch binder 
vided The arch is spaced to the 
sheet The board on which the arch is mounted 
permitting the file of used stencils to be 
hering while in The 
1,248,955 


Germany, has developed a 
further 
Is pro 
backing 
hang up, 
without danger of 
patent number is 


stencils for 
with 
punched 


prospective 
tall 


holes of 


are hes, 
the 
is arranged to 
preserved 
Reich 


receive 


ad 


Germat DRGM 


torage 


a 


(Exports of Office Supplies— Continued from Page 8.) 


i395 
Typewriter 


urbon paper ribbons for 


Count . l \ it Lb 


dad and 


Britis! 


Value Do Valu 
Trit 
On her 


Tobag iP | if 1 2s ‘ 85 
West 

Indies 1N¥ ‘ 10 12 » 
Cuba 5s rey 612 602 61 1,055 75] 
Dominican Repub st ’ 10 Hs Tt Is 7 
Netherland We 

Indies T 1.27 5 if f o4 
French West Indies 2 10 
Haiti, Republic t 2 ' Ath) ma) lt 4 
Argentina S l i | BS 1,548 
Bolivia 72 57 68 151 l 
Brazil 37 t 1 
Chile ! 
Colombia Nt 
Ecuador 24 
British Guiana 21 
Surinam ili 1M 
French Guian l 
Peru i 
Uruguay 82 1,111 3 ; ; . 
Venezuela 742 7f 17 695 o4! TOS 501 
Aden ° 24 15 
Saudi Arabia 2 f 
British India 233 81 2.150 1.540 291 655 
British Malaya 37 60r 
Ceylon 12 } 17 12 7 12 
China S43 5 
Netherland India 28 ; 1 208 
French Indo-China 74 
Hongkong ry 
Japan 
Palestine » . 
Philippine Islands iN ri 5 2.447 $45 4 1,382 
Syria : 22 
Turkey l 
Other Asia oy 14 35) 
Australia 27 2 4 252 621 M47 
French Oceaiia aS ) 
New Zcaland Ye 5 87 21 76 
Belgian Cong bs 248 16 b4 
British East Africa } 
Union of Sout! Africa 1,135 ‘ 1.575 1,205 aL 1109S Li 
Egypt ( na | 12 " 
Other French Afr 
Liberia Its 





Total 


Shipments t 
Hawai 
Puerto 
Virgin 


Rico 586 4345 1740 mn ‘7 614 308 
Islands 








WE OFFER THE FINEST 
LINE OF 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


















Yes 


we said 











Wonderful set, wonder- 
ful display! Unique, power- 
fully sales-suggestive, this F unit 
DOES THE TRICK! Matched pear- 
colored 3-action pencil and pen with non 
corrosive iridium-tipped point. Show 
‘em and SELL ’em! 


DAVID KAHN. Ine. 


North Bergen, N. 4. 
“SINCE 1896 the World’s Finest : 
Popular Priced Writing Instruments” 
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Art Metal 


the complete line of ofhce 
equipment with the complete 


sales coope ration that insures 





dealer profits. Write 


Agency Division 


ART METAL CONSTRUCTION CO. 


JAMESTOWN, N. Y. 











Rebuilt 


ADDRESSOGRAPHS 
MIMEOGRAPHS 
ELLIOTT-FISHERS 
COMPTOMETERS 
MONROES, etc. 


Bought and Sold 


United Typewriter and 


Adding Machine Co., Inc. 
813—14th Street, N.W. 
Washington, D. C. 
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DEALERS Cash in on this FAST-SELLING AUTOMATIC ! 


ASTERERAPH | 


AUTOMATIC FEED ~- AUTOMATIC /MKING NCLOSED DRUM 


Three Models, All Closed | Drum, DUPLICATOR 


Automatic 
Model A, completely automatic, Auto 
matic Feed, Automatic Inking. 
Aggressive dealers are cashing in on 
this wonderful line of Mastergraph 
duplicators, they are simple in con- 
struction, speedy in opera- 
tion, beautiful in design, 
and small number of parts 
make it popular with users 
and a profitable trade 
builder for DEALERS 
Write for complete infor- 
mation on our liberal dealer 
franchise : 


THE AUTOMATIC MASTERGRAPH DUPLICATOR CO. 
807 Walnut Street, Des Moines, lowe 
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MAK-UR-OWN 
ALL TRANSPARENT 
INDEX TABS 


Write now for samples and prices 


THE VICTOR SAFE & EQUIPMENT COMPANY, Inc. 
NORTH TONAWANDA, N. Y. 











BUSINESS OPPORTUNITIES 


Important to Manufacturers 





¢ following detailed inquiries, received direct from readers of Orrict 
APPLIANCES, are tangible business opportunities 
Where inquirers submit references mention is made in the itew 


Wants Abroad 

Argentina House Seeks Catalogues...Adia Import Company, Maipu 450, 
Buenos Aires, Argentina, wishes to receive from manufacturers cata 
logues of office equipment, and samples where practicable. The company 
also asks that manufacturers place its name on mailing lists to receive 
forthcoming. printed matter 

New Zealand Importer...Samuel J. Gudsell & Coy Merchants and 
Importers, Strand Arcade, Auckland, € 1, New Zealand, are interested 
in office equipment and supplies 


Wants at Home 

Office Furniture and Equipment for St. Lowis.._Miss B. Halperin, Room 
309, 705 Olive street, St. Louis, Mo., is seeking lines of office furniture 
and supplies She has had considerable experience in these fields, and 
desires to receive catalogues and sales propositions from manufacturers in 
those lines She states that a cash reserve has been established which 
should enable her to pay cash for purchases until she is in a position to 
carry a stock Miss Halperin is also interested in job lots of office sup 
plies 

Catalogues for Office Furniture House.—The Trading Post, Inc., which 
was established recently at 445 Camp street, New Orleans, La., wishes to 
receive from manufacturers catalogues of office furniture and business 
equipment Please mark mailings for the attention of J. D. Freedman, 
president 

Morgantown House Asks for Catalogues.. The Taylor Typewriter Com 
pany, 114 High street, Morgantown, W. Va., wishes to receive catalogues 
of manufacturers in the office machinery field This business is owned 
and conducted by E. 0. Taylor, who has been in business at Morgantown 
over ten years 


FURNITURE 


Aurora, ill.--The All-Steel Equip Company has undertaken the man- 
agement and operation of the Aurora Metal Cabinet Company 

Avenel, N. J.—R. R. Davis has been appointed sales manager by the 
Security Steel Equipment Company 

Bridgeport, Conn.—The Universal Business Equipment Company, con 
ducted by Ben Factor, has been moved to 360 Fairfield avenue 

New York, N. Y.-—The name of Crossman & Clayton, Inc., 65 Duane 
street, has been changed to D. T. Crossman, Inc Sam Clayton has re 
tired from the business : 

Salem, Ore.--Patton’s Book Store, 340 State street, has become the 
Cooke Stationery Company; and will carry a complete line of office sup 
plies, and equipment, stationery and books. The concern is also agent 
for the Art Metal steel files Patton's Book Store was founded by T 
McF. Patton in 1869. In 1933 it became the property of J. L. Cooke 
Mr. Cooke has in the past been connected with the Remington-Rand and 
the Underwood Elliott Fisher companies 

San Francisce, Calif._-Harold Blood, representing the Eaton Paper 
Corporation in Southern California and Arizona, is planning an eastern 
trip during the month of August 

San Francisco, Calif.—The Stationers Association of California at the 
recent annual election of officers, continued those of the past year. These 
are: for president, Edward H. Wcbber of Wobber’s Inc.; for vice presi 
dent, Harry Straford of Neal, Straford, and Kerr: for secretary, Elton 
A. Wood; executive committee, Owen Bronson of A. Carlisle & Co., 
Upham & Rutledge; E. E. Crandall of Schwabacher-Frey Company; D. C 
MeMillin of the Zellerbach Paper Co Arthur C. Moench of The H. 8S 
Crocker Co.; J. A. Parsons, Smith Bros.; James Patrick, of Patrick & 
Moise-Klinker Co 

San Francisco, Calif.—Dean Van Zandt has joined the commercial sta 
tionery department of A. Carlisle & Co., Upham & Rutledge, Inc., at 
135 Post street Van Zandt has recently been with the Oakland branch 
of The H. S. Crocker Company, and was previously with the Gillam-Bird 
Company and the Lowman & Hanford Company of Seattle 

San Francisco, Calif.—H. G. Roehm, Pacific coast manager for the 
Eaton paper company, 770 Mission street, has returned from his Hawaiian 
trip, and reports very satisfactory business 

Seattle, Wash.--Members of the Pacific Northwest Stationers Associa 
tion are working to line up the manufacturers under their Fair Trade 
Acts. Says T. M. Pelley, president of the organization, ‘‘It is believed 
that before long all manufacturers who have signed up in California will 
also be signed under the Oregon and Washington laws.’’ 

Sunnyvale, Calif.__Mr. and Mrs. Porter Province have purchased the 
stationery business that has been operated previously by Albert Lanz 

San Diego, Calif.—The San Diego Office Supply & Equipment Company 
has received an exclusive dealer franchise from the Shaw-Walker Com 
pany of Muskegon, Mich 

Youngstown, Ohio.—-The General Fireproofing Company is building an 
addition to the contract department, to house additional production facili 
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PENS AND PENCILS 


San Francisco, Calif.—J. N. Black, assistant sales manager for the 
Parker Pen Company, called a sales conference July 3 and 4 at the head 
quarters of the western division, at 220 Post street Attending were: 
Carl E. Priest, the western sales manager, and the salesmen covering the 
territory, Lester Strayer, 0. Verket, Harry Gross, M. Marburger, Lyndon 
T. Miller, and Howard Spurrier 


Loo. 8 & & A F 


Les Angeles, Calif.—James H. Davison, president of the S & D Loose 
Leaf Company, has returned from an extended business trip to eastern 
points 


MARKING DEVICES 





























Little Rock, Ark.—-The Gruery Rubber Stamp Works was involved in a 
fire July 11, which destroyed several buildings 
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U.S TYPEWRITER RIBBON MEG. Co. 






RIBBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street 


CARBONS 


Philadelphia, Penna. 

















F.B. - 


Bind sheets orderly and se- 
curely. Fit any width of 
sheets or distance between 
punch centers, capacity regu- 
lated by interchangeable 
posts. $3.50 per dozen sets, 
f. o. b. N. Y. Request on 
your letterhead brings sam- 
ple and details. 


F. B. Mfg. Co., 





HOLDER 


New York, N. Y 


LOOSE LEAF 


1228 Intervale Ave. 














arkiloxe cit: 
Products 


Card-cases, any size; loose-leaf envelopes, punched; 
menu covers, fectory record protectors; teg holders; 
biil-fold envelopes; stamp containers, etc. Made of 
acetate (slow-burning) trensp t lulose. We 
build to fit your particular need. Write us for details. 


MARKILO COMPANY, Mfrs. 
3633¢ S. Racine Ave. Chicago, U.S. A, 












| 
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The “Aluminum” Pocket Seal 
and other MARKING DEVICES 


Pe: 
Ho & 
*) ay 
POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


| MEYER & WENTHE - CHICAGO 





x 
_——- « 








OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


ee ee ee eee 


_—————— = 




















Regal ac Royals 
for Quick Sales —Big Profits 
and Repeat Orders 


Write today for the new REGAL Merchandising Plan 


Regal Jypewniter Company, Inc. 


DEPT. C 


75 Uanrich St., Now York, N. Y. 











$goo 


per 1000 
LESS LARGEST TRADE DISCOUNT 


| = Engraved Letterheads 


The lowest prices in the United States 
and easy to understand. FREE pocket 
size sample book mailed upon request. 


NATIONAL ENGRAVING CO. 
Birmingham, Alabama 








DISTINCTIVE QUALITY 
Stark Calendars ap- 
peal on sight to the 
most discriminating 
users. Constructed 
to give utmost writ- | 
ing ease. Equipped 
with rubber bumpers 
and curled end for 
pen or pencil rest. 





Write today for details and 
prices on our complete line of 
flat and arch type desk calen- 
dars. 


STARK CALENDARS, INC. 


BEDFORD BLDG. 











Adams & Dearborn Sts., Chicago, Il. 
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OFFICE APPLIANCES 





ZIPIT 


THE NEW 
TIME SAVING 
CARBON 


Territory now being 
allotted. 

Send for samples and 
agency proposition — 


IT SELLS 


MODERN 


(ARBON PAPER 


PHILLIPS PROCESS CO.., Inc. 








82 ST. PAUL ST., ROCHESTER, N. Y. 








"| 
DIP-NO-MORE ”........ 
. Ties 
Ink Eradicator fj... FOR CLOTHING. 2. 
: wen some Dhscuoee on te: Foge: Bus shenh wo! nen deme exeass. 
e 


The same fluid as 
the H. A.; made | 
up im non-spilling 
vials. Useful in the 
home as well as the 
othee; but particularly handy for travelers and students 





For further detatis, write 


H. A. INK ERADICATOR COMPANY 
1707 Zerega Avenue, New York City, N. Y. 
Vanufa jina s of specia mprint 


furers and 



























‘C1intmaster 
THE VERTICAL PENCIL SHARPENER 


Insures 
Pencil Economy 


™e 

“ Magic Mounting Base 
(Sold Separate) 

Permits Use of Sharpener 
On Desk or Glass 

MFG, BY 

MARBER COMPANY 

20 E. JACKSON - CHICAGO 

Che Brown Bros., Ltd 


Toronto, Canada 
Exclustoee Canadtan Dtstrtbutors 


Pats 
Pend 











CEL‘U-DEX CORP, 


LOOSE-LEAF 
and 


VERTICAL 
ALPHABETS 


bor Special INDEXING ee ND & 


TRANSPARENT INDEX TAG 


| Main Street BROOKLYN. NEW YORK 















All large 






, , 
MseTS SPOK d 






buy in bulk 





i 





cans, Grippit’s economy invites you 


to use it wherever you require adhesive that never wrinkles 





paper that keeps work and workers unsoiled that 






holds permanently, yet can be peeled off without damage. Write 






for Free Tube and Profit Story to Harriman-Welts Products Co., 
Bost LP Massachusetts 










200 Summer Street, 








MANY EXTRA DIMES FROM THIS 
New All-Melal Revolving Display Gkhinel 


and is FREE! 


Advertising creates a steady demand 
for Moore Push-Pins, aluminum or 








Our new Revolving Display Cabinet given 
absolutely free with 72 window front pack- 
ets... occupies only 6% square inches 
of counter space ... makes sale after sale. 
Get one from your jobber today... 
then watch the extra dimes build 
your daily volume. 


MOORE PUSH-PIN CO. 
113-125 Berkley St., Phila. 





t 
' 
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Meilicke. Systems, 


cover computations of 








Payrolls Unit Costs en ae ts ee 
Express and Freight Charges / ffs ni So 178 Ferry 
SP eats ike Eas . 
. Saegee Pi tag see 
Time Interest $5353 relief aze 
Pisa. '8@tse228 


Tonnage Discount, Etc. 


End Mistakes— 
Double Speed with 
Precalculated, 
Verified Answers 


Meilicke. Systems, Inc. “Soo Si 





ne 








BACKING SHEETS 


Stencil Manufacturers and Distributors Should 
Write to 


THE 


TECHNY, ILLINOIS 


For Quotations on: BACKING SHEETS, STYLUS 
PENS, LETTERING GUIDES, STENCILSCOPES, 
STENCIL FOLDER BOXES and CUSHION SHEETS 
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u-da- 


Brands 


DUPLICATOR INKS 


DU-WA-CO Duplicating Ink is more than 
just an ink. It is a part of the satisfaction 
in accomplished workmanship in the duplicat- 
ing room, critical endurance in your advertis- 
ing department, and the final analysis of pull- 
ing power in the presentation of your literature. 

Intense color—more copies to the pound— 
doesn’t offset or smudge—approved and in 
use by Army, Navy and other government 
offices, also schools and corporations. We can 
help you extend your sales. Write. 


unham-Udatson 


Manufacturers of Ink Specialties 
644 SO. CLARK ST., CHICAGO 





Coast Distributors 
West Coast Duplicator 
Supply Co., 431 Bush St., 
San Francisco, Calif. 








You PREFER REPEAT PROFITS 










Clarotype is the one type cleaner that builds 
repeat sales. Stenographers prefer the action 
of Clarotype. It cleans the type thoroughly, 


quickly, and without brushing. Stenographers 
prefer the Clarotype dauber It is well made 
and gives good service from top to bettem of 
the bottle And it prevents spattering 


cLARO-TYPe 


the modern type cleaner 


More thin 4000 dealers sell Clar 
otype These dealers know tha 
(larotype repeats. They know that 
Clarotype builds type cleaner sales 
by giving the stenographer valu 
Clarotype offers you a good profit, 
a tive item, and a product that 


“a builds customer confidence. Order 
Clarotype from your jobber or di 
~<— rect from the Clarotype Co., Inc., 
16-J Hudson Street, New York 












$5980 Announcing a genuine 


Shaw-Walker Fire-File to 
sell at this amazingly low price (slightly 
higher in Central and Western zones). 
Brings fire protection within reach of 
every office you serve. Brings you a 
new sales and profit opportunity. 
Nothing else like it available to 
dealers. Franchise in your city may 
be open. Write — 









MUSKEGON. MICHIGAN 














—7) The Government 


-—— -—— will allow the deduc 








ms tion of traveling ex 
penses on Income and 
Payroll tax returns 


only upon presenta 
tion of definite, item 


ized records. 


BEACH'S 
“Common Sense" 
EXPENSE BOOKS 

— are best for keeping 
ES wali sessed 
BEACH PUBLISHING CO. 

Detroit, Mich. 
































ir 32 
Carbons & Ribbons 


—products of high 
quality giving better 
service—easier to sell 
and resell. Better typ- 
ing—better letters re- 
sult from use of Codo 
Carbons and Ribbons. 
If you are interested 
in the opportunity of- 
fered as distributor of 
truly satisfactory mer- 
chandise, let us hear 
from you. 


Codo Mfg. Corp. 


Coraopolis, Penna. 
New York Chicago 
















ERICAN 


ee 
EXTRA PROFIT 


because of quick turnover. Here's 
the ONE machine that fits all office 
needs. 









Consecutive—dupli- 

cate — triplicate — $ 5 0 

quadruplicate—r e- RETAIL 

peat. 

AMERICAN NUMBERING MACHINE CO 

224 Shepherd Ave. Branches: 

Brooklyn, N. Y. Chicago Los Angeles 
London ris 





TO sss sss sss sss 
- 


Have You 


a Frie nd—or business acquaint- 


ance who might like to keep in touch 


with office equipment by reading 
3 Office Appliances? If so, send us 
A the name, address and business and 
H we will send a sample copy with 


our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S$. A. 


SCAU EO SSNS ENCE NENEN NERA Ree eNenenenEne 

















FIORSIN, 


Displays their New "GOLD BOND" Stencils with a demon- 
stration that will astonish you at the N. S. A. ANNUAL 
CONVENTION & BUSINESS SHOW, September 21, 22, 23, 
24 at the Palmer House, Chicago, Illinois. No other stencil 
will stand the abuse of stylus and typewriter like this Great 
New Stencil. 


Fibroin Stencil Corporation 
Jacksonville, Fla. 


Branches and Complete stock carried at: 
Chicago Boston Dallas 
Philadelphia Los Angeles 
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The 


ADAMS 


Ideal BOOK RING 


THAT FLATTENED JOINT is there 
for a purpose—to keep the ring al- 
ways right side up. No need to hunt 
and fumble to find the place where 
the ring opens, if it’s an Adams ring. 
Here is the simplest, quickest-operat- 
ing and most satisfactory ring ever 


PATENTED 
PES. 17,1980 JAM. 11, eRe 
ov. 6. 'en5 


OFFICE APPLIANCES 





Seven Sizes 
inside Diameters: 


Ne. 000, %."" No. 1, i%’’ point. 


No. 00.%"" Wo. 2, 1%’’ 
No. 6%" Ne. 4, 2%’ 


invented for 
binders of all sorts 
sheets to lie flat when open at any 
The enlarged joint, nicely 

and smoothed, 
position to be tn- 


rounded 
right side up in 
stantly unlocked 


perforated sheets or 
Allows binder or 


keeps ring 


No. 6, 3°’ Order through your whehmater. We also 





Henry T. Adams Mig. Co. 1 80 fitinene 


e loose lea! metals. 


Ave.. 
Iinois 








Watch Those TF -rofits 
GROW! 


Such equipment as Calculating Machines, Billing and Book- 
keeping Machines, and in some instances, certain types of 
Adding Machines yield phenomenal profits. Why not 
diversify your selling? Besides typewriters, you 
many profit producing machines that are listed in Reliable’s 


Wholesale Catalog and, at real bargain prices, 
. no obligation. 


for your copy today 


can sell 


too. Send 


RELIABLE TYPEWRITER 
& ADDING MACHINE CORP. 


Chicago, Illinois 


303 West Monroe St. 


All-Purpose 
e /nk for 
@ Slencil 
e Duplicators 


Office Equipment Dealers are en- 
titled to the duplicating machine 
supplies business in their territory, 
but quality supplies are needed to 
get and to hold the trade. ROOCO 
Duplicating Ink is of such quality. 
Suitable for open or closed drum 
stencil duplicators, it makes dense 
black, sharp impressions. Samples 
and prices on request 


ROOCO 












et Aare 
‘ are rome 


Foot 20th St. 
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Inspect the high quality and get the 


attractive prices of Browne-Morse 
office equipment and supplies. Put 
your stock in order with merchan- | 


dise that sells. .. 


The 


Retail 


Trade is hitting a new high level. | 


Are You Prepared 10 casu w 


on improved business conditions? Wri 
Begin now to sell more with real profits. 


1] 

| 
te today. 

| 

| 

| 

| 


Browne-Morse ny 
MUSKEGON, MICHIGAN 


THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 
PRICE $700 POST FREE 


The most valuable monéy- 
making volume ever placed 
before the Stationer Trade 
—Contains nearly 200 hints 
in connection with every de- 
partment of your business. 


Press Comments: 


The book contains some 178 pages of common 
sense suggestions for commercial stationers and 
dealers in office equipment. It is conveniently divided 
into four sections, as follows: Organization ; Adver- 
tising and Publicity ; Selling Ideas; Window Display 
and Selling Ideas for Specific Lines. An index in 
the front of the book classifies the subjects treated 
and gives the numbers of the pages where the sta- 
tioner may find suggestions on the particular phase 
of his business that he may be interested in at the 
time. The subjects run all the way from account 
books to window dressing and are written in such a 
way that the volume is an excellent reference book 

—Office Appliances. 


The Scrap Book can be dipped into almost any- 
where, and useful hints on a wide range of subjects, 
presented in a very readable form, will be found on 
every page. 

The Newsagent, Bookseller’s Review and 
Stationer’s Gazette. 

It was a distinctly good idea to bring together 
such a series of approved ideas, and the volume 
should meet with a warm welcome. 

—The British Printer. 


A good idea in itself and admirably carried out 
The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, Ltp. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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Sell 


There's a wide market 


Ihere’s a Hanson Model for 
every postal need. Send for 
descriptive literature 


More Seales! 


Five 
pounds 
by half 
ounces 













for shipping scales, as 
well as those designed 
for regular postal and 
- if you 
know how to reach it! 


4 
ti 


fy, 
a 
Let HANSON Ideas ¥ 


Help You 


air mail use 


N 


oS 


a 
ee 
Si 
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Hanson service does not stop at me- 
chanical perfection. There's a success- 
ful merchandising plan available to all 
Hanson dealers—write for it today 


INDEX TABS 


by Graffco 


HANSON SCALE Co. 
525 N. Ada St., Chicago 











Four styles furnishing a complete source of 
supply for every buying need. VISE INDEX 
TABS—celluloid writing surface with steel vise 
grip. CELLU-VISE INDEX TABS—-100°, visible 
index with spring steel grip. GUMMED CLOTH 
TABS—gray linen, plain or printed, cut or in 
strips. TRANSPARENT CLOTH TABS 
gummed cloth that keeps all data visible. 
Write for samples and prices. 


GEORGE B. GRAFF COMPANY 
64 Washburn Ave. Cambridge, Mass. 








New STEEL SAFE 


Defender 


Most economical SAFE in 
the Country—/ow price 


Seller can make big money giving 
attention fo this proposition 





Inside—15 in. high; 12 wide; 13 deep. Weight 240 Ibs. 


Write HILLSBERG CO. Jefferson St., Syracuse, N. Y. 
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DEALERS WANTED 


(One in a territory) 
For a spring cushion 
typewriter key having 
permanent pure white 
characters. You will get 
more key business by sell- 
ing 


MASTER 
SPEED KEYS 


(no rubber to wear out) 
Write for our interest- 
ing proposition. 


Speed Key Mfg. Co. Inc. 
299 Columbus Place 











* 


ron nat 1ST Rae 
os lige iiap ie 
e* 


Brooklyn N. Y. 








@s 


Efficient and economical. 
Will keep correspond- 
ence and papers always 
on hand and properly 
arranged. e most ef- 
ficient desk file on the 
market. Made in four 
sizes. A very profitable 
item for stationers. 



















Stanley R.Bristow 
24 Central Ave.West Orange.N. 5. 










You can Actually Staple 
from 2 sheets up to 

a Pile of Paper 

This Thick (3%") 

with the New 


ACME No. | 


Heavy Duty 
Hand Stapler 









ACME 
STAPLE 
COMPANY 


1643-1647 Haddon Ave. 
CAMDEN, N. J. 














ALLEN-WALES 


A record of more than 25 years’ satis- 
factory service recommends Allen-Wales 
Adding Machines and The Allen- 
Wales Franchise to office machine 
Dealers of experience and sales 
power equal to a first-class 
proposition. We offer a valuable 
business getting opportunity 
Write today for details. 








Allen-Wales 
Adding Machine 
Corporation 


Ave. New Yerk, N. Y. 


515 Madison 














Look to Oxford for ALL your filing supply 
requirements—even the low-priced leader 
items. We have them for you, priced right, 
and well made, too. Buy from one source 
a complete line, backed by a reputation for 
Quality, and an organization equipped for 


MERCHANDISING COOPERATION. 


OXFORD FILING SUPPLY CO. 
340-A MORGAN AVE. BROOKLYN, N. Y. 
_ ST. LOUIS FACTORY 125 SOUTH 8TH STREET 
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Meet next month’s 


CUSTOMERS 


NOW! 


THEY'RE STILL VACATIONING— 
these student prospects! But they're be- 
ginning to think of school. This year 
an even greater percentage will buy 
portables—many schools will no longer 
accept hand-written themes, Advertise; 
use direct mail; telephone—see that 
every student knows that you sell the 
New Royal Portable! Do it now! And 
here’s something to remember — 
ROYAL supports the dealer exclusively! 

When you sell Royal, your prospects 
are your own! Link to Royal and you 
LINK TO LEADERSHIP. 

Illustrated: New Royal Portable 
De Luxe, the only portable with everything 
—Touch Control*, Permanent Quiet, and 
many other exclusive improvements. 
Price $62.50. Other models, $37.50 
and $49.50. Liberal profit margin. 


Royal Typewriter Company, Inc. 
2 Park Avenue, New York City 


PORTABLE TYPEWRITERS 


radc-mark for key-tension device 


OFFICE APPLIANCES 





























a 








| 
i 
| 
| 
| 
‘ 






































THIRTY-THREE YEARS OF 
HEYER /#/cHer/ QUALITY 


The year 1903 saw the introduction of the 
first Heyer Duplicator. In this year a small, 
unpretentious but thorough start was made 
by T. A. Heyer, president and founder of 
The Heyer Corporation. Duplicators were 
practically unknown at the time and 
assumed almost magical proportions. They 
did something the average man never 
dreamed possible. They made many dupli- 
cate copies from a single original that was 
just as easily prepared as an ordinary black 
and white copy. That was magic in 1903! 
® Much has been accomplished since those 
early days in the duplicator business. Many 
new and greatly improved duplicators have 
evolved from the solid foundation that T. A. 
Heyer established in 1903. Heyer duplica- 
tors of today, with all their improvements, 
are built with the same basic simplicity of 
their forerunners. Heyer Supplies for all 
duplicators are widely known for their 
quality and durability. Insist on Heyer 
Quality Duplicators and Supplies and benefit 
from the quality and satisfaction that Heyer 


experience builds into every Heyer Product. 


THE HEYER CORPORATION 
x x x CHICAGO, ILL. * x x 


@) 
































Underwood Elliott Fisher 
Speeds the World's 
Business 





Neon a See Page 69 


Thi INEGI 
UNDERWOOD oorrscce 








SEE 





